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Forests and Wood Prove Absorbing Topics 
in City Children’s Study Course 


S interesting a day as a lumber- 
man could plan, or anyone else 
for that matter, may be spent 

in the class-room with the fourth- 
graders at the Lincolnwood Public 
School, in Evanston, Ill. These young- 
sters—bright, alert, enthusiastic nine- 
year-olds—are using the lumber indus- 
try as their vehicle of knowledge; and 
a right good vehicle it is proving to be. 
Parents, teachers and principal of the 
school are elated over the success of 
this unique, ultra-modern application 
of pedagogy, and visitors who have 


ritnessing the fer- ; . 
had pad oye of “ee Pat — Pupils of Lincolnwood fourth grade class, Evanston Public Schools, engaged in lumber projects 
vor 0 es SS ae study. Standing in the rear, left to right, Reding Putman, Southern Pine Association representa- 
not but be surprised at it. , tive, Mrs. Mary Clark, instructor, and Miss M. Conrie, assistant instructor 

All the studies of these children are 


based on wood and lumber, according to an ingenious method _ thrilled by the big machines, the roar of industry, by railroad 
worked out by Mrs. Mary Clark, teacher of the fourth grade, trains and all those other complex, exciting things that make up 
in codperation with Miss Mary E. Moore, principal of the the modern lumber industry? No wonder, then, that these 
Lincolnwood School, and Miss Martha Olsen, supervisor of little fourth-graders are ali agog over their studies. 

primary grades of the Evanston schools. To start with, the pupils are shown maps of the world and 

Trees are close to the human soul, forests spell romance, given a rough outline of topography, climatic conditions and 
lumbering adventure, and what youngster is there that is not other pertinent subjects. They study the location of the great 
forests and principal lumbering re- 
gions of the world, and then the loca- 
tion of the various lumber regions of 
the United States, according to 
species, with due attention to the 
“lumber capitals’ of each region. 
They are given blank maps of the 
world and instructed to color green 
the forested regions and fill in other 
significant data. 

The study then proceeds to the 
woods themselves—the commercial va- 
rieties of softwoods and hardwoods, 
what they are adapted for, and what 
by-products they produce. The prin- 
cipal foreign woods, such as mahog- 
any and the camphor and rubber trees, 
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Lincolnwood pupils studying their completed projects in the lumber course. Left to right, John ' : . ’ 
Stearns, pated Mary yp pn who built a replica of a sawmill with its burner, sheds 4T€ included in this study to give a 
and yard stocks: Margaret Stevens, niece of Edward Hines, of the Edward Hines Lumber Co., general picture of the wide usefulness 
who built a model of a modern retail lumber yard. She followed true to family tradition in and great importance of trees and for- 
using yellow, the Hines company’s standardized color scheme for its retail yards ests. [Turn to page 52] 
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Pennsylvania Old Growth 


White Pine 


Gum Trim 
Philippine Mahogany 
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and also Second Growth 


from our earlier cut-over lands 





Gregertsens before placing your next order, Your inquiries solicited for Hardwood 


Piling, Poles, Posts, Ties 
also SAP PINE 


We are adequately equipped to get out 
large quantities of Trim and Mouldings in 
any of the above woods in either straight 
or mixed cars. . 





Special attention given to 


less than car load orders. Eastern Representatives for 


Little River Redwood Co., Crannell, Calif. 


Wheeler & Dusenbury 


ENDEAVOR, PENNSYLVANIA 


Gregertsen Brothers Co. 
YARDS— 332 So. Michigan Ave. 


Planing Mill 


Cairo, Il. CHICAGO, ILL. 














CARAS 








and Hemlock | 




















Park, Lawn and Garden Furniture 
of Distinction 


_ Profit producing — 
seasonable, quality 
Summer Furniture. 




















Sameniied Porch Seat No. 64 Cc. 


Ask for Catalogue and Prices. 
Our capacity guarantees prompt shipments. 


TheGoshen Manufacturing Co. 
OLD RELIABLE MAKERS OF 
Ladders, Lawn Swings, Boyers’ Gliding Settees, Porch 
Furniture, Park Seats, Hay Slings and Carriers. 


Boyers’ Gliding GOSHEN, INDIANA. 
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Suburban Building Big Factor in Increasing Use of Lumber 


ture, there is abundant evidence that in the building of 

dwellings increased provision is being made for the admis- 
sion of sunlight and fresh air into all rooms, and there is an in- 
creased appreciation of the virtues of roominess of building site 
Not only are the. people of the United States spending 
more of their leisure time in the open, that is, engaging in sports 
and pastimes that keep them out of doors, but they are creating 
home environments that make possible daily contact with the earth 
and that stimulate interest in and increase appreciation for the 


UJ ture, tne MAY be the other tendencies in modern architec- 


as well. 


products of the soil. 


Trends and developments like that in the direction of outdoor 


in the suburbs. 


life exert influence upon business and to a large extent determine 
both its volume and character. 
in relation to the lumber business. 
noted with some satisfaction the demand for lumber and other 
building materials for the construction of detached homes in their 
own communities, they may not have realized that the same health- 
ful development is going forward throughout the country. 
where, people, not only of the larger cities, but residents of the 
smaller communities, are making their homes on the outskirts and 


This is especially true of building 
While most lumbermen have 


Every- 


While the trek to the country and to the open spaces is inspired 


primarily by the desire to promote hea'th, the.c ‘s in the move- 
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ment evidence of a desire to cultivate and to satisfy esthetic tastes 


and aptitudes. Not only do the builders of suburban homes want 
handsome and convenient houses on roomy lots, but they want 
trees, shrubs, flowers and other adornments to complete the pic- 
ture. That is to say, mode-n folk of intelligence want not only 
comfortable homes in which to live, but they want a home en- 
vironment :that is favorable to the living of well rounded out 
lives. They want an environment in which children as well as 
adults may find most if not all the influences essential to the 
molding of good character. 

Necthwithstanding the fact that incessant traveling and touring 
by almost the entire population have some objectionable aspects, 
the desire thus shown to be out of doors is in itself a healthy 
desire. To see is in most cases to learn. In some cases at least 
it is to admire, and finally to imitate or to emulate. Because this 
is true, there are opened up to every community opportunities to 
attract to itself desirable immigrants and home makers. Casual 
summer visitors may become summer resorters and ultimately 
year round residents. The community whose citizens pride them- 
selves in making their homes beautiful in that way succeed in 
making their communities attractive to outsiders, and increases 
in population bring increases in business for all the merchants. 
From every viewpoint, therefore, the movement from the more 
congested cente:s to the open country is to be encouraged. 





Knowing Buyers’ Needs Helps Lumber Sales 


N SELLING almost every variety of merchandise opportunity 
J is afforded the seller to give a little helpful information to 
the buyer. Sometimes it is practicable to.give much vaiu- 
able information to the buyer without adding to the cost of the 
merchandise and without seeming to be officious. It is the giving 
of information of this kind in a helpful way that constitutes mer- 
chandising service. While it may not be true in all cases, it un- 
questionably ought to be true in most that the seller knows more 
about the article he is selling than the buyer knows about it. To 
convey this information to the buyer is not only the seller’s duty, 
it is his opportunity. 

Service is a word that is greatly overwo:ked, and no doubt its 
place in merchandising is often misconstrued. The every day 
needs of most persons are so numerous that buyers can hardly 
hope to know enough about all the varieties of merchandise they 
buy to judge of their quality and adaptability to their purpose. No 
sale is properly made, however, that does not provide the buyer 
with goods adapted to his needs, and therefore it is the seller’s 
function to know the buyer’s needs and supply them. It is the 
essence of good merchandising also to anticipate the needs of a 
community and to be prepared to supply them as they arise. 

It will hardly be-denied that the retail lumberman who has got 
the people of his community into the habit of looking to him for 
information about building materials as well as for the materials 
themselves has already achieved a great success. Of course a good 
deal of lumber can be sold mere‘y as mater!al for construction, 
and it may be possible to realize satisfactory profits without doing 
more; but no man who sells lumber in that manner can have the 
hold on his trade that he might have by giving real sales service. 

In the Realm of the Retailer elsewhere in this issue the editor 
of that department describes scmewhat at length and in detail 
the merchandising methods of a Louisiana lumber dealer who has 
achieved a national reputation because of his success as a mer- 
chant. This dealer’s methods deserve careful consideration be- 
cause he has succeeded where many have failed. For example, 
he has sold short lengths in very large quantities. He also has 
supplied a great deal of lumber for oil rig building where steel is 
standard for that purpose. He has also found a profitable outlet 
for lumber from his yard in competition with small sawmills that 
sell direct to the builder. 

It would be misleading to attribute the success of this Louisiana 
dealer to any single plan or method. Nevertheless, it may be 
said that one of the fundamental factors in his success hag been 
his knowledge of the needs of the people of his community in 


general and his familiarity with the probable needs of his 
individual customers. This knowledge is the result of fre- 
quent, intimate and friendly contact with them, which has 


LL 


inspired confidence in his honesty and in his desire and ability 
to be helpful. It is this relationship, after all, that constitutes 


the most valuable asset of any merchant. The common name fo; 
it is good will. 


Construction Is of Record Volume 


NOTHER record breaking month of. construction is chalked 

A up by the F. W. Dodge Corporation in its report covering~ 

new building and engineering projects contracted for during 

May, the volume reaching the unprecedented mark of $668,097,200, 

exceeding April (which month broke all previous records) by about 
25 million dollars. 

It should be kept in mind that the above figures represent gon. 
tracts actually placed—not merely building permits taken out. 

.Not bad for a “presidential year” showing, is it? Looks as 
though a whole lot of people with money to invest in new buildings 
of every sort are not figuring that business is going to stop or 
suffer any serious let-down no matter who is, or is not, nominated 
or elected. 

The Dodge reports, as is generally known, cover the 37 States 
east of the Rocky Mountains, embracing about 91 percent of the 
entire country.’ Of course, not all of the total of $668,097,200 rep. 
resents building in the strict sense of erecting structures—resi- 
dential, business or of other description. Included therein is $150, 
223,200 for “public works and utilities,” including highways and 
engineering projects of various sorts, practically all of which, 
however, require some lumber, and some of which require a great 
deal. 

The big fact is that 43 pe:cent of the total is made up of resi- 
dential buildings. Couple with that showing 14 percent more for 
commercial buildings and 7 percent for educational projects and 
it will be seen that the construction record, as such, even after 
eliminating “public works and utilities,” affords ample cause for 
gratification. The residential showing, by the way, is exactly the 
same in percentages (43 per cent) as in April, but $12,239,600 
greater in actual money value, by reason of the greater grand 
total for May. 

That the phenomenal showing of the last two months in new 
construction actually contracted for is no “flash in the pan,” but 
a solid and sustained advance, is further indicated by the fact that 
new work planned in the same 37 States during May amounted to 
$882,244,700, which is 4 percent ahead of the amount reported in 
the corresponding month (May) of last year, and 6 percent over the 
amount reported in the preceding month (April) of this year. 








Making Sales Through Service 


WO REPRESENTATIVES of a large southern pine lumber 
© manufacturing concern recently made a tour up from the 
South and to eastern centers by automobile, setting down 
briefly the results of their observations en route. Their notes, 
which are published elsewhere in this paper, will be- read. with 
interest and profit by retailers and manufacturers alike. Some 
of their comments are especially suggestive to persons who wish 
to know what is going on in the average community as well as 
how methods of merchandising affect the volume and general 
character of the retail lumber business. - e 
These two lumbermen visited dozens of communities and in sub- 
stantially every one of them they found a great deal of building 
under way, retailers busy making, deliveries of lumber, and the 
impression they generally received was that dealers were prosperous. 
There were, however, some exceptions. On April 9 they made the 
following note: “Found our first place where no improvement was 
reported, also the first evidence of cut-throat retail competition and 
volume without profit policies.” This statement evidently means, 
not that less building was going on than in other localities, but 
that lumber and other building materials were being supplied in 
large volume without profit. That is to say, in the face of a de 
mand that should have brought prosperity to the lumbermen they 
were selling at prices that precluded profit. 
It happens somet!mes, 


of course, that competing lumbermen 


engage in brief price wars that have little pe:manent effect upon 
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pusiness, but such wars if long continued can hardly fail eventually 
to lower the standard of merchandising service. They may even 
cause lumber dealers to supply inferior merchandise and finally 
to put the business of the community on a lower plane. That it 
js not necessary for one dealer to cut his prices and lower his 
pusiness standards when others in his community do so is evi- 
denced by an observation made by the lumbermen already quoted, 
and on the same day: “But, without exception, in each town we 
found some yards that were handling quality stock on a good 
profit margin and not trying to get all the business. This class, 
as usual, had no complaint to make and their trucks seemed just 
as busy as the others.” 

The fact is that price-cutting, or selling on a price rather than 
on a quality basis, if long continued invariably results in lowered 
standards and inferior service. Not only so; but it eventually 
lessens the confidence of the buyer in the seller, for when, in sell- 
ing, price is emphasized to the neglect of quality there is likelihood 
if not necessity of neglecting quality when making delivery. While 


most buyers are on the lookout for bargains, they understand a 
bargain to comprehend not only price but quality, and they soon 
lose confidence in the merchant whose goods go down in quality as 
they go down in price. Most buyers have business sense enough to 
know that good lumber can not be supplied at the same price as 
poor stuff and they are willing to pay a reasonable price for good 
material. All that is required of the lumberman is that he shall 
supply good lumber at a fair price. 





RECENTLY PUBLISHED business article quotes a manu- 
A facturer, not mentioned by name, as claiming to have been 

the first to manufacture and sell screen doors and win- 
dows. He says he still remembers the difficulty’ he had in selling 
these now commonplace household accessories, because “there 
was no demand for these new-fangled contraptions” in those days. 
Another illustration of the fact that no matter how good a product 
may be, demand for it must be created through advertising and 





salesmanship. 





BringsSuit Against Former Official 


[Special telegram to American LUMBERMAN] 


SEATTLE, WASH., June 13.—The many friends 
of Robert B. Allen, former secretary-manager 
of the West Coast Lumbermen’s Association, 
were surprised and pained to learn yesterday 
that Charles A. Paul, an attorney from Long- 
view, Wash., representing the association, had 
filed a civil suit charging Mr. Allen with con- 
verting to his own use $30,000 of association 
funds which consisted of United States bonds. 
Attorney Paul states that $11,000 of the bonds 
have been traced, which were sold by Mr. 
Allen. Mr, Allen became secretary-manager 
of the West Coast Lumbermen’s Association 
in 1916. On Feb. 17 of this year, plans for 
reorganizing and consolidating the West Coast 
Lumbermen’s Association and the West Coast 
Lumber Trade Extension Bureau, were con- 
summated, and Col. W. B. Greeley, then chief 
forester of the United States, was elected to 
head the organization, succeeding Mr. Allen 
whose actual employment by the association 
was to have terminated on June 1. He left 
Seattle on May 12 and his present where- 
abouts are unknown. 

Bob Allen, as he was familiarly known, had 
the respect and confidence of his employers 
and lumbermen everywhere, and it was said 
that there was no thought of any irregularity 
when the association took steps to secure Col. 
Greeley as his successor. Hundreds of his 
friends feel that there will be an explanation 
of the circumstances surrounding his disap- 
pearance and the alleged shortage of associa- 
tion funds. 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., June 14.—Criminal charges 
of grand larceny and embezzlement were filed 
yesterday afternoon against R. B. Allen by 
Ralph Hammer, deputy prosecuting attorney, 
and diligent efforts are being made to locate 
Mr. Allen. The shortage of funds was dis- 
closed by the auditing of the organization’s 
books, as is customary upon change of man- 
agement. 

Mrs. Allen, who is prostrated with grief, 
stoutly maintains her belief that if her hus- 
band has used any funds wrongfully, it has 
been only because of his mind having become 
affected as the result of the last six months of 
worry and nervous strain. 


Addresses Club on Southern Pine 


SHREVEPORT, LA., June 12.—A large audi- 
ence had gathered when President Hudson 
Bolinger called the Shreveport Lumbermen’s 
Club to order today and introduced as the 
principal speaker J. F. Carter, field representa- 
tive of the Southern Pine Association. Mr. 
Carter gave an interesting talk on the program 
for extending the sale of southern pine lumber 
He told how scientific sales methods are being 
introduced through personal contacts and in- 


tensive advertising to the general public. He 
told briefly of some of the advantages of 
southern pine that had been developed through 
extensive research and assured his hearers that 
there need be no fear of the supply of south- 
ern pine timber disappearing, as 75 percent as 
much timber now is being grown as cut each 
year and through the development of re- 
forestation and selective cutting, this percent- 
age of growth compared to the amount cut 
will be increased and the supply made per- 
petual. 

Mr. Carter also gave a technical discussion 
of the practice of end-matching, which he 
stated was growing in popularity and is ac- 
complishing a saving. He asserted that the 
practice of grade-marking and trade-marking 
is being very generally adopted by the manu- 
facturers of all kinds of structural woods pro- 
duced in the United States. 


Returns from European Tour 


After a three months’ tour of European 
countries, Edward Hines, head of the extensive 
lumber interests bearing his name, returned 
this week much benefited from the trip. Mr. 
Hines was accompanied by Mrs. Hines and 
Miss English, secretary to Mrs. Hines, the 
members of the party embarking March 16 at 
New. York City on the Ile de France for 
Havre, France, and returning on the Levia- 
than. The itinerary included a motor tour 
through England, France, Spain, Italy and the 
French North African empire, during which 
Mr. Hines was able to observe closely the 
people and their habits, and also get first-hand 
knowledge of their industrial life. 


Takes Over Assets of Concern 


Detroit, Micu., June 13—The Wilson Lum- 
ber Co., of Florida, is a new corporation with 
an authorized capital of $500,000, which has 
taken over the assets of the Wilson Lumber 
Co., of Detroit, a partnership consisting of A. 
G. and D. C. Wilson. The officers of the new 
corporation are A. G. Wilson, president; D. C. 
Wilson, vice president; John Shippen, secre- 
tary; Mrs. Mathilda R. Wilson, treasurer; 
John Spear, assistant secretary and treasurer. 
A. G. Wilson formerly was sales manager of 
the Mason-Donaldson Lumber Co., of Rhine- 
lander, Wis., before coming to Detroit to enter 
the wholesale business with his brother. D. C. 
Wilson formerly was sales manager of the 
Marathon Lumber Co., Laurel, Miss. John 
Shippen entered the employ of the Wilson 
Lumber Co. in 1921 as a salesman. He will 
be general manager at the Perry (Fla.) opera- 
tion and in charge of sales. As was mentioned 
in the June 9 issue of the AMERICAN LUMBER- 
MAN, the company is putting in operation a 
new mill at Perry, Fla., which contains the 
latest modern equipment. This is an 8-foot 
Prescott band mill. Active operations will be- 
gin July 1, and it is expected that a resaw 
and dry kilns will be added to the equipment 
later. The Detroit sales office will be located 
in the new Fisher Building, while the general 
office of the company is being moved to Perry; 
Fla. 


CRASSA 


THe Wroucut Iron Research Association 
has recently been formed to gather and dis- 
seminate information regarding wrought iron. 





Orders Above Normal Production 


[Special telegram to AMERICAN LUMBERMAN] 


WasuHincton, D. C., June 14—Three hundred 


and ninety-one softwood mills with normal pro- 


duction of 291,634,000 feet, gave actual production during week ended June 9 as 96 percent, ship- 


ments 100 percent and orders 101 percent of nor mal production. 
cent and their orders 105 percent of actual production. 


production, shipments and orders follow: 


Their shipments were 103 per- 
The week’s figures for normal and actual 








No. of Normal Actual 

Sorrwoops— mills Output Output Shipments Orders 
Southern Pine Association..........-.+ee08 140 80,757,000 70,039,000 67,916,000 72,450,000 
West Coast Lumbermen’s Association...... 111- 109,350,000 116,348,000 142,375,000 $139,270,000 
Western Pine Mfrs. Association............ 34 37,650,000 32,710,000 32,091,000 33,781,000 
Calif. White & Sugar Pine Mfrs. Assn...... 17 28,722,000 31,036,000 22,337,000 20,927,000 
California Redwood Association...........- 16 10,257,000 7,677,000 5,966,000 6,723,000 
North Carolina Pine Association........... 66 13,050,000 11,094,000 10,875,000 11,931,000 
Northern Pine Mfrs. Association........... 7 11,848,000 11,088,000 9,212,000 10,778,000 
Northern Hemlock & Hardwood Mfrs. Assn.. 54 24,117,000* 5,645,000 5,696,000 6,196,000 

Watnla, GOTUWOOES .4 co oc oc vce tecessevess 445 315,751,000 285,637,000 296,468,000 302,056,000 

HarRDWoOOoDsS— 
Northern Hemlock & Hardwood Mfrs. Assn.. 84+ 17,605,000* 9,558,000 10,198,000 10,101,000 
Hardwood Manufacturers’ Institute......... 4177 87,668,000* 58,626,000 56,165,000 53,084,000 

Totals, hardwoods .....ccccccccccsceses -501¢ 105,273,000 68,184,000 66,363,000 63,185,000 


+Units of daily capacity of 35,000 feet. 


*Productive capacity. 


tOf West Coast bookings, 32 percent was for domestic cargo delivery, 13 percent for ex- 
port cargo delivery, 47 percent for rail delivery, and 8 percent was local business. 
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Solving Short Lengths Problem 


BIRMINGHAM, ALA. 
EDITOR AMERICAN LUMBERMAN: The prob- 
lem of short lengths referred to in current 


issues of lumber publications, appears to be 
largely a question that could be readily solved 
by architects. 

Let specifications for wood in a structure 
designate approximately the number of pieces 
of lumber in the various lengths that will ac- 


tually be found in the completed building, 
and buy the required lumber according to 
such list. For example, framing may be used 


in lengths 4 to 20 feet, so there is no need 
to buy 100 pieces 20 feet long, when the same 
result in construction may be obtained from 
50 pieces 20 feet, 50 pieces 10 feet, 50 pieces 
6 feet and 50 pieces 4 feet. 

Except for a little more trouble in laying 
floors, as good results and effects can be ob- 
tained by using short lengths, particularly if 
end-matched. In wall work the spaces adja- 
cent to doors and windows make it even 
easier to utilize short pieces of ceiling or 
sheathing. While the short lengths custo- 
marily sell for less than standard lengths, 
there is no sound reason for reducing price 
on this account, grade being equal, since in- 


telligent application of these to the job will 
yield to the purchaser or builder the same 
value that he would derive from delivery of 
standard lengths to be cut into short pieces 
before using. The avoidance of needless 


waste, with consequent saving to the manufac- 
turer, should warrant the architect’s taking 
the trouble to show the extent to which the 
short lengths may be used in each building 
or job.—D. A. ODEN. 


Fuel Value of Wood Waste 

We have an agreement with an ice company 
whose properties adjoin ours that the ice com- 
pany shall have all of the fuel resulting from 
the operation of our 25,000-foot circular saw- 
mill and a planing mill equipped with one 
No. 65 Yates matcher and a slow feed S. A. 
Woods molder in exchange for sufficient cur- 
rent to operate the sawmill and planing mill 
and steam for the operation of two small dry 
kilns. 

Of late the ice company has assumed the 
attitude that the exchange is not an equitable 
one, while in our opinion the fuel resulting 
from our operations is more than sufficient to 
generate power for propelling the sawmill and 
planing mill and operating the dry kilns. 

We know, of course, or can measure the 
exact quantity of slabs and sawdust delivered 
to the ice company as these are loaded In es- 
pecially constructed cars, but we have no 
means by which to determine the unit quan- 
tity or heating value of the shavings from the 
Planing mill, as they are blown directly from 
our machines into the boilers of the ice com- 
pany. 

Can you inform us of some formula by 
which to determine the quantity or heat unit 
value of the shavings from a planing mill 
dressing about 25,000 feet per day of general 
run of yard and shed stock? If you can not 
aid us yourselves in the solution of this prob- 
lem, can you not put us in touch with some 
authority who might be of assistance?—IN- 
QuIRY No, 2,160. 


[This inquiry comes from a Southern lum- 
ber company. Evidently the company asks 
for a method of determining the amount of 
fuel produced by the two planing mill ma- 
chines mentioned, and desires also to know the 
fuel value per unit of this material. 

It has been determined that the average heat- 
ing value of dry wood is 4,600 calories per 
kilogram or 8,028 British thermal units per 
pound. Of course resinous wood produces 
more heat than non-resinous, and “dry” is a 
term that may mean much or little moisture 
in the wood. If the only wood considered is 
that which goes through the planing mill, per- 
haps the figures would serve the purpose of 
this inquirer. 

At the St. Paul & Tacoma Lumber Co.’s 
plant, Tacoma, Wash., a number of years ago 





tests were made to determine the fuel value 
of sawmill waste. At that time it was found 
that, per cubic foot wet, the British thermal 
units produced on four tests were as follows: 
84,352; 96,497; 81,882; 84,352. At the same 
time it was determined that each pound of 
waste material, wet, produced British thermal 
units on the four tests as follows: 5,506; 
5,253 ; 5,593; 5,506. It was also found that the 
waste material, dry, per pound produced British 
thermal units as follows: 8,953; 8,979; 8,474; 
8,953. 

It will be readily seen, of course, that the 
amount of fuel by weight produced by the 
planing mill may be determined by taking an 
average run of stock for a given period, weigh- 
ing it before and after running through the 
machine and taking the difference in weight 
as the amount of fuel produced. 

From the statement in the letter that the 
lumberman knows the exact quantity of slabs 
and sawdust delivered to the ice company be- 
cause they are loaded into especially constructed 
cars, it is inferred that it is practicable for him 
to’ reach an agreement satisfactory to both 
parties on the basis of tonnage only. If that 
is true, of course he will care nothing about 
the B. t. u. values of the fuel. 

As several lumber manufacturing concerns 
are known to use their sawmill and planing 
mill waste in generating electricity, inquiries 
have been made to them regarding the methods 
they use to arrive at the value of the waste 
supplied for fuel purposes. Doubtless there are 
many other concerns that have similar arrange- 
ments or that have determined the fuel value 
of the waste material produced by their plants. 
They are invited to supply this information for 


the benefit of the inquirer whose name will be 
furnished on request.—Epitor]. 


Individual Lumber Slogans 


Can you send us the page on which you 
made an announcement of the slogan contest 
of the National Lumber Manufacturers’ Asgo- 
ciation, showing the different slogans given? 
We have a cOmpany that wants to carry ona 
slogan contest and would be glad to get any 
suggestions of slogans dealing with wood. 

If you haven’t this information, no doubt 
the National Lumber Manufacturers’ Associa- 
tion will give you it. If you know the num- 
ber of the page on which you made this an- 
nouncement of winners and slogans in the 
AMERICAN LUMBERMAN, We should be glad to 
have a copy of the page in duplicate.—INquiry 
No. 2,162. 

[This inquiry comes from a wholesale lum- 
ber concern, in Wisconsin. Announcement of the 
-winners in the slogan contest of the National 
Lumber Manufacturers’ Association, with their 
slogans, appeared in the AMERICAN LuMBER- 
MAN of April 17, 1928, pages 36 and 37. In 
view of the fact that the company for whom 
the inquirer is getting this information is, 
presumably, a retailer, reference is made to 
the publication in the AMERICAN LUMBERMAN 
of March 24, 1928, of a list of slogans used by 
retailers throughout Michigan as disclosed by 
a questionnaire sent out by the Michigan Re- 
tail Lumber Dealers’ Association. The use 
of slogans is almost as well established as 
the use of advertising, and while there may be 
some advantages in uniformity, yet the ten- 
dency is to devise slogans that shall have spe- 
cial application to and therefore identify the 


concerns that use them.—EbrrTor.] 
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The total shipments of 
lumber from Lock Haven Pa,., 
for the season to May 20 were 
6,491,000 feet, a decrease from 
last year of 4,537,000 feet. 


* * * 


At a meeting of the Retail 
Lumber Dealers’ Association 
held in this city this week it 
was unanimously decided to 
widen the association’s scope of 
usefulness, and hence the name 
was changed to the National 
Association of Lumber Dealers. 
The convention was attended 
by upwards of one hundred 
lumber dealers from Ohio to 
Kansas, and a most commend- 
able spirit of harmony char- 
acterized the entire deliberation. 
John W. Porter of Iowa City, 
Ia., was elected president of 
the association, A. H. Trego of 
Hoopeston, Ill., vice president 
and W. B. Judson, Chicago, 


secretary. 
* *# @# 


The crowning glory of this 
week’s meeting of the National 
Association of Lumber Dealers 
was the gratifying compromise 
made with the wholesale dealers 
of Chicago to the effect that 
“the Chicago dealers shall dis- 
courage the shipment of lum- 
ber and other building mate- 





rials of their yards to parties 
in the country, other than regu- 
lar lumber dealers, planing 
mills and other manufactories 
where lumber is largely used, 
and to railroad companies, and 
that they shall pay a penalty 
whenever they make shipment 
of such material to any place 
where a member of the associa- 
tion has a lumber yard; pro- 
vided such member supplies 
himself with the greater part 
of his stock from the lumber 
yards of Chicago.” The pen- 
alty was determined at 3 per- 
cent for all shipments of lum- 
ber and 5 percent on doors 
and sash and other building 


materials. 
+. * 


The Stillwater (Minn.) log 
men are getting from $9 to $15 
per 1,000 for their logs. The 
cost of rafting them from the 
boom to the mills is from $2 
to $3.50 per 1,000. 


+ * +. 


Weyerhaeuser, Denkmann & 
Co., of Rock Island, fl, ex- 
pect to run their mill to its 
full capacity this season and 
with that purpose in view, 
made a number of improve- 
ments last winter in its equip- 
ment. 








The Stillwater (Minn.) log 
men are getting from $9 to $15 
per 1,000 feet for their logs. 
The cost of rafting them from 
boom to the mills is from $2 
to $3.50 per 1,000. 

* _ 7 


A 140-horse power engine 
for the Tacoma (Washington 
Territory) sawmill has just 
been finished in that town; 
the cylinder is 30 inches in 
diameter and with a 21-inch 
stroke. 

* + . 

Improvident lumbermen are 
not entirely confined to the 
Northwest. Many of the coun- 
try raftsmen are reported to 
have returned from down the 
river, some of whom disposed 
of their timber at fair prices, 
and got the money, while others 
less fortunate sold at low fig- 
ures and had to give from fifty 
to 150 days’ time. The last re- 
sult was owing to the negli- 
gence and ignorance of the 
lumbermen, as many of them 
went on the market without 
first making any engagements 
for their timber. When will 
men learn to protect their own 
interests and adopt the rule of 
never going to market without 
first posting themselves as to 
price? 





June 1 





Sou 


Sev 
interf 
small 
ended 
ning 
Orde 
but rz 
It is 
with | 
count 
sion» 
the fi 
able, 
retail 
mark 
has 
volut 
for s 
helpi 
also, 
the | 
for a 
recel 


Cc 
TI 


New 
pere 


the 
wh 















| you 
ntest 
Asso- 
iven? 

ona 
t any 


doubt 
30Ccia- 
num- 
8 an- 
1 the 
ad to 
QUIRY 


lum- 
of the 
tional 
their 
M BER- 


vhom 
n is, 
de to 
RMAN 
ed by 
ed by 
1 Re- 
> use 
das 
ay be 
- ten- 
» spe- 
y the 








) log 
o $15 
logs. 
from 
m $2 


ngine 
ngton 

just 
town; 
es in 
[-inch 


1 are 
» the 
coun- 
ed to 
n the 
posed 
yrices, 
»thers 
vy fig- 
| fifty 
st re- 
negli- 
f 6the 
them 
ithout 
ments 
| will 
> own 
ile of 
ithout 








JUNE 16, 1928 


AMERICAN LUMBERMAN 





Southern Pine Mills Holding Their Quotations Firmly 


Severe storms in southern pine producing territory have 
interfered greatly with production recently, especially by 
smaller mills. Output of the larger plants during the week 
ended June 8 was 13.2 percent below the 3-year average, run- 
ning time being 3.92 percent below the 60-hour standard. 
Orders averaged a little higher than in the preceding week, 
but ran lower than in the two months or so previous to that. 
It is felt that farm consumers are now becoming too busy 
with field work to devote much attention to building, though 
country yards are still taking good lots, especially of dimen- 
sion and boards. City consumption is increasing, despite 
the fact that weather in many sections has been unfavor- 
able, but there has not yet been enough reduction in stocks of 
retail yards to bring them to the buying point. The eastern 
market appears now to be more receptive. Special cutting 
has been especially strong, with dimension moving in nice 
volume, while there has been a gratifying gain in demand 
for shed stocks. The curtailment on the West Coast is 
helping create a more stabilized market for southern pine 
also, as mills in the South are keeping their output within 
the limits of demand. The mills do not seem to be striving 
for any large advances, but are holding firmly for the slight, 
recent increases in their lists. 


Coast Stocks Low; Demand from All Markets Gaining 


The West Coast market is steadily gaining in strength. 
New business since the first of the year has run about 11 
percent ahead of production, and in the last month or so 
has been about 25 percent above it. Shipments have been 
behind the bookings, but exceeded them in the last week. 
The mills, however, have heavy order files, and no surplus, 
as shipments since the first of the year have exceeded the 
production. Rail trade has recently been the most active 
section of the market, accounting for 47 percent of the 
orders during the week ended June 9, and the proportion 
of exports was about the same as recently. Rail buyers are 
said to have become convinced that there is no likelihood 
of any softer quotations, while with the passing of bad 
weather in consuming territory they find that their needs 
are increasing. The California market is reported to be 
quite active, with stocks there low and the distributers 
eager to place business at present levels. On the Atlantic 
coast, consumption is behind normal for the season, and 
large consignment shipments have been received, especially 
from British Columbia. But there appears to be no conges- 
tion, and distributers know that retail stocks are low and 
that they must soon be replenished. As mill stocks are 
depleted, many shortages being reported, while the summer 
shutdown will soon take place, quotations have a very 
strong tendency. 


Scarcity of Inland Empire Items Causes Advances 


Production in the Inland Empire is being curtailed. In 
the first twenty-two weeks of this year, the output had 
been 91 percent of normal, while in the corresponding 
period of last year it was only 71 percent of normal. But 
in recent weeks the output has tapered off to around 85 
percent of normal, though the average for this period of 
the preceding four years was over 100 percent of normal, 
the association’s normal being based on previous output 
and being constant throughout the year. Shipments this 
year have taken a smaller proportion of the actual cut, 
but while there has been some accumulation of stock, 
orders have totaled a larger percentage of the cut so that 
the mills have good order files. It is noteworthy that 
while on June 8 last year the average of unfilled orders 


Lumber Statistics Appear on Pages 56, 81; 


per mill was only 2,443,000 feet, on June 2 this year the 
average was 3,794,000 feet. The policy of the mills in 
restricting their cut to market demands is causing short- 
ages in some items, some Spokane factories finding shop 
so difficult to secure that they are asking milling-in-transit 
rates on shipments from Oregon and California. Scarcity 
of some items wanted. in the eastern markets has caused 
advances during the last week. 


Demand for California Pines Is Showing Improvement 
California pine mills appear to be curtailing their cut at 
a time of year when it normally expands, as since the first 
of the year their output has averaged 106 percent of 
normal, while in recent weeks it has fallen to 97 percent. 
Their sales in the first twenty-two weeks of last year 
amounted to 51 percent more than the output, but this 
year the sales have been only 27 percent above. The late- 
ness of the season has affected volume of sales in the East 
and middle West, but recently demand has been increas- 
ing, and it is believed that the lull will be offset by a 
heavier volume of orders later in the year. California buy- 
ing of building items and box is a good deal more active. 
Improving demand from rail territory is strengthening 
prices, especially of better grades and shop lumber. 


Eastern Spruce Market More Active; Prices Firm 

In the New England market, a start is being made on 
building work, and there is a more active demand for all 
species of lumber. While eastern spruce dimension was 
inclined to be a little soft recently, base price is. now more 
firmly established at $42, though all the large frame mills 
are in active operation. Canadian producers are maintain- 
ing firmly their quotations on random dimension and 
boards, as no surplus has developed. They are now mak- 
ing a large. number of schooner shipments into the Atlantic 
coast markets. Dry material is not any: too plentiful. 


Northern Hardwood Output Low; Prices Firmly Held 


The last reports from the northern hardwood mills indi- 
cate that they are further curtailing output. They are doing 
a fair volume of business with automobile plants, but it is 
largely hand-to-mouth, and furniture plants are rather poor 
buyers. Building trades demand has been held down by 
the lateness of the season, but there recently has been some 
expansion in the requirements of the flooring and millwork 
factories, and prospects are improving. Southern competi- 
tion is perhaps a little less severe than it was, though there 
has been no attempt to meet it by concessions. Bookings to 
date this year have amounted to as large a percentage of 
output as those of the corresponding period of last year, 


Southern Hardwood Statistical Position Improving 


The 6,344 unit-reports received by the Hardwood Manu- 
facturers’ Institute during the first twenty-two weeks of the 
year show that shipments have exceeded production by 
66,612,000 feet, while orders in turn have exceeded the ship- 
ments by 24,057,000 feet. The southern hardwood industry 
is therefore working into stronger statistical position, 
though it is apparent that some mills are not as willing as 
are leading producers to hold down their output to the level 
of demand. More of them, however, are beginning to see 
necessity of curtailment, and total output for the week 
ended June 9 was only 54.5 percent of normal. Even at 
that, the output exceeded the shipments, and the shipments 
exceeded the bookings. Automobile plants continue the 
principal buyers. Demand from the building trades and 
furniture factories is held down by unseasonable weather, 
but prospects in these lines are becoming brighter. 


Market Prices and Reports on Pages 82 to 87 
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Surveying the Market From an Automobile 


Two Southern Lumbermen Make Extensive Tour and Find an Encouraging 
Condition—Suburban and Farm Building and Repairs Backbone of Market 


[E. C. Gates, assistant manager, and John Bair, sales manager, of the 
Jackson Lumber Co., Lockhart, Ala., last month completed an extensive 
tour by automobile through Central Freight Association, New England, 
Metropolitan, Jersey and anthracite territories, made for the purpose of 
getting «@ first-hand view of business conditions in those territories. This 
tour proved to be an interesting and illuminating one and has convinced 
both of these lumbermen that the country is in good shape, with an 
abundance of building in sight that should assure a strong market for 
lumber. Mr. Gates prepared a brief log of the trip for his associates, 
and a representative of the AMERICAN LUMBERMAN, who had an oppor- 
tunity to read it, asked and was given the privilege of publishing this 
log in the AMERICAN LUMBERMAN in order that lumbermen all over the 
country might have the benefit of the views of the writer —Ep1rtor.] 





April 2—We got an early start from Lockhart and drove to Tus- 
caloosa, Ala., via Montgomery and Birmingham. Montgomery has 
a new impetus to suburban building in all directions, due partly to 
the annexing of the suburban towns by the city a few months ago. 


April 3—Representatives of the End-Matched Bureau met at the 
Kaul Lumber Co.’s plant at Kaulton for the discussion of new rules 
for “end-matched” products. Drove back to Birmingham, where one 
of our good friends took us to the new country club for dinner, and 
later showed us the beautiful new homes in that section. Within 
the last year this section has been extended considerably, and no 
slackening is in sight. 

April 4—Birmingham. Was glad to hear that some of the coal 
mines that had been using convict labor are building villages for 
free labor to take the place of the convicts and are to build very 
much better houses than before. On one job for 150 houses a good 
grade of end-matched flooring was specified for flooring and ceiling 
where No. 3 was formerly used.- Also learned that the ten cotton 
mills being brought into the State would build villages and use end- 
matched lumber in very nice houses. Drove on to Nashville, Tenn., 
via Decatur, Ala. 

April 5—Every small town from Decatur to Nashville showed 
signs of prosperity and new houses were being built on the highway 
on each side of every town. Farm houses were being repaired 
and new ones being built, while the construction of new barns and 
poultry houses was evident on every hand. Nashville seems to re- 
quire low grade lumber and was using a great deal of it. One man 
told us that March was the best month he has had since the war. 
Drove on to Louisville, Ky., via Upton and Bowling Green, and 
could not help but be surprised by the number of houses being built 
on the outskirts of the towns and cities along the highways. 


April 6—Louisville and Jeffersonville were building up in the 
suburbs just like the other places, with what seemed to be a little 
better houses. Jeffersonville expects quite a boom in residential 
building when the bridge over the Ohio is built. It will only take 
15 minutes by automobile to drive from any home there into the 
business district of Louisville. We saw a half car of short end- 
matched lumber not over 5 percent of which arrived in bundles and 
the retailer showed extra consideration for the mill by even unload- 
ing it in this condition. This man had a real job bundling this 
stock. 


April 7—Louisville to Lexington. We found the same building 
activity on the outskirts of the towns, but less on the farms, as we 
were now in the blue-grass section that is already well built up and 
really does not need the work. Lexington appeared a bit more busy 
than the average on account of the approaching races, but the new 
homes and buildings in the subdivisions were there. Drove up to 
Paris and found very healthy conditions there. 


April 8—Drove from Lexington to Cincinnati and had our first 
bad weather, snow flurries and sleet. Even on these hillside farms 
and in the villages new lumber was in evidence. 


April 9—Found our first place where no improvement was re- 
ported, also the first evidence of cut-throat retail competition and 
volume without profit policies. But, without exception, in each 
town we found some yards that were handling quality stock on a 
good profit margin and not trying to get all of the business. This 


class, as usual, had no complaint to make and their trucks seemed 
just as busy as the others. Found first advance in price in common 
boards. 


April 10—Drove from Cincinnati to Indianapolis through a very 
fine looking country. The building along the highways on the out- 
skirts of the towns was still in evidence. The country yards all had 
bright stock in sight and seemed to be using their trucks all day. 
Indianapolis has moved a few miles further out and has an entirely 
new community outside the city limits on this highway. Went out 
to the Real Estate Board’s “Home Show.” 


April 11—Found Indianapolis to be expanding in all directions, 
We know that there are a lot of so called “Home Shows” but think 
it a matter of regret that more manufacturers did not see the one 
here. The house was the centerpiece for the entire show and was 
built of grade-marked and trade-marked yellow pine, with all the 
one inch lumber end-matched. It was perfect in detail and wonder- 
fully laid out. The large number of people who paid to go through 
it gave evidence that those responsible for it “knew their stuff.” We 
voted it the best we had ever seen or even heard of. 


April 12—Drove to Columbus via Dayton. We found business in 
Dayton to be slow and were informed that this was on account of 
overbuilding based on the Delco Light expansion. But outside of 
the city the other places were keeping up the good work. 


April 13—Can’t complain of this “Friday the 13th” as we found 
lots of work being done all along the route right into Wheeling. 


April 14—Drove into Pittsburgh via Washington. Washington 
folks may think they are in bad shape, but new houses are being 
built there just like in the other places. Can’t say much for the 
district through which we came into Pittsburgh. 


April 16-17—Spent two and a half days driving all over this dis- 
trict and even though the talk is all coal and steel, people are mov- 
ing out of the city and building homes. You can find a pretty little 
subdivision almost any place you look. The houses are in all stages 
of building from laying the foundation to someone just moving in. 


April 18—Drove to Youngstown via Rochester and every place 
has at least two suburban additions along the highway. We began 
to wish that it were possible for us to have counted the new houses 
along the highways. We have reached the stage where they can 
not bluff us when they say that things are dull. One yard in 
Youngstown was getting orders for material for a house a day. 
This yard handles nothing but quality stock and does not have a 
single salesman outside. 


April 19—Drove to Cleveland and found the city limits. several 
miles further out and worlds of houses beyond the limits. The mov- 
ing-out spirit is working here just as in the other places. 


April 20—Still in Cleveland and begin to see a lot of houses with 
stained shingles for siding. 


April 21—Weather pretty bad so took train to Toledo and back. 
We could see many new houses, but missed the real building, as 
very few people have a desire any more to sit on the front porch 
and see the “varnished cars” go by. They are moving out to get 
away from trains, street cars etc. 


April 22—Drove to Buffalo via Erie, Pa., through rain, snow and 
sleet all the way; but we saw new homes being built just the same. 
They can’t fool us; if hardwood was going into all of these houses 
the hardwood mills would run night and day. 


April 23—Buffalo proper was slow but the business was going 
through the smaller towns and outside the city limits. It was stated 
that the building and loan companies had plenty of money for the 
right kind of building. 


April 24—Drove to Syracuse via Batavia and Rochester in very 
bad weather but found everyone in a good humor. The same class 
of building along the highways was in evidence. We have changed 
our talk from hundreds of houses to thousands. 


€ 
April 25—Drove to Albany via Cherry Valley and could not miss 
the new ones outside of Albany. 


April 26—Made Springfield via Pittsfield and found the same 
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thing except in the summer colony district in the Berkshires. Have 
been out of touch with the office several days account of telegraph 
lines down and no mail. Find common boards hard to get and the 
market very strong. 

April 27—Drove to Boston and found the new subdivisions. For 
the first time in memory found 4-inch flooring bringing a premium 
over 3-inch. The business district of Boston seems to be moving 
down around the Statler. 

April 28—Boston: Finally heard from the office. 
advance common boards $1 to $2.50. 

April 29—Sunday. 

April 30—Can’t blame the buyers for having special hours and 
days to see lumber salesmen. Looks like there are as many lum- 
ber salesmen as there are bond salesmen. 

May 1—Drove down through Providence and Hartford. Every- 
body seems to be busy and we still see new houses. Westchester 
County looks good as we drive through into New York. 

May 3—Withdrew from the market on all items. 

May 4—The mill advised that curtailment of interior stock pro- 
duction amounted to 10 percent. 

May 5—Visited some with a light heart, with nothing to sell. 

May 6—Drove to Philadelphia and still we saw new houses along 


Wired them to 


the highway. 


May 7—We told people here that we came down to sée the circus, 
as we had nothing to sell. Saw a millman from the West Coast 
and he told us that they had curtailed production one day a week. 


May 8—Drove to Wilkes-Barre via Wind Gap and Stroudsburg. 
Found that anthracite production was off only 10 percent and that 





savings deposits had been growing. This was a surprise to us. 
This place needs a lot of repairs and as soon as the miners have 
their confidence in steady work restored they will make them. 
May 9—Made a short jump after a late start to Reading via Hazle- 
ton and was surprised at the amount of building along the route. 
May 10—Drove to Baltimore via Wilmington, still telling dealers 
to keep their eyes on the market and to keep their stocks balanced. 
May 11—Drove to Washington. Did not see the building here, 
but saw a nice rift pine floor going into the display windows of a 
department store. Yes, it was end-matched. 
May 13—Drove to Richmond and down through the prosperous . 
textile mill district of the Carolinas, and through Georgia home. 





Model House Contest Continued to Fall 


Benp, OreE., June 9.—The miniature model home contest sponsored by 
the Bend Hoo-Hoo Club for students in manual training at Bend high 
school will be continued until next fall, it has been announced. The 
seven boys entered in the contest are under-classmen and will be back 
for work next fall. Construction of the miniature houses was carried 
on by the students along with their other work and completion of the 
work was somewhat delayed. 

The two Bend lumber companies, the Shevlin-Hixon Co. and Brooks- 
Scanlon Lumber Co., have furnished money for $110 in cash prizes ‘to be 
awarded the boys whose houses are adjudged the best. The prize 
winning houses will become the property of the club and will be used in 
advertising Pondosa pine. 

All materials for the construction of the houses were furnished by 
the Hoo-Hoo club. 


The Utmost in Wood Box Utilization 


SPOKANE, WASH., June 9.—The far-reaching influence of a single idea 
is demonstrated by the “New Method” packing box recently designed 
by Joseph Kilmer, of Kilmer & Son, wholesale and retail hardware 
merchants of this city. Some months ago Mr. Kilmer happened to be 














The set of five “New Method” packing boxes designed to fit together to 
form shelving, bins or drawers. The base is shipped with the first order 
of merchandise 


passing through the Hall of Doges, Davenport Hotel, in which the 
Spokane Hoo-Hoo Club was holding its weekly luncheon meeting. It 
was a meeting planned to promote the use of wooden inStead of fibre 
boxes. Mr. Kilmer heard a part of the. program and wondered how 
he could help. The “New Method” packing box is the result of his 
cogitations and experiments. 

The “New Method” packing box is a set of five well made boxes of 
different size designed to ship merchandise in, after which they fit to- 
gether to form shelving bins or drawers valuable to the small merchant, 
garage man or blacksmith. Made of good material, they form excel- 
lent shipping cases and, according to Mr. Kilmer, their value is readily 
appreciated by his store’s customers and this service has resulted in a 
large increase of business. He has applied for a patent and expects to 
‘sell the right to use. these boxes to other jobbers throughout the United 
States. If his plans materialize, it will mean a distinct addition to the 
wooden box industry. 

With the first order of merchandise, a base approximately 6 feet long, 
12 inches wide and 3 inches high is shipped. When the shipment has 
been unpacked, the cover of the box is sawed off along a grooved 
mark, This cover forms the partition or shelves when inserted in the 


grooves that are in the ends of the box. Each succeeding shipment adds 
to the accumulation of -bins and shelving until a complete unit is as- 
sembled similar to that shown in one of the accompanying illustrations. 
If it is desired to subdivide into bins, tin sheets cut to fit the saw slots 
in the shelving will be furnished at slight cost and also card holders 
to mark the face of the bins. 


All the boxes are numbered according to size. The No. 1 box is 
the smallest and may be used for parcel post shipments. This size 
box will make a drawer and can be used in conjunction with No. 2 
box which can.either be used for bins or drawers. No. 3 box is just 
double the size of the No. 2 box or approximately 1 foot wide, 2 feet 
long and 1 foot deep. No. 4 box is 3 feet long, 1 foot wide and 1 foot 
deep. No. 5 box is 2 feet square. The boxes are made to take care of 
ordinary sized orders in the hardware business. The lids are applied 
with screws, which eliminates breaking and enables the shipments to be 
opened with an ordinary screwdriver. When the section is completed 
as shown in the larger illustration, it is 6 feet long by 5 feet high, and 
a top is supplied to complete it. 








. 





How a number of various sizes of the “New Method” wood packing 
box are assembled as a unit and used as a section of shelving and bms 
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Scope of Trade Extension Work Amazing 


The “TX” Bell Is Ringing Merrily as Leads Are Uncovered, Contacts Made and 
Opportunities Secured to Demonstrate Merits of Wood ; 


Wasuincton, D. C., June 11.—Any sub- 
scribers to the National lumber trade extension 
campaign who may be entertaining doubts as 
to the efficacy and extent of the work which is 
being done by headquarters, division and dis- 
trict officers and staff and field men would be 
completely reassured if they could read some 
of the monthly reports which come to Wilson 
Compton, secretary and manager of the Na- 
tional Lumber Manufacturers’ Association, 
from the branch managers, not to mention the 
weekly reports and the daily reports sent in by 
technical men in the field. 

The number of leads uncovered, the contacts 
made, the many opportunities opened to demon- 
strate to persons who normally, from their 
reading of the daily and trade press, should 
know what is going on and just what services 
are at their disposal, are most encouraging, and 
at times little short of amazing. 

Most of the reports are of a confidential na- 
ture. To make them public as they come in 
might be more embarrassing than helpful in 
many instances. For example, if an architect 
confesses his ignorance of what has been ac- 
complished in lumber standardization, it might 
hurt the cause of wood with him if his name 
were blazoned in the public prints. And the 
field and staff men run across many architects 
who ought to know, from the great mass of 
material that has been published, the series of 
advertisements which have already appeared or 
are now running and the like, but who have 
frankly stated that they were quite unaware of 
the extent to which standardization has prog- 
ressed and knew nothing whatever of the “TX” 
movement. 

Architects are not the only ones uncovered 
who have failed to grasp what is going on in 
the lumber industry. All of them, however, 
have shown a very active interest when the 
information was placed before them, and are 
now scanning trade and other publications, as 
well as TX literature, to keep abreast of the 
times. 


A Case in Point 


Here is a case in point. The county engi- 
neer of one of the wideawake California 
counties sends in this letter: 

As we are planning to build a number of 
wooden highway bridges on our county high- 
way system this summer, I am writing to ask 
if you can help me out with any designs for 
wooden truss bridges for highways. 

We plan to use Douglas fir lumber, as we 
are in a section of California where we can 
secure this lumber either locally or from Ore- 
gon mills, of a good quality, and our experi- 
ence is that we can construct wood bridges 
and replace them after a period of years for 
less than the interest rates on what some of 
the more advanced concrete structures would 
cost us. 

I would like, if possible, to secure some 
designs covering truss spans of the Howe type 
up to 140 feet in length, and some shorter 
ones of the King and Queen rod truss design, 
and if you have any prints on hand or can 
refer me to any one that has I shall much 
appreciate the favor, and I will be glad to 
return them in good condition as soon as I 
have had an opportunity to look them over 
with a view to our particular needs. 


Needless to say, the engineering department 
has taken immediate steps to see that this 
county official gets the data requested. Mean- 
while, his inquiry has opened up a new channel 
of approach for other field and staff men. 
Why should “bridges such as the California 
county engineer is planning be confined to one 
county or a single State? If they can be built 
of high quality timbers, remain serviceable 


over a period of years and then be renewed at 
less than the interest charges incident to the 
more advanced types of concrete bridges, why 
not build them in many counties and States? 

In this instance, the TX department is 
enabled to extend a helping hand and the in- 
quiring engineer ‘has, in turn, conferred a 
favor by submitting his simple and straight- 
forward request for information. 

From week to week, John M. Gibbs, trade 
extension manager, sends out to subscribers and 
members of the TX committee confidential 
letters covering the high points in many of the 
reports that come in from all sections of the 
country. . 


Field Men Are Working Hard 


The field men are finding already that an 
almost infinite amount of drudgery is con- 
nected with their work as the result of the per- 
sistent calling upon architects, engineers, con- 
tractors, State and other officials, business men 
and others. Their practice is to pick out key 
men in various lines. Men of this type ordi- 
narily are very much alive and once an idea 
takes hold the one who planted it is apt to get 
many a call back. This is precisely what is 
happening. It makes the work of the field man 
harder, but he will always find a certain amount 
of drudgery is a part of the day’s work. The 
inquiries promise to continue and to increase 
in volume as the realization of the scope and 
variety of TX activities becomes more general. 

In other words, the TX bell has begun to 
ring and promises to continue ringing more and 
more merrily as time passes. While staff and 
field men and headquarters here would be glad 
to publish many of the interesting reports re- 
ceived in confidence, it is obvious when one 
stops to think that to do so would not be play- 
ing fair with those from whom the information 
is obtained. Consequently the understanding 
all along the line down through the organiza- 
tion is that confidence must be most scrupu- 
lously observed at all times. 

The daily reports aggregate some thirty to 
forty closely typed pages, and to analyze them 
carefully is a very considerable task which 
goes on at headquarters, as well as at the di- 
vision offices, from day to day. 


* * * * * 


Delays in Delivery of Naval Airplanes 


One of the well known aircraft factories 
building planes for the bureau of aeronautics, 
Navy Department, recently had difficulty in 
obtaining proper wood materials for wing con- 
struction, delaying delivery of planes for about 
five weeks. This difficulty has been straight- 
ened out, the wood materials are now flowing 
to the factory and planes are being delivered 
from week to week. In view of the strong bid 
which metal is making in aircraft construction, 
it would seem too bad that those who furnish 
wood for this purpose should fall down on the 
job. Steps are being taken to ascertain the 
cause of this particular failure and to head off 
any similar development in the future. 


* * * * * 


Commendations on Airplane Hangar 


The trade extension department continues to 
receive many inquiries and commendations on 
the airplane hangar bulletin recently published 
by the staff engineers. For example, Lieut. 
John E. Upston, of the information section, 
Army Air Corps, writes: 

This is an excellent piece of work and I 
believe the information contained therein will 
be of invaluable service to those interested in 


the construction of airports. I believe that 
in the distribution of this information and 
advice you are doing a real service to a rap- 
idly growing aviation industry and congrat- 
ulate you on the success of your undertaking, 

Lieut. Upston is a very live wire and in posi- 
tion to know whereof he speaks and a word of 
commendation from so expefienced a flying man 
is sure to increase the general interest in the 
hangar bulletin. 


+ ~ os a = 
Five Research Projects Under Way July 1 


Frank P. Cartwright, chief engineer of the 
National Lumber Manufacturers’ Association, 
has returned to Washington after having 
worked out with the staff of the Forest Prod- 
ucts Laboratory at Madison, Wis., details 
covering five research projects of great im- 
portance to the lumber industry. The work on 
these projects will get under way July 1, 
when the new fiscal year begins, or very soon 
thereafter. 

This work will be in the nature of a fore- 
runner to other important research projects 
which will be taken up from time to time as 
the trade extension campaign progresses. 
Co-operative research with the Forest Products 
Laboratory will be a major activity in the big 
promotion effort of the industry. 

The projects now scheduled are: Applica- 
tion of paints, moisture proofing of lumber, 
framing details for dwellings and other small 
buildings, range of moisture content in lumber 
in use, and fire retardant treatments. 

Mr. Cartwright spent two weeks at Madison 
working out the details of the five projects, 
the importance of which is apparent at a 
glance. Technical members of the TX staff 
will co-operate actively in this research enter- 
prise. 

¢ea =. @ 


Model Poultry House on Special Train 


The “Agricultural Special” which left Fargo, 
N. D., on June 1 for a tour of the entire 
State, among other exhibits carries a model 
poultry house contributed by the National 
Lumber Manufacturers’ Association. It is 
carried on a flat car where everybody can see 
it readily. The model house is of the “colony” 
type, 8x8 feet. A 6-foot section of a laying 
house, which if complete would be 22x24 feet, 
also is shown. 

At the conclusion of the tour of the spe- 
cial train the wood exhibit will be installed in 
the North Dakota College of Agriculture. 

Through co-operation of the Northwestern 
Lumbermen’s Association every lumber dealer 
in North Dakota is receiving a letter contain- 
ing a list of materials used in the construction 
of the poultry house. 

The special agricultural exhibit train is made 
up of nine cars and carries a number of promi- 
nent agricultural workers. Reports indicate 
that it is attracting wide attention. 


* * * * * 


Praise for TX Literature from Lumberman 


John L. Westrum, of the Red River Lum- 
ber Co., of Minneapolis, is urging lumber 
salesmen to familiarize themselves with the 
series of salesmen’s letters or pamphlets is- 
sued by the trade extension department. Mr. 
Westrum in a letter to the National Lumber 
Manufacturers’ Association has this to say: 

If all lumber salesmen and those who are 
connected with the lumber business and the 
distribution of wood products would carefully 
study and analyze your literature, there is no 
question but what they would materially im- 
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prove themselves in the proper distribution 
and selling of wood products, so as to com- 
pat the wood substitutes. The writer hopes 
that every salesman will carefully study these 
pamphlets. 

The salesmen’s series has proved very popu- 
lar and all pamphlets are being widely dis- 
tributed. Salesmen who have not yet ob- 
tained them would do well to make applica- 
tion at once and get on the bandwagon armed 
with the latest available information and am- 
munition to confound the substitute material 
promoters. 


* * *& + & 


To Confer on Box Promotion 


Members of the eastern division staff will 
meet in New York June 14 with John M. 
Gibbs, manager of the trade extension depart- 
ment, and Paul L. Grady, manager of the 
wood box bureau of the National Association 
of Wooden Box Manufacturers and the Na- 
tional Lumber Manufacturers’ Association for 
a conference on box promotion. Mr. Grady 


Architects Guests of Lumbermen 


Datias, Tex., June 11.—The largest and 
most successful meeting of the year of the 
North Texas Chapter of the American Institute 
of Architects was held this evening at the club 
rooms of the Dallas Architectural Club. In 
addition to the Dallas delegation of architects, 
there were in attendance members from Fort 
Worth, Waco, San Antonio, Houston and one 
architect drove 296 miles from San Angelo, in 
order to be present. 

The meeting started with a dinner, with the 
southwestern district of the National Lumber 
Manufacturers’ Association as host, after an 
inspection of a large display of specially 
finished wood panels, National Lumber Manu- 
facturers Association’s and regional bulletins 
and data. This exhibit consisted of grade- 
marked, trade-marked and _ species-marked 
southern pine samples, beautiful panels of sand 


























This remarkable remodeling job was executed in Galesburg, Ill., by the Hinchliff-Yates Lumber 
Co. The insert shows the house as it was, and the larger illustration the house as it now ts. 
The original structure was changed very little, but a room down stairs and upstairs was added 


to the front, bringing the house considerably forward. 


A side entrance was added, the walls 


shingled all around and the roof renewed. Desire to save the linden tree in front of the house 
prevented its being extended forward far enough to bring it into line with the other buildings 
on the street. To overcome the unsatisfactory effect that this might cause, the stairs and also 
the iron railing at their sides were run up to the regular building line, successfully convey- 
ing the impression that the setting back of the house was part of the architectural scheme 





will outline in detail plans for the joint box 
promotion campaign of the two associations. 
* + ey s 


Baltimore Builders Told of Grade-Marking 


Wilson Compton, secretary and manager of 
the National Lumber Manufacturers’ Associa- 
tion, and Dudley F. Holtman, assistant direc- 
tor of the National Committee on Wood 
Utilization, met June 11 with the Baltimore 
Builders’ Exchange and discussed grade-mark- 
ing and trade-marking of lumber. The Balti- 
more builders displayed a lively interest in the 
project for grade-marked, trade-marked and 
guaranteed American standard lumber. 


blasted fir, hand tinted “Grain-art” and mold- 
ings, panels of the better known commercial 
American woods and a series of panels of red- 
wood, specially finished for this occasion. This 
display created profound interest among the 
architects, who requested a large number of 
bulletins of both the National and the various 
regional associations. 

W. H. Scales, manager of the Southwestern 
District, who acted as toastmaster, outlined the 
personnel, facilities and services of the trade 
‘extension division, which are available to 
architects and all users of wood, stating that 
the office at Dallas will supply to all architects, 
builders, retail lumbermen and industrial users 


of lumber, the information which they require 
for the correct specification and use of any and 
all species of American woods. He also stated 
that the technical personnel of the National 
was available for the personal use of the archi- 
tects upon request. 

This was followed by an inspiring talk on 
the relation of the architects and retail lumber 
dealers, by Thomas H. Griffiths of the 
Thomas H. Griffiths Lumber Co., speaking for 
the Dallas retailers. George W. Owens, of the 
G. W. Owens Lumber Co., of Dallas, pledged 
the local Hoo-Hoo club to the service of the 
architects. Representatives of several lumber 
manufacturers were introduced. J. F. Carter, 
of the Southern Pine Association, gave an in- 
teresting discourse on the uses of end-matched 
lumber and outlined the density rule as applied 
to structural lumber. 

The principal address of the evening was 
given by Bert J. Westover, manager of the In- 
dianapolis district office of the National Lum- 
ber Manufacturers’ Association, who impressed 
on the minds of the architects that there is 
plenty of lumber for its proper uses, correcting 
the misunderstanding that exists that there is a 
necessity of using substitutes and making alter- 
nate designs for wood construction in order to 
conserve the forests. Statistics were given to 
emphasize this statement. 

The action of heavy mill construction under 
severe fire conditions was discussed and ex- 
amples cited to show that this construction does 
perform admirably and is well thought of not 
only by engineers and insurance underwriters, 
but by the fire fighters themselves. 

Building codes being his major work, Mr. 
Westover outlined the activities of the National 
in endeavoring to obtain a square deal for 
lumber in all parts of the country, the efforts 
being centered upon having all materials, in- 


| cluding lumber, rated and accepted on a per- 


formance basis and combating the efforts of 
some material men to use the building depart- 
ments and legislation to eliminate competition. 

It is believed that this meeting will result in 
much closer relations between the National and 
the architects of North Texas, and be the means 
of correcting many fallacious ideas regarding 
the use of lumber in high class construction. 

The dinner menu and the program were pre- 
pared in a unique way, being miniature blue 
prints, labeled “Plans and specifications for a 
feed-talk for North Texas Chapter. American 
Institute of Architects, National Lumber Manu- 
facturers’ Association, Washington, Chicago, 
Dallas and elsewhere, U. S, A., archineers, engi- 
tects.” 





Cutting Out the Guesswork 


That some of the most important problems 
of the lumber industry may be solved through 
a careful study of the qualities that should 
be possessed by the saws with which the lum- 
ber is produced is the belief of leading saw 
manufacturers, in which many lumber manu- 
facturers heartily coincide. This thought of 
solving lumber problems by the proper study 
of saws and “cutting out the guesswork” is 
being featured in a new series of advertise- 
ments by E. C. Atkins & Co., of Indianapolis, 
who say, “The filers who use Atkins silver 
steel saws produce lumber profitably.” Filers 
and mill owners are invited to ask for the At- 
kins catalog, which contains 256 pages of illus- 
trations and descriptive matter, featuring 
saws of all kinds, saw tools, saw specialties, 
machine knives, grinding wheels, Cantal belt 
wax and files, all of which play an important 
part in the production of good lumber. 


For its transportation facilities alone, the 
United States uses as much timber as is used 
for all purposes by Great Britain, France or 
Germany. 





~ 
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The Revenue. Act as It Affects Lumbermen 


It Includes the Revisions Chiefly Desired by Industry—Lower Corporation Tax and 
Continued Pre-1913 Surplus Exemption 


Laurel, Miss., June 11—Changes that were 
made in tax rates in the new revenue act of 
1928 are generally known. To many lumber 
companies, changes in the administration of 
the act are even more important than the rate 
changes. In connection with the framing of 
the new revenue law, activities of the National 
Lumber Manufacturers’ Association were di- 
rected chiefly toward two ends—one, to secure 
a lower corporation income tax rate and, two, 
to secure the continued tax exempt status of 
pre-1913 surplus when distributed to the share- 
holders. It is gratifying to the entire industry 
to know that the corporation income tax rate 
was substantially reduced and that the tax ex- 
empt status of pre-1913 surplus was maintained 
without change. To members of the advisory 
tax committee of the National Lumber Manu- 
facturers’ Association, of which Frank G. 
Wisner, of Laurel, is chairman, has been sent 
an analysis of important administrative changes 
prepared by Carl W. Bahr, of the National 
Lumber Manufacturers’ Association’s _ staff. 
These principal changes as analyzed by Mr. 
Bahr are as follows: , 

General 

The new Revenue Act of 1928 differs both in 
structure and substance from previous revenue 
laws. It does not repeal preceding acts, 
which, except as specifically amended or re- 
pealed by implication, remain in force. The 
income tax title is applicable only to the year 
1928 and succeeding years, and the income tax 
title of the 1926 act remains in force fer the 
years up to 1928. Title III of the act of 19z8 
contains certain amendments to the act of 
1926. The new law is probably better ar- 
ranged than are the prior acts, but this has 4 
disadvantage in that taxpayers have become 
familiar with the old arrangement, and com- 
parisons between the new law and prior laws 
are somewhat difficult. 


Distributions From Pre-1913 Surplus (Sec- 
tion 115) 


As has been-indicated in previous circulars 
the proposal to tax distributions from surplus 
accumulated prior to March 1, 1913, was de- 
feated by the Senate. Section 115 of the 
Revenue Act of 1928 is therefore exactly the 
same as Section 201 of the Revenue Act of 
1926. 

Accumulation of Corporation Surpluses (Sec- 
tion 104) 

The new revenue bill as reported to and 
passed by the House of Representatives con- 
tained arbitrary definitions of perscnal hold- 
ing companies designed to make the provisions 
of Section 220 of the Revenue Act of 1926 
more effective. The changes and additions 
to Section 220 contained in Sections 104 and 
105 of the new bill as it passed the House 
were eliminated by the Senate, so that Section 
104 now reads exactly the same as Section 
220 of the 1926 act and Section 105 was com- 
pletely eliminated. 


Property Acquired Before Reorganization (Sec- 
tion 113 (a) (8) ) 

Both the Revenue Acts of 1928 and 1926 
provide that no gain or loss shall be recog- 
nized if property is transferred to a corpora- 
tion solely in exchange for its stock or se- 
curities, if immediately after the transfer the 
transferors come into control of the new cor- 
poration. The 1926 act, however, contained an 
exception providing that if the property ac- 
quired consisted of stock or securities in a 
corporation a party to the reorganization, the 
basis for the gain or loss, when such property 
was sold, was its fair market value at the 
date received by the reorganized corporation. 
Section 113 (a) (8) of the new law does not 
contain this exception. Therefore if any stock 
or securities acquired through a reorganiza- 
tion are sold in 1928 or subsequent years, the 
basis is the same as that for any other prop- 
erty acquired; namely, the basis In the hands 
of the transferor instead of its fair market 
value at the time of transfer. It is stated 


that the purpose of this provision is to pre- 
vent tax evasions such as are illustrated by 
the following example. The stockholders of 
A corporation wishing to sell their stock which 
had greatly appreciated in value, organized 
B corporation, transferred their stock to B 
corporation in exchange for its stock, and B 
corporation then sold the stock. Under the 
1926 act there was no taxable gain by the B 
corporation since the basis was the value of 
the stock at the date received and the sale 
followed immediately. Under the new act 
the law may impose a heavy tax if the stock- 
holders of A corporation exchange their stock 
for the stock of B corporation and A cor- 
poration is then liquidated. This tax may 
probably be avoided by reorganizing in an- 
other manner. 

It should also be noted that even though 
the reorganization is effected prior to 1928 
an unexpected tax will be imposed in case 
the stock has not been sold vr the old cor- 
poration has not been liquidated before 1928. 


Sale of Property Acauired During Affiliation 

Section 113 (a) (12) provides that the basis 
for determining gain or loss upon the sale 
of property acquired by a corporation during 
a period of affiliation and prior to 1929 is to 
be determined by regulations of the commis- 
sioner without regard to inter-company trans- 
actions where gain or loss is not recognized. 
The law does not indicate what basis the com- 
missioner may prescribe. 

In the case of property acquired in 1929 
or later by an affiliated group filing a con- 
solidated return, the basis of gain or loss 
when such property is sold is also to be de- 
termined in accordance with regulations of 
the commissioner. (Section 141 (b)). 


Taxes Against Local Benefits 


Section 23 (c) (3) of the new act contains 
a provision, applying for 1928 and thereafter, 
similar to that contained in previous laws, 
prohibiting deduction of taxes assessed against 
local benefits of a kind tending to increase 
the value of property, but a new provision 
allows as a deduction so much of such taxes 
as is properly allocatable to maintenance or 
interest charges. 


Consolidated Returns (Sections 141, 142) 

Provisions of the 1926 act with respect to 
the filing of consolidated returns are continued 
for the taxable year 1928. For the year 1929 
and thereafter new provisions will apply with 
respect to the filing of consolidated returns 
and in determining what corporations may 
file consolidated returns. These new pro- 
visions require that corporations which are 
members of an affiliated group, and which de- 
sire to file a consolidated return, consent in 
advance to all the regulations which the com- 
missioner undér the new law is given wide 
power to prescribe. 

The new law defines an affiliated group 
which may file a consolidated return after 
1928 as one or more chains of corporations 
connected through stock ownership with a 
common parent corporation if (1) at least 
95 percent of the stock of each of the cor- 
porations is owned directly by one or mor: of 
the other corporations and (2) the common 
parent corporation owns directly at least 95 
percent of the stock of at least one of the 
other corporations. A consolidated return is 
permitted only for the domestic corporations 
within the affiliated group. Corporations hav- 
ing a common ownership and which may file 
a consolidated return under the 1926 act are 
not given that privilege after 1928. 


Payment of Deficiency (Sections 296, 502) 

Under the 1926 act the commissioner is au- 
thorized to extend the time of payment of a 
deficiency for eighteen months. The new law 
also provides that in exceptional cases the 
commissioner may grant a further extension 
up to twelve months. 


Waivers (Section 276 (b) (c) ) 


The act of 1926 did not clearly indicate 
whether a taxpayer’s waiver extending the 
time for assessment and collection was valid 


when executed after the expiration of the 
Statute of limitations. An attempt was made 
to validate such waivers, but the proposed 
amendments to that effect were eliminated 
from the tax bill and section 276 (b) and (ce) 
of the new Revenue Act relates only to 
waivers filed before the expiration of the stat- 
ute of limitations. By implication it would 
follow that waivers executed after the run- 
ning of the statute were not valid, but this 
question is left to the courts for decision, 
The above applies only to 1928 and subse- 
quent years. y 

Waivers for years prior to 1928, if executed 
between May 29, 1928 and Jan. 1, 1929, are 
expressly validated even if executed after the 
expiration of the statute of limitations, 
Waivers executed prior to the passage of the 
new law are expressly exempted from its pro- 
visions and it is provided that their validity 
shall be decided according to the law in exist- 
ence at the time the waiver was filed. 


Taxes Paid After Statutory Period (Section 
607) 

Although Section 1106 (a) is repealed as of 
the date of its passage, section 607 of the new 
act provides that taxes paid either before or 
after the enactment of the new law shall be 
considered overpayments if paid after the ex- 
piration of the statute of limitations if a 
claim therefor was filed within the proper pe- 
riod. Section 607, however, does not expressly 
state that a taxpayer’s liability is extinguished 
at the expiration of the statute of limitations. 


Government Right to Taxes Revived (Section 
611) 

Section 611 provides specifically that taxes 
assessed prior to June 2, 1924, as to which 
claim in abatement was filed and collection 
stayed and which were later paid shall not be 
considered overpayments within the meaning 
of Section 607. This has the effect of validat- 
ing the collection of large sums on which suit 
for refund has been brought in the courts. 

Claims for Refunds 

The new law provides that claims for re- 
fund of taxes imposed for 1928 and subse- 
quent years must be filed within two years 
after the payment of the tax on which refund 
is claimed. Assessment must also be made 
within two years of the filing of the return. 
Previous acts provided for three- and four- 
year periods. 

Erroneous Refunds (Section 608) 

The new law. provides that a refund shall 
be considered erroneous if paid after the ex- 
piration of the period of limitation for filing 
claims, unless taxpayer filed a claim within 
such period. In case an erroneous refund was 
made the Government can bring suit for re- 
covery within two years after the making of 
the refund or before May 1, 1928, whichever 
date is later. (Section 610.) Under the prior 
law there was no express provision of this 
kind and it has been contended by the Gov- 
ernment that there was no limitation upon 
the time within which it niight sue to re- 
cover erroneous refunds. 


Interest on Refunds (Section 614) 

The néw act provides that interest on re- 
funds shall run from the date of the overpay- 
ment up to a date not more than thirty days 
before the date of the refund check. Under 
prior acts interest on refunds terminated with 
the allowance of the refund. 

Report of Division, Board of Tax Appeals 

Section 601 of the new act provides that 
divisions of the board shall report their de- 
terminations of proceedings and that such re- 
port shall become the report of the board 
within thirty days unless the chairman di- 
rects a review by the full board. In case of 
a review the report of the division does not 
become a part of the record. 

Burden of Proof in Fraud Cases (Section 601) 

Under the new act the burden of proof is 
upon the commissioner when in his deficiency 
letter or elsewhere, he raises the issue that 
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Possibilities of More Complete Forest Utilization 
in the Lake States by Integration of Industries 


[By R. D. Garver, Forester, U. S. Forest Products Laboratory] 


A logging and milling study by the Forest 
Products Laboratory at three band mills in 
the Lake States revealed that about 62_per- 
cent of the cubic volume of the log was cut 
into square-edged lumber, and the remainder, 
or 38 percent, went into sawdust, slabs, edg- 
ings, and trimmings to make up a potential 
supply of raw mateyial for some minor in- 
dustry. In addition to this there were ten 
cords of large limbs and small top logs per 
acre left in the woods available for any in- 
dustry that can make a profit out of them. 

With an annual cut of over a billion board 
feet of lumber in the Lake States region there 
is, according to the above figures, about a 
hundred million cubic feet of material not 
suitable for the production of standard lum- 
ber, yet having a potential value for other 
uses. At present only a small amount of 
this wood is used, so that a logical integra- 
tion scheme of supplying one industry with 
raw material by salvaging the waste of an- 
other might be developed about such indus- 
tries. 

Integration Schemes 

The integration of forest industries may be 
accomplished along at least two distinct lines: 

1. Where the major and minor industries 
would be located at the same place, probably 
each industry would be operated by a sepa- 
rate company, but all of them would be sub- 
ject to a centralized supervision through 
some organization plan, such as a holding 
company or interlocking directorate. The 
Great Southern Lumber Co., at Bogalusa, 
La., and the Weyerhaeuser industries at Clo- 
quet, Minn., are examples of this type of 
integration of industries. 

2. Where there is the possibility of col- 
lecting at a central point, for utilization by a 
group of minor industries, the waste from 
widely separated major industries (sawmills), 
the major and minor plants would either be 
operated by different companies having no 
financial interest in each other and under 
separate management, or the centralized 
group of minor industries might be under 
one management and even be owned by the 
major industries. An approach to this plan 
may be found at Antigo, Wis., where a lum- 
ber company is planning on operating a han- 
dle and dimension stock plant, the raw mate- 
rial for which will be obtained largely by 
collecting the slabs and jacket boards from 
a number of its sawmills whose main product 
is ties. 

The success of these plans is dependent 
upon economic manufacturing methods, upon 
suitable and regular supplies of raw material, 
and upon a satisfactory business organization. 


Improved Methods of Manvfacture 

Progress in the better utilization of the for- 
est crop under either one of the above plans 
depends, in part at least, on the further de- 
velopment of methods by which a greater 
percent of the total volume of a tree can be 
made into a marketable product. In this re- 
spect the outlook is encouraging, for discov- 
eries and inventions within the last few years 
in cutting big pieces of wood into little pieces 
and in recasting little pieces into big pieces 
have made it possible to utilize some of the 
materials .at sawmills which formerly were 
discarded. 

The multiple saw dimension stock machine, 
designed to reduce the cost of cutting squares 
and flat stock from slabs, edgings, and trim- 
mings, is an example of a recent wood manu- 
facturing invention; whereas, in wood cor- 
version, several processes have been devel- 


oped by which mill waste can be manufac- 
tured into building boards. 

Developments such as the above are help- 
ful in the wood waste problem, but are in no 
way sufficient to solve it. However, with 
such a good beginning, it seems certain that 
new inventions and discoveries may be ex- 
pected, but not necessarily as fast as industry 
is ready to use them. For example, there is 
now the need for a machine to remove 
successfully the bark from slabs which are to 
be used for pulp. 


Suitability of Waste as Raw Material 


If the cost of making dimension stock from 
waste can be reduced by better machinery, 
there seems to be a good potential market for 
the product. A survey of the cutting require- 
ments of eleven industries, such as furniture, 
implement, refrigerator, and other major in- 
dustries showed that 40 percent of the cut- 
tings were less than 24 inches long; a like 
amount 24 to 48 inches long; and 20 percent 
greater than 48 inches in length. One-half 
of these ~cuttings were less than 4 inches 
wide; 33 percent 4 to 8 inches wide; and 17 
percent greater than 8 inches in width. A 
study of the hardwoods in the Lake States 
shows that by the utilization of the cuttings 
from slabs, edgings, and trimmings most of 
the size requirements of the consuming in- 
dustry can be met; but only about 25 percent 
of their combined volume are of high enough 
quality for salvage as square-edged items, and 

5 percent must be recovered in some other 
way. Fortunately the section of,pulp and 
paper at the Forest Products Laboratory has: 
developed a process known as the semi- 
chemical by which such material can be 
pulped successfully. In fact, most of the lit- 
tle-used species of the region can be reduced 
to pulp by this process. To date jack pine, 
tamarack, cedar, maple, birch, aspen, and 
others less common have been pulped by this 
method, and the product used satisfactorily 
at the laboratory in the manufacture of print 
and wrapping paper, container liner, kraft 
substitute, and building boards. These hard- 
woods can be pulped either alone or in com- 
bination with softwoods to produce pulps 
which are easily bleachable for use in the 
manufacture of writing, bond, or high grade 
book papers. It is thus evident that a wide 
range of products can be produced from 
these materials. 

Supply of Raw Material 

A constant supply of raw material at a 
reasonable price is necessary for the suc- 
cess of any manufacturing or wood conver- 
sion business. The better utilization of the 
forest crop depends, therefore, on being able 
to supply to industries the present waste in 
the woods and at the sawmills at a low 
enough price and in regular and sufficient 
quantities so that to establish a plant for con- 
verting forest waste into a salable product 
would be a reasonably safe business venture. 
At present, the major plants usually have to 
move when the timber is cut out. Therefore. 
they can not guarantee a regular and continu- 
ous supply of raw material to a minor in- 
dustry. However, through selective cutting, 
a tract of timber can be made to produce a 
continuous supply of logs which will stabilize 
the sawmill and any other industries depend- 
ent on it. Two large timber operators in 
the Lake States are practicing selective cut- 
ting. so this phase of the integration scheme 
is already a reality. 

The waste raw material is suitable and 
there are ways of salvaging it, but it is the 


economic and organization part of the inte- 
gration scheme that controls its success, for 
no one is going to salvage slabs if there is no 
money return in doing it. 


Must Consider Business Organization Side 

It seems fairly certain that the initiative in 
any integration of industry plan will come 
from the major plants, for they hold the con- 
trol. The success or failure of the minor in- 
dustries will no doubt depend largely on 
the support or opposition of the major plants. 
It also seems reasonable to assume that such 
a business will have a better chance of suc- 
cess if the leaders are also stockholders. For- 
esters and other outside agencies ‘can help to 
formulate the plan, collect the necessary in- 
formation, and supply technical advice, but 
the successful operation of any integration 
scheme will probably depend upon leadership 
from within the industry. 

The belief that the future forests will be 
handled to produce intentionally both saw 
logs and pulpwood is well founded. There- 
fore, a closer correlation of the lumber and 
pulp interests will be desirable. This could 
happen in the Lake States where there are 
many saw- and pulp mills and millions of 
— of land suitable only for growing tim- 

er. 

With the possibility of the lumber and 
pulp interests getting together to find out 
whether a further integration of their inter- 
ests is warranted, the following outline of the 
main subjects which such an investigation 
should cover is given: 

1. An inventory of wood waste by quantity, 
kind, species, and location available 
within the region (a) in the sawmills 
and (b) in the woods. 

2. An estimate of how much of the waste 
is needed for fuel and an idea of its value 
as compared to buying coal 

3. Will the supply of raw material be con- 
tinuous; if not, for what length of time? 
Will the quality, form, and suitability 
remain about the same under selective 
logging? 

4. List of products into which wood waste 
could be made. 

5. Forecast as to probable market for the 
above products. 

6. Presence or absence of methods and 
processes which would be satisfactory 
for converting the waste into a salable 
product. 

7. Attitude of operators toward such a plan. 
Presence or absence of going concerns 
already financially interested in each 
other which might be reorganized to 
function as under Plan 1. 

9. Map showing location of all plants, rail- 
roads, roads, waterways, sources of 
waste supply, and present and proposed 
centers of integrated industries. 

10. Attitude of railroads toward a favorable 
tariff on waste material or manufactur- 
ing-in-transit arrangement which would 
reduce the transportation cost of such 
material. 

11. An experienced committee from the pulp 

* and lumber industries to analyze the 

data, to draw conclusions, and to organ- 
ize and perfect the integration opportu- 
nities under whatever plan seemed best. 


It is futile to predict definitely the conclu- 
sions to which such a survey would lead. 
However, we can decide whether the project 
looks favorable on the basis of what we know. 

We now utilize in the sawmills only about 
one-third of the tree and three-fifths of the 
log. Under the present highly competitive 
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How a Louisiana Retailer Sells Short Lengths 


Spends a Great Deal of Time With Customers, Ascertaining Their 


Needs, and Makes Suggestions That Save Them Money 


The Realm has recently visited a retailer 
in the shortleaf pineries of northwestern 
Louisiana, who has much more than a local 
reputation as a lumber merchant. This is 
C. C. Patterson, commonly known to his 
friends as “Pat,” who is manager of the 
yard belonging to F. H. Brown (Inc.), at 
Vivian, La. Mr. Patterson is also a part- 
ner in the yard. Readers of the AMERICAN 
LUMRERMAN May recall that some time ago 
this paper published in another department 
some accounts of Mr. Patterson’s success 
in selling short lengths. Measured in per- 
centages of total sales, he is one of the 
most notable merchants of short length 
lumber in the country. It is his specialty, 
and his interest in these midget lengths 
grew naturally out of the conditions of his 
trade and the excess quantities of shorts 
that seemed to be piling up around every 
southern sawmill. 

We began hearing about Mr. Patterson in 
New Orleans. The Southern Pine Associa- 
tion knew about him and, of course, was 
interested in his special success with this 
type of lumber. The officials asked him to 
come to the convention and tell the mem- 
bers how it could be done. The Louisiana 
retailers were meeting in that city at the 
same time. They have an interest in shorts, 
too. But in addition to his mercantile 
skill, this retailer is known as an amateur 
clown; so there was disappointment in New 
Orleans when he decided he could not spare 
the time to attend these conventions. 


Patterson an Easterner and Was 
Not Always a Lumberman 


Mr. Patterson is an easterner by birth 
and has not been a life-long lumberman. 
For some years he was a successful super- 
intendent of a cotton oil mill. But circum- 
stances brought him into our field. Perhaps 
his outside point of view was an aid in 
allowing him to escape the tradition that 
there is and can be no market for shorts. 
In the first place he noted the large quan- 
tities of lumber 8 feet or less in length that 
seemed to go begging without a market. 
Millmen were struggling to move this stuff. 
Some of it went into industry, but the re- 


tail trade refused to have much to do with 
it. The story was always the same; cus- 
tomers would not buy it. One of Mr. Pat- 
terson’s early experiences was seeing a big 
retailer selling 16-foot stuff that was to 
be cut into 8-foot lengths, while in the 
yard at that time was a big stock of eights 











R. PATTERSON began 
checking up on his own 
trade; watching what was 
bought and seeing to what uses 
it was put. He collected figures 
showing that 65 percent of the 
2x4-12’s he sold were cut into 6- 
foot lengths. He doesn’t insist 
that this percentage holds every- 
where, but that was the actual 
count in his own trade. In one 
case he discovered a customer 
buying large quantities of 24- 
foot 2x4’s and cutting them into 
6-footers. This served as a start- 
ing point, and by spending time 
out among his customers, talking 
with them about their building 
needs and suggesting the wisdom 
of using this good material that 
was generally going unsold he 
gradually got the idea accepted. 
Now a very large proportion of 
all his lumber is short length. He 
pointed out a house in which not 
a piece of siding was longer than 
8 feet and not a piece of flooring 
longer than 6 feet. 











of fine quality priced at a much more at- 
tractive figure. The manager shrugged his 
shoulders and said it was no use, that his 
customer wouldn’t buy the eights even at 
a saving. 

For some years there was a settled belief 
that short stock was cut from tops and 


inferior logs and was of poor quality. J. 
D, Bacheldor, of Shreveport, who happened 
to be in Mr. Patterson’s office at the time 
we called, mentioned this and added that, 
of course, was a mistake. Shorts came 
from the same logs that produced the long 
lengths and were of as fine if not finer 
quality than the long lengths. But a preju- 
dice is hard to overcome. 


Cultivates Farm Trade as 
Market for Short Lengths 


The shorts have figured largely in sales 
to oil men. This part of Louisiana, like so 
much of the State, has its oil fields. The 
oil business apparently never has run away 
with Vivian as it has with some other 
Louisiana towns, but it has been and is 
an important industry. Mr. Patterson says 
that at present he is giving much of his 
attention to cultivating farm trade. But he 
still sells a good amount of stuff for the 
erection pf well derricks. It happens that 
hereabouts the steel derrick is standard. 
Mr. Patterson does not especially regret 
this, from the point of view of his own 
sales, for derrick stock is of special sizes 
and not easy to get. It is in demand for 
no other purpose. This explains the reason 
that in those places where the wooden der- 
rick is used, the yards supplying the stock 
carry little if anything else. They center 
their sales and service upon this one out- 
let. But a steel derrick has to have a 
wooden foundation, and these foundations 
can use shorts to advantage. Mr. Patter- 
son has studied this matter with care and 
to such good purpose that the builders of 
these rigs commonly will contract to build 
a foundation for less money if he furnishes 
the stuff. He knows what to send and is 
particular to stock the stuff that will best 
serve these special needs. As a result the 
labor charges on the actual construction 
are much less. 


Persuades Farmers to Build 


Better Houses for Workers 


One effort which is proving successful is 
the persuasion of farmers to build better 
houses for their help. We don’t know much 
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about this Louisiana farming; but appar- 
ently it is run largely on the plantation 
system. Most of the farm hands, if not 
all of them, are negroes. Of course the 
housing of these hands is the job of the 
plantation owner. Here, as in other farm- 
ing sections, there is a vast difference be- 
tween the quarters offered to tenants. Mr. 
Patterson approached one plantation owner 
and told him that better tenant houses 
would be a good investment. The owner 
laughed and said something to the effect 
that it would be good for the lumber trade. 
But Mr. Patterson persisted. He said that 
a good hand is one of the real assets of 
a farm, that good hands were not so numer- 
ous and that they had something of a choice 
of jobs. Such a hand, looking for a place, 
is attracted by a good house. He not only 
likes to live in such a house but he argues 
to himself that an owner providing good 
quarters appreciates a good farmer and 
must be the right kind of a man to work 
for. But the owner just laughed and dis- 
missed the matter. 


Invites Plantation Owner to 


Visit Model Tenant Houses 


Mr. Patterson was not to be put off. 
Shortly after that he had to make a trip 
to a distant section where he knew there 
were some rather model tenant houses. . He 
invited this plantation owner to go along. 
Without being too obvious about it he 
showed these houses to his friend. Little 
was said, but shortly after that the farmer 
came in to see about some new tenani 
houses. He built three. Later on he built 
others; sometimes two, sometimes one, 
sometimes three in a group. Finally he 
came in to talk about remodeling three 
houses that were in poor shape and that, 
when compared with the new structures. 
looked very bad indeed. He wanted to 
know how to go about it to fix them up. 
Mr. Patterson told him they were not worth 
fixing; that they were so dilapidated to be- 
gin with and had been allowed to run down 
so greatly that there wasn’t anything to 
work on. He advised tearing them down. 
After some argument the owner did have 

















C. C. Patterson (in shirt sleeves at right), man- 
ager of F. H. Brown (Inc.), Vivian, La., and 
J. D, Bacheldor, a visitor. Mr. Patterson is 
one of the South’s retailers who has made a 
remarkable success in selling short lengths 





them torn down and 
cut up into firewood 
and replaced with 
new houses. That 
plantation has all 
new houses. now, 
solidly built, roofed 
with good wood 
shingles and pretty 
well finished. The 
owner is_ satisfied 
that it has been a 














good _ investment. 
Naturally short lum- 
ber was used. 
“Many plantations are coming to better 
house plans and better materials,’ Mr. Pat- 
terson said. “There is a big plantation not 
far from here that is a good customer cf 
mine. The curious part of it is that the 
owner has close connections with a sawmill 
company and could get his lumber at prac- 
tically wholesale prices. One day I asked 











UCH of Mr. Patterson’s suc- 
cess in merchandising 
comes from personal efforts; see- 
ing his customers, watching their 
building in progress, finding why 
they do the work as they do and 
making constructive suggestions. 
He is likely to be in and out of 
his office all day. He is a social 
person, a lively conversationalist 
and a wit whose fun is appreci- 
ated. It is easy for him to spend 
time out with his clients, and 
this habit brings him the best 
chance in the world to see in what 
ways he can improve his service. 
It has given him a chance to talk 
shorts under the most favorable 
circumstances. A farmer can 
hardly say he has no use for a 
6-foot piece when he and Mr. 
Patterson are watching a carpen- 
ter cut off a flock of sticks of that 
length. We guess that the case 
for the short has been largely 
proved right on the building job. 











him frankly why he bought of me. I told 
him I appreciated it and hoped he’d con- 
tinue, but with his chance for cheap lum- 
ber it seemed a little unusual. He said 
the first reason was that when he sent his 
negroes over here with wagons he knew 
they’d be loaded up promptly and sent 
home. That isn’t the case in every yard. 
Negroes get ignored sometimes, and they 
don’t need a great excuse to waste time. 
I told him that was very well but it didn’t 
explain why he didn’t buy direct. ‘Oh, 
that,’ he said. ‘I know what kind of stuff 
they’d send me. They’d figure this was a 
chance to send out some poor stuff. A 
farm, as they see it, doesn’t have any rea- 
son to expect good lumber. If I wanted 
bull pine I could get it lots of places at 
a low price. But I’ve found that good lum- 
ber is the cheapest for my purpose, so I 
get it over here. I know you'll always send 
me good stuff.’ So I’ve found that good 
lumber has its value in creating sales.” 


Big signs along the front and sides of the Brown yard feature among 
other things its slogan, ‘ 


Quality and Service, Not Price, Our Criterion” 


Drivers Utilized as Salesmen in 
Scaring Up Prospective Jobs 


These Louisiana dealers who live almost 
literally in the shadow of the big woods 
have one thing to meet that does not trou- 
ble the average Corn Belt dealer. There 
are little mills that depend on the local 
market for disposing of their cut. This 
can’t be helped. The little mills are there, 
they are going to run and they will sell 
their lumber. So it often happens that a 
dealer sells less than the complete job for 
a given house. This results in a distribu- 
tion of sales that would seem rather strange 
to dealers in other sections. A lumber- 
man may sell only the doors and windows. 
He may sell just the flooring or the roof. 
One result of this distribution of sales jis 
that a dealer must be constantly on the 
watch. When a house is started it is not 
a safe assumption that all the material is 
contracted for. So salesmanship calls for 
alertness and the following up of all pos- 
sible leads. Mr. Patterson some time ago 
replaced his negro drivers with white men, 
and he has trained these men to be sales- 
men and scouts. He tells them if they take 
material onto a job and the carpenter wants 
to talk that it is their job to talk with 
him as long as he wants to keep it up. He 
may have other jobs in prospect, or he 
may know that someone is considering an 
improvement. All these tips are valuable 
and are followed up. 

Mr. Patterson took us around the town 
and pointed out the houses for which he 
had furnished maferials. He seemed to 
have complete data about every house at 
his tongue’s end; the name of the owner, 
when and by whom the house had been 
built, whether it had proved satisfactory, 
whether there was remodeling in prospect 
and so on. He is doing a big business in 
reroofing; again, we imagine, because of 
his knowledge of the people of the town 
and his habit of personal contacts. 


Floored With Western Hemlock 
and Sided With Fir 


He took us a few miles out of town to 
a place where a new set of buildings was 
being built on a farm. This farm is right 
at the Louisiana-Texas line. In a pretty 
tract of timber a man whose name is Heath 
is building a house and a cotton gin. The 
owner is an electrician and for a good many 
years operated a power plant in the town. 
He has built a very attractive bungalow 
according to a modern plan; a house suited 
to this climate, with cross ventilation and 
a wealth of windows. It seemed curious to 
find this house, built literally in the south- 
ern forests, floored with western hemlock 
and sided with fir. Distribution of lumber 
is no respecter of geography. To be sure, 
this is shortleaf country; the wood that has 
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established itself as premium finish lumber. 
Driving out to this new farm we went 
through quite a stand of shortleaf, much of 
which, so Mr. Patterson said, belongs to 
negroes. Mr. Patterson said that a local 
service club, the. Lions, we believe, had 
helped in celebrating national forest week. 
One of the things done was the bringing 
in of forest experts to go over some of this 
shortleaf forest and to point out the trees 
that should be cut and the other work that 
should be done to aid in producing an even 
stand of timbér. Quite a number of these 
negroes are rather wealthy. 

Mr. Patterson has been making some al- 
terations in his yard. Especially notable 
were some big signs along the side and at 
the front. On this display was featured 
the slogan of the yard: “Quality and Serv- 


ice, Not Price, Our Criterion.” Stock is 
well shedded, and the yard is attractive. 


A Town of Civic Pride and 
Confidence in Future 


Vivian is a rather typical town of this 
forest-farm-oil section; a vigorous place 
that has much civic pride and much confi- 
dence in its future. It has fine school build- 
ings and is building good streets. When 
the schools were dismissed in the afternoon 
the streets were alive with youngsters who 
might have come from a school in any 
well-to-do suburb in the country. The mod- 
ern styles are intersectional and even inter- 
national, if we are to believe the news pho- 
tographs. According to fathers of high 
school girls these clothes cost enough when 





the scanty yardage is considered, but they 
do make the youngsters attractive. 

Of course, shifting styles are apparent in 
houses as well as in dresses. This is quite 
true, so Mr. Patterson says, in: his town. 
The higher standards of the present, ag 
compared with those of but a few years 
ago make a large place for modernization 
of buildings erected ten or fifteen years 
ago. Some of those earlier efforts are show- 
ing their poor materials and poor carpentry, 
This:is too bad, from the standpoint of the 


owners. They were entitled to better. Bur 
these houses antedated Mr. Patterson’s 
regime. He can make use of these earlier 


and less successful efforts in two ways. He 
can modernize them, and he can use them 
as examples in preaching his doctrine of 
good lumber, good plans and good carpentry. 





Permanent Conveyor 
That Is Serviceable 


CHAMPAIGN, ILL., June 11.—An interesting 
feature of the well planned and attractive yard 
of the Clarke-Thompson Lumber Co., this city, 
is the permanent gravity conveying system 
running directly from the railroad siding 
through the main shed, serving all parts of it 
with equal facility. 

The conveyor is erected on a scaffold which 
begins at a height of some eight feet above 
the railroad siding at the back of the yard, and 
within about a foot of the side line of a stand- 
ard freight car, at a level most convenient for 
loading out the lumber onto the rollers. From 
there, the conveyor slopes at a gentle grade for 
some seventy-five feet through the yard and 
then for approxi- 





raised and hooked fast 
to the scaffolding 
posts. When the con- 
veyor is not in use, 
the doors are let down 
to cover the rollers, 
which are of maple, 
protecting them from 
rain, snow and sun- 
shine. — 

The conveyor is 
continuous except for 
a small section at the 
point where it passes 
through the doorway 











Showing doors used to protect rollers of conveyor from the weather. 
When the conveyor is in use, the doors are hooked up, and when not 
in use, they are laid down over the track 





mately 125 feet 
through the shed, end- 
ing at the foremost 
bin at an elevation of 
about 1% feet above 
the ground. An ad- 
vantageous circum- 








stance is that the rail- 
road bed is some three 
feet above the yard, 
giving the conveyor a 
drop of about ten feet 
in the distance of 200 
feet, or of 5 percent. 

As will be noted = 
from the accompany- “a 
ing illustrations, the —_ 
outside part of the 








point desired by means 
of a movable platform, 
illustrated in the ac- 
companying drawing. 
This platform, meas- 
uring about 20 inches 
any bin desired in width and four feet 
in length, is very sim- 

F ple in construction, 
being merely two 10- 
or 12-inch boards 


Movable Ptatjorm 
to stop lumber at 


























nailed to two cross 
pieces underneath. The 
front cross-piece is 
only a few inches 
deep—just enough to 
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conveyor is covered by . 
snugly fitted doors, 
which, when the con- 
veyor is in use, are 











Driveway 


Diagram showing use of portable platform to stop lumber before 


of the shed. This sec- 
tion is easily slid into 
place when occasion 
requires, and as easily 
removed to permit the 
closing of the door. 
The conveyor with- 
in the shed is so erect- 
ed as to run close to 
the bins along one 
side, leaving the drive- 
way unobstructed. If 
the lumber coming 
down is destined for a 
bin along this side it 
is readily slid in, and 
if for a bin along the 
other side it is handled 





Permanent conveyor used by the Clarke-Thompson Lumber Co., Cham- 
paign, Ill., running from the railroad siding straight through the main 
shed for a distance of some 200 feet 


across the driveway. 
The lumber coming 
down the conveyor 
can be stopped before 
any bin or at any 


pass to the underside 
of the roller against 
which it is resting, to 
prevent the platform 
from slipping down 
with the rollers. The 
back cross-piece is about a foot or 14 inches 
deep with shoulders cut out at each end to 
rest on the frame of the conveyor and thus 
hold the platform up, and with the neck 
between the shoulders long enough to pass 
to the underside of the roller against which 
it is resting. The tip of this platform is 
covered with tin, to protect the boards from 
splintering as the lumber hits them. The plat- 
form is light and can easily be moved wherever 
desired and dropped into place without adjust- 
ments of any kind. 

As the company keeps practically all its stock 
under cover there is seldom occasion to use 
this conveyor for unloading in the yard, though 
this could undoubtedly be done. However, this 
would probably necessitate the construction of 
platforms for the workmen to stand on, on 
account of the height of the conveyor from 
the ground. 

The conveyor used by this company is man- 
ufactured by the Standard Conveyor Co., North 
St. Paul, Minn. 











any bin desired 
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Dealer Installs Attractive Woodwork Display 


Entrances, Doors and Built-in Conveniences Shown in Ap propriate Environment— 


A pplication of Modern Merchandising Axiom “Show the Goods” 


YOUNGSTOWN, Ono, June 11.—That the 
modern lumber dealer must be an aggressive 
merchandiser and salesman for his products 
is the theory of Huffman Bros., large lumber 
dealers of Youngstown since 1892. In keeping 
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Entrance to display room is through the Cir- 
cle-top English type door at end of hall 


with their progressive ideas they recently 
opened a large 4-room display of Curtis wood- 
work in a new warehouse. These display rooms 
were opened during a 4-day building show 
during which their entire plant and warehouses 
were open to the public. Large crowds from 
Youngstown and eastern Ohio were present 
each day. The Huffman firm awarded such 
valuable daily attendance prizes as ironing 
boards, telephone booths etc. with a fine Curtis 
corner case, a duplicate of an old Colonial 
model, as the grand prize. 

It is believed that Huffman Bros. set a 
precedent for retail lumbermen when _ they 


used the radio as an advertising medium for 
this show. This was augmented by large 
space in the daily papers. D. A. Huffman said 
they were delighted with results obtained and 
that apparently the radio brought more results 
than the paper. Several announcements daily 
kept the company’s name in’ the minds of the 
public. The stations used were WMBW and 
WKBN, whose range is limited to the Youngs- 
town area. 

The four display rooms of Curtis woodwork 
are a distinct innovation to the people of 
Youngstown and illustrate very favorably 
what wonderful things are available to the 
home owner and the home builder. As one 
enters the display rooms he passes through one 
of the new circle top English type doors. An 
especially selected light fixture lends a distinct 
charm to the entrance. The first room fea- 
tures an English type oak mantel. There is 
also a small run of stairs showing the various 
combinations which may be used. 

Next, one enters the Colonial room. Here 
Huffman Bros. have shown three stock Curtis 
entrances. These are fixed in place and set 
off by regular walls, such as siding and shin- 
gles. An imitation flagstone floor covering 
and several small pieces of artificial grass add 
to the charm and realism of the scene. “In 
this way,” Mr. Huffman states, “our customer 
friends can actually appreciate how their home 
entrances will appear.” 


Many of the modern built-in fixtures which. 


are now available as stock products are shown 
in the next room. Two of the most popular 
Curtis china cases are shown, while a hanging 
case is featured on the wall. A built-in dreés- 
ing table with two wardrobes show how such 
things are especially suitable. 

The model kitchen which completes the dis- 
play room has brought exclamations of delight 
from every woman who has visited it. Through 
the co-operation of a local dealer in plumbing 
supplies the fixtures are very unique and the 
very latest in modern plumbing. The conven- 
ient cupboards show each woman how much 
space she can really have in her kitchen. One 
of the popular Curtis dining alcoves is fea- 
tured here, too, and its charming design and 
practical utility are apparent. A folding iron- 
ing board and a medicine cabinet complete the 
kitchen. 
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Showing two popular china cases, hanging case, and circle top 
French doors 
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The model kitchen, displaying convenient built-in 


Only stock items of Curtis woodwork are 
shown in these displays. To better serve their 
friends, Huffman Bros. are carrying a full 
line of these items in their warehouse. 

The Huffman firm is an old organization, 














One of the three Colonial entrances on display 


having been founded in 1892, when the three 
brothers, Silas, Charles and James, started a 
retail yard. They have operated several local 
mills, cutting up the native hardwoods, though 
most of the supply has been exhausted. 


THE “HITCH-HIKER” and the migratory 
worker who have abandoned the freight train 
for the ‘main highways present a new forest 
fire hazard in the wooded sections, says the 
Forest Service. These highway travellers drop 
off anywhere, are careless with their “smokes” 
and build their camp fires and leave them burn- 
ing day or night at the first opportunity to 
catch a ride. 








cupboards and 
other uptodate features 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 











Retail Yards Centralize Buying 


Cotumsus, Onto, June 11—The H. H. 
Giesy & Bros. Co., wholesaler, of this city, 
announces that starting July 1 it will become 
the purchasing agent for approximately 24 
retail yards in Columbus and central Ohio. 
The plan of merging the purchasing of all 
lumber stocks for that number of yards is 
something new, according to C. A. Dawson, 
general manager of the Giesy company. The 
purchasing will include all stocks of softwoods 
and hardwoods, with the exception of frames 
and certain interior finish items. 

The H. H, Giesy & Bros. Co. will act as a 
clearing house for all purchases, giving it the 


largest purchasing power of any concern in 
Ohio, and possibly of any in the Middle West. 
The 24 yards include 18 Columbus retailers and 
a half-dozen retailers in central Ohio towns. 

The Geisy company has been acting as pur- 
chasing agent for the warehouse maintained 
for 18 Columbus yards, for supplying infre- 
quently called for items, during the past four 
years with great success. This has permitted 
the retailers coOperating in the warehouse plan 
to dispense with stocking such items, they 
having practically immediate service from the 
Giesy yard. The plans now call for the ex- 
tension of this idea to practically all lumber 
stocks. 
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very gratifying. 
his next coal purchase. 


25-cent credit. ‘ 





This Week’s 


Coupon Gets Cash for Coal on Delivery 


The following nice letter and tip have been received from Carl 
L. Ullrey, treasurer and manager Marcellus Lumber Co., Marcellus, 


“We have adopted a number of suggestions from the American 
Lumbermen that are of considerable benefit to our business, and 
wish to codperate in every way to assist you in making the retail 
lumber business codperative instead of competitive.” 

Accordingly, Mr. Ullrey sends a sample of a “savings coupon” 
which he is using with fine results to encourage payment for coal 





upon delivery, which coupon is reproduced herewith. This system 
was first put into operation last December and results have been 


Each customer paying cash to the driver at time the coal is de- 
livered, gets one of these coupons, which is good for 25 cents on 
It is not transferable or payable in cash, 
but must be applied against a future purchase, which naturally helps 
to hold the customer’s trade, as he is not likely to throw away a 


“This is the best scheme to get the cash on delivery we have 
tried yet,” says Mr. Ullrey. “Moreover, it has greatly simplified our 
bookkeeping and reduced the expense of sending statements and 
making collections on our coal business.” 


Timely Tip 




















Elected President of Rotary 


San Dieco, CAuir., June 9.—The importance 
of the lumber business has been recognized by 
the election as president of the Rotary Club, 
in La Mesa, a suburban city, of Gilbert E. Mat- 
tison, owner and operator of the Mattison 
Lumber Co., whose yards are located at La 
Mesa Heights. 

Mr. Mattison was born in Norway in 1872, 
and came to th‘s country with his parents in 











G. E. Mattison, of the Mattison Lumber Co., 
La Mesa, Calif., snapped at one of his favorite 
haunts—the seashore 


1879, the family locating in Wisconsin. As a 
boy and young man he worked in the lumber 
regions of that state, and for three years op- 
erated a retail yard in Milwaukee. In 1900 
he located in Arkansas and operated the Stew- 
art & Alexander Lumber Co. at Gifford. He 
operated a mill near Savannah for four years. 
He built and operated the Arkansas Land & 
Lumber Co. plant at Malvern, Ark., remaining 
there for seven years. Six years ago he came 
to California, spending the first two years ex- 
amining and reporting on timber and mill 
properties in this State and Arizona for east- 
ern interests. 

Mr. Mattison is a member of the Concate- 
nated Order of Hoo-Hoo, also of the La Mesa 
Country Club, the San Diego Athletic Club, 
and of various Masonic bodies. He is a former 
director of the Southern Pine Association and 
of the National Lumber Manufacturers’ Asso- 
ciation. 


Given Honorary Degree 


San Drteco, Cautr., June 9.—Frank Lynch, 
president of the Benson Lumber Co., of this 
city, has been honored by Wesley College, lo- 
cated at Grand Forks, N. D., which has con- 
ferred on him the degree of doctor of laws, 
this being but the second time that the degree 
has been conferred by the college. Mr. Lynch 
was formerly a resident of Casselton, N. D., 
and for twenty-five years has been a member 
of the Red River Valley University Corpora- 
tion, and is still president of the board. Mr. 
Lynch has been for a number of years. presi- 
dent of the board of trusteesiof the First 
Methodist Episcopal Church, and is one of 
the active citizens of San Diego. 
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Conducts Campaign Among Architects 


Sr. Lours, Mo., June 12.—The Julius Seidel 
Lumber Co., of this city, is staging a quiet but 
effective campaign among the local architects, 
on behalf of the Marietta stains, manufactured 
by the Marietta Paint & Color Co., Marietta, 
Ohio, which not only is making those products 
more widely known but also is adding prestige 
to the Seidel company’s paint department as 
well as its general business of purveying lumber 
and building materials. 


In this campaign the Seidel company is co- 
operating with the! Vane-Calvert Paint Co., of 
this city, distributor of the Marietta products 
in this territory, which concern has assigned a 
field man to cooperate with the Seidel company 
to put across to the architects the message of 
the wonderful effects obtainable in flooring and 
other interior trim by the use of these stains. 
The Seidel Lumber Co. has furnished to the 
field man personal letters to the architects of 
the city, numbering about one hundred and 
fifty. He in turn has arranged to have the 
architects visit the Seidel company’s beautiful 
Egyptian display room, where wood panels 
showing the beautiful color effects obtained by 
use of the Marietta stains are on display. 


In the same cooperative way painters and 
decorators are being brought to the Seidel 
display room, to inspect these panels and to be 
given information as to how to use the stains. 

Later on, after as many architects, painters 
and decorators of the city as possible have 
been afforded opportunity to inspect these panels, 
they will be placed on display in the Seidel 
company’s big show windows facing on Kings- 
highway, one of the principal thoroughfares of 
= city, where thousands of automobiles pass 
daily. 


Retail Co-operation in Lumber Shows 


Marietta, Ounio, June 11.—The plan under 
which the Marietta Paint & Color Co., of this 
city, and the Ohio Association of Retail Lum- 
ber Dealers will co-operate in putting on “lum- 
ber shows” in various parts of Ohio has been 
completed, and for the benefit of dealers 
throughout the State who may be interested 
in having a show put on in their towns, the 
plan has been embodied in a little printed 
pamphlet that gives details of how the show 
can be arranged and conducted. The purpose 
of the lumber shows as outlined is “to in- 
crease the sale of products sold by retail lum- 
ber dealers.” The personnel of the lumber 
show group will include field representatives 
of several of the leading lumber associations, 
a member of the Marietta Paint & Color Co.’s 
staff, and possibly others who will put on the 
show in conjunction with the local retail lum- 
ber dealers. This group will be prepared to 
talk to the people of any community on home 
building, modernizing and beautification, in- 
terior decorating, better understanding of use 
of good materials, of use of different woods, 
of better construction, and of the need for 
better architecture. 


The part the local dealer will pay in the 
program will be to arrange for newspaper pub- 
licity, the place for exhibition and to arrange 
the speaking engagements with clubs such as 
Rotary, Kiwanis, Lions, parent-teachers’ asso- 
ciations, federated women’s clubs, school and 
church organizations, etc., and also to encour- 
age other merchants and dealers to cooperate 
by exhibiting in their display windows or at 
the lumber show exhibit, materials for home 
building or remodeling. It is hoped to enlist 
the hearty co-operation of the churches and 
that on the Sunday preceding the opening of 
a lumber show, sermons or addresses will be 
delivered by local clergymen on “The Ameri- 
can Home.” 

During the continuation of the lumber show, 
evening meetings will be held with local lum- 
ber dealers and co-operating merchants, visits 
will be made by the field representatives to 
local architects, building contractors, lumber 
yards and prospective clients, and talks will be 
made at luncheon or dinner clubs and afternoon 





This Week's 
AD-IDEA 


SEASONABLE OUT-OF-DOOR ADS 


Here is a suggestion for out-of-door adver- 
tising, based on the experience of an Indiana 
retailer, which just at this season may be of 
interest to other dealers similarly situated. 

At North Manchester, Ind., is situated the 
Frantz Lumber Co., and near that city is a 
summer resort frequented by a good many 
people. 
the idea that it would be a nice thing to have 
some comfortable benches placed about ‘his 
grounds, for his guests to rest themselves upon. 
Accordingly, for the last season or two, he 
has been buying more or less material from 
the Frantz company for making these benches. 

Being a canny individual, the resort owner 
figured that he could offset the cost of the 
benches by selling advertising space on the 
backs thereof to local merchants. The accom- 











The owner of the resort conceived - 
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or evening meetings at school or 
gatherings. 

Personal calls also will be made on local 
townspeople for requested suggestions or ad- 
vice concerning building or remodeling, dec- 
orating or furnishing problems. A representa- 
tive of the Marietta Paint & Color Co. will be 
in constant attendance at the exhibits and will 
demonstrate Marietta finishes. This company 
has agreed to finish for the dealers, at cost, 


church 


‘ panels for permanent display in their sales 


room or lumber stores, and also will furnish 
to the retailer specifications showing him how 
to build exhibit easel panels. It is suggested 
that woods to be shown should indicate all 
the different species on sale in the local retail 
yards. 

Reports that come to the Marietta Paint 
& Color Co. direct and to the secretary of the 
Ohio Association of Retail Lumber Dealers in- 
dicate that the dealers of the State are greatly 
interested and that many lumber shows will 
be held during the next few months. 


Tells About Lumber and Its Uses 


Cotumsus, OnIo, June 12.—Theodore F. 
Laist, head of the department of construction 
and lumber at Antioch College, Yellow Springs, 
Ohio, gave a talk before the Columbus Better 
Home Building Association at the Ft. Hayes 
Hotel, June 11, with about 150 in attendance. 
His subject was “Lumber, and Its Uses in 
Construction.” Among other things he said: 

If frame houses built before the modern 


methods of manufac- 
turing and treating 
forest products were 


known, will stand the 
test of time for more 
than two centuries, we 
may safely predict that 
modern science with its 
anti-rot and fire resist- 
of ant treatment will 
make them last hun- 
dreds of years longer. 
The only way to get 
the best’ satisfaction 
out of any material is 
by its proper use. 

The first “don’t” in 
wood construction is, 
Don’t use green lum- 











Benches that serve double purpose of seats and ads 


panying picture shows one of these benches 
with the advertisement of the Frantz Lumber 
Co. thereon, with others awaiting the painting 
of various signs. The sign costs the lumber 
company, or other advertiser, $2 per bench. 
This is the first year that the Frantz company 


. has advertised in this manner, but some of the 


other merchants in town have used this method 
for a year or two, which would seem to in- 
dicate that they are satisfied that it is a good 
proposition. Altogether, there are 25 or 30 
such benches used in the locality, not all of 
them, however, being at the lake resort, some 
being placed at other points frequented by the 
public. 

The AMERICAN LUMBERMAN suggests that it 
would be a better advertising proposition for 
lumber dealers to make up the benches them- 
selves, have their ads painted thereon, and 
then donate the benches for use at resorts, 
parks and other public places. “Fhe benches 
could be made up from short lengths and 
waste lumber by the yard help at odd times, 
and thus would represent very little direct ex- 
pense. 

The suggestion is offered simply for what 
it is worth, but it would seem that if a dealer 
is going to employ this form of advertising, 
he might better make up his own benches and 
donate them for the use of the public, thus 
creating good-will as well as keeping his ad 
displayed. 


ber. Specify American 
Lumber Standards. 
Do not use high grade 
lumber when common grades will suffice. Use 
odd and short lengths whenever possible. Use 
end-matched sheathing. In delivery see that 
lumber is not dumped on moist soil and that 
it is kept under cover. 


One of the common faults is the use of 
nails that are too small and also an insuffi- 
cient number. An extra pound or two of 20- 
penny spikes means much in the stiffness of 
the frame, 


One of the most important improvements 
in house construction is that which has to do 
with proper insulation against heat and cold. 
Builders seem to think only. of the coal pile 
and in terms of fuel saving. Quite as impor- 
tant is the method of keeping out the heat in 
summer. 

When you estimate the value of a nearby 
supply of lumber do not fail to take into 
account the fact that the annual freight bill 
on lumber runs into hundreds of millions of 
dollars. Almost 50 cents out of every dollar 
spent by the consumer for lumber goes for 
transportation and hauling. The problem for 
the future is not so much that of supply as 
that of a supply at a reasonable distance from 
the point of greatest consumption. 


Ben F. Hazen, secretary Benjamin Frank- 
lin Building & Loan Association, Portland, 
Ore., in a letter to the AMERICAN LUMBERMAN 
says: “There is a wide field for codperation 
between the retail lumberman and the local 
building and loan association. A campaign to 
increase remodeling and repairs by home own- 
ers would be helpful to both parties.” 
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Methods That Built Retailer’s Success 


Personality in Advertising—Maintains VW ell Assorted Stocks—Careful Storage and Handling 
—System and Order Are Cardinal Points 


PHoenrx, Ariz., June 11.—“Lumber is the 
only commodity that you can buy, use, and re- 
sell for more than it cost.” 

H. H. Shoup, lumber retailer, of this city, 
writes his own advertising copy and when he 
comes out in a two-column story in 12-point, 
it makes: more interesting reading than the 
newspaper's editorial page. He has made a 
phenomenal success in twenty years, he has had 
a real human experience, and he tells his story 
in a human way. The quotation above is a 
sample of his style and he pro- 


ment is all new, our service fast and particular. 
Our stock is complete.” 

He proceeds to enumerate certain grades of 
stock with as much gusto as if it was good 
to eat. Hardwood floors and pine; Tennessee 
red cedar for chests; redwood for irrigation 
boxes, with his own sawing facilities to save 
labor on the farm and his fast trucks to serve 
the homesteader, anywhere; fence posts and 
dimension stuff. Then he specifies specialties 
carried for the building and finishing of fine 


“I attribute my start in the lumber business 
to the fact that I saved and bought lots, for 
I borrowed $1,000 on my first cabin to buy the 
initial two cars of lumber that I ever sold,” 

Every old-time lumber dealer in the com- 
munity recalls Mr. Shoup’s first advertisement 
informing the public of the arrival of those 
two cars of-lumber. It was not long before 
it was recognized that a new factor had entered 
into the lumber trade of the Salt River valley, 

Howard Shoup stands high in the local 
organization of dealers, commands 





ceeds to make his point thus: 

“Buy an auto, a piece of farm 
machinery, furniture; use it one 
month or six months, then try 
to sell it for even three-fourths of 
what you paid. Buy lumber, build 
a house, use it six months or six 
years and the chances are better 
than a hundred to one you'll get 
more than you first paid.” 

Mr. Shoup has grown with his 
lumber business. He puts his per- 
sonality into every detail of his 
operations and he has the faculty 
of interesting the public in lum- 
ber problems. One of his ads 
says: 

“Lumber is cheap. When think- 
ing of war times and prices, just 
look at some of your old lumber 
bills, and compare them with prices 
now. Compare also the prices of 
other commodities then and now. 
You will find most of them as 
high and some higher than during the war. 
On the other hand, lumber is just a fraction 
over 50 percent of war prices.” 

Mr. Shoup came to Phoenix twenty years 
ago and went to work driving a team of mules, 
delivering lumber for $2 a day. He tells of 
this experience in a recent advertisement, and 
makes a sales appeal to the young man or 
young woman earning a small salary, which 
appeal he clothes with all the force of business 
romance: 

“I opened a savings account in the Valley 
Bank and their records will show that it took 
me two years to save $360. I bought a lot 
at Ninth Street and 


Phoenix, Ariz. 


> "Eder reeen 
Ldbdchdhhb dante) 


the respect of the people as a com- 
munity builder, and is an excep- 
tionally energetic man, but there 
is no place where he has a right 
to feel prouder to see his name 


Feevevervees 








than at the end of an advertise- 
ment like that, with its story of 
his “climb.” 

For a number of years Mr. 
Shoup has enjoyed. a_ steady 
volume of business with the In- 
dians on the Salt River reserva- 
tion. His friendliness and con- 
stant effort to encourage habits 
of thrift in others such as he has 
profited by himself, have played 
a definite part in getting the Pima, 
Apache and Maricopa Indians to 








One of the new fleet of trucks operated by H. H. Shoup (Inc.), 
Note the neat appearance of the yard in the back- 
ground, and the big sign painted on the shed, also the placard which 


appears on every load of lumber delivered 


homes: oak stair treads and ceiling beams of 
selected grain; Oregon pine, native and Cali- 
fornia white pine. His terse descriptive phrases 
almost visualize the various woods. He con- 
tinues thus: 

“We have no branch yards anywhere, but 
do have the stock right here to take care of 
your business properly. We meet competition 
anywhere within fifty miles of us. Our sales 
this year have been $125,000 to date, with 
business getting better. The time to build is 
now.” 

Mr. Shoup never hesitates to base his appeal 
on personal history: 


install proper boxes in their irri- 
gation ditches and to replace their 
arrowweed wickiups with good 
lumber houses. 

At one time, when the Pimas 
were literally up against it, Mr. 
Shoup selected two or three of their educated 
tribesmen from the Phoenix Indian school and 
accepted their names on a piece of paper for a 
regular white man’s order. It proved good 
business, and when the final payment was made 
the men appeared in body, only to follow it 
up with their individual calls for lumber ever 
since. 

A sense of order and system is evident 
throughout the Shoup organization. The 
records run straight back to the little bank 
book showing the first savings, and the order- 
liness is as evident in the yards as in the office. 

Three yards, so situated as“to gain the ad- 
vantage of entrance 





Culver, building a 
cabin 14x14, in which 
I lived for several 
years. I continued to 
save, buying lots and 
building cabins until 
I had four with about 
$4,500 invested in 
them. Then someone 
came along and paid 
me $6,500 for them, 
so I made a substan- 
tial profit in addition 
to the rent collected 
on the cabins.” 

The appeal is there, 
and he gives it a di- 
rect application: 

“We are now un- 
loading 40 carloads of 
lumber; all new 
bright stock, and stor- 
ing what is not sold 
in our covered yards 
where it is protected 
from sun and rain. It 








from two streets, have 
been laid out from 
Mr. Shoup’s _first- 
hand knowledge of 
the problems of load- 
ing. Every foot is 
under cover, every 
rack is plainly marked 
and every stick is 
readily available. _ 

The main yard 1s 
250x137% feet, con- 
taining four double- 
decked ricks and two 
driveways straight 
through, with a plat- 
form at one end for 
loading building ac- 
cessories. The sec- 
ond yard, located di- 
agonally across the 
street, is 150x137% 
feet and contains di- 
mension stuff, all 
housed with the same 
eye to good order and 








is delivered to you as 
bright and clean as it 
came from the mills. 
Our delivery equip- 


tail lumberman. 


Group of Pima Indians who buy all their lumber from H. H. Shoup, Phoenix (Ariz.) re- 
Three of this group were picked by Mr. Shoup as “good moral risks,” and 
they made good, that transaction leading to other business from their fellow tribesmen 


accessibility that pre- 
vails in the main 
[Continued 
on page 53] 
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Out-of-Door Accessories for the Home 


A Seasonable Side Line With Strong Customer Appeal—Can Be Easily 
Displayed, Creating Desire to Buy 


The importance to the lumber retailer of 
such volume-building and profit-earning side- 
lines as lawn swings and lawn and porch fur- 
niture has been realized by many leaders in 
the trade and is being studied by many more 
of those progressive merchants who are seek- 
ing ways and means of expanding their busi- 
ness through handling additional legitimate 
lines pertaining to the modern home. It there- 
fore proved a real gratification to an AMERI- 
cAN LUMBERMAN representative, when he re- 
cently had the opportunity to visit the attrac- 
tive establishment of the Goshen Manufactur- 
ing Co. at Goshen, Ind., and study the hand- 
some displays of these same lines, in the 
production of which this company specializes, 
in addition to manufacturing ladders of all 
kinds, children’s furniture, hay slings and 
carriers. 

Outside of its ladder department, which is 
one of the largest and best reputed in the 
country, the representative found in the Boyer 
line of gliding settees and the various types 
of lawn swings something of especial interest 
from the lumber retailer’s standpoint. At this 
time of year, when the call comes from the 
out-of-doors to enjoy the summer breezes, the 
shady lawns‘ and the fragrance of gardens, 
everyone is interested in the things that will 
make these enjoyments greater, more com- 
fortable and restful. 

The spacious lawn stretching between the 
neat frame residence which the Goshen Manu- 
facturing Co. occupies with its home-like of- 
fice and one of its woodworking shops is dotted 
with gliding settees and lawn swings of differ- 
ent types. They all look extremely comfort- 
able and inviting and pretty, too. They catch 
the eye. They create a desire. They sell the 
goods. At this time of year, it struck the 
AMERICAN LUMBERMAN representative as he 
stood a little distance off and contemplated 
that lawn, wouldn’t it bring some real business 
to the retail lumberman if he had placed some- 
where around his premises, in a well kept spot 
where it would show off to advantage, in his 
show window, or in his display room, one or 
a couple of these swings? He felt sure it 
would, and more than that, it would bring 
the customer a new appreciation of the re- 
tailer’s importance as a maker of homes and 
creator of home comforts and create a ten- 
dency for the lumber yard to come first into 
his mind whenever he thinks of home building 
or home improvement. 





A full line of porch and lawn furniture, built for “Quality and Comfort First;” is made by the 
Goshen Manufacturing Co. 


From the retailer’s viewpoint, perhaps the 
most interesting product of the Goshen Manu- 
facturing Co. is the Boyer line of gliding 
settees. These settees impress one as among 


the most perfect swings on the market, with 
a graceful motion of perfect regularity that 
invites rest, ease and enjoyment. They are 
built for solidity of high grade beech and 

















A spacious lawn stretching between the home-like office and one of the wood-working shops of 
the company is dotted with inviting swings, settees etc. 

















The Boyer gliding settee, manufactured by the 

Goshen Manufacturing Co., Goshen, Ind., im- 

presses one as being among the most perfect 
lawn swings on the market 


a 





maple, thoroughly sanded on a 3-roll sander, 
and finely painted and finished with weather- 
proof varnish. The operating mechanism, as- 
sembled with great care, is unique but simple, 
eliminating noise, vibration and other disagree- 
able features. The rockers are of steel operat- 
ing silently on a hardwood base. The backs 
can be inclined at any angle to suit the pref- 
erence of the user, and can at will be adjusted 
into a bed. This swing accommodates four 
adults comfortably and, due to its safety in 
use, children find it a never ending source of 
pleasure. 

The settees are packed for shipment, each in 
one compact case, and are easily assembled. 

Of the lawn swings, there are several at- 
tractive models, to meet every desire and fit 
every pocket-book. Retailers have found 
these easy sellers, with every home owner with 
any lawn at all, or garden spot or playing 
space for the children, a “live” prospect. These 
swings are made from selected, well seasoned 
stock, are substantial and easy of operation. 
Some of the models have adjustable backs. 
The company also manufactures awnings for 
certain types of its settees, lawn swings and 
suspended swings. 

The Goshen Manufacturing Co. also makes 
lawn and park benches, and a full line of porch 
furniture. “Quality and Comfort First” is an 
adage the company ever has applied to its pro- 
duction, and quality and comfort are dis- 
tinguished features of its porch furniture. 
This line is constructed entirely of selected 
oak and given a fine finish in fumed oak, 
weathered oak or forest green. It is com- 
posed of suspended porch seats, chairs and 
rockers, and park and golf ground seating 
equipment. The seats are all form-fitting, and 
the suspended porch swings are equipped with 
special process rust proof chains. For lawn 
use, there are awning-covered stands for these 
suspended swings, making a very cozy bit of 
outside furniture. 

The ladder department of the Goshen Manu- 
facturing Co. is too well known to require much 
comment. This company has for thirty-seven 
years manufactured ladders of every descrip- 
tion and can therefore be counted among the 
very oldest in that business. “Blue Ribbon” is 


the trade-mark used for its ladder products, 
with safety to ladder users and maximum serv- 
(Continued on page 81) 
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Forests and Wood Prove Absorbing Topics 
in City Children’s Study Course 


[Continued From Front Page] 


Then comes the procession of lumbering, 
beginning with the selection of the logging 
camp site, the construction of the men’s 
camp, cook shanty, barns, blacksmith shop 
and other necessary buildings, the installa- 
tion of .“tote-road,” skidways or logging rail- 
roads, and so on. The selection of the trees 
to be logged, their felling and preparation for 
transportation to the mill, and methods used 
in transportation, are gone into, followed by 
a study of the mechanism of the sawmill, 
how the logs are converted into lumber, and 
how this is seasoned, stored and conveyed 
to the final consumer. 

The products of wood and lumber follow, 
beginning with homes, furniture, boats and 
automobiles—subjects most interesting to 
every child—and running right down the line, 
including shingles and lath, paper and simi- 
lar familiar commodities. Rubber, tar, pitch, 
turpentine, quinine, cork, bamboo, are all an- 
alyzed as by-products or “specialties,” the 
methods of obtaining them ascertained and 
their uses described. 

How ardently the 


pupils pursue these 
studies is a revelation. 


In order to visualize 





illustrate lectures which the youngsters them- 
selves prepare and deliver. Art work is 
hooked up with this study by the pupils doing 
forest scenes and decorative designs involv- 
ing leaves or branches and trees of the va- 
rious species, in water colors. The best of 
these examples of art work are also posted 
on the walls, which besides are decorated 
with a panel all around depicting forest 
scenes, giving the entire room a very real 
woodsy atmosphere. 

The ingenuity of the pupils is further 
brought into play in the preparation of model 
logging camps and sawmills which line one 
side of the room. These are without excep- 
tion excellent and give ample proof of the 
fact that the youngsters know very well what 
they are studying. 


Exhibits and Lectures Are Features 


.There is also a large exhibit of samples of 
various commercial woods, domestic and im- 
ported, and also of wood products, such as 
pieces of flooring, shiplap, lath etc., each 
with a short essay written by the student on 
the process of manufacture of the particular 
item, its use and similar pertinent facts. This 














report orally to the class at large. Lectures 
of this kind are frequent. Each pupil is as. 
signed a special topic, and is prepared to lec. 
ture on it, accompanying the lecture with as 
many illustrations and exhibits as possible. 
It is only necessary for a pupil during these 
lectures to make a mistake, and instantly up 
go half a dozen hands, volunteering to correct 
the error, or to add to the information given 
by the lecturer—indicative of the attention 
given, the general interest in the subject, and 
the anxiety to excel in its study. 


On a table, in the front of the room, is kept 
a reference library containing some fifty 
volumes on trees, forestry, lumbering, com- 
mercial geography etc., and also an almost 
complete file of Forest Service bulletins, lit- 
erature of the various lumber associations, 
and copies of such books as “The Story of 
Wood,” issued by the National Lumber 
Manufacturers’ Association, and “Touch 
Wood,” published by the AMERICAN LuMser- 
MAN. Throughout the study, these books are 
in constant use, the children never hesitating 
to get up and look up some fact or disputed 
point. When certain questions arise, as for 
instance “The Importance of the Lumber 





A view of the project work carried on at Lincolnwood school, tracing the growth of the tree through manufacture into lumber and 


finally into building construction. 


Left to right will be seen the forest, the logging operations, the sawmill, the retail lumber yard and 


a completed building in which the lumber is supposed to have been used. Tacked underneath each project is seen a short essay, written 


by the student describing the exhibit. 


the things they are studying, they are re- 
quested by their teacher to gather together 
all the pictures they can locate, not only of 
forests, logging and sawmilling operations 
and of the ultimate products of wood and 
lumber, in this country, but throughout the 
world. The quest for pictures engenders a 
rivalry between the students, who, in order 
to get the most and the best possible, enlist 
the aid of their parents, relatives and friends. 
Magazine pictures are popular; some have 
been fortunate in securing actual photo- 
graphs, and others have written to relatives 
or friends in cities located in the lumber 
regions asking for post cards of forest ‘or 
lumbering scenes. Many of these pictures 
have been mounted and hung about the walls 
of the class room, making it a veritable lum- 
ber museum, others are used to illustrate 
essays written around them by the students, 
ard still others are used as lantern slides to 


exhibit also contains samples of pulp and 
paper, with description of each phase of pro- 
duction from the time the tree is felled in 
the forest until the finished paper comes off 
the rollers; and of the principal other by- 
products of the forests, each equally well 
explained. Here, too, the parents have been 
put to work, assisting in locating suitable ex- 
hibits, essays and lecture material. In a con- 
spicuous place in the class-room is hung a list 
of pupils, and each time one of them brings 
in an exhibit, a gold star is placed after his 
name. Some names have about a score of 
gold stars. 

A few days ago a committee of five or six 
boys representing, the class, called at one of 
the Edward Hines Lumber Co.’s retail yards, 
and escorted by the manager made a thor- 
ough study of the stocks and handling, mer- 
chandising and delivery methods. The fol- 
lowing day each of the boys delivered his 


On the wall are two sheets, being the list of students to which a gold star is affixed after the 
student’s name each time he brings in an exhibit 


Industry in World Commerce,” the reference 
books are distributed among the pupils, with 
instructions that each pupil hunt through his 
book for any and all references to the sub- 
ject, and report back to the teacher. The 
vast amount of information gleaned in this 
way is easily recognizable. 

The success of this teaching method at the 
Lincolnwood school has interested neighbor- 
ing schools in the same method, and it is now 
in use in at least one of them, also in the 
fourth grade. At times the pupils of both 
schools are brought together for a general 
discussion, which sometimes becomes a little 
heated on the question of, say, how the logs 
are loaded on the cars, but withal exceed- 
ingly instructive and interesting. 


Linking Up Spelling and Arithmetic 


How the lumber industry is linked up with 
such studies as spelling and arithmetic 1s 
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a 
illustrated by the following examples. The 
spelling lessons are confined to words and 
terms used within the industry, 4s for in- 
stance lumber, bucking, shanty, shiplap, di- 
mension, loading, sawyer, pond, lumberjack, 
planer etc. As the various by-products are 
studied, the different words used in their 
manufacture constitute the spelling lessons. 

On the day of the visit of the AMERICAN 
LUMBERMAN’S representative, the class was 
studying pulp and paper as a forest product, 
and the spelling list contained only words as- 
sociated with that particular phase—pulp, 
grinding, rollers, bleached, colored, spruce, 
hemlock, newspapers, magazines. 

The arithmetic problems were the follow- 
ing: A timber tract is 89 rods long and 70 
rods wide. How many acres does it con- 
tain? If two-fifths of the timber on this 
tract is hardwood, how many acres of hard- 
wood would it contain? If a lumberjack paid 
$6.50 for a jacket, $8 for a pair of shoes, $2 
for a cap, $10 for miscellaneous clothing and 
$9 for other things, how much did his outfit 
cost? 

In this way, every study is in some per- 
tinent way linked up with the lumber in- 
dustry. 

Commenting on the success of this method 
of teaching, achieved by Mrs. Clark, Miss 
Olsen, supervisor of primary grades, said: 
“It is the coming method of pedagogy. The 
children demand facts, not fairy tales such as 
we have been teaching for so long. Given 
facts of the kind they get during this course, 
their interest becomes all alive and they pur- 
sue their studies with an enthusiasm that is 
simply astonishing. It sharpens their think- 
ing powers, increases their vocabulary, edu- 
cates them in the practical problems of life, 
and produces greater results all around than 
any other system I know of. It teaches them 
cooperation, too, and all the while they are 
getting great fun out of learning.” 

The system is fundamentally based on a 
method of “practical problem projects,” 
evolved a few years ago by F. W. Rawcliffe, 
elementary school supervisor at Cicero, IIl., 
and tried_out with high results in the Cicero 
schools. These “projects” take in the study 
of one industry after the other, through the 
fourth to the ninth grades, about two months 
time being devoted to each industry or 
“project.” 

The only trouble with the lumber project, 
according to Mrs. Clark, is the difficulty of 
obtaining exhibit material. She declared that 
if the lumber associations would aid in pre- 
paring some small and inexpensive, but com- 
prehensive displays covering their products, 
they would be a great help to schools that 
are now engaging, or will hereafter engage, 
in project work. 

On invitation of the Evanston school au- 
thorities, Reding Putman, field representative 
of the Southern Pine Association, has been co- 
operating with the teachers in their lumber in- 
dustry project work, and has delivered two 
lectures to the pupils on the uses of wood. 

The AMERICAN LUMBERMAN will be glad to 
supply to retail lumber dealers or to any 
other lumbermen who might be interested in 
Starting similar study work in the schools in 
their communities, further information re- 
garding study schedules and methods used in 
this connection. 





More Conphate Utilization 


(Continued from page 43) . 
conditions it certainly would relieve the 
Strain if a method of utilizing at a profit some 
of the present waste could be found. The 
waste raw material is suitable for certain 
Products, manufacturing and wood conver- 
sion methods for utilizing it are known, and 
basically the integration of industries is 
sound; but many sawmills are about cut out, 
few are practicing selective cutting, and the 
Organization of such a business venture is 
difficult but not impossible. However, after 


considering all these obstacles, it appears that 
a survey as outlined above would be justified, 
and the working out of an integration plan 
offers a challenge worthy of the attention 
of any industry. 


SRESREBBEAAAEAZEEE: 


Methods That Built Success 


(Continued from Page 50) 


yard. Yard No. 3, 150x137%4 feet, contains 
the surplus of accessories, a good line of sash 
and door equipment, and an outfit for sawing 
stakes and making irrigation hexes for the 
Water Users’ association. 

All the yards are surrounded by nigh fences 
with latticed sides reaching to the eaves, all 
maintained ‘in good repair, attractively painied, 
and parked on all sides with well-kept lawns. 
These three yards are an asset to the business 
section of the town. : 

A new outfit of trucks was installed early 
in the present year, when the old mixed fleet 
was traded in on standardized trucks equipped 
with roller bodies designed and built by a local 
steel company. Delivery is made a feature of 
the business, and is played up in much of the 
regular newspaper publicity. A 50-mile ra- 
dius is covered at a rate figured out on a 
board-foot and mileage basis, just sufficient 
to cover actual cost and upkeep. Every as- 
sistance is rendered by the yardmen in seeing 
that the loads are properly placed on trucks 
operated by the customers themselves. It is 
the policy of the company to encourage the 
farmers to haul their ewn lumber and thus 
save the cost of delivery. 


Tax Act as It Affects Lumbermen 


(Continued from page 42) 


the taxpayer has been guilty of fraud. Under 
previous acts the burden of proof was in all 
cases upon the petitioner, except where com- 
missioner pleaded new facts. This raised a 
presumption of guilt against the taxpayer al- 
though as a matter of fact the board of tax 
appeals required convincing evidence for con- 
viction. Under the new act the commissioner 
when alleging fraud must prove the issue. 

The new law contains a number of impor- 
tant changes relating to transfers of property 
of decedents which are not here given. be- 
cause the circumstances of each case differ 
so greatly that general discussions such as 
this are probably of little value. It should 
also be noted that the construction of the 
changes made by the 1928: act is still a mat- 
ter of opinion and that authoritative state- 
ments must await court decisions. 





RaiLroap ties formed the largest single item 
among timber products from national forests 
in Wyoming for the calendar year of 1927, a 
report compiled by thé United States Forest 
Service, released recently, shows. More than 
716,500 ties were produced, the largest number 
coming from the Washakie and Medicine Bow 
national forests. In addition, there were other 
timber products, such as saw timber, cordwood, 
mine props and other linear foot material, posts 
and poles. The total reduced to a common 
unit of measure amounted to 31,363,000 board 
feet. An additional 1,000,000 board feet was 
sold at cost and cut by ranchers for local im- 
provements. 
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Business in Brief 

Irregularity, rather than any distinct and definite trend, has marked the business situation 
during the latest week. While nothing has occurred to lessen confidence in the fundamental 
soundness of general conditions, there have been price concessions here and 
there as well as some falling off in demand and lessening of manufactured 
Bank clearings for the latest week totaled $12,998,650,000, compared 
with $9,295,429,000 for the preceding week, but this expansion is thought to reflect stock 
exchange operations more than production and distribution of merchandise. Car loadings, 
after three weeks above the million mark, dropped back for the week, including a holiday, 
For the week ended June 8 Dun reported 488 commercial 
failures, compared with 441 for the week before. 


The outstanding feature of last week was the recession in the stock market, a decline that 
during the current week has assumed the nature of a slump. In part this has been attributed 

to political conditions but more largely perhaps to the advance in the call 

money rate, which went to 7 percent. For the week ended June 6 the Har- 

vard Economic Society’s wholesale price index rose slightly to 98, after two 
Dun’s price index for the latest month also registered a decline to $195.691, 
from $199.169 for the month before and compared with $187.221 for the corresponding month of 
1927. Dun also recorded 29 advances to 35 declines for the week ended June 8, compared with 
49 and 36 respectively for the corresponding period of 1927. 


For the latest week on which reports are complete, ending June 6, farm products showed a 

diversity of declines and advances. No, 2 red wheat has steadily declined since the week ended 

April 27, when it reached $2.24% a bushel, to $1.80% at the latest week-end. 

The highest recent price for No. 2 yellow corn, $1.283%4 a bushel, was reached 

PROVISIONS April 27; the price at the latest week-end was $1.25%. Beef steers, however, 

at the latest week-end stood at $14.75 a hundred, the highest price reached since March 10 of 

Hogs also have steadily declined since May 11, when the price was $11 a 

hundred, to $9.20 for the week ended June 8, which, however, was 10 cents above the week 
before. Creamery butter was priced at 4334 cents a pound at the latest week-end. 


Though there has been a slight decline in the volume of steel output, the major operators 
are still running at 90 percent of capacity in the Chicago territory and at about 75 percent 
in the Pittsburgh district. There are, however, some evidences of price 
weakening, and the output of pig iron appears to be out of relation with 
the steel production. The net results for six months of steel output promises 
to be above any previous corresponding period. The current decline evidently is seasonable, 
though being somewhat later than in former years. 


For the week ended June 2 according to estimates of the bureau of mines the output of 
bituminous coal, including lignite and coal coked at the mines, was 7,382,000 net tons, a decline 
owing to Memorial Day from 8,380,000 tons for the week before. Anthracite 
output for the week ended June 2 totaled 1,494,000 tons, compared with 
1,571,000 tons for the corresponding week of 1927. 
of crude oil for the week ended June 9, as reported by the American Petroleum Institute, was 
2,363,800 barrels, an amount slightly less than for the preceding week. 


The average daily output 
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Dealers Unite in Home Modernization Campaign 


Thorough Survey Shows That Bringing Old Residences Uptodate Offers 
Bloomington (Ill.) Lumbermen Best Sales Possibilities 


The lumber dealers of Bloomington, Ill., have combined their pro- 
motion forces, 100 percent strong, to conduct a house modernizing 
campaign in their community. 

C. Henry Baumgart, of the West Side Coal & Lumber Co., who 
acted as chairman of the committee that investigated the feasibility 
of the idea and who started the machinery in operation, explained 
that conditions seem to point to the timeliness of such a campaign. 
Bloomington has had several years of extensive new building; and 
it seemed probable that the crest of new construction work had 
been passed. There was no special lack of houses, if the old and 
inconvenient buildings were counted in. In fact some owners of 
rental properties were finding a certain difficulty in getting tenants 
for their less modern houses. The city is old, as such things go 
in the Mississippi Valley, and it is notably wealthy. There is 
ample money for any sort of campaign that could justify itself 
as economically desirable, and there are many solidly built old 
houses with many 
years of service still 
remaining in them, 
needing only the 


ating loyally. The lumbermen subscribed a certain amount to the 
fund and then each lumberman took a number of allied concerns 
and sold them the idea and a share in the advertising space. 

Two other allies of no little importance have been helping to make 
the campaign a success. The pooled efforts, of course, center jn 
this big advertising effort. P. J. LaBounty, advertising manager of 
the Daily Pantagraph, the Bloomington newspaper, has been invaly. 
able in working out the general scheme of the publicity and in pre. 
paring the copy. Mr. LaBounty studied the Decatur campaign with 
great care and has utilized and heightened, wherever possible, the 
best features of that campaign. The other ally is the Weatherbest 
Stained Shingle Co. 

After the campaign was launched the Weatherbest people offered 
their assistance and the knowledge and experience which they have 
accumulated in promoting the modernizing idea elsewhere. Mr, 
Baumgart gives to this corporation much credit for promoting the 
general campaign and 
for giving the deal- 
ers a definite point of 
contact with the pub- 


comforts and conve- 
niences of a later 
building era to make 
them highly desirable 
as residences. So 
everything seemed 
to point to a mod- 
ernizing campaign, to 
be carried on by the 
concerted efforts of 
all lumbermen and 
all dealers in allied 
building lines. 

As a result of these 
investigations, t he 
seven lumber dealers 
entered the cam- 
paign. These com- 
panies are W. D. 
Alexander & Co., lo- 
cated in the town of 
Normal, which is 
really part of Bloom- 
ington, Parke Enlow, 
Corn Belt Lumber 
Co., W. S. Harwood 
Lumber & Coal Co., 
Parker Bros. 
Schwulst & Gerling 
Co., and the West 
Side Coal & Lumber 
Co. In addition to 


Every Improvement Is An Easy 
Step Toward a Beautiful New Home 


Cr you have had the thrilling experience of modernizing a nondescript, ugly old 
house into a lovely, satisfying home with good proportions and a happy air of 
belonging just where it stands, you can never quite get over the longing to make 

over every less-than-beautiful house you see. There is something appealing 

about a house, soundly built and of essentially good lines, which has been 
ruined by an ugly entrance or the wrong kind of porch. If you have any 
feeling for architectural beauty, you long to pluck off the wrong 
porch or entrance, substitute the right one, and put that house at 

its ease. 

In Bloomington, as well as in every city and town from 
coast to coast are these old houses, comfortable and 
strongly timbered, with-exteriars that cry for an un- 
derstanding hand, You will think of a half-dozen 
types at once—high narrow . frame * houses 
with sagging front porches several feet from 
the ground; pretentious houses with jig: 
saw trimmings and useless gables eover- 
ing up what nobility the main structure 
possesses; really good designs spoil- 
ed by the thoughtless addition of 
a sun porch in just the wrong 
position and proportions. 
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Pergola! 





New Garage! 


Sleeping Porch! 

















New Fireproot Roof! 
A New Heating Plant! 


Sanitary Plumbing and 
Bathroom Fixtures! 


Modern Electrical Fixtures! 
A Cozy Sun Parlor! 





‘OU may be living in one of these old 
houses and every time you come up 

the walk toward it, you wish that the looks of its 
exterior matched the homey comfort of the inte- 
rior, Occasionally, your desire for beauty makes you 
think of selling it and building a new home, but the 
thought brings a homesick pang. Afterall, you have lived 

in this house for years, your children were born in it; unpre- 
‘possessing as it may seem to outsiders, to you it has all the sweet 
associations of home. You like the site; you like your neighbors; you 
know that it will be difficult to find a plot that suits you half aswell. In 
nine cases out of ten, the firms listed below can show you how to make your 
house over so that outside and inside it satisfies your ideals. Bringing down 
a roof-line, removing a’useless decoration, changing a doorway—these things 
you can do at far less cost than it would take to build a new house, and you need not 


move away to an unfamiliar neighborhood. 


Another Guest .Room! 

Gas Conveniences! 
Hardwood Floors!: 
Desired Fireplace! 





Modernize Your 








~walls is 


lic. The renovation 
of roofs and side 
a_ definite 
and practical talking 
point with which to 
approach a prospect. 
Once the contact is 
made, other items 
are considered. 


Obtaining the Pros- 
pect List 


The initial pros- 
pect list was gath- 
ered by dividing the 
city into districts, 
driving through the 
streets and checking 
in a city directory 
those names of house 
owners whose places 
evidently would be 
beneftted by repair. 
Some 3,000 names 
were collected in 
this way. Personal 
calls were not made 
in this initial effort. 
This list was checked 
up and weeded out 
and eventually 
formed the basis 


these lumber firms, 
which are carrying 
the burden of the campaign, there are associated with them a num- 
ber of allied lines such as building and loan associations, improve- 
ment loan concerns, and dealers in brick, sand, concrete blocks, 
electrical fixtures, furnaces, hardware, paints, wall paper, plumbing 


and plumbing supplies, roofing and sheet metal and also the local 
public utilities corporations. 


Start Great Newspaper Campaign 


The Bloomington men had the advantage of the extensive experi- 
ence of Decatur in this modernizing field. Mr. Baumgart and several 
of his associates visited Decatur, where extensive modernizing work 
has been carried on these last few years, and secured advice that 
promises to make the Bloomington effort especially efficient. Guided 
by this advice the Bloomington dealers centered their common 
efforts in a great newspaper campaign that is to be continued for 
six months and which is financed on a basis roughly prorated accord- 
ing to volume of biisiness done. The lumbermen probably are carry- 
ing the heavier end of the burden, though the allied lines are codper- 


An advertisement used in the co-operative camp1ign for home modernization that has been started 
by lumber and other building supply dealers of Bloomington, III. tion. 


for intensive cultiva- 
The Weather- 

best people did ex- 
tensive direct-mail advertising, and the dealers aided by making 
personal calls. Any inquiries coming direct to the Weatherbest 
people were relayed on to all the dealers. 

Sales are handled by individual dealers. There is no committee 
on loans or on architectural plans. Each lumberman has some 
planning facilities, and contractors have some skill at this work. 
Each of the money loaning corporations has its own established 
methods and terms. No effort has been made to centralize these 
services, for this would add to the overhead cost and to the cumber- 
some character of the machinery. Each dealer knows all about all 
the services offered by the various agencies, and it is easy for him 
to direct his customers to the ones best suited to the problem in 
hand. This makes for simplicity and for minimum cost. 

Walter P. Prenzler, secretary and manager of the Corn Belt 
Lumber Co., mentioned an incident to indicate the general interest 
in the idea and in the campaign. 


individual promotion; so when the campaign was well started it put 
a display in an uptown store room; a display intended to indicate 


His company decided to do some’ 
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the practicability of remodeling. This display remained in place for 


a week. 


house in question and making calculations. 
700 people visited the display. 


not even speak to half of them. 


“We are not trying to center this service too much in the lumber 
“We have a good many excellent con- 
tractors who have been accustomed to offering at least a part of 
this service, such as planning and estimating; and so long as they 
We value their codpera- 
tion and don’t want to create the impression that we are competing 
It is a coOperative undertaking, and we want 


yard,” Mr. Prenzler said. 


do this work well we don’t want to cut it. 


in this field with them. 
it to remain just that.” 


Dealer Modernizes Own Office 


Park Enlow remarked with a smile that it took a definite campaign 
of the sort to remaind him that he could do some modernizing on 
He has known in an indefinite way for some years 
that this ought to be done; but it was not until he was helping tell 
the story of modernizing to his customers that it occurred to him 


his own office. 


The company endeavored to make no sales, but it had 
people in charge to explain the whole idea and to answer whatever 
questions could be answered without actually looking over’ the 
On Saturday more than 
Four people were there trying to 
meet and talk with the visitors, and working at top speed they could 


place of business. 


that this missionary work would be profitable right in his own 


Henry F. Gerling, of the Schwulst-Gerling Co., stated that with 
plenty of loan money available and a general American trait of 
buying by the month very much to the front, the idea as it is being 
worked out seems to be promising. Customers seem willing to pay 
a reasonable amount for such a service, so it is only common sense 


to offer it to them in the way they want it. 


Roy G. Miller, of W. D. Alexander & Co., was away from his 
office, as were Mr. Harwood and Mr. Parker; but others there stated 
that the campaign was growing in power from day to day. 
advertising has been in effect but a few weeks; but all or nearly 
all of the yards are already engaged in modernizing work which has 
been created by this publicity. 
many jobs already started, in but one instance has the remodeling 
consisted solely of new shingle work. 
less additional modernizing was undertaken; and in numbers of 
cases the changes were extensive. 
to get the prospect interested and to agree upon some one or few 
things as a start; after which the customer will of his own volition 
think of any number of desirable changes. 
dealers stand ready to give sound advice and assistance. 


The 


Mr. Baumgart stated that, out of the 
In all the others more or 


It seems to be necessary merely 


In that situation the 


Southwest Missouri Dealers in Annual 


SPRINGFIELD, Mo., June 11.—Notwithstand- 
ing the fact that the heaviest rain in ten years 
had fallen the night preceding the convention, 
resulting in high water that kept many deal- 
ers away, more than-a hundred members were 
present at the second annual meeting of the 
Southwest Missouri Retail Lumber Dealers’ 
Association here Saturday. The large at- 
tendance attests the interest which the dealers 
in that section of the State are taking in the 
cooperative plans outlined at the organization 
meeting. 

The convention started with a noon luncheon 
at the Kentwood Arms Hotel, at which most 
of the retailers and guests were present. 
Mayor Gideon, of Springfield, who is himself 
a former lumberman, made a short talk in 
which he extended the welcome of the city 
to the lumbermen. C. I. Groblebe, a Spring- 
field lumberman, made a fitting response to 
the mayor’s speech. 

The business session followed immediately 
after the addresses, with Fred W. Stigman, 
of Springfield, presiding. He made a short 
talk briefly reviewing the first year’s activities 
of the new organization and congratulated the 
members on the success of their efforts. He 
then said that some of the lumbermen present 
were so happy that they just had to burst into 
song, whereupon a quartet of retailers from 
Joplin and Carthage sang several songs which 
were highly enjoyed. 

Mr. Stigman -then called upon T. N. 
Roberts, of Carthage, secretary of the asso- 
ciation, who made an official report on the 
membership and finances of the organization, 
showing that both were in a flourishing con- 
dition and promising future growth. 

Charles R. Black, of Corning, Ark., first 
vice president of the Southwestern Lumber- 
men’s Association, was the official representa- 
tive of the parent organization, and he ex- 
tended greetings from the Southwestern as 
well as from the Arkansas lumbermen to 
their Missouri brethren. 

A big feature of the meeting was a humor- 
ous and interesting address by G. W. Edds, 
of the Duncan-Klaner Lumber Co., of Joplin, 
which might well have been entitled “The 
Confessions of a Retail Lumberman.” He 
told of some interesting experiences in his 
career and related some that were both exas- 
perating and funny, to illustrate points in 
his talk. Mr. Edds is a good speaker and 
his talk went over big with the crowd. 


Other Interesting and Instructive Talks 


Another talk of great interest was that of 
R. E. L. Rainey, representative of the Red 
Cedar Shingle Bureau, who gave the retailers 
some very constructive ideas in explaining to 


them how the bureau’s service could be used 
to the great advantage of the retailer, es- 
pecially in combatting the competition of patent 
roofings and the propaganda against wooden 
shingles. 

Burdett Green, of Kansas City, representa- 
tive of the trade extension bureau of the Na- 




















After more than two years of labor, Michael 
Molz, a Los Angeles (Calif.) craftsman, has 
recently completed in wood a_ beautiful 
model of the magnificent Cathedral of Ulm, 
Germany. Mr. Molz used only a jack-knife 
to carve out the parts and a hammer and tiny 
nails to piece them together. The complete 
structure is 9 feet tall, 8 feet long and 3 feet, 
4 inches wide 





tional Lumber Manufacturer’s Association, 
also was present and made a vigorous talk on 


the possibilities of creating a wider use and a ~ 


larger market for lumber. He pointed out 
that the’ retailers were partners in interest 
with the manufacturer in widening the market 
and he explained how the trade extension bu- 
reau could be of assistance to them in their 


efforts. His talk made a very favorable im- 
pression on the convention. 

Some time-tested and constructive ideas on 
retail merchandising of lumber were contained 
in a talk by E. H. Harris, of the Burgner- 
Bowman-Matthews Lumber Co. yard at Con- 
way, Mo., His talk was well prepared and 
had close attention from those present. 

E. E. Woods, secretary-manager of the 
Southwestern Lumbermen’s Association, Kan- 
sas City, congratulated the southwest Mis- 
sourians on their good fortune in having had 
such aggressive and efficient officers for their 
first year, and for having had such a large 
attendance in spite of the weather. He pre- 
dicted that the next annual meeting would 
see a much larger membership and increased 
attendance, and he pointed out that such re- 
gional associations as the Southwest Missouri 
added greatly to the importance and the 
strength of the parent organization. 


The by-laws committee, composed of C, I. 
Groblebe, chairman; Earl Miller, of Seneca, 
and R. H. Finley, of Joplin, then presented its , 
report and the carefully drafted set of by-laws 
proposed was adopted unanimously. Discus- 
sing this matter, T. N. Roberts, of Carthage, 
told the members he was an advocate of ag- 
gressive organization and that he believed the 
association would be of great benefit to the 
retailers in southwest Missouri. 

The matter of a location for the next con- 
vention was then taken up and it was decided 
to meet next year in Joplin, which city has a 
large membership in the association. 

The new officers elected are as follows: 


President—J. S. Whitaker, Walnut Grove 
Lumber Co., Walnut Grove. 
Vice president—E. C. Abernethy, E. C. Aber- 


nethy Lumber Co., Joplin. 

Secretary-Treasurer—T. N. Roberts, Putnam 
& Jones, Carthage. : 

Directors—C. C. Swanson, Swanson Lumber 
Co., West Plains; R. H. Finley, Finley Bros. 
Lumber Co., Joplin; J. H. Price, Burgner-Bow- 
man-Matthews Lumber Co., Lebanon; E. W. 
Pfau, Coleman Lumber Co., Monett; J. F. Le- 
gan, Williams Lumber & Manufacturing Co., 
Springfield; I. H. Wormington, Robinson-Da- 
vis Lumber Co., Neosho. 


Members present reported that trade condi- 
tions in their territory were reasonably satis- 
factory. The largest strawberry crop in the 
history of the Ozark region, 2,500 cars, has 
just been marketed at good prices. Dairying 
is making rapid strides there, while the tourist 
crop is increasing every year. Year by year 
more of these tourists build summer homes 
in the Ozark region. Considering everything, 
retail lumbermen in that section feel quite 
optimistic. 
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National Production, Shipmeats and Orders 
Wasuinoton, D. C., Jung 11.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 

Softwoods: No. Reports Production Shipments Orders 

Week ended: 1928, June 2; 1927, June 1— 1928 1927 1928 1927 1928 1927 1928 1927 
Southern Pine Association...............++++ 31 104 70,425,452 57,003,883 85,035,600 56,908,644 68,661,900 51,498,606 
West Coast Lumbermen’s Assoeiation........ tia 69 107,042,250 63,100,682 131,413,196 62,208,926 118,339,845 52,212,736 
Western Pine Manufacturers’ Association.... 31 32 28,966,000 28,852,000 26,199,000 23,392,000 31,867,000 17,724,009 
California Redwood Association.............. 16 16 7,017,000 7,691,000 7,319,000 10,236,000 7,045,000 6,679,009 
North Carolina Pine Association.............. 50 42 7,815,000 6,527,325 9,051,000 6,666,630 6,210,000 5,369,141 
Northern Pine Manufacturers’ Association.... 7 9 9,510,400 14,124,300 10,859,400 8,471,200 9,193,000 6,756,006 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 52 20 6,805,000 2,154,000 5,28 3,253,000 6,179,000 2,372,000 

Total softwoods, one week............e0. 399 292 237,581,102 179,453,190 275,163,196 171,136,400 247,495,745 142,611 8 
California White & Sugar Pine Mfrs.’ Assn... 17 17 ee  °§ ccanees a = §=«&._ Herwncens 16,385, ota 

Twenty-two weeks ended above dates— ' a 
Bomthnern Fime AMSOCIRUION. 2. ccccccccccccccts 2364 ie 1,476,089,950 1,462,057,155 1,563,084,218 1,438,907,639 1,574,000,319 1,461,843 914 
West Coast Lumbermen’s Association........ 2491 iT: 2,543,306,813 1,603,984,849 2,601,181,067 1,655,643,766 2,822,337,769 1,701, 727, 258 
Western Pine Manufacturers’ Association.... 662 sages 410,910,090 564,722,000 65,338,000 658,362,000 490,250,000 664,534,000 
California Redwood Association.............. 337 Lind 177,008,000 153,569,000 164,189,000 184 415, 000 172,441,000 206. 197,009 
North Carolina Pine Association.............. 936 <we 162,291,000 167,344,302 170,492,000 170,091,372 162,012,000 149,838,454 
Northern Pine Manufacturers’ Association.... 192 ara 151,562,600 163,574,100 167, my 700 168, 239, 000 170,739,000 175, 511,060 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 651 ae 78,309,000 70,375,000 63,57 78, 442) 000 69,373,000 17, 707,000 

Total softwoods, twenty-two weeks....... 7633 was 4,999,477,363 4,185,626,406 5,194,972,985 4,354,100,777 5,461,153,088 4,437,358,626 
California White & Sugar Pine Mfrs.’ Assn... 525 see 433,878,000 ........ 546,295,000 3~=—............ 551,414,000 www 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.f. 

EE ok wk + Rapin hon oa we wale ow 73+ 20 10,914,000* 3,074,000 9,552,000 3,600,000 9,975,000 3,253,000 

Twenty-two Weeks ........cccsceccececes 651+ A! 183,792,000 136,746,000 131,111,000 97,268,000 129,185,000 97,671,000 
Hardwood Manufacturers’ Institute— 

Ss SEL cc Cu wcnd ae badewe nee ee eweaeneks 335+ 1277 45,722,000 14,375,000 47,116,000 16,772,000 41,727,000 15,796,000 

OHS WEED ccecencaccbeesearcsovus €344+ “aX 843,440,000 475,515,000 910,052,000 576, 172, 000 934,109,000 597,945,000 

tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and for only 21 weeks. 


tUnits of 35,000 feet daily capacity. *Log scale converted to lumber scale. 





California Redwood _, North Carolina Pine 
, . - NorFoLkK, VA., June 11.—The North Caro- 
San Francisco, Cauir., June 11.—The fol- | ,; ae 
lowing information is summarized from the re- | lina Pine Association makes the following 


5 est head analysis of figur ro 
port of the California Redwood Association for mA le — from sixty mills for the 
nip abet “ap week ended June 2: Per- 
the week ended June 2: | Percent Percent cent 


Redwood White- | ; Normal Actual Ship- 
No. of Percent of wood | Production— Feet output output ments 
Mills Feet production Feet | Normal* ..... 12,000,000 ¢ fee tee 
; oe “ / 0 eae 9,657,000 81 nee 
Production ... 16 7,017,000 100 1,811,000 | Shipments :.: 9.775.000 82 101 
Shipments ... 16 7,319,000 105 2,166,000 | Orders+ ...../'° 810851000 68 84 83 
Orders— | Unfilled orders.63,223,000 
teceived .. 16 7,045,000 100 1,534,000 | tAs compared with preceding week, there is 
On hand ... 14 37,825,000 ... 8,605,000 | a decrease in orders of 22 percent, but that 


week sixty-four mills reported. 
Detailed Distribution of Redwood *“Normal” is based on the amount of lum- 
Shipments Orders ber the mills would produce in a normal work- 
Northern California* .... 3,258,000 2,070,000 | ing day. 
Southern California* ..... 2,161,000 2,486,000 








Dn! 26666008 $0 %0 00 0 40,000 14,000 
NE” sin cgae Svevesces 1,674,000 1,691,000 W. > 
Ah staan llltatlpiigt: 186,000 °784,000 | est Coast Review 
s | SEATTLE Tas _ c 
UNS sls heensnnn signa 7,319,000 7,045,000 | EATTLE, WasH., June 11.—For the week 


ended. June 2, 112 mills report as follows to 


*North and south of line running through the We st Lumb ’ CE PO 
San Luis Obispo and Bakersfield. peg es a ermen’s Association : 


tWashington, Oregon, Nevada and Arizona. poms meng ES ye 23% above production 
rders ....118,339,8 NX y 
tAll other States and Canada. eitsles 11% above production 





Shipments— 
Water delivery: Feet Feet 
RR I ee 43,971,029 
ED “suwaeede 3 Ciewae 18,149,836 
Hemlock and Hardwood | rota: water (47%)... en 62,120,865 
@ 6. | CRRA hse Sree 60,591,513 
‘ a i) EE ANION a ice idtw ater x00 ws xed 7 
OsuxkosH, Wis., June 11.—The Northern aoe AT) S.e9e7a8 
Hemlock & Hardwood Manufacturers’ Asso-.| Total shipments ............... 131,413,196 
ciation makes the following report for the | New Business— 
week ended June 2: —— er oe 
OMOGSBTIC ....0.0500. 3 9,78 
Hardwoods Hemlock | 3 7592" 
Units of 35,000 feet daily | PS eee 17,523,809 
EN one asda ee 6 ea eos 84 115 | ‘ oO 
Productive capacity...... 17,605,000 24,117,000 | ad! \erhnaelebeeb in iia Hert ety 
Actual production ...... 9,558,000  G.G6E.G00 | SOOKE. CEB) occ csi cecscccvces 8,700,818 
Percentage of capacity 54 24 | : SS 
Shipments .............. 16,198,000 5,696,000 Total new business............. 118,339,845 
Percentage actual cut. 103 100 | Unfilled orders— 
0 raraive ( 0G 6 fater delivery: 
"Percentage actual cut.. 103°" "toa | Domestic cargo ..... 306 620-338 
: RES “sceeeevncaevs ,021,% 
Orders on hand end week.64,280,000 26,376,000 ” siiiniaiammtiasaian 
Lumber fabricated at mill and used in con- |_ Total water ..,..........eeeee. 352,642,381 
struction work is included in total orders and | Rail .........- cece cece eee ccceenes 170,769,729 
shipments, —_—_—_——— 
| Total unfilled orders............ 523,412,110 





Southern Pine Barometer 


New Ore ANS, June ‘or the week ended June 8, Friday, 140 mills of total 
capacity of 190% i (a unit representing monthly output of 1,500,000 to 2,000,000 feet be- 
tween Nov. 1, 1924, and Oct. 31, 1927), report as follows to the Southern Pine Association : 


Percent Percent *Orders were 106.67 percent of shipments. 
3-Year Actual 





Production— Carst Feet Av. Prod. Output tOrders on hand showed an increase of 1.92 
Average 3yrs. .... 80,757,103 .... .... percent, or 4,533,300 feet during the week. 
ED Sa 0% ..+. 70,093,949 86.80 aS *Basis of car loadings is April average, 

Shipments* ... 3,281 67,916,700 84.10 96.89 20,700 feet. 

Orders— . 

Received* ... 3.500 72,450,000 89.71 103.36 One hundred and thirty-four mills reported 
On hand end net underline of 315 hours, which is 3.92 per- 
weekt ....11,640 240,948,000 cent less than full 60-hour week basis. 





| 
| 





National Analysis 


WasuinctTon, D. C., June 11.—The Na- 
tionai Lumber Manufacturers’ Association is- 
sued the following analysis for the period 
ended June 2—orders and shipments being 
shown as percentages of production: 





One Week 22 Weeks 

t ml 
No.of Ship- Or- Ship- Or- 
Association— mills ments ders ments ders 
Southern Pine....131 121 97 106 107 
West Coast ..... 112 122 111 102 111 
Western Pine ... 3 90 110 113 119 
California Pines*. 17 82 67 126 127 
California Redwd. 16 104 100 93 97 
N. Carolina Pine. 50 116 79 105 100 
Northern Pine ... 7 114 97 110 113 
N. Hem. & Hdw.. 52 78 91 81 89 


All softwoods..416 113 101 = 111 
N. Hem. & Hdw.. 737 88 91 70 
Hdw. Mfrs. Inst..3357 103 91 108 111 


All hardwoods..408 100 91 99 104 
All woods ..... in 110 99 105 110 


*Fifty-four percent of cut in region. 


Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 











1928 1927* 
— 2 \ c — << ¥ 
No. 1 22 No 1 22t 
Mills Wk. Wks. Mills Wk. Wks. 
SorTwoops— 
South. Pine...A 131 89 96 104 87 88 
West Coast...A 112 98 109 69 105 109 
Western Pine.A 31 86 91 32 95 71 
Calif. Pines...A 17 97 106 aan ~~ os 
Calif. Redwd..A 16 70 98 16 82 85 
N. Car. Pine..C 50 76 74 42 68 72 
North. Pine...A 7 84 91 aa ma at 
N. Hem.&Hdw.A 52 - ie oe 
. All softwoods. 416 92 99 263 93t 
HarRDWwoops— 
N. Hem.&Hdw.C 73+ 72 
Hdw. Mfrs. . 
Se C 3357 65 65 a 68 72 


All hardwoods .. 66 68 
All woods ... 85 : 


*Normal production had been established by 
only six associations for 1927. {Five groups. 


A—Normal based on actual output for pe- 
tiods of two to five years. 


C—Normal based on estimated mill capacity. 


¢Units of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac-,, 
turers’ Association percentages are for only : 


21 weeks. 


(Statistics continued on page 81) 
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German Wood Users Investigate American Methods 


Wasuincton, D. C., June 11.—A party of 
fourteen German lumbermen, members of the 
Association of Wood Industries of Germany, 
was entertained by the National Lumber Manu- 
facturers’ Association at a luncheon at the 
Cosmos Club on June 8, and several hours were 
spent at the association offices, members of the 
staff seeking to supply all manner of informa- 
tion required. 

The party, headed by Gustav Baum, secretary 
and manager of the Association of Wood In- 
dustries of Germany, will spend four weeks in 
the United States studying lumber manufac- 
ture and wood using industries. 

John M. Gibbs, manager of the trade exten- 
sion department of the National Lumber 
Manufacturers’ Association, in the absence of 
Secretary-manager Compton, welcomed the 
party and offered the facilities of the associa- 
tion to aid the guests in their study of Ameri- 
can methods. 

J. C. Nellis, chief of the lumber division of 
the Department of Commerce, gave a short talk 
on the lumber resources of America and Ger- 
many. Ward Sheppard, of the United States 
Forest Service, explained differences between 
American and German forestry. 

Walter F. Shaw, manager of the central -di- 
vision of the association, invited members of 
the party to be guests of his division when in 
Chicago. The Chicago Retal Lumber Dealers’ 
Association, which includes in its membership 
many German Americans, will also act as hosts 
to the party, he said. 

The eastern division of the National Lumber 
Manufacturers’ Association entertained the 
German lumbermen at luncheon at the McAlpin 
Hotel in New York on June 6. Arthur E. Lane, 
of the Arthur E. Lane Lumber Corporation, 
acted as toastmaster. He was assisted by Mrs. 


von Stengel, wife of Carl von Stengel, who 
translated the short talks of welcome into 
German. Arthur T. Upson, manager of the 
eastern division, arranged the luncheon and 
assisted the party in making inspection tours 
of the Steinway Piano Co’s factory at Astoria 
Long Island, and the ready-cut house depart- 
ment of Sears, Roebuck & Co. at Port Newark. 

The itinerary of the party includes Phila- 
delphia, Baltimore, Cincinnati, St. Louis, Chi- 
cago and the Forest Products Laboratory at 
Madison. ° 

Members of the party are principally lumber 





Takes Memory Back 
Fifty Years 


DULUTH, MINN., June 11. 
—P. M. Shaw, jr., Duluth job- 
ber, is being congratulated by 
his business and personal 
friends upon having passed his 
fiftieth year of service in the 
trade here. In renewing his 
subscription for the AMERI- 
CAN LUMBERMAN he de- 
clared that he takes special 
enjoyment in reading the Fifty 
Years Ago column as it brings 
back to his memory trade hap- 
penings of the early days. 











manufacturers, importers and representatives of 
large wood using industries. 
* * *k *k * 

About half of the members of the party of 
fourteen representatives of the Association of 
Wood Industries of Germany reached Chicage 
June 13, and during the afternoon visited the 
furniture manufacturing plants of the Heywood 
& Wakefield Co. and S. Karpen & Bros. The 
visitors will remain in Chicago for the balance 
of the week, and the itinerary for the duration 
of their stay is being planned by representatives 
of the Chicago Retail Lumber Dealers’ Asso- 
ciation and the central division of the National 
Lumber Manufacturers’ Association. 


Assigns Oregon Timber Contract 


PorRTLAND, OreE., June 9.—According to ad- 
vices here from Washington, D. C., Commis- 
sioner Burke, of the bureau of indian affairs, 
has notified Senator Steiwer of Oregon of his 
approval-of a request by the Algoma Lumber 
Co. to assign for the sum. of $1,000,000 the 
Antelope Valley timber contract in Klamath 
County, which this company holds. A. C. Shaw, 
of Portland, in behalf of the lumber company. 
asked for this privilege, stating that permission 
was desired to isstie a deed of trust to his 
clients, the Continental National Bank & Trust 
Company of Chicago, and Calvin Fentress, for 
$1,000,000 in bonds secured by assignment of 
the contract and a mortgage on a railroad, mill 
and large amount of timber lands in Klamath 
County, Oregon, and Sickiyou County, Cali- 
fornia. There were to be $625,000 of the bonds 
issued at an early date, according to informa- 
tion sent Senator Steiwer. The Antelope Valley 
timber contract is dated June 20, 1923, and was 
issued under an act of Congress June 25, 1910. 


Car Loading Reports on Fir and Western Pine 


SEATTLE, WASH., June 9.—At the ninth 
regular meeting of the Pacific Northwest 
Advisory Board of the American Railway As- 
sociation, held in the Olympic Hotel here 
yesterday, there were two reports regarding 
car loadings that are of especial interest to 
lumbermen, namely the report of the committee 
on lumber and forest products (fir), and the 
report of the committee on lumber and forest 
products (pine). The report from the fir dis- 
trict was delivered by Ernest Dolge of Tacoma, 
chairman of that committee, and the report on 
the pine situation was made by H. A. Gillis, 
traffic manager of the Western Pine Manufac- 
turers’ Association and chairman of the pine 
committee. The report on pine said: 

The following tabulation indicates the total 
number of cars loaded with pine lumber and 
logs during the third quarter of 1927, and the 
Prospective loading for the same period of 








1928: 

Actual Prospective 

Loading Loading 

1927 ‘1928 

Lbr. Logs Lbr. Logs 
Pe eee 6,211 5,559 6,133 6,200 
a ys 6,976 7,610 6,780 7,500 
September 6,756 7,959 6,850 8,200 
ere 19,943 21,128 19,763 21,900 


There has been a general curtailment of 
production throughout the district which has 
reduced the stock on hand at the mills, reflect- 
ing a more balanced condition as between or- 
ders and yard stocks. . 

We call to your attention the absolute ne- 
cessity of our further curtailing production 
during the present year even to a greater ex- 
tent than during 1927. For several years past 
we have found it impossible to maintain an 
average comparable with each preceding year. 
Production has steadily declined since 1925. 
We produced less footage during 1926 than we 


- 


did in 1925, and still less during 1927 than we 
did in 1926. Indications now point ‘to still 
less production during 1928 than in even 1927, 
which year was 20 percent under 1925, yet we 
still can supply the demand for our products. 

No complaints have been made to this com- 
mittee about the car supply. Service has been 
normal throughout the territory. 


Report on Fir Loading 


The report on fir was as follows: 
Actual Loading Prospective Loading 











1927 1928 
Lumber Logs Lumber Logs 
23,675 21,168 24,859 22,226 
27,025 29,514 28,376 30,990 
24,238 28,552 25,450 29,980 
74,938 79,234 78,685 83,196 


A review of the business booked since our 
last report indicates a probable slight increase 
for the third quarter of 1928, as compared 
with the preceding year. We have placed the 
estimated increase at about 5 percent. 

Owing to extremely unsatisfactory market 
conditions there has begun a_ considerable 
shrinkage in the production of lumber, the 
effect of which will not be noticeable until the 
third quarter of the year. There is, however, 
an offset in the shape of newly constructed 
plants that will come into production during 
that period. 

According to association barometer figures 
the average per mill shipments for the first 
twenty weeks of each year compare as fol- 
lows: 


1928 1927 1926 1925 
Feet Feet Feet Feet 
20,645,221 19,619,063 19,801,365 17,172,218 


These figures reflect, in a measure, the 
difference between moderate curtailment of 
production during 1927 and unrestrained oper- 
ations during 1928, aggregating a difference 


of approximately 1,000,000 feet per mill during 
the period. 


In the matter of loading cars to capacity, it 
has come under our observation that orders 
for extremely small lots are coming with in- 
creasing frequency. The shipper is almost 
helpless in this situation unless willing to 
risk the loss of an order. While our shippers 
are urged to seek permission to load cars to 
capacity, we believe that an energetic cam- 
paign by the American Railway Association 
in the consuming fields would be helpful. 

Concerning the three-year distribution rec- 
ord appended below, it is necessary to state 
that consumption on the Pacific coast in real- 
ity has consistently declined by about 5,000 
cars a year, notwithstanding the apparent in- 
creases in 1927. This increase is ascribed 
entirely to the inclusion for the first time of 
shipments to tidewater for delivery to steam- 
ers. 

The chief rail market of the Pacific North- 
west lumber industry is comprised in the mid- 
dlewestern States that consumed 40 percent 
of our production in 1925, but has since de- 
clined at the rate of about 2 percent a year to 
only 36 percent in 1927. It is an interesting 
economic study as to the causes of this de- 
cline as between agricultural conditions, finan- 
cial conditions, traffic conditions and competi- 
tive circumstances, which would include the 
inroads of lumber substitutes. On the other 
hand, the remarkable growth of our trade in 
the southwestern States equally reflects the 
oil development there, together with the re- 
ductions in freight rates granted, averaging 
about $2.50 a thousand to that market. 

During the three-year period the eastern 
States increased their consumption by about 
1 percent of our total rail shipments, while 
the demand in the New England States de- 
clined slightly more than that amount. 

These reports are so obviously helpful that 
we recommend to the carriers that they be 
furnished quarterly so that they may be regu- 
larly incorporated in these commodity reports: 

No complaints have been received concern- 
ing service by the carriers. 
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Lumber News From West Coast 


Terminal Company Elects Officers 


Tacoma, WASH., June 9.—Announcement re- 
cently appeared in these columns of the organi- 
zation of the Gaynor Masters Lumber Term- 
inals (Inc.), which was organized and incor- 
porated by a group of Tacoma mills to op- 
erate dock facilities which have been sub- 
leased from the McCormick Steamship Co., 
of this city. On June 7, at a stockholders’ 
meeting of the company the following officers 
were elected: Lee R. Gaynor, jr., president 
and general manager; John H. Galbraith, gen- 
eral manager of the Eatonville Lumber Co., 


vice president; Roy J. Sharp, of the Mountain ‘ 


Lumber Co., secretary, and Ernest Dolge, of 
Ernest Dolge (Inc.), treasurer. 

Nine of Tacoma’s sawmill companies are 
stockholders in the Terminal‘ company, and 
will operate their water shipments through it. 
These mills ship from 10,000,000 to 15,000,- 
000 feet of lumber by water each month. All 
of this will go over the McCormick Steamship 
Co.’s docks. 


British Importers Visit Coast Mills 


SeaTTee, WaAsH., June 9.—Two very prom- 
inent members of the timber industry of Eng- 
land have been visitors in Seattle and other 
north Pacific coast lumber centers during the 
last two weeks. E. P. Tetsall, chairman and 
managing director, Wm. Brown & Co. (Ltd.), 
Ipswich, and Wilfrid J. Atley, director May & 
Hassell (Ltd.), timber importers, Bristol, Lon- 
don and West Hartlepool, England, are spend- 
ing what Mr. Tetsall terms a holiday trip 
visiting and familiarizing themselves with 
Douglas fir timber and lumber operations of 
the Puget Sound district. 

Both of these lumbermen are importers of 
American woods, and Mr. Tetsall, in addition 
to his interest with Wm. Brown & Co., is vice 
president of The Timber Trades Federation 
of the United Kingdom. They have viewed 
with great interest both logging and milling 
operations in Washington and British Colum- 
bia, and were particularly impressed with the 
methods of manufacture and the way the mills 
are equipped to handle huge production at low 
cost. They were struck with the intelligence 
and the zeal of the workmen, and with the 
equipment of the wharves, and the methods of 
handling transportation of lumber, which they 
termed as “remarkable.” They expressed them- 
selves as highly appreciative of the way they 
had been received, and the kindness and cour- 
tesy that had been shown them by the lum- 
bermen of this part of the country. 

Mr. Tetsall said that the market is expand- 
ing and will continue to expand between the 
United Kingdom and the West Coast. He 
also expressed the opinion that the higher 
grades of West Coast hemlock will come into 
larger use in England, particularly for floor- 
ing and ceiling and that it is a very desirable 
wood. Mr. Tetsall mentioned the high grade 
flitches in Douglas fir that are obtainable, and 
in this respect said that West Coast producers 
are competing only among themselves for this 
class of business when they do not secure 
more adequate prices. 

Mr. Tetsall hesitated to express himself re- 
garding the rapidity with which this district 
is harvesting its great natural resources of 
virgin timber, as he stated that naturally was 
an internal problem, not one for outsiders to 
comment on; and he displayed a knowledge of 
conditions which have brought about overpro- 
duction, when he said he realized that the ex- 
tremely high taxes and carrying costs of tim- 
ber made it necessary for the owner to mar- 
ket it, perhaps more rapidly than the demand 
warranted. 

Messrs. Tetsall and Atley planned to leave 
Seattle today, returning to the eastern part of 
the United States by way of San Francisco, 


and then will sail from Montreal: It is in- 
teresting to note that during the period of 
their stay here the Orient City was loading 
2,300 standards, or approximately 4,600,000 
feet of lumber on Puget Sound consigned to 
Mr. Atley’s company, May & Hassell (Ltd.). 
This is the largest cargo of lumber ever 
shipped from the West Coast to a single port 
in England, and one-half of the cargo is for 
use of an English railway company, being 
car material. Car material is one of the items 
of which May & Hassell are large importers, 
and it is in this class of consumption that, 
in the opinion of Mr. Tetsall, there lies the 


—after thirty years—approximately half of the 
iumber cut here still goes into the varioys 
mines of the Anaconda Copper Mining Co— 
which operates more than thirty mines in the 
vicinity of Butte, Mont., alone, to say nothing 
of its metal production in Arizona and else. 
where. 

But the balance of the 90,000,000 feet of 
Pondosa pine, and other lumber, turned out 
in the course of a year by the three double. 
cutting band saws, finds its way to favored 
customers located in widely separated parts of 
the United States. 

W. C. Lubrecht, general manager of the mill, 








situation and their order files. 


cent months. 


sales. 








Looks Like Seller’s Market on West-Coast 


Seattle, Wash., June 9.—Production of West Coast mills con- 
tinues to decline and the market seems to be well in hand, with a 
favorable balance on the side of orders as against production, and a 
continued strengthening in price. Puget Sound log prices have made 
no changes. Fir logs are firm with no oversupply. Cedar logs are 
quite scarce, with not much indication of any relief from .the stand- 
point of the mills in that direction. 
ports from all parts of Puget Sound show that mills have been ad- 
justing the prices on various items to coincide with their stock 


Cedar shingles in most grades have made two advances during the 
last week. The most outstanding of these have been clears and 
royals. Cedar siding has remained constant and in good demand. 

The whole situation in this district is greatly improved over re- 
Manufacturers are taking an optimistic view of the 
situation and feel that they have at last reached a seller’s market, 
giving them an opportunity to establish a margin between cost and 


In most quarters there is determined effort not to crowd produc- 
tion, and it is generally believed that the log situation, without any 
large surplus, and the loggers looking forward to the fire season shut- 
down, will make it all the more imperative that the manufacturers 
keep the upper hand of the present market. 
continually harder and harder to place, and wholesalers in most in- 
stances find it necessary to cover before quoting. 


Hemlock is also strong. Re- 


Mixed car business is 














greatest present opportunity for further ex- 
pansion of the United States’ growing trade 
with the United Kingdom. 


Occupies Same Site for Thirty Years 


Bonner, Mont., June 9.—When the North- 
ern Pacific pushed its lines westward into this 
territory, it found a sawmill already estab- 
lished at Bonner ready to provide ties and 
construction lumber needed to extend the bands 
of steel further west to the shore of the Pacific 
Ocean. This sawmill, built in the early ’80s, 
and its successors, occupied the same site the 
present huge mill operated by the lumber de- 
partment of the Anaconda Copper Mining Co. 
stands on today. 

Thirty years ago the mining company, need- 
ing an assured supply of lumber for its mines, 
purchased the mill at this point. Timber lands 
in western Montana were bought to insure 
an adequate supply of logs to kzep the mill 
operating for a long term of years, and today 


has two major convictions: One, that making 
and keeping friends is the one vital essential 
to a happy and successful life; and the other, 
that instead of considering the small, tight 
knots in Nos. 1 and 2 boards defects and 
dropping the price on these grades, from the 
standpoint of beauty alone these prime samples 
of nature-embellished artistry should command 
a substantial premium over select grades—and 
would, he insists, if retail lumbermen who 
know and appreciate the beauty of wood 
would demonstrate to their architect friends 
the beauty of a Colonial type door made of 
these small-knotted, smooth-as-glass, and age- 
proof Pondosa pine boards, shellacked to pre- 
serve their natural appearance. 

Some retailers have learned of the great 
value of a sales-appeal to a woman proSpect 
on the basis of the intrinsic beauty of the 
wood from which the ,, *oh or other offered 
article, is constructed. Creators of subst'tutes 
for lumber have been careful to study their 
product and present to 4 prospective purchaser 
every appeal the article has from the stand- 
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point of either beauty or utility, and it is 
high time, thinks Mr. Lubrecht, that “lumber- 
men should sell beauty with their boards.” 


Grays Harbor Lumber News 


ABERDEEN-HoguIAM, WASH., June 9.— The 
curtailment or production is still being carried 
out by mills on Grays Harbor, although the 
mills report that the outlook for business is 
petter than it has been for the last three years. 
The mills of the Hoquiam Lumber & Shingle 
Co. Grays Harbor Lumber Co., in_ Hoquiam, 
the Grays Harbor Commercial Co., Cosmopolis, 
and Wilson Bros. in Aberdeen, are still in- 
ctive. 

“The Twin Harbors Lumber Co. made a 
small consignment of lumber to the Inter- 
coastal corporation, of Philadelphia, recently 
sending. same by air. The lumber consisted of 


samples of fir, cedar, spruce and hemlock to 
be displayed on the east coast. 


The Grays Harbor Pulp Co., which is com- 
pleting a 175-ton sulphite pulp plant on the 
site of the former National Lumber Co. in 
East Hoquiam, has issued $2,500,000 worth of 
6 percent bonds, half an authorized issue of 
$5,000,000. The Polson Logging Co., of Ho- 
quiam, is associated with the Zellerbach cor- 
poration in the Hoquiam plant. 


Edward Hobi, of the Hobi. Logging Co., 
with his brothers, Frank and Herman, have 
established the Hobi Airways Co., and have 
three planes on the Harbor for commercial 
purposes. They are also establishing a school 
and have engaged a United States Government 
licensed pilot to give instruction in flying. 

G. E. Anderson, of the Anderson & Middle- 
ton Lumber Co., left last week for Wilming- 


Greeley Surveys Needs and 


SEATTLE, WASH., June 9.—The ninth regular 
meeting of the Pacific Northwest Advisory 
Board of the American Railway Association, 
held here yesterday, presented a wonderful op- 
portunity, which was taken to the fullest extent 
by Col. W. B. Greeley, secretary-manager West 
Coast Lumbermen’s Association, to place his 
views of the Pacific Northwest lumber indus- 
try’s relation to the entire business of the dis- 
trict.before at least 500 representative business 
men from all parts of Oregon and Washing- 
ton. It was the keynote speech of a re-awak- 
ened, re-organized lumber industry in which, 
as Col. Greeley pointed out, all of the people 
and corporations of Washington and Oregon 
are interested. 

A. W. Cooper, secretary-manager of the 
Western Pine Manufacturers’ Association, Port- 
land, was general chairman. J. A. Swalwell, 
prominent Seattle banker, is executive secre- 
tary of the advisory board. 

Railroad officials, bankers, lumbermen, farm- 
ers and representatives of all the greater in- 
dustries and businesses of the whole Pacific 
Northwest were in attendance at the meeting 
where reports on all classes of business in the 
district were delivered. 

Col. Greeley, prominent for many years as 
chief forester of the United States Forest 
Service, and the new manager of the reorgan- 
ized West Coast Lumbermen’s Association, held 
the interest of these business executives in a 
masterly analysis of the Northwest lumber 
industry and its relation to the other industries 
of this section. 


New Fields Open to Lumber 


The speaker discussed briefly the importance 
of Washington and Oregon as lumber produc- 
tion centers for the country and in turn the 
tremendous importance of the lumber industry 
to that section. He told of the growth of the 
industry and of developments that made neces- 
sary now a process of realignment of the lum- 
ber industry in order that it might adapt itself 
to present-day conditions of competitive mer- 
chandising. He thought the future of the 
Northwest lumber industry not discouraging 
and said: “The intrinsic requirements of mod- 
ern civilization for wood, while changing some- 
what in character, are still enormous in volume. 
While lumber may lose ground in some com- 
petitive fields, there are others where it is gain- 
ing ground and there are many fields of com- 
petition where its position might be greatly 
strengthened through the adaptation of manu- 
facture and merchandising of the more exact- 
ing and specialized requirements of the present 
time.” Continuing this thought, Col. Greeley 
said : 

The lumber industry needs a closer and 
more exact knowledge of its markets. To the 
extent it is possible to change the conception 
of capacity production as the key to profit in 
the lumber business to that of more orderly 
and restrained manufacture in relation to the 





actual requirements of the market, we will be 
on the road to greater industrial stability. 

Another promising development ahead of 
the West Coast lumber industry is the more 
painstaking merchandising of its products, 
based not primarily on price but on their 
quality, their place in specific uses, and their 
service to the consumer. This is part of the 
trend away from mass production and mass 
marketing, toward manufacture which takes 
more complete advantage of the qualities of 
the raw material and is more closely adapted 
to specific merchandising opportunities. 

Take Douglas fir construction timbers as an 
example. What the consumer is buying is 
strength for his building. He may buy a gen- 
eral grade, containing wood of a wide range 
in its actual strength, at a low price largely 
controlled by the poorest pieces in the grade. 
Or he may buy a selected grade, meeting ex- 
act requirements as to rate of growth, density 
of wood structure, and straightness of grain, 
at a much higher price because the actual 
strength which he is buying is proportionately 
greater. It is this very type of structural 
timber, meeting specific qualifications, that 
has enabled the West Coast Lumber Bureau 
to introduce Douglas fir in the most exacting 
building codes of our eastern cities on a par- 
ity with the best of other woods. 


Intrinsic Qualities of Wide Range 


There is a tremendous range of wood quali- 
ties in the lumber products of our Pacific 
coast mills. Some grades and woods are par- 
ticularly durable; some grades and woods are 
particularly resistant to surface wear; some 
woods and grades are particularly strong; 
some are specially adapted to machining and 
re-fabrication etc. While the production of 
a considerable proportion of every-day com- 
mon lumber will necessarily always be an im- 
portant factor in the utilization of our tim- 
ber, there are, I believe, large opportunities 
for extending the merchandising of special 
products on their quality for specific purposes, 
with correspondingly higher returns to the in- 
dustry. This requires expert market study 
and trade promotion to fit the various species 
and grades of West Coast lumber into their 
most profitable uses in the whole consuming 
field. The more the industry can direct its 
efforts toward this form of merchandising and 
ease off the pressure on mass production and 
price competition alone, the greater will be its 
opportunity to obtain an adequate return for 
the material which it produces. 

This is the day of the certified product. 
Gasoline is not_sold simply as so much gas, 
but on standardized tests of actual fuel value. 
Cement is not sold simply as so much building 
material, but as a product of certified compo- 
sition and known strength. Lumber may well 
take a leaf out of the same book. 

Lumber will always be at a disadvantage 
in meeting its-competitors in the field of con- 
struction on the basis of price alone. It can 
meet them with far greater success upon its 
technical merits and intrinsic qualities. To 
the extent .that lumber can be marketed on 
known and certified qualities of strength, or 
of durability, or of insulation against heat 
and cold, or of specified degree of dryness— 
to the extent that lumber can be marketed 


ton, Del., where the allied interests of the An- 
derson family have a large distributing plant. 
Mr. Anderson will visit a number of eastern 
cities before his return to Grays Harbor. 

Edgar Anderson, of the Anderson & Middle- 
ton Lumber Co., and his brother, Emmet An- 
derson, of the Twin Harbors Lumber Co., re- 
turned last month from a two months’ trip to 
Japan. 

R. S. Fox, who represents a number of Har- 
bor mills in the Orient, returned to his home in 
Osaka, Japan, after spending several weeks 
among the mills on Grays Harbor. 

H. B. Tucker, cashier of the Grays Harbor 
National Bank, Aberdeen, who returned this 
week from an extended eastern trip, conferred 
with the officers of the Fisher Body Co. in the 
hope that Grays Harbor might be considered 
should it be decided to locate one of the plants 
in the Northwest. ; 


Opportunities 


under grade- and trade-marks which certify 
its quality to the consumer—its position in 
the merchandising field will. be made the 
stronger. 

Col. Greeley then discussed the rapid develop- 
ment in connection with the closer use of raw 
material and a more complete fabrication of 
the final product before it leaves the saw- 
mills or allied woodworking plants of the 
Northwest. He said as time goes on we will 
see more wood products of all kinds—pulp, 
paper and fiber products, millwork and doors, 
plywood, boxes and crates, automobile bodies 
and wood manufaetures of all sorts coming 
to the Northwest. In closing, he referred 
briefly to the importance of reforestation and 
putting industrial forestry on a sound busi- 
ness _ basis. 


Fire Protection in Montana 


MissouLca, Mont., June 9.—Montana for- 
ests, except for negligible acreage, are now 
under the most complete fire protection serv- 
ice the State has ever enjoyed. 

This is brought about through the codpera- 
tion of the re-organized Blackfoot Forest 
Protective ‘Association, of which W. C. Lu- 
brecht, general manager of the lumber de- 
partment of the Anaconda Copper Mining Co., 
with mill at Bonner, is president, and T. C. 
Spaulding, dean of the school of forestry, Uni- 
versity of Montana, Missoula, is chief fire 
warden, with the Federal and State forest 
services, and with the Northern Montana 
Forest Protection Association. The Blackfoot 
association is formed of private timber 
owners. 

More than twenty million acres of mer- 
chantable timber and cut-over land is thus 
safeguarded against fire, and with the complete 
cooperation between the various agencies costs 
are extremely low. 

Territories are mapped out and assigned to 
the protection of the organization nearest at 
hand, regardless of whether the timber is 
owned by the Federal Government, the State 
of. Montana, or by private concerns. The 
costs of protection are apportioned on a proper 
basis among the members. Costs have run as 
low as 2 cents an acre a year ior privately 
owned timber. 

Because of the constant vigilance of lookouts 
and patrolmen, and the speed with which fire- 
fighting units are hurried to the scene of a 
fire, the losses in the Blackfoot district during 
the last seven years have been less than $5,- 
000 worth of merchantable timber. 


SEES 2Ba2eeeaeee 


Tue Cuicaco Association of Commerce has 
established a branch office at “Atlanta, Ga., as 
a means of serving Chicago business in con- 
tacts with the commercially and industrially 
growing South. 
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Hardwood Trade Hurt by Bad 


Rains Stop Mississippi Logging 


BrooKHAVEN, Miss., June 12.—The hardwood 
market continues in a very depressed condition, 
as new business has been very scarce, though 
a generous supply of orders has come to hand 
this week. There is a let up in production of 
furniture, very few factories running at capac- 
ity, and prices on furniture are very low. 
Hardwood orders are only 65 to 70 percent 
of normal. Magnolia and poplar have been 
very active, while other species have shown 
very little life.. Total shipments have been 
ahead of the cut for some months now. Those 
mills that aren’t worried about money to meet 
payrolls can take it easy and hold for their 
own prices pretty well. Almost all of them are 
looking for better things this fall. Rains have 
seriously interfered with production this week, 
and manufacturers are not making any extra 
efforts to continue operations, as returns are 
too unsatisfactory to induce them to do so. 


Mines and Railroads Take More 


PittsBurGH, PA., June 12.—Wholesalers who 
make a specialty of hardwoods report an in- 
crease in inquiries from the anthracite coal 
region, which indicates that the mines in that 
territory are beginning to resume operations. 
They report also more inquiries from the mine 
operators in the bituminous region of eastern 
Ohio, where the mines are resuming opera- 
tion after having been closed for a long period. 
Railroads are beginning to give shipping in- 
structions on some of their contracts, which they~ 
have had placed for some time. They are later 
doing so this year than has been customary. 
The wholesalers report that industrial plants 
around Pittsburgh have not made any recent 
increase in their purchases of lumber. The 
demand for low grade West Virginia hard- 
woods has not improved very much, but the 
higher grades continue to sell readily with- 
out any changes in prices. The retail yards 
are buying very conservatively—only for im- 
mediate needs. 


Flooring Trade Picks Up 


CincinNATI, Onto, June 11.—Hardwood 
business has continued dull. Orders were 
mostly for the general list and small lots not 
to exceed one or two carloads. In many in- 
stances orders were for mixed carlots for body 
builders and auto factories. The only ex- 
ception to this rule was in the case of white 
oak FAS for flooring. Flooring factories are 
getting active and are making inquiries for 
large lots of FAS oak. Red oak is not as 
much in demand as white, and prices run $5@ 
10 less. Some of the large flooring factories 
are understood to be in the market for the 
season’s requirements and expect to be kept 
very busy with the 1928 building program. 
They are buying closely and are rather in- 
clined to hold off for their own price. White 
oak producers think their stocks are cheap 
at quoted prices and they feel disposed to hold 
for a few weeks rather than to make conces- 
sions. Some flooring producers are taking 
small lots for immediate requirements and 
shopping about here and there in the hope 
that they will find a mill which will need 
business so bad that it will come to their 
price ideas. In this territory the continued 
cool rainy weather is favoring their position 
and endbling them to hold off purchases be- 
cause the building season is almost forty days 
behind normal. Retail yards are also holding 
back on the same account. Furniture fac- 
tories say now that their advices from the re- 
tailers is that June business is below normal. 
At any rate, furniture factories in southern 


Ohio, northern Kentucky and southern and 
central Indiana are behind in their sales and 
tell hardwood wholesalers that business . is 
extremely poor. Some say they are waiting 
for their July furniture show to see if it will 
not increase business. Walnut dealers report 
conditions unsatisfactory and that buyers 
want to control the price situation. Panel pop- 
lar is still in good demand, small lots being 
taken, and industries in this district are mak- 
ing inquiry for good sized lots of B grade. 
Small lots of sound  wormy oak and sound 
wormy chestnut are also being taken. Hard 
maple is slow, very little of it being taken 
even by the flooring factories and automotive 
factories. 

Southern pine business is off this week. Re- 
tailers are temporarily out of the market. 
Mills are tied up by floods in the South and 
Southeast and are thirty to forty-five days 
behind in filling orders. On this account 
wholesalers continue to ask a premium of 
$1.50@2 on spot stocks. Cypress was in fair 
demand. The most active items were low 
grades—Nos, 2 and 3 common for box fac- 
tories and other industrial purposes, 


Many Mills Curtailing 

ATLANTA, GA., June 11.—Though weather 
has improved, many of the larger mills are 
voluntarily curtailing, due to lack of advance 
orders. The Georgia cut is at least 30 to 35 
percent less than normal but new bookings are 
less than the cut. Many mills have a fair sur- 
plus. The automotive industry is still the 
heaviest buyer but nearly all orders are for 
current wants. Demand runs to No. 1 common 
and select white ash mainly, FAS ash being 
relatively quiet, with some call for maple and 
elm and an improving demand for gum. The 
furniture industry in the Southeast continues 
to place a fair number of orders. The South- 
ern Furniture Manufacturers’ Associatiou 
states that the outlook for business at the High 
Point show this season is unusually good. 
There are very few orders from northern fur- 
niture factories. Demand runs mainly to No. 
2 common gum, with some sales of oak and 
maple also reported. Box manufacturers have 
increased their takings and their inquiry is also 
heavy. Yard call for oak flooring is fair in 
the Southeast but rather quiet in the North 
and middle West. Flooring plants are operat- 
ing well below normal, with new business about 
equal to production. Demand is mainly for 
No. 2 common. Larger wholesalers still report 
the booking of excellent industrial orders for 
maple flooring. Millwork demand for shop 
items also continues to improve steadily. 
Cypress demand is quiet. 


Trade More Active; Prices Stronger 


Macon, Ga., June 12.—The hardwood lum- 
ber market was in better shape this week than 
at any time since the first of the year. Every 
item was stronger than during previous weeks, 
and there had been steady improvement as the 
year advanced. Production for the week just 
ended was estimated at 11 percent under ac- 
tual orders. Logging conditions have been 
bad in many camps of this territory most of 
the year. One big logging .camp has not 
worked its men*more than one-third of the 
time, because of rains and wet weather. Cy- 
press is one of the most active species. There 
is a good demand for all hardwoods, at better 
prices than have prevailed recently. The good 
domestic trade has helped to stimulate the 
export business, too, it appears, for there is 
a better demand from abroad than in many 
months. 


—— 


Volume Fair; Prices Unsatisfactory 


LouisviLte, Ky., June 11.—The hardwood 
market continues more favorable to the buyer 
than to the seller. Local hardwood men haye 
not much complaint to make about volume 
but are continually kicking over unsatisfactory 
prices which prevail on cabinet woods, and 
returns on automotive woods are none tog 
good. Walnut has continued in very good de- 
mand and at firm prices. Poplar has been 
fairly active, especially common grades, and 
a fair export volume has been reported. Plain 
oak could be better. Quartered white oak 
appears to be a trifle more active, and export 
demand has been better. Gum has not been 
moving well, but plain sap is always selling 
and there has been scattered demand for red 
with some export demand for quartered red, 
The flooring trade continues to buy spasmod- 
ically. Veneer and plywood plants report good 
business, and have been running steadily, with 
some overtime reported. The cooperage trade 
reports very quiet business in both raw ma- 
terial and in packages. 

The local demand for pine has been some- 
what better and prices are stronger. Bad 
weather had resulted in a slight easing in 
pine demand over the last two weeks. 

Prices of inch hardwoods at Louisville: 

Walnut, FAS, $240; selects, $160; No. 1, 
$90@95; No. 2, $40@45. Ash, FAS, $80@85; 
common, $50@55. Quartered red gum, FAS, 
$95@100; common, $52@55; plain red, $90@ 
95; common, $47@50; quartered sap gum, 
$57@60; and common, $43@45; plain sap, 
$50@52; and common, $36@38. Southern 
poplar, FAS, $87; saps and selects, $70; com- 
mon, $48@50. Appalachian poplar, FAS, 
$100; saps and selects, $75; No. 1 common, 
$55. Southern plain oak, red, FAS, $68@70; 
white, $73@75; common, red, $50; common 
white, $53. Appalachian red, FAS, $80@85; 
white, $90@95; common, $57@62; quartered 
white, $115@130; common quartered white, 
$60@65. Chestnut, FAS, $80; common, $55. 


Buffalo Trade Developments 


Burrato, N. Y., June 12.—One of Buffalo’s 
leading contractors is planning the erection 
of 600 homes in the southern part of the 
city, which is to be made more readily ac- 
cessible by the putting through of new park- 
ways. Development of property along some 
new South Buffalo streets has already begun, 
and several other streets are to be laid out. 


The strike of 800 union carpenters, who 
quit work at the beginning of the month, ask- 
ing $1 a day increase, was settled and the men 
returned to work on June 8 at the old wage 
scale of $1.12%4 an hour, but they will receive 
50 cents advance on October 1 and the same 
amount on May 1. The new agreement will 
continue in effect until May 1, 1930. 

The Buffalo Lumber Exchange will hold its 
annual summer outing on June 28 at the Buf- 
falo Automobile Club. William P. Betts 1s 
chairman of the outing committee. 

At the invitation of Horace F. Taylor, of 
Taylor & Crate, and vice president of the 
Lumber Mutual Casualty Insurance Co., of 
New York, the quarterly meeting of the di- 
rectors of the latter company will be held here 
in August, instead of in New York, the head- 
quarters. M. M. Sheedy has resigned as Buf- 
falo manager .of this insurance company, and 
has been succeeded by A. Richard Kusch, who 
comes here from Hartford, Conn., where he 
was agency superintendent of the London & 
Lancashire Indemnity Co. 

The L. N. Whissel Lumber Co. filed plans 
last week for a number of buildings to re- 


lor Current Market Prices on Hardwoods See Pages 83 and 84 
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place those destroyed by fire at its Cambridge 
Avenue yard. These will include frame lum- 
ber sheds, carpenter shop, mill department, 
trim room and transformer rooms. 

Charles N. Perrin, of Blakeslee, Perrin & 
Darling, was elected vice president of the 
Buffalo Boy Scouts’ Council at the annual 
meeting last week. 

The Turner-Farber-Love Co., of Memphis, 
is planning to establish a branch office in the 
Crosby Building, this city. 

The Curtiss Aeroplane & Motor Co. is en- 
larging its plant and adding new machinery, 
of which $250,000 worth is now being ih- 
stalled. The purpose is to provide for the 
development and production of motors and 
airplanes for commercial purposes. 


Volume of Trade Improved 


Boston, Mass., June 12.—Eastern hardwood 
manufacturers and distributers have attained 
a decidedly more confident frame of mind dur- 
ing the last two weeks. Export trade is grow- 
ing and there is now a very fair volume of 
business with domestic consumers. Represen- 


$81@83.50, and birch can not be bought at 
less than $75. 


Interesting arrivals of foreign lumber in- 
cluded 62 teak logs from Java, 6 satin wood 
logs from Colombo, and 2,329 huge African 
mahogany logs from Axim for Palmer & 
Parker Co. 


Foreign Shipments Exceed Sales 


BaLtimore, Mp., June. 11—Harvey M. 
Dickson, secretary National Lumber Ex- 
porters’ Association, does not entertain a fa- 
vorable opinion of the situation abroad, either 
in the United Kingdom or on the Continent. 
Discussing the trade situation, he had this to 
say: 

United Kingdom imports of American hard- 
woods have been a little less than in corre- 
sponding months of previous years, but de- 
mand has not increased in proportion. The 
principal import ports—London, Liverpool and 
Glasgow—have been flooded with hardwoods 
from the United States and foreign countries. 
Large quantities of the imports have gone into 
store and the presence of these stocks, as 
every exporter knows, has a tendency to de- 








Homes of this class, cost- 

\ ing less than $12,000, buy 

\ 55 percent of all retail 
merchandise 
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Homes of this class, cost- 

ing $12,000 to $45,000, buy 

less than 45 percent of all 
retail merchandise 





These illustrations and the figures appearing in connection therewith are reproduced from a full- 

page advertisement of True Story magazine appearing in a recent issue of the Chicago Tribune. 

They emphasize anew the vast field for lumber consumption afforded by the small homes of the 

country—for initial construction, for maintenance and repairs, and not least in importance, for 
their ultimate modernization 





tative hardwood men state that the situation 
would now be entirely satisfactory were it pos- 
sible to secure more reasonably profitable 
prices. 

Flooring manufacturers are now liberal buy- 
ers of the common grades of oak, and their 
purchases have been stimulated by the recent 
upward trend in all branches of the market 
for flooring. There is a good inquiry for 
ash, poplar and basswood. Hardwood houses 
catering to automobile manufacturers report 
they are doing particularly well with ash. 

The range of actual selling prices for oak 
flooring has narrowed, and the stabilizing prices 
is stimulating demand. The rock bottom quo- 
tation on plain white oak flooring, first grade, 
is now $80, and there is some business at $80.50 
@s81. Second grade is quoted $68.50@72, 
and current dealing is largely at around $70. 
Producers report their stocks of third grade 
have been much reduced and some are now 
quoting $51.50 and even more. The lowest 
figure reported here during the last week 
is $49, 

First grade maple flooring is now quoted 


crease firm order’ business. When buyers 
can supply their requirements from lumber in 
store, or from consignment shipments, they 
are not willing to place firm order business. 
All three of the ports named report heavy ar- 
rivals of hardwood, most of which goes into 
store or is sold at ruinous prices, but there 
appears to be no abatement in the consignment 
evil. © 


Imports of all kinds of hardwoods to Lon- 
don for April aggregated 16,076,148 board feet, 
imports from America alone amounting to 
7,613,424 board feet. During January, Febru- 
ary, March and April, the imports of oak to 
London aggregated 20,032,368 board feet, 18,- 
740,004 board feet coming from America. The 
imports of sawn ash for the four months ag- 
gregated 5,413,944 board feet, the United 
States furnishing the largest proportion. 


The imports of all kinds of hardwoods to 
Liverpool have been extremely heavy during 
the last four months, and the demand does 
not at all compare with the imports, conse- 
quently considerable quantities of lumber are 
constantly going into store. It is reported 
from Liverpool that stocks of prime northern 
hardwoods are finding some demand, but that 
the demand for lower grades is sluggish and 





But Outlook Improving 


erratic, there being wide differences in the 
quotations of American shippers. 

In Glasgow, the hardwood trade is far from 
satisfactory, and the arrivals of American 
hardwoods are, as at other ports, considerably 
in excess of demand. 

The depression in prices, which has been 
felt during the last four months, has induced 
the merchants and the consuming industries 
to buy lumber in excess of their ordinary re- 
quirements, and hence they are carrying quite 
heavy stocks. The impression apparently pre- 
vails in the United Kingdom that the prices 
of American hardwoods will be lower before 
they are higher. There is no doubt that ex- 
porters are shading prices in order to make 
sales, and so long as this condition exists, an 
improvement in prices can not be expected. 
Merchants and manufacturers will place fresh 
orders only when bargains are offered. 

The Continental markets are not consuming 
the quantities of American hardwoods they 
formerly consumed, owing to the fact that 
lower prices prevail in practically all of the 
foreign countries exporting to Great Britain. = 

Owing to the fact that the president of the 
Baltimore Lumber Exchange, Daniel MacLea, 
of the MacLea Lumber Co., was out of town 
and that several members of the managing 
committee could not attend, it was decided to 
omit the usual semiannual meeting, set for 
June 4. The managing committee assembled in 
the afternoon, but found only routine business 
to dispose of. 


More Business. Now Offering 


Jackson, Miss., June 11.—The hardwood 
mills of this section report a better volume 
of business available. They have trouble in 
securing logs, following the heavy rains of 


last week. None are down on account of 
log shortage, but their stocks are rapidly 
diminishing. Sales of gum have shown a 


slight increase, and the_price seems to he bet- 
ter. Oak, however, is still sluggish. 


Not All Mills Curtailing 


MEMPHIS, TENN., June 12.—Southern hard- 
wood demand is possibly a little slower, with 
prices holding firm. Production continues 
around 65 percent of normal, while sales are 
on practically the same level. The Hardwood 
Manufacturers’ Institute shows that 56 mills 
were down and five cut out, according to re- 
ports for the week ended June 5. There were 
also 36 mills operating only thirty hours a week 
or less, and 41 mills operating.only 45 hours a 
week. It is evident that not all mills are cur- 
tailing. Many are running overtime, some- 
times more than 60 hours a week. 

The best demand continues to come from the 
automobile trade, which is buying hardwoods 
from week to week. Building trade demand is 
somewhat better, and appears to be growing 
from week to week. There is little demand 
from flooring factories for oak, but it is under- 
stood that there is not a great deal of flooring 
oak on hand and that prices are sure to ad- 
vance, as most mills are cutting stock for the 
automobile trade. Furniture demand is slow. 
The box and crate makers are taking a fair 
volume of hardwoods, as are interior trim 
plants. The export trade is holding up fairly 
well. 

Weather conditions have favored heavy log 
production, but mills are not buying logs in 
quantities and prices continue low. 

The Dry Kiln Engineers’ Club of Memphis 
gave a dinner-dance at the Hotel Peabody last 
Thursday night. E. S. Swartzbaugh, president, 
announced that the club would meet once a 
week during the summer. 

Harry E. Clay has been named sales manager 
of the flooring department of E. L. Bruce Co. 
He has been in the company’s employ for six 
years, 
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Louisiana Retailers Hold Quarterly Meet 


Good Gain in Membership Is Shown—Dealers Voice Strong Protest Against 
W holesale Grocers Selling Cement to Consumers 


ALEXANDRIA, LA., June 11.—The quarterly 
meeting of the Louisiana Retail Lumber & 
Building Material Dealers’ Association, which 
was held here at the Hotel Bentley on June 9, 
was one of the best attended and most interest- 
ing meetings of the organization ever held. The 
chief theme of the meeting was the practice of 
manufacturers of lumber and building materials 
in selling their products to wholesale grocers 
and others who in .turn sold to contractors, 
thereby cutting in disastrously on the business 
of retail lumber dealers in the various towns. 

The business session was opened by Presi- 
dent W. H. Managan, of Lake Charles, after 
which S. L. Ritchie, city attorney, delivered 
the address of welcome, President Managan 
making the response. Others who spoke at this 
session included H. R. Fletcher who discussed 
retailers’ advertising campaign; 
R. L. McChesney, secretary of the Southern 
Builders’ Supply Association, New Orleans, 
who discussed the need of organized activity 
with particular respect to lien law legislation; 
Addison Lyman, southern sales manager for 
the Flintkote Co., New Orleans, who told of his 
company’s 100 percent dealers’ distribution plan; 
and Fred C., Dent, manager of the New Or- 
leans office of the Lehigh Cement Co. 


Report of Secretary 


In his report Secretary R. A. McLauchlan, 
New Orleans, stated that the organization now 
had seventy members, a gain of six since the 
last annual meeting, and said that interest in 
the association was expanding as is evidenced 
by the great amount of correspondence com- 
ing into the office. The secretary referred to 
the success of the group meetings in the La- 
fayette district and suggested that because this 
was so successful there should be a re- 
arrangement of districts “so as to add to the 
number and decrease the territory of some.” 
He further suggested that committees composed 
of members of the board of directors in any 
district and a few of the dealers therein get to- 
gether at regular intervals and pay good will 
visits to dealers in their territory, the idea being 
that interest in the organization will be en- 
larged and that through these meetings dealers 
will learn much of benefit from each other. 

Secretary McLauchlan spoke of a question- 
naire he had sent out to 185 dealers in the State 
to get their views on certain legislative matters. 
Last week, he said, another questionnaire was 
sent out to 220 dealers which should be an- 
swered by everyone receiving a copy. Both 
were for the purpose of obtaining information 
that could be used with great benefit by the 
association. 

W. A. Robinson, Shreveport, first vice presi- 
dent of the association and chairman of the 
lien law committee, said that at a recent confer- 
ence of the committee it was decided to intro- 
duce an amendment to the present lien law ex- 
tending the time of filing a lien from sixty 
days after the date of last delivery to six 
months and extending the life of the lien from 
one to five years. This measure, he said, had 
already been introduced- and was to come up 
for hearing before the legislative committee 
on June 13. Mr. Robinson urged that all mem- 
bers that could arrange to should be on hand to 
present their reasons for this amendment. 

Discussion showed that while the present 
law favors dealers in larger cities, those in 
the smaller towns and country districts are 
greatly in need of a change in the law. Those 
in cities, he declared, could easily care for 
themselves through certain legal means, but 
country dealers were at a disadvantage in that 
payment for materials purchased by farmers 


depended entirely upon the latter’s success with 
their crops, it being two or three years some- 
times before a farmer could pay his bill, and 
with the life of a lien being good for only 
one year as at present, a lumber dealer could 
not or would not sue for judgment inasmuch 
as it would ruin an honest farmer and, of 
course, work to the disadvantage of the dealer. 

F. Lisle Peters, reporting for the trans- 
portation committee, asked members to send in 
their suggestions as to stop-over rates and also 
as to combination rates on nails and other build- 
ers’ hardware. B. M. Musser, for the insur- 
ance committee, had no report to make but 
President Managan called attention to a bill 
before the legislature which seeks to abolish 
the State insurance commission. He thought 


present laws. O. B. Hopkins thought that lum. 
ber dealers should back up the work of this 
transportation association and contribute to its 
support. 

Following an excellent luncheon arranged for 
by the Alexandria dealers the secretary an. 
nounced the addition of the People’s Lumber 
Co., of Rayville, and the Stodghill Lumber Co, 
of Winnsboro, as active members of the asso- 
ciation with the Johns-Manville Co. of New 
Orleans and Benoit Spencer Manufacturing 
Co. of Alexandria as associate members. 


AFTERNOON SESSION 


At the afternoon session Felix Terzia re- 
ported as chairman of the manufacturers’ 
conference committee and during the discus. 




















A little of the new and the old in the use of wood are seemingly and pleasingly combined in this 
trellis work and pergola scheme, which is carried out in beautifying the back yard as well as 
the house 





that the dealers should insist upon its being - 


maintained. Mr. Musser stated that the com- 
mittee on arbitration had had no work to do 
for three months. 

A telegram was received from Herbert Bay- 
liss, general manager of the recently formed 
Louisiana Chamber of Commerce, asking lum- 
ber dealers to attend a Statewide economic 
conference to be Held at Shreveport, June 22 
and 23. 

The Good of District Meetings 


O. B. Hopkins, chairman of the Lafayette 
district, told of the various meetings of lum- 
bermen that district had held, each succeeding 
one being better than that which preceded it. 
Mr. Hopkins strongly appealed for codperation 
between the dealers and also that other districts 
of the State be organized as there was great 
need for dealers getting together as often as 
possible and discussing their needs and re- 
quirements. 

W. A. Robinson called attention to pending 
motor truck legislation, and it was.stated that 
the Louisiana Motor Transportation Association 
had introduced a bill of its own to replace the 


sion that followed it developed that a large 
wholesale grocery company was selling cement 
on a 15-cent margin to contractors and in addi- 
tion shipped back at its own expense the bags 
and other containers to the cement company. 
Albert H. Wolff, of the Baxter-Wolff Lumber 
Co., of Delhi, told about this. H. N. Silver told 
ofa Shreveport wholesale grocery concern 
which was selling cement delivered on the job 
at an absolute cost price, using this as a bait 
for securing other business. J. A. Gilbert told 
of a similar situation, existing at Tallulah, 
though the grocery concern there had not cut 
its price on cement. 


Representatives of the cement conspanids 
were then called upon for explanation, it being 
urged by Secretary McLauchlan that lumber 
and building materials should be distributed 
100 percent by lumber dealers and that the 
cement companies should confine their sales to 
these channels of distribution. Mr. Dent sug- 
gested that the association take up the matter 
with individual cement companies to see if 
this practice of selling direct to the consumer 
by grocery concerns could not be stopped. C. 
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———— 
C. Patterson, of Vivian, La., related some of 


» his own experiences whereby he had lost busi- 


ness through the sale of cement and roofing 
by wholesale grocers selling direct to the con- 
sumer. A resolution was adopted requesting 
the secretary to write the cement manufacturers 
regarding this matter and to see if wholesale 
grocers could not be eliminated as competitors 
of lumber dealers. 

On the subject of roofing W. L. Long, of 
Hammond, said that the cement situation was 
not half as abominable as that pertaining to 
roofing as sold through wholesalers. He re- 
lated a number of cases that were unethical 
and then the various roofing representatives 
were called upon to explain their reason for 


selling their products indiscriminately to va- 
rious wholesalers. Mr. Long declared it seemed 
to be the policy of roofing companies to sell 
to wholesale grocers and others in general. 
C. M. Managan moved that it be the sense of 
the meeting that roofing be sold 100 percent 
through retail lumber dealers and that this 
proposition be handled through a committee 
which would confer with the manufacturers, 
a resolution to this effect being adopted. 
Another matter brought up had to do with 
the practice of sawmills selling direct to con- 
tractors which business, of course, was lost by 
retail lumber dealers in the towns concerned. 
Homer H. Harris told of this unethical prac- 
tice at Alexandria which was confirmed by J. 


News Gleanings From 


Prizes in Forestry Essay Contest 


Houston, Tex., June 12.—Checks for $50 
each have been forwarded by E. O. Siecke, of 
College Station, secretary of the Texas Forestry 
Association, to the four winners in the foreStry 
essay contest recently conducted by the asso- 
ciation. 


In the university group, Baker W. Arm- 
strong, jr., a senior at Rice Institute, Houston, 
was first; in the Texas State Teachers’ Col- 
lege group, Miss Gladine Bowers, of Mineral 
Wells, a sophomore at Sul Ross College, Alpine, 
was winner; in the high school group, Joe 
Lair, Bonham, senior in the Bonham high 
school, was winner; and in the lumbermen’s 
group, H. R. Brown, employee of the Peavy- 
Moore Lumber Co., Deweyville, was winner. 


The subject assigned for the essays was 
“The Value of Forestry to Texas and How 
to Advance Forestry.” The contest was edu- 
cational in nature. Prize money was given 
by the East Texas Mill Managers’ Association. 
The judging committee was composed of R. W. 
Wier, of Houston, president of the Texas For- 
estry Association; Allen A. Few, of Jasper, 
president of the mill managers association, and 
Leonard Tillotson, of Sealy, a State legislator. 


To Erect 114 Residences 


Bo.inc, Tex., June 11—Construction of a 
full-fledged town at the new sulphur mine of 
the Texas Gulf Sulphur Co. at Boling will be 
started immediately. The company has just 
awarded the contract for the erection of 114 
residences for the accommodation of its pros- 
pective employees and their families. Other 
buildings necessary for carrying on the DBusi- 
ness of the new town also will be constructed. 
The Alamo Lumber Co. was awarded the con- 
tract for residences. 


Says Lumber Outlook “Mighty Good” 


LaureL, Miss., June 11.—John M. Bissell, 
general manager of the Marathon Lumber Co., 
who recently returned from a visit to Ohio, 
reports that after conferring with his salesmen 
and talking to a number of customers of his 
company, he feels much encouraged over the 
condition of the market. All of these said 
that business not only is good now but they 
have every reason to believe it will be much 
better. Some of the dealers report that the 
small town or country yards probably are not 
doing as large a volume as they did last year, 
but in towns of six or eight thousand or more 
the outlook is most encouraging. Mr. Bissell 
said: 

From what I can learn from general condi- 
tions, the lumber outlook is mighty good and 
the reduction in output, both in the West and 
in the South, is most gratifying. I feel that 
the lumber business is going to continue to 
impreve. Stocks in the hands of dealers and 
industrial users are low, and stocks in the 
hands of many of the lumber manufacturers 
are badly broken. In spite of newspaper re- 
ports, I believe that on the whole the farmer 


is going to have a satisfactory year and is 
bound to do considerable building in the fall: 
hence I look for the fall and winter trade to 
be good. 

Referring to market prices, Mr. Bissell said 
that he understood there had been a consider- 
able advance in fir and that northern softwoods 
recently have advanced in price. Southern 
pine prices have been advanced, and Mr. Bis- 
sell says, “I believe that lumber can be bought 
from the manufacturers cheaper today than 
it can be bought two or three months from 
now.” 


@Sa@aeeaaaaant 


Joins Advertising Agency 


New Orteans, La., June 11—Announcement 
has been made of the addition to the staff of 
the Chambers Agency (Inc.), in this city, of 
Albert R. Israel, who for many years was 
connected with daily newspapers and the As- 
sociated Press in various cities and more re- 
cently identified with the advertising and trade 
promotion work of the lumber industry. The 
Chambers Agency is one of the large national 
advertising agencies, with headquarters in 
New Orleans, and offices in New York, Louis- 
ville and Detroit, and it is handling some im- 
portant lumber accounts in the South. 

Mr. Israel for six years was connected with 
the Southern Pine Association as manager of 
its publicity, advertising and trade extension 
activities, having resigned that position in 1926 
to go to the Pacific coast where he handled 
similar work for the West Coast Lumber Bu- 
reau, with headquarters in Seattle. He enjoys 
a wide acquaintance and unusual popularity 
both in the newspaper and trade paper field, 
and will prove an important addition to the 
staff of the Chambers Agency. 


Seek to Have Law Declared Invalid 


ATLANTA, GA., June 11.—Retail lumber and 
building supply dealers of Georgia are making 
another attempt to bring about the defeat of 
that section of the Georgia general tax act 
under the terms of which the retail lumber in- 
terests are compelled to pay an annual occu- 
pational tax in addition to regular State, county, 
city and Federal taxes, three of the larger firms 
at Macon, Ga., including the Case-Fowler 
Lumber Co., the Massee & Felton Lumber Co. 
and the Jeffreys-McElrath Manufacturing Co., 
having filed a suit last week in the Bibb su- 
perior court at Macon to test the validity of 
this law. Several attempts have been made to 
defeat the act by the Georgia Retail Lumber 
& Millwork Association in the courts and by 
individual firms, but so far without success. 

All three of the companies filing the petition 
at Macon are primarily manufacturing con- 
cerns, and it is on the grounds that they are 
not really dealers but manufacturers that they 
seek to have the law declared invalid. If they 
win the case and thus establish a precedent 
there are many other lumber firms in Georgia 
now paying the tax that might also avoid it in 
this same manner, 


Frank Carroll. A representative of the com- 
pany was present and he said he would make it 
his business to see that such practice was 
stopped. Similar instances were told by H. N. 
Silver at Mansfield and by C. C. Patterson at 
Vivian. 

Question of the next meeting place was then 
taken up and at the suggestion of Mr. Silver it 
was decided to make it the first week in Sep- 
tember at Mansfield. Great credit is due the 
Alexandria lumbermen for the excellent man- 
ner in which they arranged for the comfort and 
convenience of the visiting dealers. S. J. Dau- 
terive was chairman of the local committee and 
was assisted by J. Frank Carroll, Homer H. 
Harris and H. F. Glaze. 


the South 


To Supervise Management of Holdings 


JACKSONVILLE, FLa., June 11.—Burdette G. 
Lewis, vice president of the Penney-Gwinn 
Corporation, has announced the retainer of 
the James D. Lacey Co., of Jacksonville, to 
supervise the management of the corporation's 
timber land holdings in Clay and Gilchrist 
counties, Florida. Fire prevention and _ the 
continuous production of timber crops will 
be featured especially, and this program will 
be applied to part of the corporation’s Clay 
County lands which are not to be used for 
agricultural settlement, and to all of the Gil- 
christ County lands, making a total of about 
100,000 acres. The corporation plans to de- 
velop its timber resources so as to make the 
idle lands productive. Operations are to be 
so managed that the increase in growth will 
keep pace with turpentine and logging opera- 
tions, in this way establishing permanent for- 
ests. As part of the management plan, an 
efficient system of fire protection is being or- 
ganized to prevent and extinguish grass fires. 
A fire tower is being constructed. Fire lines 
are being plowed around the outside bound- 
aries and interior fire lines are being planned 
to break up the area into units of 300 acres, 
and a fire truck with ample fire fighting equip- 
ment will be provided. The James D. Lacey 
Co. is a Florida corporation, with main office 
in Jacksonville, and is a subsidiary of James 


D. Lacey & Co., of Chicago and New York. 


Buys Mississippi Plant and Timber 


MERIDIAN, Miss., June 11.—Announcement 
has been made by the C. L. Gray Lumber Co.. 
of this city, of the purchase of the plant and 
timber holdings at West, Miss., of the Hart- 
Moore-Marshall Lumber Co., the property ac- 
quired being located in Holmes County on the 
Illinois Central Railroad. Included in the pur- 
chase are the planing mill, lumber yards and 
the entire timber holdings of the Hart concern 
in that section. The planing mill has a daily 
capacity of 50,000 feet of lumber, and C. L. 
Gray, president of the company bearing his 
name, states the output is to be doubled. 


Rieck of the Stock Show 


The “Review and Album of the Interna- 
tional Live Stock Exposition” for 1927 is now 
ready for distribution. This book constitutes 
‘an official record of the exposition, lists and 
gives the age, sire and dam of prize winners, 
with pictures in most cases of the firsts. It 
includes a description of each class, with a 
review of each exhibit, also portraits of 
judges, illustrations of groups of owners, 
delegations and contestants. It serves as a 
permanent record of the International show 
and can not fail to be of value to those who 
wish to keep abreast of developments in live 
stock raising. Copies may be obtained at $1 
each from B. H. Heide, secretary, Interna- 
tional Live Stock Exposition, Union Stock 
Yards, Chicago, IIl. 
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News of Lumber Activities in the East 


New Jersey Retailers to Consolidate 


New York, June 12.—A merger of New 
Jersey lumber concerns is in process and details 
will be announced within sixty days, according 
to a statement issued recently in the interests 
of the firms involved. The companies, all of 
them in the retail lumber business, are: Frank- 
lin Lumber Co., Irvington, Newark and Port 
Newark; Albert & Kernahan (Inc.), Newark; 
Heidritter Lumber Co., Elizabeth, and the 
Anderson Lumber Co., Passaic. 

The negotiations have progressed to a point 
where the conditions are béing put into lega! 
form and papers of incorporation are being pre- 
pared. The several concerns are said to repre- 
sent an investment of something like $5,000,000 
and the cofisolidation will bring five of the 
leading retail lumber establishments in north- 
ern New Jersey under one management. 


Offers Prizes for Economic Essays 


New York, June 11.—The American Man- 
agement Association has announced the seventh 
Alvan T. Simonds economic contest, which 
is being conducted by that association. The 
subject selected for the 1928 contest is “Re- 
ducing the Costs of Distribution,” and Mr. 
Simonds, who is president of the Simonds 
Saw & Steel Co., of Fitchburg, Mass., has of- 
fered $1,500 in prizes for the best essays on 
this subject. The objects of these economic 
contests are, one, to arouse a more general 
interest in the subject of economics as related 
to individual and general welfaré; two, to in- 
crease the general understanding of the applica- 
tion of economic principles to business. There 
will be two awards: One, a first prize of $1,- 
000 to be paid to a business executive for the 
best essay ; two, a first prize of $500 to a senior 
in college or to a graduate student or an in- 
structor of less than assistant professor grade 
for the best essay. Essays are to be not less 
than 3,000 or more than 8,000 words in length 


and must be in the hands of the managing di- 
rector of the American Management Associa- 
tion, 20 Vesey Street, New York, on Dec. 31, 
1928. The rules provide that the essays must 
be original and not previously published and 
must not be published nor used in any similar 
contest before the prizes in this contest are 
awarded. 


Sees Up-Trend in Lumber Situation 


New York, June 12.—A slow but steady im- 
provement in the lumber industry which will 
correct the unfavorable conditions now prevail- 
ing in the industry is definitely under way, ac- 
cording to William L. Newcomer, of the Brook- 
mire Economic Service (Inc.). Mr. New- 
comer believes that the trend of conditions 
during the remainder of 1928 will be on the 
up grade and that by 1929 the unusually strong 
demand for lumber will have placed the in- 
dustry on a sound economic basis. 

Discussing lumber demand, Mr. Newcomer 
said: 


The most important factor which concerns 
the lumberman is the outlook for building, 
which is distinctly encouraging. An even 
brighter feature is the fact that there is a 
large gain in residential building, the type 
in which lumbermen are interested. 

On the favorable side of the demand situa- 
tion we may also place the continued high 
rate of general business activity. With little 
speculation in commodities and no burden- 
Some inventories, a better than normal rate 
of activity is assured for the rest of the 
year at least. 

Mr. Newcomer declared that demand from 
other sources than building, notably the fur- 
niture, automotive, railroad and the _ sash, 
box and door still holds up. He says the 
farmers also will be strong consumers of 
lumber this year, having enjoyed an un- 
usually profitable crop year again. 

Prices should also rise, Mr. Newcomer 
stated. The current ratio of new floor space 
involved in the building contracts to total 


lumber production, which is a fairly reliable 
indicator of the current supply and demand 
situation, continues in a favorable position 
which should surely presage a price rise, 

With contracts and contemplated building 
during the first quarter of 1928 running well 
ahead of 1927 it appears safe to assume that 
actual construction in progress during the 
early summer months will hold at current 
levels which are the highest in .the history 
of the country. This will have a far-reach- 
ing effect not only on lumber but on gen- 
eral business activity as well. 

It can be said that the export demand 
while rather uneven is good, the economist 
asserted. He concluded: The foreign situa- 
tion, while somewhat confusing, is likely to 
improve, stimulated by the stabilization of 
the Italian lira, which is undoubtedly the 
forerunner of other stabilization plans. With 
the prospects of heavy exports for some time 
to come, the demand for crating is likely to 
continue well sustained. As for the export 
of lumber in its raw state, I expect the up- 
ward trend which began in 1921 to continue 
throughout the year. 


Can You Beat This Coincidence? 


PHILADELPHIA, Pa., June 12.—In the weekly 
news letter of the Lumbermen’s Exchange, sent 
to the members today, a striking coincidence is 
mentioned. One, of the members shipped on 
May 12 to a certain customer a certain freight 
car loaded with Appalachian hardwoods. 
May 31 this same concern again shipped this 
identical car, same initial and number, from the 
same shipping point to the same customer and 
loaded with the same class of stock. The secre- 
tary asks, “Can any of our members equal or 
better this?” 





Tue Unitep States department of com- 
merce is bringing out a series of studies of 
European taxation, designed for Americans 
with business interests abroad. 


To Dedicate Locomotive Works Structure 


PHILADELPHIA, Pa., June 11—On Thursday 
morning, June 28, at 11 o'clock, several thou- 
sand executives and officials of nearly all the 
American railways and representatives of the 
leading railway systems of Canada, Mexico, 
Chile, Cuba and several European countries, 
together with representatives of national gov- 
ernment, headed by James J. Davis; members 
of Congress, Army and Navy officials; the 
governors and leading officials of Pennsylvania. 
New Jersey and Delaware; the mayors and of- 
ficials of Philadelphia, New York, Chester, Wil- 
mington and other cities; members of the 
Philadelphia Chamber of Commerce, leading 
manufacturing and business officials of Phila- 
delphia and eastern Pennsylvania, and represen- 
tatives of the country’s leading financial insti- 
tutions, will participate in the ceremonies at 
Eddystone marking the complete transfer of 
the business departments of the Baldwin Loco- 
motive Works from Philadelphia to the recently 
built Administration Building located in the 
heart of the 600-acre plant at Eddystone. 

On that morning special trains will leave At- 
lantic City over the Pennsylvania Railroad for 
Eddystone, bearing the delegates who will have 
attended the four conventions of the American 
Railway Association, which this month meets 
in Atlantic City. These delegates will be ac- 
companied by their wives. On that morning 


also a special train will leave Thirty-third 
Street Station, New York City, bearing the in- 
vited guests from New York, and special trains 
will leave Broad Street Station carrying the 
Priladelphia guests. 


At Eddystone, the new Administration Build- 
ing of the works is within a few hundred feet 
of Baldwin Station. A huge grandstand, seat- 
ing close upon five thousand guests is now 
being erected on the broad plaza directly in 
front of the main entrance to the new 8-story 
Administration Building. In the center of this 
plaza there will be erected a replica of the 
bronze statue of Matthias W. Baldwin, the 
founder, which now stands on the north plaza 
of the city hall, Philadelphia. 

The committee in charge of the transfer cere- 
monies is composed of Samuel M. Vauclain, 
president of the works, the board of directors 
of the Baldwin Locomotive Works, and the 
company’s officers. 

Promptly at 11 o’clock, the introductory re- 
marks will be made by President Vauclain, who 
will present as the principal speaker for the 
occasion Secretary of Labor Davis, and also 
Albert Dutton MacDade, judge of the Dela- 
ware County courts. Following the ceremonies, 
the invited guests will be shown through the 
new building, and also taken on inspection tours 
of the extensive plant. 

The Administration Building, which is one 
of the most unique, and at the same time one 
of the most complete office buildings of its 
kind built in the United States, is in the form 
of a Greek Cross, affording daylight in every 
part of the building. It is eight stories in 
height from the top floor of which a mag- 
nificent view of all that part of Delaware 
County is to be had, together with a magnificent 
view of the western New Jersey country-side 


and the broad and beautiful Delaware River. 

The building will house all the operating de- 
partments of the works, including the domestic 
and foreign sales departments, the purchasing 
department, and the works-accounting and busi- 
ness staffs. On the top floor will be office 
rooms for Mr. Vauclain and the vice presidents 
and directors. 

While all the operating departments of the 
Baldwin Locomotive Works will be transferred 
to the new building at Eddystone, the works 
will forever remain a Philadelphia institution, 
as it has been for the past niriety-seven years. 
Matthias W. Baldwin’s first Philadelphia shop, 
where he built “Old Ironsides” in 1832 for 
the Germantown and Morristown Railroad Co., 
was located on Minor Street, below Sixth. 
Within two years, his business of building loco- 
motives grew to such an extent that he selected 
the location of Broad and Hamilton streets, 
the site of the present Philadelphia works, 
where a 3-story L-shaped building was erected. 
From that time on until the present, the works 
remained in the neighborhood of Broad and 
Spring Garden streets, covering an area of 
nearly twenty acres. 

To continue the Baldwin Locomotive Works 
as a distinctly Philadelphia institution, as it is 
known in every part of the world, the principal 
executive offices will be maintained at Broad 
and Walnut streets, in the new Philadelphia- 
Fidelity Building. In the Philadelphia head- 
quarters will be the offices of President Vau- 
clain, the vice presidents and the directors’ con- 
ference and board rooms. 
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Associations Plans and Activities 


june 18-22—Plywood Manufacturers’ Association, 


Edgewater Beach Hotel, Chicago. 

June 19—Lumbermen’s Golf Association of Chi- 
cago, Westward Ho Golf Club. Annual tourna- 
ment. 

June 19-20—Canadian Forestry Association, Fred- 
ericton, N. B. Annual, 

June 20—West Side Hardwood Club, Pine Bluff, 
Ark. Monthly meeting. 

June 20-21—Southerh Pine Association, Roosevelt 
Hotel, New Orleans, La. Mid-summer meet- 
ing. 

June 29-30—Northeastern Retail Lumbermen’s As- 
sociation, Richfield Springs Hotel, Richfield 
Springs, N. Y. Directors’ summer meeting. 

July *12-16—Pennsylvania Lumbermen’s Associa- 
tion. Thirty-seventh annual summer trip to 
the Thousand Islands and White Mountains. 

July 18-20—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

July 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 

July 24—Appalachian Hardwood Club, Hotel Sinton. 
Cincinnati, Ohio, 

Aug. 9-10—Florida Lumber & Millwork Associa- 

tion, Ocala and Silver Springs, Fla. Summer 


meeting. 

Aug. 10—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Ashland, Ky. Mid-summer outing 
meeting? 

Aug. 16-17—Carolina Retail Lumber Dealers’ As- 


sociation, Asheville, N. C. Summer meeting. 


Kentucky Midsummer Outing 


LoutsvILLE, Ky., June 11.—Announcement 
is made by J. Crow Taylor, secretary of the 
Kentucky Retail Lumber Dealers’ Association, 
this city, that the mid-summer outing meeting 
of the organization will be held on Aug. 10 
at Ashland. Details of the program to be car- 
ried out will be announced later. 


Virginia Retailers’ Midsummer Plans 

Roanoke, Va., June 11.—M. H. Mitchell, 
secretary of the Virginia Lumber & Building 
Supply Dealers’ Association, reports that plans 
for the midsummer convention of that organ- 
ization, to be held at Virginia Beach, July 19 
and 20, are progressing favorably and that 
indications point to an interesting, helpful and 
joyful meeting. The program committee con- 
sists of T. C. Ruffin, Ruffin & Payne (Inc.), 
Richmond, chairman; W. W. Coffey, The 
Kinnier Co. (Inc.), Lynchburg; W. O. 
Davis (Inc.), Richmond; and L. Banks 
Walker, Sawyer-Walker Lumber Co., Nor- 
folk. Members are asked to give the com- 
mittee the benefit of their ideas on the com- 
ing meeting and as to features that they wish 
included in the program. Secretary Mitchell 
advises the members that his office will be 
glad’ to codperate with them in connection 
with remodeling campaigns in any of their 
communities. He also has announced the ad- 
dition of four associate members, which makes 
a total of twenty-three new members added 
to the association this year. 


Southern Pine Association Plans 


New Orveans, La., June 11—From every 
indication it appears that the mid-summer meet- 
ing of subscribers to the Southern Pine Asso- 
ciation, which will be held at the Roosevelt 
Hotel, New Orleans, June 20 and 21, will be 
one of the most interesting and best attended in 
the association’s history. 

Many subscribers will come to New Or- 
leans on June 19, because on that day the grad- 
ing committee of the association will meet to 
discuss a number of important matters affecting 
southern pine specifications. Two very im- 
portant matters to be considered are the ques- 
tion of defining in the American Lumber 
Standards, various degrees of lumber dryness, 
and the inclusion in the southern pine struc- 
tural rules, of certain additional provisions 
for dimension and timbers. 





The members of the subcommittees on mois- 
ture content and timber specifications will meet 
jointly with the grading committee to consider 
the subjects coming under their jurisdiction. 
The meeting will be open, however, and all of 
the members of the other subcommittees, as 
well as any subscribers who may care to, will 
be in attendance. 


Plan West Coast Expansion 


[Special telegram to AMERICAN LUMBERMAN] 
PorTLAND, OrE., June 12.—Close to a hun- 
dred loggers and lumbermen attended a lunch- 
eon meeting here on June 11 and were informed 
of plans for enlarging the membership of the 
West Coast Lumbermen’s Association, for 
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That the daily newspapers should be tremend- 
ously interested in the development of forestry 
and reforestation on a commercial scale is indi- 
cated in a novel and striking exhibit at a recent 
press exhibition held in Berlin, Germany. The 
pile of timber shown indicates the amount re- 
quired to furnish the paper stock for one 
month’s run of the average large size daily 
newspaper. With equitable tax regulations and 
adequate fire protection, reforestation may be 
assured in the United States on a scale suffi- 
ciently large to guarantee a permanent supply 
of saw timber for lumber and pulpwood for 


paper. 





trade extension work and other activities. All 
old members signified their intention to con- 
tinue, while many others decided to affiliate. 
The cost to members is to be 5 cents a thousand 
feet of logs, and 5 cents a thousand feet of 
lumber, sold during a period of two and a half 
years. Wilson Clark presided. The speakers 
were J. D. Tennant, Col. W. B. Greeley, George 
S. Long and J. C. Ainsworth, president of the 
United States National Bank. 


New Secretary of Appalachian Club 


CINCINNATI, OHIO, June 12.—Announcement 
was made this week of the retirement of Frank 
R. Gadd, secretary-manager of the Appalachian 
Hardwood Club and the appointment of O. C 
Ferguson, of Memphis, as his successor. Mr. 
Gadd returned the last of this week to Memphis 
where he will resume his former work as 4 
field secretary of the Hardwood Manufacturers’ 
Institute with headquarters at Memphis. 

His successor, Mr. Ferguson, is well known 
to hardwood lumbermen in the Cincinnati dis- 
trict, having been associated with the Kosse, 
Shoe & Schleyer Co. for several years and was 
later engaged for several years as southern 
buyer for the Indiana Flooring Co. with head- 
quarters at Memphis. For some time past, how- 
ever, he has been acting as a field secretary of 
the Hardwood Manufacturers’ Institute and 
recently returned’ with Mr. Gadd from a trip 
through the West Virginia logging territory. 

Mr. Ferguson announced that the next meet- 
ing of the Appalachian Hardwood Club would 
be held at the Hotel Sinton; here, July 24. 


SA AABAAAAAAS: 


Appoint Official Inspector 


Toronto, Ont., June 11.—The White Pine 
Bureau, of this city, recently has announced the 
appointment of Michael J. Rock, of Ottawa, as 
the official grading inspector and official ar- 
bitrator of the association. Mr. Rock, who 
is particularly well qualified by training and 
experience for this important post, assumed 
his new duties on June 1. His first mission 
was to visit the mills of all the member manu- 
facturers of the White Pine Bureau, to in- 
struct the graders of such mills in the matter 
of grades and render advice and assistance 
to members in an effort to accomplish uni- 
formity of grading as determined and es- 
tablished under the grading rules of white 
pine, that were promulgated a year ago. His 
duties as official arbitrator will be to adjust 
any disputes that may arise between buyer and 
seller as to grades. 


Philadelphians Discuss Business 


PHILADELPHIA, Pa., June 11—The Lumber- 
men’s Exchange meeting last Wednesday, was 
presided over by J. A. Finley, president, and 
developed into a symposium of present and 
future business conditions in metropolitan 
territory. According to various opinions, pres- 
ent business is extremely unsatisfactory, owing 
to oversupply, and resultant keeness of com- 
petition. 

H. B. Wilgus stated that the retail hard- 
wood business is very ‘unsatisfactory because 
of the late start on building this year, and . 
the present oversupply. Mr. Wilgus expressed 
the opinion that relief is possible only when 
the local trade awakens to the need of control- 
ling supply, better merehandising methods, and 
a proper regard for the ethics of selling. 

Thomas R. Marshall, a retailer and past 
president of the exchange, urged that retailers 
re-manufacture stocks and bring inventories 
into line with business volume. Retailers are 
now resawing more material than ever before. 

Robert L. Hilles supported Mr. Marshall’s 
recommendation. The chief difficulty in re- 
ducing inventories, Mr. Hilles sanned, is the 
habit of seeing piles filled to certain heights. 
“Our stocks are too large, also,” he declared, 
“and we are buying as little as possible.” 

A brighter picture of the situation was pre- 
sented by the wholesalers, however, who 
pointed out that stocks at mills are being re- 
duced, that impressive advances have been 
made in various lines and that curtailment is 
being effected on the West Coast. R. Mc- 
Kamey, local representative of the Krauss 
Bros. Co., said that present conditions on the 
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West Coast are very good, and that ocean 
rates will remain firm at $14 until August. 
G. L. Bent, of the Babcock-Angel Co., be- 
lieved that every indication points to consider- 
able advances in West Coast products, owing 
to the announcement of loggers that prices will 
be advanced $2 when they resume in the fall. 
Already, hé said, cedar logs have been con- 
siderably advanced, and are very scarce. 
+S. S. Rutherford, local wholesaler of white 
pine, stated that conditions in his line are very 
favorable, mills having sold more than they 
produced and maintaining a rigid curtailment 
policy. He further declared that advances 
are to be made in Pondosa, and that many 
items in the white pine list have been raised 
$1 to $5, with further advances in sight. 
Wisconsin Club Activities 

WAUKESHA, Wis., June 11—The South- 
eastern Wisconsin Lumbermen’s Club will be 
the guest of the Waukesha members on June 
19. Ben F. Springer, Milwaukee, president of 
the Wisconsin Retail Lumbermen’s Associa- 
tion, will be the principal speaker. The dinner 
and meeting will be held at the new Hotel 
Avalon, starting at 6:30 o’clock. An informal 
golf tournament will be staged in the after- 
noon on the links of the Waukesha Moor 
3aths. 


Coal Reweighing Case Settled 


MINNEAPOLIS, MiInN., June 11—The coal 
reweighing case which kas been hanging fire 
here for some time, involving a difference of 
opinion between the Fullerton Lumber Co., 
line yard operator with headquarters in Minne- 
sota, and the Chesapeake & Ohio Railway Co., 
et al., has apparently been settled in favor of 
the shippers. 

This case has been in litigation for a long 
time. Originally, the Fullerton Lumber Co. 
had asked the carriers to reweigh coal at 
scales nearest destinations. At hearings held 
in Minneapolis in March, the Interstate Com- 
merce Commission found that the shipper’s re- 
quest was not unreasonable. The commission 
entered no order but stated that the carriers 
would be expected to conform their practice 
to the commission’s finding. Use of the fol- 
lowing notation on waybills was recommended: 
“Reweigh on track scales on route of move- 
ment as near to destination as practicable.” 

A petition by the Chesapeake & Ohio was 
published on May 19, asking for an argument 
before the full commission. The petition 
declared that reweighing involved unnecessary 
and wasteful additional labor and expense. 
Errors of the commission were cited in the 
petition in connection with the recommenda- 
tions it made in March, and alleged reasons 
why reweighing coal at scales as near destina- 
tion as practicable will work a hardship on 
carriers are mentioned. 

In his answer to the petition, E. B. Curtis, 
trafic manager of the Fullerton company, 
asks that the commission deny the railroad 
company’s request to reopen the case. “The 
petition brings attention to matters which are 
not in issue under the pleadings,” says Mr. 
Curtis. “It gives but scant promise of bring- 
ing to the commission matters of value which 
have not heretofore been fully presented in 
the briefs.” 

To the carriers’ allegation that the practice 
of reweighing involves unnecessary labor and 
expense, the answer states that: “Complain- 
ant has urged that it is asking only a copying 
service, a rubber stamp or office boy service, 
that the billing be made to show the reweigh 
request just as it shows other items of interest, 
such as name of consignee, car number and 
destination.” 

Mr. Curtis points out that in reality the de- 
fendants are not affected at all by the com- 
mission’s recommendation, as it will affect 





the delivering lines and not the originating 
lines. 

The commission’s order of March is re- 
garded as a decided victory for lumber and 
fuel dealers in the Northwest. 


four weeks, 


Improvement in Pennsylvania 


PitrspurGH, PA., June 12.—The board of di- 
rectors of the Retail Lumber Dealers’ Associa- 
tion of Western Pennsylvania, at the monthly 
meeting here last Friday, decided to dispense 
with the July, August and September meetings 
unless some special reason should arise for 
holding a meeting. G. C. Overdorf, of Blairs- 
ville, Pa., was elected to membership in the as- 
sociation. Vice President A. M. Haines, of 
Connellsville, reported that the plan book com- 
mittee had held a meeting May 25, and that 
progress is being made on the new plan book. 

Director J. B. Wallace, of McKees Rocks, 
who is also president of the Pittsburgh Lum- 
bermen’s Club, gave some very interesting in- 
formation with reference to a recent trip to 
Chicago, where he made an extensive sttidy 
of the plan of the dealers in that city. He is 
very enthusiastic over the plan being followed 
there, and said it seemed to be helping all the 
dealers in that district. If any members of the 
State association or any of the district associa- 
tions desire information about the Chicago 
plan, Mr. Wallace will be glad to supply it 
upon request. 

Some of the directors reported an improv- 
ing trend in business, with a fair volume in 
general. The directors reported on business 
conditions in their respective districts as fol- 
lows: 

No. 1—A considerably firmer tone is notice- 
able, although no large contracts are being 
figured. Contractors are figuring and some 
closing the jobs. Wages are-unchanged, col- 
lections better, and general business is show- 
ing little or no change. 

No. 2—Business has improved in the last 
and we anticipate that it will 
continue good. 


No. 3—Business in this district has shown 
some improvement in the last month, prin- 


Lumbermen’s Outdoor Sports 


Kansas City Hoo-Hoo Play Golf 


Kansas City, Mo., June 11.—The Yellow 
Piners, won the first Hoo-Hoo golf tourna- 
ment last Friday by a narrow margin over 
the Firs. M. B. Nelson led the Yellow Piners 
to victory. In the absence of Frank J. Moss, 
J. D. Warren, of the Badger Lumber Co., 
captained the Firs. In addition to the trophy 
won by the Yellow Piners, prizes were given 
to the low man in each foursome. More 
than eighty lumbermen played, and after the 
game all had dinner at the Meadow Lake 
Clubhouse. The next game in the tournament 
will be played on a date to be arranged next 
month. 


Hardwooders Beat Yellow Piners 


CINCINNATI, OnI0, June 12.—That much 
touted ball game between the Yellow Piners and 
the Hardwooders: which was the feature of the 
annual outing of the Cincinnati Lumbermen’s 
Club, today, was won by the Hardwooders by 
a score of 7 to 3. It was a hard fought con- 
test in the early innings when it was any man’s 
battle, but the Hardwood crowd under the 
managership of Emil J. Thoman had the 
breaks in their favor and gradually shut out the 
opposing team. Ed Heintzman was pitcher for 
the Hardwood team and George Alban held the 
mound for the Yellow Piners. Henry Winkler 
was captain of the latter team and among the 
chief rooters for it was Edward H. Ward, 
president of the club and major domo on 
the outing. 

James C. West was in charge of the golf ap- 
proach contest at 100 yards and 150 yards and 
a number of the lumbermen participated in 
them. Roy E. Thompson, former president 
of the club, was in charge of the quoits and 
horse shoe pitching and several exciting matches 
were held in this sport. Other diversions were 








A i 


cipally on account of local repairs going op, 
There is no prospect of any new constructipa 
up to this time. Some of our mines are oper. 
ating about three days a week on a non-union 
basis. 


No. 4—Some improvement in the volume of 


business. Collections are hard. Mail order 
companies not so active. 
No. 5—Business irregular, but indications 


point to improvement. Collections are slow, 


No. 6—Business is about normal as compareg 
with the last two or three years. Prospects 
for building are good. Considerable public 
and private construction is in progress. There 
is not much mail order competition. 


No. 7—Business still quiet. 
improvement soon. 


No. 8—Business fair so far—about the same 
as in 1927. 

No. 9—Business fair, 
Money is hard to get. 
cheap. 


No. 10—Business slow in our district. 


No. 11—The saturation point in home build- 
ing has not nearly been reached in the ter- 
ritory supplied by us. Builders are demand- 
ing good service and quality. A fair volume 
of industrial business has develdped in the 
last few months. 


No. 12—Industrial business is fair. Home 
building has let up some, due to the fact that 
there is no speculative building being done at 
present. 


No. 13—Business shows considerable im- 
provement.in the last sixty days. Consider- 
able estimating is being done, and a large part 
of the business is being~-let. Collections are 
slow. Some repair work is being done. 


No. 14—Collections are better, but not what 
they should be. There is some building and 
considerable. figuring. The volume is about 
the same as in 1927. 


Look for some 


but not up to 1927, 
Labor is plentiful and 


tennis and bathing and a few indoor sports fol- 
lowing the big chicken dinner, which was 
hugely enjoyed. 

The committee in charge of the outing was 
made up of V. B. Kirkpatrick, W. D. Bass, 
Jack O’Neill, Earl A. Hart and Montgomery 
Christie. 


Host to a Thousand on Boat Ride 


St. Louis, Mo., June 11.—More than 1,000 
persons went on the boat ride given on the 
Mississippi steamer J. S. last Saturday after- 
noon and evening for the forest products in- 
dustries of the St. Louis industrial district 
by the recently reorganized St. Louis Hoo-Hoo 
Club, of which Marvin E. Meacham is presi- 
dent and L. W. Lease secretary. The outing 
was the second event given by the club, and 
was a great success. 

Joseph J. Springman, of Alton, Vicegerent 
Snark, brought a delegation of thirty-four 
from that city, and Val Reis was in charge of 
a party of twenty-one from Wood River. 
A. C. Gauen and a party of Collinsville lum- 
bermen also augmented the many from St. 
Louis. 

Three prizes for naming six different kinds 
of woods on display went to women. None 
of the contestants could correctly identify 
all of the samples. Mrs. J. A. Roland, wife 
of the traffic manager for the Charles F. 
Luehrmann Hardwood Lumber Co., won first 
prize, the second went to Mrs. Sam Studemire 
and the third to Mrs. W. L. Trampe, wife 
of an official of the Steele & Hibbard Hard- 
wood Lumber Co. There was a prize dancing 
contest and eighty-six attendance prizes were 
distributed. 

L. M. Borgess, Vicegerent Snark for St. 
Louis, was chairman of the committee in 
charge, with Mr. Meacham and L. E. Clark 
members of the executive committee. 
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Long Island Dealers in Annual 


Westsury, L, I., June 13.—The annual meet- 
ing of the Long Island Dealers’ Association, 
bringing together officials and representatives 
of nearly all of the leading retail lumber estab- 
jishments on Long Island, was held here today 
at the Salisbury Country Club. The meeting, 
for dealers only, started at 6 p. m. and dinner 
was served prior to the annual business session. 

Stanley M. Cox, in a report to members 
marking the fifteenth annual session of the 
association, said: 

Fifteen years, when we stop to think of our 
all too rapidly mounting years, seems a very 
short time. But we who have been in the 
retail lumber business on Long Island know 
that it is a long, long time. 

It is a far reach from the time when deal- 
ers were hardly better acquainted than to 
know that Mr. So and So was in the game 
but “not of much account” to the present, 
when a majority of them know each ‘other 
by the first name, and it is a farther reach 
from the time When fifty yards located along 


to the opening up of new yards and to the in- 


creased facilities of the older yards. He said 
the situation arose from shortage of housing 
facilities and a slowing down in other lines of 
business. 

For the last year there has been a let-up 
in the number of new yards, he said, due 
probably to less building. However, owing 
to our location adjacent to the city with the 
probability that building will be influenced 
more by renting conditions there than by 
natural increase in population as is true of 
locations removed from urban influences, we 
can expect a measure of increased~competi- 
tion from new yards out-of proportion to.the 
demands for retail facilities. 

To put it in another way, so long as the 
future halds.a prospect of furnishing busi- 
ness, enterprising persons, familiar or not 
with the industry, will open yards in the 
hope that they will be able to stay with the 
game until such time as conditions justify 
the venture. 

This means that those of us who are here 
now should be alert to every opportunity for 
service to the consumer so that no lack of 
service on our part will justify the new yard; 
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his daughter: 


other striking statement: 
light ; 


or his house. 


tree by a river.” 








On the walls of the office in Portland, Ore., of Ralph H. Burn- 
side, of the Willapa Lumber Co., hangs a motto of which he is 
quite fond, both because of the merit of the 
statement and because it was placed there by 


“The reason why men who mind 
their own business. succeed is be- 
cause they have so little competition.” 


Typical of the man, than whom no one 
stands higher in the esteem of lumbermen 
generally and of the people of his community, 
there hangs on Mr. Burnside’s office wall an- 
“There is an honor 
in business that is the fine gold of it; that 
reckons with every man justly; that loves 
that regards kindness and fairness 
more highly than goods or prices or profits. 
It becomes a man more than his furnishings 
It speaks for him in the heart of every one. 
friendships are serene and secure. 


Business 





His 
His strength is like a young 














the railroad did all the business on Long 
Island to the present nearly 200 yards which 
try to do all of the business. 


Mr. Cox discussed competition, credits, whole- 
sale relationships and the business outlook. On 
the last named topic, he said: 

You will no doubt gather that I am opti- 
mistic regarding the volume of business. I 
do not think that the volume of business 
will continue to increase as it has in the 
past so much as I think that there will not 
be such a large increase in number of yards. 

We will probably experience a more steady 
volume and a larger percentage of the busi- 
ness will be awarded on service and quality 
than as in the recent past on price and long 
time credit. I believe that even the fly-by- 
night developer would like to be sure that 
he is going to get the material when he 
wants it and that it will be of good-quality 
backed by a local dealer: 

If this is the trend, then the local dealer 
who is not so much concerned about volume 
as he is about profit will find that his busi- 
ness may not be so much greater, but it will 
be so much better. 


Mr: Cox attributed increase in competition 


it means that we will have to accept such of 
the new yards as are justified in location, 
which have adequate financing and are 
properly equipped in the way of experience 
in the industry. 

By and large, we can expect to see a con- 
tinued increase in the number of yards— 
that they shall not increase so much and be- 
come of such poor character as to endanger 
the whole industry is the charge of all the 
industry, wholesaler as well as retailer. 

Mr. Cox said that relations between the Long 
Island dealers and the wholesalers and manu- 
facturers were both pleasant and profitable. 

The Long Island president voiced the opinion 
that the success of existing yards, regardless 
of financial ability, trade experience, business 
conditions or any other factor depends almost 
entirely on the credit angle. He pointed to the 
work being accomplished by the association in 
assisting its members along this line. 





It 1s RARE that one gets a silver dollar these 
days, yet there are 537,970,158 of them in the 
United States Treasury. 


Outlook Good in North Wisconsin 


MILWAUKEE, Wis., June 12.—Conditions in 
the northern part of Wisconsin are good this 
year, in the opinion of three representative 
lumbermen of northern Wisconsin who were 
interviewed during the trade tour of the Mil- 
waukee Association of Commerce last week. 

C. C. Yawkey, of the Yawkey-Bissell ~Lum- 
ber Co.,, Wausau, declared that the situation 
in that city is good, and all of the industries 
which comprise pulp and paper mills, lumber- 
ing, millwork, shoe factories, granite works, 
Hour mills, electric battery manufacturing and 
electric motors are doing well, as is agriculture. 

“Shawano has been for fifty years the head- 
quarters for big logging operations, and when 
they cease, we do not think it will materially 
interfere with the substantial growth of Sha- 
wano because it is surrounded by a rich agri- 
cultural section,” M. J. Wallrich, of the Sha- 
wano Box Co. and the M. J. Wailrich Land 
& Lumber Co., Shawano, declared. “Some 
230,000 acres of playground, forests, lakes and 
picturesque scenes will assure permanency in 
growth to the community. Selective cutting 
of timber. is now being practiced on the Me- 
nominee Indian reservation,- which will permit 
a permanent annual crop indefinitely, if prop- 
erly managed.” 

“Lumber and paper are the chief industries 
here, and business is good, with excellent pros- 
pects,” J. D. Mylrea, president of the Thunder 
Lake Lumber Co., Rhinelander, said. “The 
refrigerator and veneer plants are a little back- 
ward and there is a scarcity of labor.” 


Walnut Companies Consolidate 


St. Louis, Mo., June 11—The Pickrel 
Veneer Co. and the Pickrel Walnut Co. have 
been consolidated under the name of the 
Pickrel Walnut Co., and 18,000, shares of 
stock, with dividends of $1.50 a share per 
annum, offered to the public at $22.50 a share. 
The new company has an authorized capitaliza- 
tion of 90,000 shares, of which 60,000 are 
outstanding. Application will be made to list 
the stock on the St. Louis Stock Exchange. 
The following information is taken from a 
statement of Ray E. Pickrel, president of the 
company : 

The Pickrel Walnut Co. was organized and 
incorporated in Missouri in 1912 with a cap- 
ital of $40,000. After one year the capital was 
‘increased to $50,000 out of earnings, and since 
1913 the company has paid to stockholders 
over $1,250,000, besides increasing its assets 
to the present value of $401,720.46. 

The Pickrel Veneer Co. was organized in 
1919 with a paid in capital ef $150,000. This 
was later increased to $250,000 out of earn- 
ings and the company has since paid cash 
dividends amounting to $215,000. 

The average earnings for the last five years 
ended Dec. 31, 1927, as reported by Haskins 
& Sells, were $140,504.99 per annum, after 
provision for Federal income taxes at the cur- 
rent rate of 13% percent. 

The company’s plants are located in St. 
Louis and New Albany, Ind. 


WorKMEN are remodeling the oldest frame 
building in Falconer, a suburb of Jamestown, 
N. Y. Just how long ago the building was 
erected is difficult to tell, but probably a cen- 
tury or more ago. The timbers are still in 
good, sound and dry condition. The building 
was put up without nails, wooden pegs be- 
ing used and some of them are in such ex- 
cellent preservation that it is hard work 
dislodging them from the auger holes where 
they were driven years ago. The building 
was owned by Edward Work, and inside it 


is a shaft, stating that he was born in 1773- 


and died in 1857. He was postmaster and 
prosecuting attorney at Meadville, Pa. as a 
young man and operated a sawmill later in 
the town of Ellicott, where Falconer is located. 
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WARREN AXE & TOOL CO. 


WARREN, PA. 
GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 8500 Axes @T oa is 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight Commercial, Credits 
Brokers for expects & imparts 
Special department handling export lumber shipments , 


Were awarded highest 
honors Panama ~- Pacific 
International Exposition 









Established 1847 


Foreign Forwarders, 
Customs Brokers. We 

handle all classes of 
cargo, collect invo'ces 
a discount drafts. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster- Latimer 


MELLEN, 
WIS. 


Lumber Co. 


A Brand to 


Tie tor 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Retary Cut Northern Veneers and Plywood. 


The Northwestern CooperageJ 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exchange 






















Members of 
Maple Flooring 
Manafacturing 











Remember 


| Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 


BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 


$< —] 


and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
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Forestry and Flood Control 


In response to a White House request, Sec- 
retary. of Agriculture Jardine has submitted to 
President Coolidge an initial report from the 
Forest Service on the relation of forestry to 
the control of floods in the Mississippi Valley. 
The request was made in connection with the 
terms of the Flood Control Act of May 15, in 
which Congress gave recognition to the fact 
that forestry must have a place in the ulti- 
mate plans for the prevention and control of 
floods. The report was based on a study 
made during the last year under the direction 
of Associate Forester E. A. Sherman on the 
forest conditions throughout the Mississippi 
watershed and their influence on stream flow. 
The critical forest areas, where improvement 
of forest conditions could make the greatest 
contribution toward mitigating flood conditions 
in the Mississippi River, were determined in 
this survey. 

In compliance with the President’s request, 
the Forest Service will immediately begin ad- 
ditional studies and the collection of further 
data on the relation of proper forestry prac- 
tice to flood control. 

Among other things, the Flood Control Act 
provides that “the President shall proceed to 
ascertain from the Secretary of Agriculture 
the extent to and manner in which the floods 
of the Mississippi Valley may be controlled by 
proper forestry practice.” 

Representative Scott Leavitt sponsored this 
provision in order that the national flood con- 
trol policy as outlined in the act would con- 
tain “an acceptance of the principle that any 
flood-control plan, to be.final and ultimately 
effective, must include forestry practice at the 
heads of the streams involved.” 


Legislative Grist Mill 


The legislative grist mill of Congress is 
grinding more busily now than ever before, 
according to figures prepared by one of the 
tally clerks of the House of Representatives. 
During the session that adjourned May 29 
President Coolidge signed 992 public and pri- 
vate bills and resolutions. During the first 
session of the preceding Congress the total 
was 896, a very great increase over the 393 
passed during the first session of the 68th Con- 
gress. The first session of the 67th Congress 
passed a total of 152 measures, and the first 
session of the 66th Congress 121. 

During the last session 14,143 bills were 
introduced in the House and 4,600 bills and 45 
resolutions in the Senate. Some of the meas- 
ures introduced in the two branches were 
duplicates, but most of them were not. There- 
fore, while the number of measures that be- 
came law was large, the number that failed of 
passage was many times as large. 


Blister Rust Regulations 


The Federal Horticultural Board, Depart- 
ment of Agriculture, has called a conference 
for June 27 for the purpose of considering the 
advisability of modifying the requirements gov- 
erning the interstate movement of five-leafed 
pines and of currant and gooseberry plants on 
account of the white pine blister rust. Since 
the present regulations were adopted two years 
ago scientific investigations have indicated it 
may be possible to modify existing require- 
ments in some degree without increasing the 
danger of the distribution of the blister rust 
to new localities. The desirability of bringing 
up this subject in general conference at the 
present time has been urged by State officials 
and leading nurserymen. Any changes that 
may be adopted will probably be announced in 
time for the fall shipping season. 

On the same date a public hearing will be 


‘ 





held to consider the advisability of quarantin. 
ing New York State on account of the Wood- 
gate rust, a dangerous disease attacking Scotch 
pine and presumably other hard pines, which 
has recently been established in various parts 
of that State. The disease, which is appar- 
ently both new and dangerous, was first found 
on Scotch pine at Woodgate, N. Y., hence the 
name Woodgate rust. It is an infection which 
attacks the host with almost unprecedented 
virulence. For example, a tree 15 feet high 
was found by actual count to have more than 
18,000 galls. The parts of the tree above the 
galls either die (always if the trees are young) 
or, if life continues, “brooms” are produced 
which dwarf the tree and ruin it for timber, 


Lumber Needed for Famous Frigate 


In acknowledging the materials, valued at 
approximately $25,000, which concerns through- 
out the country have donated for the rebuild- 
ing of the famous frigate Constitution, the 
National Committee, of the “Save Old Iron- 
sides Fund” lists the following lumber items, 
not yet donated, as needed: 21,000 feet of long- 
leaf yellow pine for spar deck planking ; 3,400 
board feet of ash; 1,500 feet of mahogany; 92 
linear feet of lignum vitae. 

Among the donations received so far are 
timbers for the masts and spars sent to the 
Boston Navy Yard by the West Coast Lumber- 
men’s Association. 


Examinations for Timber Scaler 

The United States Civil Service Commission 
has announced a competitive examination for 
positions as timber scaler, applications for such 
positions to be in the hands of the commission 
at Washington not later than July 10. The 
examination is to fill vacancies in the Indian 
service at $1,680 a year, less $180 a year for 
quarters, fuel and light. The duties are to scale 
timber on Indian reservations, including pick- 
up scale, and to supervise cutting and skidding 
when necessary on the sale area. Competitors 
will be rated on practical questions relative 
to the duties of the position and their training 
and experience. These examinations will be 
held at Flagstaff and McNary, Ariz.; Eureka 
and San Francisco, Calif.; Denver and Du- 
rango, Colo.; Coeur d’Alene and Sandpoint, 
Idaho; Bemidji, Duluth, International Falls 
and Virginia, Minn.; Kalispell and Missoula, 
Mont.; Albuquerque and Roswell, N. M.; Bend, 
Corvallis, Klamath Falls and Portland, Ore.; 
Aberdeen, Everett, Spokane and Yakima, Wash., 
and Green Bay and Shawano, Wis. 


Public School Maintenance Cost 


The cost of maintaining a pupil in public 
school is more than two and a half times as 
great today as it was 15 years ago, according 
to the bureau of education, Department of the 
Interior. In 1913 the cost of schools, divided 
by the number of pupils actually attending, 
showed that $38.31 annually should be chalked 
up against each of them. In 1916 the figure 
had grown to $49.12, in 1920 to $64.16, in 1925 
to $98.45, while the latest figure available shows 
an expendiutre per student of $102.05, 

Expenditures for public schools have almost 
doubled since 1920. Annual expenditures for 
grounds, buildings and contents increased rap- 
-idly from 1920 to 1925, when they reached a 
total of $433,000,000. The year following there 
was a decrease of $22,000,000 spent for these 
purposes, which was taken as an indication that 
construction had overtaken the shortage caused 
by the war. 

The bureau of education believes that the 
increase in school expenditures may be charged 
to two main accounts—decreased purchasing 
power of the dollar and the improved school 
facilities being generally provided. 
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Making Ties 


The country’s all excited now 
Selecting nominees 

To lead our customary row 
And save our liberties. 

But I keep chopping oak to size 
The way I used to do. 

The world will still need railroad ties 
When politics is through. 


| see that railroad stocks are down, 
\nd what the bears have done; 

But still, I notice, through the town 
The railroad seems to run. 

[ read about the lows and highs; 
That don’t mean much to me; 

So I go right on making ties 
The way ties ought to be. 


Some say Al Smith will bring us back 
The misery of booze, 

Some say that Hoover seems to lack 
The feet for Calvin’s shoes, 

Some say that neither one is wise, 
That neither one is fit, 

But I keep right on making ties, 
And I don’t fret a bit. 


Don’t get excited, neighbors, friends, 
And strangers far and near, 

For when the old election ends 
We still will all be here. 

Whatever way your duty lies, 
Then that’s the way to go, 

And Ill keep right on making ties, 
The only thing I know. 


It’s not the speculating mob, 
It’s not the candidate— 

It’s just the fellow on the job 
That keeps the country straight. 

And here’s the thing that I advise 
In my especial game: 

Just go on making railroad ties— 
And other folks the same. 


Between Trains 


ATLANTIC, lowa—The town must have been 
named by some pioneer who wished to be re- 
minded of the sea.. Tonight we were reminded 
of something much more prosaic but just as 
interesting. The Iowa Electric Co. had just 
finished a new gas plant here, and invited the 
business men of the town together at a dinner 
to celebrate the event. As we are consider- 
able of a dealer in gas, the company saw to 
it that we were among those present. 

Today they were moving a big steel tank 
down the street, a tank nearly as wide as 
the street itself. Yet two horses were moving 
it, because someone knew something about the 
laws of mechanics and the operation of a 
windlass. Knowledge is a great thing. The 
man who was moving the tank didn’t have 
to do a thing but drive the horses. But, boys, 
remember this: the man who thought of mov- 
ing it didn’t. even have to do that. 


Racine, Wis.—Eighty girls who had taken 
part in the basket ball tournament among the 
factories were gathered together tonight by the 
factories aforesaid at the Western Printing Co. 
plant and given a banquet, attended by a couple 
of hundred others—for not only did many of 
the girls bring their others, but many of the 
factory executives brought their wives. 

It was a sumptuous affair, as such an affair 
ought to be. Most of the “factory girls” pres- 
ent were better gowned than our wife is. The 
whole affair was under the auspices of the 
Y. W. C. A., and it proved again that poverty 
is not the inseparable companion of righteous- 
ness, but that we in America can be both proper 
and prosperous, 

In fact the righteous man or woman is much 








more likely to prosper than the other kind. 
Less than ten percent of the American people 
drink alcoholics, and less than one percent are 
immoral, and you can’t keep from getting 
financially independent if you avoid that kind 
of a life. 


We See b’ the Papers 


The next problem is, who can the Demo- 
crats get to run? 

But the real sporting proposition is accept- 
ing the nomination for vice president. 

The soviet government proposes to relieve 
the /talia, but has not announced what of. 

Too bad the brokers didn’t have Congress 
pass a bill to guarantee the price of stocks. 


Norman Thomas is running for president on— 
the Socialist ticket, if running is the word. 

We can’t understand why a woman has to 
pay $15 for a dress. However, it isn’t material. 

A British marquis with twelve titles has 
gone into bankruptcy. A title isn’t worth much 
unless it’s to something. 

The chief difference between Chinese and 
American politics is that in China the looting 
is generally done by outsiders. 

Nearly 5,000 children have been killed by 
automobiles in the streets of New York dur- 
ing the last five years. If you are one of 
these fellows who cut in and out of traffic, 
think that one over. 


The Pinetree’s Green 


The pinetree wears a darker hue 
Than wears the grass of spring; 
And here is why: the pinetree knew 
The winter’s hurt and sting. 
The grasses hear the robins sing, 
Look up to skies of blue; 
The grasses do not know a thing 
The pinetree has been through. 


We elders wear a darker air 

Than youth, a darker mien; 
Sut, when a sadder face we wear, 

It is the pinetree’s green. 

Youth only knows the springtime scene, 
And all the world is fair, 

But we who wear the pinetree’s green 
Have known the winter’s care. 


Random 

Coming up from Cincinnati the other day 
a man who appeared to be a typical Amer- 
ican borrowed our Enquirer, worked for an 
hour on a crossword puzzle, and then gave 
it up. When he returned the paper we were 
interested to see what had stumped him. Here 
are some of the things he couldn’t get: 


Who wrote “When We Were Very Young?’ 
What author has written the following 


oe “Sorrel and Son,” “Kitty,” ‘Dooms- 
ay? 
What British poet said, “Hope _ springs 


eternal in the human breast’’? 

Who killed Alexander Hamilton in a duel? 

Who wrote “The Man Without a Country’? 

Which is the~“Keystone State”? 

What was the author Ibanez by nationality? 

Wihat bird symbolizes peace? 

Who wrote “The Prisoner of Zenda’? 

Of what country is Bankok the capital? 

What English Quaker founded one of the 
original 13 colonies? 

What colony was founded by Cecil Calvert, 
Lord Baltimore? 

Who was the cause of the Trojan War? 

What Italian city is noted for its leaning 
‘tower? 

What American poet wrote “Annabel Lee’? 

With what continent are the following con- 
nected: Simon Bolivar. Andes? 


We are willing to bet that there aren’t over 
ten readers of this department who couldn’t 
have answered most of these. But then pos- 


sibly this department hasn’t over ten readers, 
anyway, 































Supercedar 
Advertising 


sends customer to the 
lumber dealer 


Women want Supercedar clo- 
sets. Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
recommend a carpenter for the 
job. 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 


Write for samples, 
circulars and prices. 


Q- MEMPINS & 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 





WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 


Freight allowed on 5 gallons or 
over, east of the Mississippi River 


Booklet mailed on request. 


CindreaNit 


Department R 


SPRINGFIELD, NEW JERSEY 

















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
_| 

















Manufacturers 


Short Leaf Pine and Hardwoods 
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Hardwoods 
Plain and Quartered 


O Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray GRobinson 


Lumber Company 
CINCINNATI, OHIO 





























Old 
Reliable || 


Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


L Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Rapids, Mich. 


ens EE 


Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kewaret” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. ' 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bidg. 
































North Carolina Pine and 
West Virginia Hardwood 

















—— : CASING, 
Et inek Gade BASE AND 
Cepacity, 250,000 feet MOULDINGS 
Sates Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 











Business Changes 


CALIFORNIA. Frazier Park—Crawford Lumber 
Co. sold to Frazier Park Lumber Co. 


Los Gatos—B. B. Bailey Lumber Co. succeeded 
by W. L. Conover. 


Menlo Park—Ellis Bros. Lumber Co. sold to 
Palo Alto Lumber Co. 
GEORGIA. Toccoa—J. B. Simmons Lumber Co. 


succeeded by Simmons-Bond Furniture & Lumber 
Co, 

INDIANA. Vincennes—H. C. Morgan purchased 
an interest in John A. Cox Lumber Co. 


IOWA. Onslow—lIowa Builders’ Supply Co. sold 
to Onslow Lumber Co., of which Kenneth Kennedy 
is manager, 

KANSAS. Neodosha—Clark Lumber Co. ab- 
sorbed by Baxter Lumber & Mercantile Co. and 
the W. N, Certain Lumber Co. 


KENTUCKY. White Plains—Berry Lumber Co. 
sold to Fox Lumber Co. 


LOUISIANA. Alco—Alexandria Lumber Co. plant 
and operations sold to Meridian Lumber Co., of 
Meridian, La. 


MISSISSIPPI. Meridian—Consumers Lumber & 
Supply Co. sold to J. J. White Lumber Co. 


NORTH CAROLINA. Wilmington—J. N. Bryant 
Lumber Co, has acquired the Northeast Lumber 
Corporation, on the bank of Northeast River, and 
will remodel the plant. 


OREGON. Mill City—Short Bros. sold sawmill 
to Van Handle Lumber Co. and plant will be 
moved to Jordan, ‘ 

Portland—Montavilla Box & Molding Co. suc- 
ceeded by Montavilla Planing Mill. 


PENNSYLVANIA. Bentleyville — Bentleyville 
Lumber Co. sold to W. A. Marshall. 
Latrobe—Baker Co. sold to Norman Lentz, 


SOUTH DAKOTA. Parker—Big Sioux Lumber 
Co. sold to J. W. Horner Lumber Co. 


TEXAS. Oklaunion—Stephens Lumber Co. sold 
to Bennett Lumber Co, 


WASHINGTON. Conconully—R. W. Wyatt has 
purchased the business of the Hussey Saw Mill. 

Friday Harbor—H. H. Davis sold his lumber 
and hardware business to V. W. Talbott and Larry 
Davis. 

Spokane—Z:. & H. Lumber & Fuel Co. has been 
succeeded in business by the Hillyard Fuel & Lum- 
ber Co. 

WISCONSIN. Marengo and Sanborn—Penokee 
Lumber Co. sold yard to Schraufnagel Bros., of 
Glidden. 

BRITISH NORTH AMERICA 


ONTARIO. Colborne—Henry A. Grant has 
bought the sawmill business of R. H. Tye. 

Port Arthur—Lakeside Lumber Co. moving head 
office from Port Arthur to Fort Frances, 

Sault Ste. Marie—Callahan’s (Ltd.) has been 
granted a provincial charter to carry on business 
of lumber manufacturing, etc., and has taken over 
the business of L. D. Callahan, 


New Ventures 


ALABAMA. Eufaula—Blackmon Lumber Co. 


opened by Dean Blackmon, formerly with Eufaula 
Lumber Co. 


CALIFORNIA. Challenge—W. H., W. E. and 
Vv. L. Cullum, with Wilfred E. Bell, have engaged 
in business under name of Cullum Mill & Lum- 
ber Co. 

Los Angeles—Eston E. Calvert has engaged in 
business at 1025 N. Manchester Ave, as Union 
Floor Co, 

COLORADO. Florence—Farmers 
opening retail yard. 

FLORIDA. Tampa—Halm-Spink Lumber Co. 
opening wholesale business in Franklin Building. 

Tampa—Jones Sash & Door Co. opening whole- 
sale sash and door business. 

IDAHO. Payette—L. D. Roe has engaged in the 
box manufacturing business. 

INDIANA, Cannelton—Luhring Lumber Co. in- 
Stalling lumber yard with William Belleville in 
charge; headquarters, Evansville. 

Oakland City—W. 8S. Dragoo has started a plan- 
ing mill, 

KENTUCKY. Harland—Lanarue Supply Cor 
opening a lumber and building supply business. 

Louisville—Franklin Lumber Co. opening. 

Smithfield—J. S. Crump and Ferd Vance are 


Lumber Co. 


opening a lumber, building supply and garage 
business, 
MISSISSIPPI. Carthage—Carthage Lumber & 


Supply Co. will open retail lumber business as soon 
as sheds are erected; R. N. Humphries, of Lexing- 
ton, manager. 


NORTH CAROLINA. Henderson—Alexander S. 
Watkins has started a lumber business. 


OREGON, Portland—W. H. Cox and C. D. 
Stansell have engaged in business here under name 
of Albina Shingle Co. 


TEXAS. Port Arthur—Harvey W. Gilbert build- 
ing a lumber yard on the Sabine-Neches ship 
channel in the Delmar addition. 

Ranger—W. A. Bolen and three sons will open 
a modern planing mill on East Main Street. 


San Antonio—Dewey Strauch opening lumber 
‘yard at 1016 W. Laurel St. under name of Dewey 
Strauch Lumber Co. (Inc.). 

Snyder—D. G. Gibson Lumber Co. opening lum- 
ber yard here; headquarters, Hamlin. 

Trinity—Sabine Lumber Refining Co. 


J Opening 
lumber manufacturing plant and crating materia] 
business, 

WASHINGTON. Port Townsend—Al Gehrke 


opening lumber business. 
Queets—Fred Gringle will 
here, 
Tenino—Tenino Lumber Co. will add lumber and 
building materials yard to sawmilling business, 


WEST VIRGINIA, Elkins—Garrison Lumber Co, 
opening hardwood sawmill. 


WYOMING. Hawk Springs—Hawk Springs 
Lumber Co. opening lumber yard; branch of Tor- 
rington Lumber & Coal Co., of Torrington. 

Hawk Springs—Hillibren Lumber Co. 
office, lumber yard and shipping room. 


BRITISH NORTH AMERICA 


ONTARIO. Alliston—Peter Thompson & Sons, 
of Terra Nova, Ont., have purchased a property 
and will soon begin sawmill operations. 

Toronto—Bishop Hardwood Co., of Memphis, 
Tenn., manufacturing southern hardwood and di- 
mension stock, have opened offices at 1123 Bank 
of Hamilton Bldg., with D. E. Mullen in charge. 


New Mills and Equipment 


CALIFORNIA. Wilmar—Stever Lumber & Mill 


Co. will erect a 48x50 ft: planing mill at 350 
E. Ramona. 


GEORGIA. Augusta—Curtis-Howe Corporation 
will erect $20,000 wood preserving plant. 
Cedartown—J, N. Kallam plans to establish a 
mill here this summer for the manufacture of 
cedar lumber. 


MASSACHUSETTS. Chelsea—The Standard Box 
Co. will erect a two-story 100x140-ft. addition to 
cost about $75,000. 


OHIO. Columbus—Doddington Co. will erect its 
fifth mill at 1850 Denune Ave., Linden (suburb). 
Cost, $15,000. 


SOUTH CAROLINA. Dillon — Wilson-Smith 
Veneer Co. will erect a barrel stave plant. 
Spartanburg—Kitchen Equipment Corporation 


will establish plant for manufacture of kitchen 
equipment. 


TEXAS. Bastrop—Edwards Bros., of Gibsland, 
La., plan construction of sawmill near here on 
timber recently purchased. 

San Antonio—Houston Cooperage & Tub Co. will 
establish a factory at 3100 Canal St. to manufac- 
ture barrels, kegs, etc. 

UTAH. 
sawmill. 


establish a sawmill 


erecting 


Chiwaukum—Grant Bryant erecting a 


Incorporations 


CALIFORNA. San Francisco—Rolando Lumber 
Co., incorporated; capital, $200,000. 

DELAWARE. Dover—Penrod, Jurden & Clark 
Co., incorporated under Delaware laws to engage 
in the lumber business; capital, $1,650,000. 


FLORIDA. Panama City—Panama City Wood 
Products Co., incorporated: 


ILLINOIS. Rockford—Rockford Veneer & Panel 
Co., incorporated, 


IOWA. Des Moines—Leachman Lumber Co., in- 
corporated; capital, $25,000. 


LOUISIANA, Aliexandria—Alexandria Lumber 
& Land Co., incorporated; capital, $173,000. 


NEW JERSEY. Trenton—Berkelhammer Lum- 
ber Co., incorporated; capital, $100,000. 


OHIO. Bedford—B. L. Marble Chair Co., in- 
creasing capital from $750,000 to $1,000,000. 

Cleveland—Lumber Stores, incorporated; capital, 
100 shares no par value; to deat in all kinds of 
lumber and building supplies. 


OREGON. Eugene—Twin Oaks Lumber Co. in- 
creasing capital to $50,000. 


PENNSYLVANIA, Philadelphia—Old Lumber 
Co., incorporated; capital, $10,000. 

TENNESSEE. Memphis—J. H. Standard Lum- 
ber Co. increasing capital from $100,000 to $150,000. 

TEXAS. Port Arthur—Powell Lumbers, incor- 
porated; capital, $25,000. 

San Angelo—Angelo Planing Mill, incorporated; 
eapital, $6,000. 


BRITISH NORTH AMERICA 


ONTARIO. Hamilton—Standard Door & Sash 
Co. (Ltd.), granted provincial charter; capital, 
$40,000; takes over business of W. J. Fraleigh, who 
will continue as president of the new company. 


Casualties 


COLORADO. Red Cliff—Fleming Lumber Co.'s 
sawmill destroyed by fire; loss, $10,000. 


IDAHO. Barber—Boise-Payette Lumber Co., loss 
by fire in mill yard, $15,000. 


LOUISIANA. Clarks—Louisiana Central Lumber 
Co., loss by fire, $15,000. 

Clayton—Plant of Utley-Holloway Lumber Co. 
damaged by fire; loss, $40,000. 
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Kelly—Sawmill of R. G, Cruse Lumber Co. dam- 
aged by fire; loss, $10,000. 
MISSISSIPPI. Utica—Building of Utica Box Co., 
P. Cruise, manager, burned with loss of $50,000; 
will be rebuilt at once. 


MISSOURI. . Mountain Grove—Planing mill of 
Landers-Barker Lumber Co., of this place, located 
about 28 miles south of here, near Rockbridge, was 
destroyed by fire with loss of $10,000. 


OHIO, Latham—Lumber mill of R. C. Bowlus 
destroyed by fire; loss, $15,000. 


OKLAHOMA, Pichers—Yard of Greever Lumber 
Co, damaged by fire. 
OREGON. Rainier—Sawmill ‘of C. C. Cook 


burned. 


WASHINGTON. Enumclaw—Sawmill of Frank 
Inglis destroyed by fire. 











Speed Wagon for Every thiediike Job 


“There’s a new Speed Wagon for every haul- 
ing job,” is the message that the Reo Motor 
Car Co., of Lansing, Mich., conveys by Sales 
Manager C. A. Triphagen to the lumber and 
allied industries. The Reo line consists uf the 
Speed Wagon Junior with 115-inch wheelbase 
and 144-ton capacity; the Speed Wagon Tonner 
with 123- inch wheelbase and 1-ton capacity; 
the Standard Speed Wagon with 133-inch 
wheelbase and 1%-ton capacity; the Master 
Speed Wagon with 148-inch wheelbase and 
2-ton capacity; the Heavy Duty Speed Wagon 
with 159-inch wheel- 


found as standard equipment on the present 
Speed Wagons.” 


Speed Trucks Useful Delivery Units 


Two low-hung 1%-ton Model SL Interna- 
tional Harvester speed trucks, manufactured 
by the International Harvester Company of 
America, are proving very useful delivery units 
for the Jasper Lumber Co. of Newton, Iowa. 
The trucks are utilized not only for hauling 
lumber but also much building material, such 
as brick, tile, cement etc. 

The ‘fact that these trucks are built close 





base and 3-ton capacity, 
and the bus chassis 
with 175-inch wheel- 
base and 3-ton capac- 
ity. According to Mr. 
Triphagen, the Reo 
equipment covers more 
than 93 percent of to- 
day’s trucking require- 
ments, and “in addition 
to providing complete 
coverage of the trans- 
portation field, the new 
Speed Wagons are the 
result of a careful and 
comprehensive study 














of present-day traffic, 
merchandising and 
employment conditions 
and the attitude of the customer toward the 
seller. 

“Today, it is not enough to make a motor 
truck strong, durable and reasonably economi- 
cal to maintain,” states Mr. Triphagen; “it 
must provide better operating conditions as 
well, and this has been done in Reo’s com- 
plete new line of Speed Wagons. They are hung 
close to the ground and the cabs are as com- 
fortable as a coupe. The steering is as easy 
and as flexible as that of passenger cars. The 
braking and declutching are effortless. Vision 
is unhampered and the driver’s compartment 
is warm in winter and fully ventilated in 
summer. Generally speaking, commercial 
vehicle design has not been comparatively 
progressive. Reo revolutionized truck design 
in 1915 when the Speed Wagon was first in- 
troduced, and Reo is meeting present-day re- 
quirements and to a certain extent anticipat- 
ing future needs by adopting the 6-cylinder 
motor, 4-wheel brakes and other advantages 


Model DA Speed Wagon Tonner with stake body 


to the ground and thus facilitate loading and ~ 


unloading meets with special favor with this 
concern. It means that only one man takes 
care of the loading and unloading whereas two 
men were previously required to do the work 
with trucks equipped with higher bodies. The 
whole load is within the reach of the man 
unloading one of these trucks. Less shifting 
is required; this means much to the men, espe- 
cially, in unloading the heavier building ma- 
terials. 

Newton is a lively manufacturing city. It 
is the biggest center in the world for making 
washing machines, four big plants being de- 
voted to the manufacture thereof. The city 
has been growing apace and as a result much 
building has been going on. Deliveries of 
material for much of this building has been 
greatly speeeded by the “safe and low” long- 
wheelbase Internationals used by the Jasper 
Lumber Co., shown in the accompanying illus- 
tration. 





J 














Two low-hung, 1%-ton International Harvester Model SL trucks used to speed building material 
Newton, Iowa 


deliveries by the Jasper Lumber Co., 





One of 
our two 
Plants, 


Build Sales With 
This Flooring 
Hundreds of dealers are finding 


it an ideal flooring to sell. It has 
the good manufacture, the glass- 
smooth surface, the big value that 
appeals to dealers who like to sell 
a product of merit. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn. and Vicksburg, Miss. 


HUDSON 


, OAK FLOORING 


Buyers of 
CHERRY 


should consult us NOW about 
their summer and early fall require- 
ments. We're cutting some mighty 
fine stock that offers an attractive 
buying opportunity to the man who 
knows Cherry values. 





Write us today regarding your 
individual requirements. 


A. L. Caflisch & Son’s 
Lumber Company 


Union City, Pennsylvania 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 








MILLS: * - . 
Recher, , Auk. We Solicit 
eet NE Your Patronage 











LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 
MILLS AT 
Moss Point, Howison Ten Mile Cedar Lake 


Daily 
Capacity 
400,000 Feet 











Lutcher 8 Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


__CENTURY, FLORIDA ____ 




















News Notes from Ame 


Tacoma, Wash. 


June 9.—The annual golf tournament spon- 
sored by the Tacoma Lumbernien’s Club, one 
of the industry’s major social events of the 
year, will be held as usual this season, it was 
decided at the regular meeting of the club yes- 
terday. President E. W. Demarest was au- 
thorized to appoint a committee to make ll 
arrangements, and announced he would name 
the members next week. 

W. Yale Henry, chairman of the club’s fire- 
boat committee, reported the filing of a protest 
with the city commission against the specifica- 
tions for the craft already published, which 
allow for only a steel hull. A similar protest 
has been made by the Tacoma Chamber of 
Commerce, which is supporting the club in its 
effort to have the specifications changed to al- 
low builders of wooden boats to compete. 

The meeting adjourned early and was fol- 
lowed by the usual meeting of manufacturers, 
at which J. C. Buchanan presided. 

A delegation of Tacoma lumbermen left 
for Seattle yesterday to attend the regular 
meeting of the Northwest advisory board, 
through which the railroads and manufactur- 
ers arrive at estimates of probable car re- 
quirements. 

A special committee to attempt to reduce 
the fire hazard in Tacoma, and to educate the 
public to the necessity for guarding against 
fires, was appointed this week by President 
John Dower, of the Tacoma Chamber of Com- 
merce. Ralph H. Dickman is a member. 

H. N. Wheeler, chief lecturer for the Forest 
Service, yesterday spoke before the Tacoma 
Rotary Club, his subject being “The Lure of 
the Forest.” 

Cargo shipments over Tacoma docks last 
week: From the McCormick, Baker and Shaf- 
fer docks and Portacoma piers, 5,125,000 feet; 
Defiance Lumber Co., 1,500,000 feet; St. Paul 
& Tacoma Lumber Co., 2,400,000 feet; Puget 
Sound Lumber Co., 1,250,000 feet, and Tide- 
water Mill Co., 350,000 feet—a total of 10,625,;- 
000 feet. Destinations: Atlantic coast, 3,425,- 
000 feet; California, 2,850,000 feet; Japan and 
China, 2,425,000 feet; Europe, 325,000 feet; 
Alaska, 100,000 feet, and the South Sea Islands, 
1,500,000 feet. Other than lumber: The Atlan- 
tic Coast took 500,000 shingles, 10,200 doors, 
and 750 tons wood pulp. Europe took 5,000 
doors and a carload plywood. Alaska took 150 
tons box shook. 

The Gaynor Masters Lumber Co. moved this 
week from Seattle to the firm’s new offices at 
the McCormick terminal here. The trustees 
of the Gaynor Masters Lumber Terminals 
(Inc.) held their first meeting this week, and 
elected L. A. Gaynor president; J. C. Galbraith, 
vice president; Roy Sharp, secretary, and 
Ernest Dolge, treasurer. 

Ernest J. Brigham, engineer for the Weyer- 
haeuser Timber Co., is recovering at a local 
hospital from injuries received while inspect- 
ing an old burn in the company’s timber hold- 
ings. His leg was torn open as the result of 
a fall on a snag. 


Spokane, Wash. 


June 9.—Several Spokane factories produc- 
ing frames, doors, sash and other items from 
Pondosa pine, are operating only about half 
time, due to a shortage of shop grade lum- 
ber in the territory in which these factories 
must purchase it to enjoy the milling-in-tran- 
sit rate. These factories are asking the rail- 
roads to extend the milling-in-transit privilege, 
so that Pondosa shop can be brought in here 
from Oregon and California to relieve the local 
shortage. Local millwork men point out that 
middle West factories using the same class of 
raw material are able to buy all their require- 
ments and run to capacity, because the mill- 
ing-in-transit rate they enjoy permits them to 
purchase Pondosa shop in a much larger zone. 
Local factories are urging that they be put 
on a parity with their middle-West competi- 
tors in this respect. 

Conditions in the lumber industry are im- 


proving, demand improving and prices becom- . 


ing stabilized, said F. S. Bell, of Winona, 
Minn., while a visitor at Spokane recently. 
Mr. Bell is an official of the Potlatch Lumber 


Co., and with a party of Other easterners is 
finishing a survey of the company’s plants 
and holdings at Potlatch and Elk River, Idaho. 
The party included C. R. Musser, Muscatine, 
Iowa; George R. Little and S. L. Prentiss, of 
Winona, and was accompanied on the tour 
of inspection by A. W. Laird, manager of the 
Potlatch Lumber Co. 

An announcement was made recently that 
the East Sprague Avenue Lumber & Building 
Supply Co., Spokane, is being organized by 
A. P. Harold, president Harold Furnace Manu- 
facturing Co., to operate a lumber yard and 
planing mill at East Sprague Avenue and 
Thor Street. A 2-story mill building, 30 by 
60 feet, is now under construction. The site 
adjoins the furnace plant. “We will buy all 
our lumber in the rough and finish it,” said 
Mr. Harold. 


Denver, Colo. 


June 12.—Demand for lumber remains good 
in the Denver district. Building has been 
retarded of late, however, by rainy weather. 
Many homes are being built in this section, 
and a good number of large building enter- 
prises are under way. So far this year build- 
ing is ahead of last year and, of course, the 
lumber industry has benefited. Sales of lum- 
ber in the country sections of the State have 
been good, although farmers are busy with 
their crops now and have less time for build- 
ing operations. 

William P. McPhee, president McPhee & 
McGinnity Co., this city, is recovering from a 
tonsil operation. 


Vancouver, B. C. 


June 9.—The general lumber is very strong. 
Prices have improved considerably during the 
last ten days. The mills are fully booked up 
with all the business they can handle for the 
next six weeks, and are refusing orders. Aus- 
tralia is beginning to inquire for August-Sep- 
tember shipment. Japan is placing a good 
volume of business. The demand for clears 
for the United Kingdom and Continent still 
continues very strong, and the mills have prac- 
tically all this class of business they can 
handle. The British West Indian market is 
coming in for a considerable volume. South 
Africa is the only market which has not shown 
any real improvement. 

The Atlantic seaboard market is good. Ab- 
normally large shipments during May and 
June have pretty well cleaned up mill stocks, 
and have resulted in a shortage for July ship- 
ment. It is believed that this market will 
hold firm. The St. Lawrence market is very 
good and a satisfactory volume of business 
has been done during the last week at slightly 
higher prices. It is probable that for the re- 
mainder of the water shipment season there 
will be quite sufficient business to take care 
of all space. The California market is still 
strong. Lath have gone up in some cases 
as high as $5 a thousand. Random 2-inch 
lumber is bringing $18 to $18.50. Clears have 
advanced approximately $5. 

There has been little change in the log mar- 
ket. Fir stocks continue to accumulate and 
the general selling prices are now $10, $15 and 
$20. No change is looked for until after July 
1, and this will depend on what curtailment 
is effected as a result of weather conditions, 
During the last two weeks there have been 
frequent rains, and fire hazard is subnormal. 
If it continues so, comparatively few concerns 
will shut down during July, and a further in- 
crease in log stocks may be expected, as pro- 
duction is appreciably in excess of consump- 
tion. Cedar logs continue scarce. No attempt 
has been made to increase the price on shingie 
grade cedar logs, although some sales have 
been made at a premium over list. The leg- 
gers are generally disposed to give the shingle 
mills a chance to establish a higher list cn 
shingles before attempting any further in- 
crease. Lumber grades of cedar logs, on the 
other hand, are due for an increase, a pre- 
mium being obtained on presert prices. A 
raise to $17 and $24 or even higher is ex- 
pected in the course of the next few days. 
Hemlock production is still below consumption, 
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and stocks continue to decrease. 
is firm at $11. 

The shingle market continues good, and 
order files are in splendid condition. 

The representatives of the British Columbia 
press will be the guests of the British Colum- 
bia Loggers’ Association on June 25, when an 
inspection of the logging operation of the In- 
ternational Timber Co., at Campbell- River, 
B. C., will be made. A special boat has been 
chartered and it is expected that a party of 
between seventy-five and one hundred will 
make the trip. The journalists will be taken 
over the logged-off lands and shown the new 
growth which is coming up. 


This market 


Missoula, Mont. 


June 9.—Pondosa pine manufacturers of this 
district are experiencing a good demand for 
their products, and prices are on the upgrade. 
Stocks are lower than they were a year ago, 
and there is a marked shortage of No. 1 lath, 
No. 4 boards and 4/4 shop. Supply of several 
other staple items is scant. 

The Polleys Lumber Co. has 21,000,000 feet 
of lumber in pile, which is less than its aver- 
age. The logs it is now cutting are develop- 
ing a greater proportion of No. 2 common than 
those they had been sawing in the last few 
months—which means that its supply of this 
desirable stock is increasing daily. 

The A. C. M. Mill, at Bonner, has in pile 60.- 
000,000 feet of lumber, which is about its nor- 
mal stock. The mill is operating three double- 
cut band saws on its day shift, and two on its 
night shift. Its operation is balanced to take 
care of the demands of the Anaconda Cepper 
Mining Co. mines, which consume a large por- 
tion of its output. 

The Western Lumber Co., Milltown, is cut- 
ting at a normal rate, and has 27,000,000 feet 
in pilés, which is below its average stock. The 
company recently completed an extension to its 
planing mill and storage shed. The addition, 
200 feet long and 122 feet wide, also gives it 
ample facilities for its re-working department. 
Montana crop prospects are generally good, 
and the lumbermen look for a good demand for 
lumber within the State during the remainder 
of the year. 

E. H. Polleys, manager Polleys Lumber Co., 
here, celebrated his seventy-fourth birthday 
June 8 as guest of honor at a dinner party 
given by his two granddaughters, which was 
followed by a card party. Mr. Polleys says 
his health is better than it has been for many 
years, and that he never expects to get old. 
He spent the day at the mill working as usual 
—and recommends this method of keeping 
young. 

Edgar G. Polleys, son of E. H. Polleys, is 
recuperating after an operation for the re- 
moval of his appendix. 


Albuquerque, N. M. 


June 11.—Clarence Iden, of Las Vegas, was 
in Albuquerque Tuesday and Wednesday, ac- 
companied by Mrs. Iden, on a motor trip via 
Mountainair and other mills of Gross, Kelly 
& Co., of which he has charge. He reports 
that in the localities of the company’s mills, 
recent rains have greatly delayed logging. 
New Mexico farmers are jubilant because of 
the rainfall. Many of them are greatly in 
need of new buildings, and an increase in their 
buying power will mean better business for 
lumbermen. 

While in California, R. L. Watson, of the 
Cady Lumber Corporation, had a conference 
with B. F. Hutchens, president Fruit Growers 
Supply Co., San Francisco, with mills at Susan- 
ville. Shipments by the interests he repre- 
sents will be heavy this year, and they will 
buy 40 percent of their requirements of box 
shook and lumber, producing sixty percent. 

Fred §S. Herbert, manager of the Breece 
Lumber & Supply Co., put in 140,000 feet of 
oak flooring in the last thirty days to care 
for the largest May business in three years, 
part of which was due to increasing mail 
orders, 

The Sorenson Brick & Material Co. is build- 
ing a second new warehouse for its mantel 
brick, asbestos cement and mortar colors. It 


plenty more. 


rica’s Lumber Centers 


is to be of frame construction, although the 
foundation is laid for a brick warehouse 24 
by 80 to house unslacked lime, a new line to 
be carried. 

Koch Field, new municipal airport of Flag- 
staff, Ariz., was dedicated Friday with a cele- 
bration of holiday proportions, in which twelve 
airplanes participated. Gov. George W. P. 
Hunt was present. It is named for I. B. Koch, 
vice president and general manager of the 
Arizona Lumber & Timber Co., and attests 
the affection for him of the citizens of his 
home town. 

Kenneth J. Baldridge, of the J. C. Baldridge 
Lumber Co., was elected president of the Al- 
buquerque civic council at the annual meeting 
of the board of directors. 


Minneapolis, Minn. 


June 11.—Yards in southern and southeast- 
ern Minnesota report that although business 
is‘not especially active, crop conditions appear 
to be good and that the yield of small grains 
ought to be great enough to insure improved 
business later in the season. Corn has not 
gone ahead in this section to any extent, but 
there is some cultivating. In central South 
Dakota and southern North Dakota the out- 
look has been less promising with respect to 
small grains, and it is stated that fields that 
were sowed early are becoming yellow due to 
dry weather-in those sections. Minnesota had 
a good rain last week, although it could stand 
Crops are doing well in north 
central North Dakota, where there has been 
sufficient rain, while the western part of that 
State would profit by more rainfall. 

The annual report of the Lake States forest 
experiment station to its advisory committee 
has been submitted by Raphael Zon, director. 
It says that activity is being centered in five 
projects this year. They are: Investigation 
of forest insects, fire studies, management of 
northern hardwoods, management of swamp 
forests, and reforestation. The latter is the 
only new project. The report asserts that the 
forest tax law put into effect more than a 
year ago is in need of revision. Provision 
should be made for an ample and cheap supply 
of seedlings, it states. 


Milwaukee, Wis. 


June 11.—Advances have been made during 
the first week of June on items all the way 
along the line by mills on the Pacific coast 
and in the Inland Empire, according to price 
sheets being received by local wholesalers. 
Curtailment of production and lack of suffi- 
cient dry stocks have permitted them to keep 
prices firm. Shipments from the Inland Em- 
pire to this market are slowing up because the 
mills there are not able to make delivery on 
certain items, as their dry stocks are badly 
broken. Local retailers continue to come into 
market frequently, some of them for fill-in items 
to keep their stocks balanced, and others are 
building up assortments by ordering straight 
ears. The retailers are tending to get away 
from the close buying policy which they have 
followed in recent years. There is a good 


movement from yards to jobs, and building - 


permit figures promise its continuance. 
Wholesalers are reporting a better business 
this year. Northern hardwoods are slow. 
Hemlock is being taken in good quantities and 
quotations are being held because of lack of 
dry stocks. The automobile body plants con- 
tinue to be the best buyers of hardwoods but 
their takings so far are less than in former 
years, Furniture manufacturers are reluctant 
to buy. 

The North Western Lumber Co., of Stanley. 
Wis., received a registered package from Swe- 
den last week containing 7,500 kroner, or about 
$2,000, from an unknown sender. A letter in 
the package said that the sender had owed 
this amount since about 1890. The company 


is of the opinion that some former employe 
stole the money while holding a position of 
trust. 

The Carl Miller Lumber Co., Milwaukee, pur- 
chased 26 acres of unimproved land in the vil- 
lage of Shorewood, suburb of Milwaukee, last 
The company said that no plans have 


week, 





Letter 
From a 
Kansas 
Dealer 


Wichita, Kansas, November 11, 1927. 

Car No. 591758 which was shipped from 
Bernalillo under date of October 31, on our 
order to Winfield, Kansas, is in and un- 
loaded. The stock is very satisfactory. 

Our salesman was in Winfield yesterday. 
He expects to have an order out of Winfield 
for another car within the next two weeks. 
This is the kind of reports we like to get and 
we know you like to get them. A satisfied 
customer is a real asset and it is much bet- 
ter to keep satisfied customers than it is, to 
spend a lot of time and money trying to get 
new ones. 

Yours truly, 
THE ARKANSAS VALLEY LBR. CO 
By R. Marteney, 


kK KK * 


Arizona Takes Another 
Step Forward 


It wasn’t so many years ago that iumber 
buyers referred to the state of Arizona as 
the “home of cactus.” They did not know 
about the thousands of acres of virgin tim- 
berlands -nor the wonderful soft texture and 
light weight of Arizona White Pine. Today 
this fine quality lumber is known in all parts 
of America and everywhere it is regarded as 
the Pick of the Pondosas. 

Perhaps we can give you another big sur- 
prise. Did you know that the Salt River 
Valley in Arizona is becoming famous for its 
pecan groves? Several nut culturists have 
found that this section of Arizona has the 
required deep, rich soil, with plenty of mois- 
ture at all times for the roots and an abun- 
dance of sunshine for the tops of the pecan 
trees. 

We predict that Arizona Pecans will soon 
be as famous as California Walnuts and 


raisins. 
* kK KK 


It will pay you to keep in touch with the 
developments of the Southwest and particu- 
larly with the outputs of our four sawmills. 
One way to do this is to tell us to put your 
name ‘on our niailing list so that you will re- 
ceive our regular stock lists and prices. 


southwest Lumber 


Sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE , NEW MEXICO 


Arthur A Hood. Pres. J.ARobison, 

WG. Ramshaw, VP RF. Lilley, Treas. 
Lumber Corp. ite Pine Lumber Co 
Nary, Ariz. —— » N.Mex. 

Flogst Standard. Ariz. ees 


Annual Capacity 300 Million feet 
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The NEW LANGE 
ECONOMY ROUGHING MILL 


Complete with 
vertical ball 


A Wonder Value! 





ROUGHING PLATE {6 IN. IN DIAMETER 
1 in. thick, allows for grinding of 8 to 14 inches of 
glass at one time 32 in. te top of plate—exactly 
right werking height. Length: 45 in. Width: 21 in. 
Weight: 350 Ibs. 
WRITE FOR NEW LANGE INSTRUCTION BOOK 


The most complete Instruction Book on Glass 
Edging, Beveling and Polishing is published by 
Lange. Gives complete information about Glass Edg- 
ing, Care and Operation of Wheels, etc. Mailed on 


receipt of 35c 

ORDER LANGE AUTO GLASS SHOP SUPPLIES 
The new Lange Auto Glass Supplies Catalog No. 

828 is just off the press. Save money and secure 


better supplies and prompter service by ordering all 
of your Auto Glass Shop needs from Lange. Catalog 
FREE on request. Write for your copy if you have 


not yet received one. 
Henry G. Lange Machine Works 
166 North May Street, CHICAGO 























A New Book by the 
“Lumberman Poet” 


he Heart 


Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 

You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 
self. 


$1.25 Postpaid 


Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 


























been made for its immédiate use. The deal 
involved about $150,000. 


Kansas City, Mo 


June 12.—Demand last week was well up to 
the volume for the first week of the month, 
but sales managers are looking for some de- 
crease in country orders as the wheat harvest 
gets under way. City demand has been in- 
creasing a little of late, and there may be 
enough of an increase in that quarter to offset 
any losses in the country. With the gain in 
strength in West Coast items, the whole mar- 
ket has a firmer aspect, and sales managers 
are expecting this firmness to continue. 

The Missouri Pacific railroad has inquiries 
out for several million feet of southern pine 
for the rebuilding of its sheep pens at Leeds, 
a suburb of Kansas City. The present pens, 
built only three years ago, are to be torn down 
to make room for the new Chevrolet as- 
sembling plant. 


Toronto, Ont. 


June 11.—Dominion Timbers (Ltd.), To- 
ronto, wholesale lumber dealer, has _ pur- 
chased from the Toronto Harbor Commission 
a site in the eastern harbor terminals area 
containing 3.38 acres, with a wharfage front 
of 256 feet. The average depth of the site 
is 580 feet. This has been chosen as the loca- 
tion for a storage yard for British Columbia 
forest products, from which they will be dis- 
tributed throughout eastern Canada. The 
company plans to es- 


the Conservative party in the approaching 
byelection in North Renfrew. 


E. R. Eaton, of J. R. Eaton & Sons (Ltd), 
Orillia, Ont., left recently on a trip to the 
Old Country. 


Boston, Mass. 


June 12.—Prices are showing encouraging 
strength in about all branches of the lumber 
market. The greater buoyancy is especially 
noticeable in the case of Douglas fir and hem. 
lock from the West Coast, eastern and north- 
ern spruce and hemlock boards, birch and 
maple flooring, southern pine partition and 
Idaho white pine. The demand for lumber is 
not yet suffering to any appreciable extent 
from building labor troubles, the building in- 
dustry in the metropolitan district and in vari- 
ous other sections of New England being now 
exceptionally busy. Local business is active 
in Pacific coast lumber, and there has been no 
word for a week or more of any startling con- 
cessions to move transit lots. There is a fair 
demand for eastern spruce frames and the 
market is steady at $42 base. Prices for the 
random lengths of spruce are being confidently 
maintained. Spruce and hemlock boards of 
northern and eastern manufacture are very 
searce and firm indeed. Spruce lath are firmer. 
The tone of the market is now more confident 
for all flooring, both softwood and hardwood. 
Idaho white pine is higher and business is im- 
proving. 


Six schooners arrived from Nova Scotia last 





tablish not only a 
wholesale timber and 





lumber yard, but also 
plant and equipment 
for re-manufacturing 
and handling. The 
property is located 
on the north side of 
the ship channel, and 
is adequately furnished 
with facilities for ship- 
ping by rail. The prin- 
cipal officers of the 
company are members 
of the firm of G. A. 
Stimson & Co., bond 
brokers and financial 
agents, Toronto, and 
the general manager is 
Col. P. C. McGillivray, 
Toronto. The company 
is at present operating 
as a wholesale lumber 
dealer, interested 
chiefly in British Col- 
umbia products, with 
head office in the Ex- 














eelsior Life Building, 
Toronto, 

Firstbrook Bros. 
(Ltd.), Toronto, are 
negotiating for the 
purchase of ten acres of 
the Trethewey estate. 


That usual ugly view of the alley from the house can be effectively and 

neatly screened off by means of a lattice fence made of wood. Some 

narrow half-inch stock or lath, together with some ornamental caps, 
the whole painted, make a very nice addition to any property 





Mount Dennis, a 

suburb of Toronto, in an industrial area 
of one hundred acres established by York 
Township. Firstbrook Bros. (Ltd.) plan the 
erection of a large factory. It is reported 
that the company will be reorganized as 
Firstbrook Boxes (Ltd.). Firstbrook Bros. 
established the first box factory in Canada, 
and built up a large and successful business. 


They are now producing both wood and fiber 
boxes. 


W. W. Carter, president Fesserton Timber 
Co., Toronto, who was laid up with flu for 
some time, is back at. work. Mr. Carter has 
just returned to Toronto from a visit to the 
company’s mill at Timmins, Ont., which 
started operations for the season on June 7. 
The cut this year will be about 10,000,000 
feet of spruce and jack pine, which is double 
the output of last year. Mr. Carter reports 
that practically all the mills of northern On- 
tario and western Quebec are about a month 
late in starting operations this year. 


A. E. Richards, who was formerly with 
Nicholson-Green-Gilbert (Ltd.), Montreal, and 
Terry-Nicholson-Cates (Ltd.), Toronto, has 
taken a position with the A. C. Dutton Lum- 
ber Corporation in its Boston (Mass.) sales 
office. 


E. A. Dunlop, president Pembroke Lumber 
Co. and former member of the Ontario legis- 
lature, has been nominated as candidate for 


week with spruce cargoes aggregating more 
than 3,000,000 feet. 

West Coast List 30 is causing considerable 
confusion among local retailers. 


New York, N. Y. 


June 13.—A local shortage in Idaho lum- 
ber, especially of No. 3 common, is threat- 
ened, while there has been a rise of prices 
during the week. Prices today were un- 
usually firm, and were on an average about 
$2 higher than prevailed two weeks ago. 
Distributers in New York territory have‘been 
notified that many mills are short of stock 
and will find it difficult to ship mixed car-. 
lots promptly, if at all. Wholesalers gen- 
erally predict that there will be'an actual 
shortage of many items of Idaho before the 
end of the month, and all foresee a further 
increase in prices. North Carolina items 
have held very firm and fir prices also are 
holding their own, with demand better last 
week than it was the latter part of May. 

Retail yards in the city and suburbs have 
been fairly busy during the first half of 
June. The weather continues unusually cool 
and some dealers feel that this has had a 
tendency to hurt the market. 

A committee of the board of governors has 
been appointed to arrange for the Nylta 
Club’s July outing at Long Beach, Long 
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Island. Nylta will be well represented at 
the joint outing of New York, Westchester 
and Long Island associations, to be held at 
Briarcliff Lodge, Briarcliff Manor, N. Y., on 
June 20, but the club decided its own little 
get-together would be necessary to keep the 
Nylta spirit aglow during the summer. 

“All play and no work” is the slogan for 
the big three-cornered outing next week, 
which is expected to attract at least a 
thousand lumbermen. The committee in 
charge of the affair is made up of Ben 
Downing, chairman; Frank A. Niles and 
James A. Floyd, vice chairmen; George A. 
Bahr, and F. Herbert Brown, treasurers, and 
H. B. Coho, secretary. 

The fir log in which Mr. and Mrs. E. A. 
Wade are touring the country will be on ex- 
hibition at White Plains; N.Y., on June 25, 
the date of the Westchester association 
meeting. 

Dave Seaman established a Lida record 
with a 75 for low gross at the recent tourna- 
ment of the Long Island golfers. Reed Fuller 
was low net in Class A with a 64, and Skip 
Mason was low net in Class B with a 72. 

The Blanchard Lumber Company has 
moved its New York office to 17 Battery 
Place. 

James Thompson & Sons, of Stapleton, 
Staten Island, have just announced the pur- 
chase of a yard site at Port Richmond, 
Staten Island, from W. S. VanClief (Inc.). 
The VanClief concern retains possession of 
its headquarters and yard at West Brighton, 
Staten Island. 


Pittsburgh, Pa. 


June 12.—Rains in the South continue to de- 
lay seriously shipments of pine. Roofers are 
rather scarce in this market. Although there 
are some piled up at the mills, weather condi- 
tions won’t permit shipment and available 
stocks are largely sold. Stocks of southern 
pine dimension are in poor assortment, with 
dealers all demanding quick shipment. Shed 
stocks are beginning to move in a little better 
volume, and prices are fairly firm. Fir uppers 
are continuing steady, with further advances 
predicted. Pondosa and Idaho white pines are 
considerably firmer, price of both having ad- 


vanced. 
Portland, Ore. 


June 9.—Production of lumber in Oregon is 
below normal by a good margin, and prices 
are stiffening as a result of active demand for 
fir, pine and spruce. From the Inland Empire 
comes the report that orders are coming in 
freely, and that indications are that there will 
be a seller’s market. 


St. Louis, Mo. 


June 12,—T. C. Whitmarsh, sr., and T. C. 
Whitmarsh, jr., president and vice president, 
respectively of the W. T. Ferguson Lumber 
Co., were in Kansas City last week, having 
motored there to attend the wedding of Miss 
Grace Warner, daughter of C. E. Warner, 
traffiCc manager*and secretary of the Mid- 
West Coal Co., and Mrs. Warner, who are 
former residents of St. Louis. The elder Mr. 
Whitmarsh said that he talked with several 
manufacturers while in. Kansas City about 
conditions in the lumber market, and was 
much impressed with the expressions of con- 
fidence in an early upturn of prices in both 
southern pine and West Coast lumber. 

An industrial and sightseeing tour of St. 
Louis, and a luncheon at Hotel Statler as the 
guests of the foreign trade bureau of the 
St. Louis Chamber of Commerce, comprised 
the program for the visit to St. Louis today 
of a group of twelve German lumber dealers, 
who are in America to study manufacturing 
and economic conditions. The Germans were 
in Cincinnati yesterday, and from here go to 
Madison, Wis., for a visit to the Forest Prod- 
ucts Laboratories. They were received at 
Hotel Statler by George Ahrens, German 
consul, and a committee. The members of 
the party are: Carl von Stengel; of Munich; 
Robert. Wieland, Bavaria; Director Friedrich 
Abel, Niesky; Karl .Weldner, Gappingen; 
Willy Kullak, Berlin: Dr. Ernest Levy, Ber- 
lin; Karl W. Ibach, Schwelm; Hans HEittig, 
Geringswalde;. Heinrich Riekehof, ‘Lippe; 
Heinrich Godrath,. Munden; Paul Korngold, 
Berlin, and Max Bottcher,. Altona-Bahrenfeld. 

John. W. Fristoe, president. of the T. J. 
Moss Tie Co., of St. Louis, received the 


honorary degree of doctor of laws, from 
Central College, Fayette, Mo., at the annual 
commencement exercises last week. Mr. 
Fristoe is the first president of the Na- 
tional Association of Railroad Tie Producers. 


Duluth, Minn. 


July 11.—Progressive improvement is being 
shown in sales of box lumber to box factories 
in the middle West. Mixed cars of northern 
pine are also going out more freely to retailers 
than at any time since the opening of the sea- 
son. Prices are being firmly held and oper- 
ators assert that the tendency is upward. 
President Coolidge’s decision to make Superior 
the headquarters for his summer vacation 
camp has brought about a burst of retail lum- 
ber yard activity in that city. Business 
blocks, industrial buildings and homes are 
being furbished up, and demand is more active 
than for years. The Scott-Graff Lumber Co., at 
Duluth, reported better inquiry for all classes 
of lumber. More specifications are being fig- 
ured on than at any previous time this year. 
Buyers of the Northwest railroads are still 
busy taking deliveries of ties. Thomas P. 
Bradley reported a steady inquiry for lath 
from the Chicago district. Mr. Bradley is tak- 
ing the products of several portable mills, and 
he noted that the lath market is being closely 
held. 

Many portable sawmills are starting opera- 
tions in this territory as result of the active 
inquiry for box lumber and the firm market 
prevailing in it. Some “distressed” pulpwood 
is being cut up into box lumber rather than 
accept the price cut of $1 recently announced 
by the paper mills. 

Richard Bailey, of the W. T. Bailey Lumber 
Co., Virginia, has announced the intenfion of 
his company to rebuild the sawmill destroyed 
by fire there a few weeks ago. The company 
has a substantial stock of logs cut last winter. 


Laurel; Miss. 


June 11.—The demand for all items of 
yard and shed stock in southern pine has 
been very good. Prices are firm, with an 
advancing tendency. Some items of both 
Nos. 1 and 2 dimension have advanced $1 
to $2 during the past few days. No. 2 ship- 
lap, 1x8- and 10-inch, is selling freely at 
$23 to $24, as against around $22 ten days 
ago. No. 2 center matched, 6-inch, is selling 
for $23 to $23.50, as against around $21.50 
only a short time ago. No. 3 common grade 
of the above items also shows a correspond- 
ing advance. All grades of 1x3- and 1x4-inch 
flooring are more active than for a number 
of months, and are up $1 to $3. Lath are 
much in demand and are now selling around 
$3.25 to $3.50, mill. Longleaf timbers are in 
heavy demand. The price on the larger sizes 
shows practically no change, but during the 
last two weeks the 4- to 8-inch have in- 
creased $2. Export demand is fair and prices 
are firm. 

-Low grade hardwoods are in good demand. 
A few inquiries are noted from the furniture 
factories. 


Birmingham, Ala. 


June 11.—Heavy rain for four days made 
deliveries from yards next to impossible, but 
railroads brought in a new string of cars from 
the mills each day. Mills were calling for 
shipping instructions, and contractors were 
ready to take every piece of lumber ordered. 
Prices were not as firm this week, for any 
number of transit cars are floating around. 
Several items showed substantial reductions. 
Demand was poor for anything except special 
cutting. However, hundreds of buildings are 
under construction, and several hundred are 
being figured. Yards here have good stocks 
and all the business they can handle. There 
was a decline in demand for 1x4-inch strips, 
and prices have gone down to around $15.50, 
with No. 3 and better $1 less. There is also 
_poor demand for. 1x3-inch crating strips, and 
this material is being put into various work- 
_ ings, but none of them are selling well. No. 
8 flooring, 1x4-inech, went to $14 mill, No. 2 
_flooring is about $19, and No. 1, $31. Bé&better 
flooring is slow. In-.1x4-inch and wider, Nos. 
_8 and 4 have kept firm, but in No. 8, 1x6-inch 
S2S&CM and shiplap are weaker. In No. .2 


shiplap, 8- and 10-inch slipped down to $20 
mill, and 1x12-inch could not find buyers. No. 
3, 1x12-inch,. was offered at $16.50 net. For 
_the first time in months, mills have a surplus 





I PACIFIC CoasT 








TRY OUR 
No. 2 Common S48 
Dimension 
The grade is good — You will 
like it. 
Straight cars any length or mixed 


with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twas” 6©Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Ginen mi ti. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn 

James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - ‘Lincoln, Nebraska 




















We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 


_Guard: against 
uncertainty 


Finance capital needs with long 
term bonds. Then the future 
money market, if it is in bad con- 
dition, won’t worry you. 

Timber in the hands of a good 


operator is a great asset. We will 
help you capitalize it. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
907 STARK. CROCKER-FIRST NAT. BK.80G. BSARTLETTSLDG. 











Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








r 
Soft Yellow 


FIR 





Flooring Finish 
Siding Moulding SPRUCE 
Ceiling Thick Clears CEDAR 
Factory & Industrial Stock HEMLOCK 
Fir Plyweed WESTERN 
Try us on your next order. PINE 





SULLIVAN 
LUMBER CO. 
Portland, Oregon 





a 
R FINISH 
. 


ARGE stocks on hand i. 
quick service to our custom- 
ers. Try us on your next order. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bidg. 


: Mills: Albion and Navarro, Calif. : 


D SIDING 
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“I'm the Douglas 
= Fir Houn’ 


you have heard so much about. 
Lumber dealers and theirwives 
were “wild” about me at the 
different conventions. I'll at- 
tract as much attention in your 
city and stimulate business for 
you. 

“I am very inexpensive and can be used ina 
hundred different ways to build salesand good- 
will for you.” 







Write today for our proposition and prices. 


TILLICUM TOYS, inc. 
Tacoma, Washington 








of 1x10- and 12-inch in No. 1 and C and 
B&better, demand being off. The campaign 
for the use of grade- and trade-marked lum- 
ber is bringing results, many architects speci- 
fying a better grade of stock, while con- 
tractors now demand Nos. 1 and 2 dimension. 

Oak flooring demand is fair only. Some thire 
and a little second grade is called for, put 
not much of the higher grades or quartered 
items is wanted. While stocks of hardwood 
here are in only fair shape, no one cares to 
buy ahead, 

Dr. Allen G. Loehr, executive secretary Ala- 
bama Retail Lumber & Material Dealers’ As- 
sociation, is spending some days in Atlanta, 
and expects to attend a number of gatherings 
of lumbermen. 


Shreveport, La. 


June 11.—There has been a slowing up in 
orders during the last week, but it is less seri- 
ous than is usual at this time of year. Most 
mills were well supplied with orders about 
June 1—for the most part rush orders, so that 
shipments will likely continue heavy through- 
out June. Weather has not been favorable to 
either logging or shipping. Last week there 
were extremely heavy rains throughout all 
parts of the producing section, extending all 
the way into Oklahoma. In some _ cases 
smaller, local mills have had to close. Log- 
ing operations are in rather poor. shape. 
Prices of pine have not been so firm, quota- 
tions on straight cars of staple items being 
shaded somewhat, 


Bogalusa, La. 


June 11.—The Louisiana State University 
forest school camp, which opens on June 13, 
will continue through July 24. The registra- 
tion fee, board and incidental expenses total 
$43.50 for each student. W. H. Sullivan, vice 
president and general manager of the Great 
Southern Lumber Co.,"has announced the will- 
ingness of that company to pay the required 
fees for five high school graduates in Wash- 
ington Parish. This is in line with the action 
of the company last year, which sent several 
students to this camp. Col. Sullivan has been 
advised by the head of the forestry depart- 
ment of the State university that one of the 
boys sent to camp last summer by the Great 
Southern Lumber Co. has continued his work 
at the university and gives promise of de- 
veloping into a forester of unusual ability. 
The Industrial Lumber Co., of Elizabeth, La., 
also is sending two boys to the forestry camp 
this summer. 

Eighteen girl students from the Baton 
Rouge high school, accompanied by their in- 
structors, spent last Monday afternoon and 
night and Tuesday morning in Bogalusa on a 
‘Know Your State Better Tour,” going from 
here to New Orleans for a visit to the Inter- 
national Trade Exposition. While in Boga- 
lusa they were guests of the Great Southern 
Lumber Co., which provided guides to accom- 
pany them on visits to the reforestation plan- 
tations, the paper mill and the great lumber 
manufacturing plant. 

Never overlooking an opportunity to tell 
the world about Bogalusa, The Magic City, 
Col. W. H. Sullivan, vice president and gen- 
eral manager of the Great Southern Lumber 
Co. and mayor of this city, has extended an 
invitation to delegates to both the Democratic 
and Republican National conventions to visit 
Bogalusa either going to or coming from the 
conventions. The invitations were printed cn 
Bogalusa Kraft paper and to each delegate, 
alternate, committee man and committee 
woman and to prominent leaders in each party, 
were sent copies of the Bogalusa booklet. The 
invitation directs attention to the fact that 
one of the largest lumber manufacturing 
plants in America is located at Bogalusa, 
where also is located a large paper plant that 
utilizes waste from the sawmill and logging 
operations. The invitation says, “We have 
the largest reforestation development any- 
where in the United States. In our nfrseries 
are 12,000,000 young pine trees and in our re- 
forestation area we have trees from one year 
up in age. People from all over the world 
visit us to see this reforestation work.” 

Col. A. C. Goodyear, president, and C. W. 
Goodyear, treasurer, of the Great Southern 
Lumber Co., are expected to arrive in Boga- 
lusa this week for a visit of a week or ten 
days. During this time Col. Goodyear will 
attend the midsummer meeting in New Or- 
leans of the Southern Pine Association, of 
which he is a director. Both of these gentle- 





men recently returned from an extensive tour 
of the Pacific coast, where they went particy- 
larly to investigate paper making operations, 
Mr. and Mrs. George A. Townsend have re. 
turned from Nashville, Tenn., where they at- 
tended the funeral services of Mrs. Town- 
send’s mother, Mrs, J. A. Bennie. Following 
the funeral, they remained in Nashville to 
visit with Mrs. Townsend’s father, who is 3]] 
in that city. Mr. Townsend is director cf 
sales for the Great Southern Lumber Co, 


Houston, Tex. 


June ‘12—Additional price advances on pine 
were reported last week, while hardwoods are 
unusually quiet. No. 1 pine dimension, which 
recently advanced $1, has gone up 50 cents 
more. Additional $1 advances were reported 
on shiplap and boards and 1x4- and 1x6-inch 
No. 3 stock. Export trade is holding its own. 
All items are firm. Continued inquiries from 
various points indicate that the improvement 
in the market will continue for some time. 
There is a fair movement of sap gum, oak, 
cypress and magnolia, but prices are low and 
are showing no tendency to advance. Recent 
good rains over central, northern and eastern 
Texas have brought excellent crop prospects. 

In line with its plan to encourage fellow- 
ship among lumbermen, the Houston fellow- 
ship committee of the Lumbermen’s Associa- 
tion of Texas has started plans for regular 
meetings at Houston. A suitable program has 
been arranged for a meeting Friday night at 
the Lumbermen’s Club. District No. 13, the 
Houston-Galveston fellowship committee, is 
composed of Percy Turner, chairman; Thomas 
W. Blake, F. W. Murphy, J. H. Cooke-and 
J. W. Rockwell 

The Valley District Lumbermen’s Associa- 
tion at a recent meeting at Mission elected 
D. W. Day, of Harlingen, president; R. R. 
Sheeler, of Mission, vice president, and Harry 
D. March, of Harlingen, secretary. 


Brookhaven, Miss. 


June 11.—Pine orders last week were about 
90 percent of normal production, on account of 
extremely heavy rains. Average rainfall for 
three days was 8 to 11 inches. Some of the 
larger mills are closed down for more than 
a week. Logging has been at a standstill. 
There seems to be a concerted movement on 
the part of the buyers to try to break the 
present prices, but the mills are in a frame 
of mind to curtail further if necessary to 
maintain the market. Authentic reports about 
retail stocks over the country say they are 
very low, while mills are getting shorter and 
shorter on dry stocks, and have an excellent 
volume of unfilled orders. Labor is getting a 
little scarcer on account of men deserting the 
mills to go into the cotton fields. The export 
market remains rather quiet. 

Three-inch flooring continues pretty well 
sold ahead, with most rift items oversold. The 
4-inch has been selling well, but more 4-inch 
than 3-inch is produced, so stocks of 4-inch 
are heavier. Price advances have retarded de- 
mand for 4-inch No. 2. Drop siding has been 
selling very much more briskly, especially in 
Bé&better and No. 2, and while stocks are still 
pretty heavy yet they have been reduced. 
There has not been much call for %x4-inch 
ceiling, but %x4-inch has continued to move 
in excellent volume, especially the No. 3 crat- 
ing grade. The %x4-inch No. 2 partition con- 
tinues badly oversold, B&better stocks are 
fairly full, but there is practically no Nos. 1 
and 3 on hand. Demand for bevel and square 
edge siding has been very light. Mills have a 
good number of unfilled orders for mixed cars 
of moldings and they are not seeking orders 
for straight cars. Pine finish has been selling 
in fair volume in mixed cars, but orders for 
straight cars are rather scarce. 

The market for 4-inch No. 2 fencing remains 
rather firm. Almost anything that can be 
used for crating has been in good demand. 
No. 2, 6-inch fencing and flooring have contin- 
ued to sell in heavy volume, and stocks aré 
rather low. In shortleaf, 8- and 10-inch No. 2 
have been selling in heavy volume, but the 
call for longleaf has been spotted. In No. 2 
longleaf and shortleaf, 12-inch has been rather 
quiet. Sales of 5/ and 6/4 No. 2 have contin- 
ued in excess of production. 

There has been an unusually heavy run on 
1x4-inch No. 3 crating and practically all mills 
are oversold on a basis of $15 f. o. b. mill and 
better. For 6-inch No. 3 fencinz and flooring 
there has been almost equal demand, as this 
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item is rather scarce. Orders for 8-, 10- and 
12-inch No.3 longleaf and shortleaf have been 
rather plentiful, and stocks have been reduced 
very greatly. Box shook business has been 
in nice volume, and mills have been severely 
érowded with new business for quick ship- 
ment. 

Dimension stocks have continued in excel- 
lent demand, and orders against green stock 
are the rule now. Dry stocks are at the luw- 
est point in years. 

The lath market continues to get stronger. 
No. 1 are oversold for about three to four 
weeks, while No. 2 are oversold for about sixty 
days. Present prices seem to be $3.25 f. o. b. 
mill for No. 1, and $2.25 for No. 2, kiln dried. 
The rains of the last week improved demand 
for pine shingles. 

F. L. Peck, president, and G. F. Royce, sec- 
retary, of the United States Lumber Co., both 
of Scranton, Pa., are expected in the South 
for a visit to the properties of the J. J. New- 
man Lumber Co. and Homochitto Lumber Co. 


Atlanta, Ga. 


June 11.—A week of warm, dry weather has 
improved logging and road conditions in 
Georgia and enabled mills to increase output. 
Shipments are also heavy, but some items are 
hard to secure. Orders are in excess of pro- 
duction and inquiry is unusually heavy, espe- 
cially from the Southeast. Though industrial 
sales continue to run largely to No. 2 com- 
mon, yard call for B&better stock is improv- 
ing rapidly. B&better drop siding is espe- 
cially active, though Nos. 1 and 2 are quiet. 
B&better 3- and 4-inch rift flooring is also in 
brisk demand by southeastern yards, with a 
fair call for No. 2, but relatively little call for 
other grades. Mills have little surplus of 
B&better. Common grades of %x4- and %x4- 
inch ceiling are moving well, but B&better is 
slow. Mills are reported sold well ahead on 
No. 2 partition, with No. 1 demand fair and 
B&better quiet. There is a good call for Nos. 
2 and 3 dimension, which are oversold. Rail- 
road call continues fair for car materials and 
timbers, but is not as heavy as it was a 
month or so ago. Shiplap is fairly strong, 
especially No.\2 common 8- and 10-inch. 
Georgia roofers are selling more heavily than 
at any time this year, average mill prices 
being $19 to $20 for No. 2 common and better. 
Considerable improvement is reported in ex- 
port sales. 


Jackson, Miss. 


June 11.—Cloudbursts have prevented a num- 
ber of the mills from operating. One of the 
large mills of this section reports a loss of a 
million and_a half feet of kiln dried saps that 
was completely washed away. Several plan's 
in the extreme southern part of the State re- 
port that the water was in some places as 
deep as 3 to 6 feet in their planing mills. At 
Laurel the rainfall was reported to have been 
9.2 inches for a 24 hour period ending June 5. 
Some cities in the southern part of the State 
report as much as 12 inches rainfall in 24 
hours. These rains have, of course, clcsed 
down a number of the mills, and logging has 
been entirely stopped. Some »f the mills 
will not get started until the middle of next 
week, and then only if the weather remains 
clear. 

Orders have been received in fair volume. 
The railroads are now buying some sills, 
bridge stringers and car decking. Special cut- 
ting of heart timbers has been in demand, 
and a number of large contracts have been 
booked. Shortleaf timbers and dense timbers 
have also shown some strength, and several 
large industrial contracts have been placed. 
With this additional cutting on the books, the 
mills are in a stronger position. Dimension 
shipments are being delayed on account of 
the inclement weather, but orders for dimen- 
sion have been in nice volume. Most operators 
report stocks broken. Heavy dimension, 2x12- 
inch, 10- to 24-foot, has been moving nicely. 
Two-by-4 and 6-inch have also moved in an 
unusually good volume. 

Shed stock has been moving in even volume 
for the last week. Four-inch No. 2 flooring is 
decidedly strong. Six-inch No. 2 center 
matched, in longleaf, is reported oversold by 


a number of the plants and is bringing a good’ 


price. Six-inch No. 2 shortleaf is also in good 
demand, and there is no surplus at any mills 
in this section. The mills report 4-inch B&bet- 
ter flooring rather weak, but there is not a 
heavy supply. Four-inch No. 1 flooring has 
sold in nice volume. Three-inch rift has moved 


exceptionally well, and 38-inch B&better and 
No. 1 flat grain have also been selling easily, 
in mixed cars. WBight-inch Nos. 2 and 3 ship- 
lap is reported strong and stocks are scarce. 
Lath have moved quite well. 

Graves E. Marshall, of the accounting de- 
partment of the Finkbine interests and for- 
mer secretary of the Jackson Lumbermen’s 
Club, has joined the staff of the American 
Pitch Pine Export Co. 

A. Tindall (Inc.) has been formed to oper- 
ate a sawmill and planing mill at Carpenter, 
Miss. This organization is headed by Arthur 


Tindall. 
Macon, Ga. 


June 12.—Inquiries continued plentiful in 
the roofer market, and the movement is 
heavier than at any time since the opening of 
the year. Secretary Leon Clancy, of the 
Roofer Manufacturers’ Club, says that some 
wholesalers are offering $20 for 6-inch and $21 
for the wider widths, and no one is trying to 
buy roofers under $19.50 and $20.50. Manufac- 
turers believe that there will be a further ad- 
vance in the price because of heavy demand. 
Mills have made no effort to speed up produc- 
tion during this hot weather. The trade, how- 
ever, is absorbing much of the surplus stock. 

The longleaf pine sections of Georgia and 
Alabama have again had floods that slowed 
up and in some instances completely stopped 
mill operations. Production of longleaf is con- 
siderably below normal. The demand is good 
and prices are firmer. . 


Norfolk, Va. 


June 11.—The North Carolina pine market 
has not been so active. This lull will be wel- 
come, for many millmen have been sorely 
tried by buyers perpetually hammering at them 
for shipments. Rains have often caused suspen- 
sion of production and shipping at many small 
mills. Lumber of many kinds is therefore 
scarce, and prices are holding firm. On a num.- 
ber of inquiries the mills are unable ro quote, 
either because of lack of stock or inability to 
make shipment required. 

There has not been much demand for 4/4 
edge No. 2 and better, band or circular sawn. 
Some small mills are anxious to sell but band 
mills are sitting tight. No. 2 and better 4/4 
stock widths have been rather quiet. The band 
mills have been getting more business than 
have circular mills, but good circular mills are 
short of stock. Edge 4/4 No. 3, also No. 3 
stock widths, except 1x5- and 6-inch No. 3 
dressed, have been very quiet. No. 2 and bet- 
ter, 5/4 and thicker, has been very qulet, ex- 
cept that 5/4x10- and 12-inch are active and 
hard to buy. No.2 and better 4/4 bark strips 
and miscuts have also been’very quiet recently. 

Box makers have been finding business 
rather slow and have greatly reduced their 
purchases. Box men have pretty good stocks 
and are having shipments held up. Naturally 
sales of rough 4/4 edge No. 1 box, both air 
and kiln dried, have been very light, but sales 
of dressed have been fair. Edge 4/4 No. 2 
box, both rough and dressed, has been very 
quiet. No. 1 4/4 stock box, rough and dressed, 
has been very active and is scarce. No. 2 4/4 
stock box has not been so active. The 6/4 
stock box has been moving better, but 5/ and 
6/4 edge are quiet. Box bark strips, 4/4, have 
not been moving well. 

Dressed lumber, such as flooring, thin ceil- 
ing etc. has been moving very slowly. Prices 
do not show much change. More No. 4 floor- 
ing could be sold if available. Kiln dried roof- 
ers continue active in 6- and 8-inch widths and 
are still very scarce. Air dried are not moving 
so briskly. Dressed framing has been very 
active in cars of one length, and mills will 
not promise any shipment quicker than three 
weeks. Dimension prices are likely to advance 
again. 





Tue MAssACHUSETTS department of con- 
servation, which each year turns out from its 
nurseries between 3,000,000 and 4,000,000 young 
transplants to be set out on waste land through- 
out the commonwealth, has just begun its 
annual tree planting program. The stock is 
planted on the department’s own reservations, 
on the land of State institutions, and on town 
forest land. Surplus stock is sold to private 
owners for planting within the State. Onl 
trees of timber species are produced, and stoc 
is not sold for ornamental or resale purposes, 
but only for economically reforesting idle and 
waste land. 








C0 CALIFORNIA C— 


= White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 











— 
CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 

Lane Mortgage Bldg., - - Los Angeles 

Grand Central Terminal, - New York 
London Guarantee Building, ‘ : 

306 North Michigan Avenue Chicago 

W. O. W. Building, . - Omaha 

, Trust Bldg., - - Indianapolis 
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CALIFORNIA 
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BOX, SHOP AND 
CLEARS 
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Tell us your 
needs today. 


Clover Valley 


Lumber Co. Cilironnta 


| California White Pine 
9) California Sugar Pine 















California | California 
White Fir | Redwood 
Yard, Factory and Industrial Lumber. 


Monadnock Bldg., 
Palmer, san praNcisco, CAL. 
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Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
me 5 i a d xperi: 
t is the everyda - 
ences of the the ey told 
asmile, Every lum 
man *owes it to hi 
Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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INLAND EMPIRE LUMBER CO. 


Would You Go to a Butcher to Buy a Watch? 


WE ARE SPECIALISTS IN 
INLAND EMPIRE PRODUCTS 





Idaho White Pine Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 


Telephone Central 5691 


111 W. Washington St., CHICAGO 





Winegar-Gorman 
Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bildg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
a rand’’ Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shi nts from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., CHICAGO 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
n Spruce, Sitka Spruce and Western Pine. 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 


PAUL MILLER CO. 
' LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





Every Lumberman 
Should Have This Book 


.% “Tote - road and 
Trail,” the new vol- 


TOTE-ROAD | gol Verte Pat 








for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will attow a lum- 
berman r logger 
greater joy, or serve as a more welcome gift 
to his friend. . ~ 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in cloth, gold stamped. and witk gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman _ 
431 8. Dearborn St., CHICAGO, ILL. 
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A. C. Long, sales manager of the Bogalusa 
Paper Co., Bogalusa, La.. was a Chicago visitor 
the latter part of last week. 


E. D. Hazard, of Togan-Stiles (Inc.), promi- 
nent retailer of Grand Rapids, Mich., was in 
Chicago this week calling on the local trade. 


_H. W. Krueger, of the Shawano Lumber Co., 
Shawano, Wis., when in Chicago this week 
reported business somewhat slow in his terri- 
tory. 


J. W. Smith, sales manager of the Wausau 
Southern Lumber Co., Laurel, Miss., made a 
business trip to Chicago this week to size up 
the southern pine situation in local territory. 


R. G. Maislein, of the Maislein-Dawson Lum- 
ber Co., of Sheboygan, Wis., visited in Chicago 
this week and stated that northern hardwood 
demand was fair for this season of the year. 


E. H. Mullen, sales representative for the 
Brunswick Lumber Co., Ewen, Mich., spent 
Several days in Chicago this week calling on 
his friends in the local northern hardwood 


trade. 


Hugh A. Hazen, of Rockford, IIl., sales 
representative for the Bissell Lumber Co. of 
Ladysmith, Wis., when in Chicago this week 
reported demand for northern hardwoods 
rather spotted in the territory he covers. 


O. C. Scherzinger, of Milwaukee, Wis., 
sales representative for the Kneeland-McLurg 
Lumber Co., well known manufacturer of 
northern hardwoods, hemlock and pine, Phil- 
lips, Wis., made a business trip to Chicago 
this week. 


F. P. Borden, traffic manager for the Wheeler, 
Osgood Co., manufacturer of the well known 
Laminex doors, of Tacoma, Wash., was in 
Chicago this week in attendance at a general 
meeting between the traffic officials of eastern 
and western railroads. 


Among the local lumbermen who  partici- 
pated in the Wisconsin retailers’ golf tourna- 
ment at Burlington, Wis., June 12 were A. J. 
Barker, of the Barker-Fall Lumber Co.; E. W. 
Kettlety, of the International Lumber Co., and 
Tom A. Moore, of the Pacific Lumber Agency. 


R. C. Winton, of Minneapolis, Minn., spruce 
sales manager- for the Winton Lumber Co., 
spent Monday of this week in Chicago en 
route East on business. While here he con- 
ferred with A. K. Southworth, local sales rep- 
resentative. Mr. Winton reported a very good 
volume of spruce business. 


W. F. Baird, sales manager of the Sugar 
Pine Lumber Co., Pinedale, Calif., spent a 
couple of days in Chicago this week conferring 
with L. W. Wilson, manager of the company’s 
local office. Mr. Baird reported a larger order 
file on sugar pine than for years, and was quite 
optimistic regarding prospects. 


H. M. Hayward, of the Hudson Hardwood 
Flooring Co., Memphis, Tenn., was in Chicago 
this week visiting the local trade with the Nat 
F, Wolfe Lumber Co., exclusive sales rep- 
resentative of the Hudson company in this 
territory. Mr. Hayward was encouraged over 
the outlook for oak flooring. 


H. W. Swafford, of E. J. Stanton & Son, 
Los Angeles, Calif., stopped over in Chicago 
for several days last week in the course of his 
annual trip to eastern consuming centers. He 
stated that the company was enjoying a good 
volume of business in southern California, with 
the outlook bright for the balance of the year. 


C. L. Gray, president of the C. L. Gray Lum- 
ber Co., Meridian, Miss., spent several days in 
Chicago this week and stated that southern 
pine business was in good volume, with stocks 
low at many mills and prices strong. While 


here Mr. Gray conferred with the Bert E. Cook 
Lumber Co., representative in Chicago ter- 
ritory. 


J. P. McGoldrick, president of the McGold- 
rick Lumber Co., Spokane, Wash., was in Chi- 
cago this week on his way back home after a 
business trip East. Mr. McGoldrick finds con- 
ditions greatly improved and is impressed with 
the outlook for a stronger lumber market dur- 
ing the balance of the year. His company is 
represented in Chicago by the Inland Empire 
Lumber Co., and Fred L. Leidinger, owner of 
that concern, reports a considerably stronger 
market in Chicago territory. Mr. McGoldrick 
left Wednesday night for Minneapolis, where 
he expected to hold some business conferences 
before resuming his journey back to Spokane. 


A new branch office has just been established 
by the Pyle-National Co. at 2241 Oliver Build- 
ing, Pittsburgh, Pa., in charge of Thomas P. 
McGinnis. This is in addition to the Boston 
and Houston offices mentioned on page 78 of 
the June 9 issue of the AMERICAN LUMBERMAN, 
The Pyle-National Co., which maintains head- 
quarters at 1334 North Kostner Avenue, Chi- 
cago, manufactures a complete line of railroad 
electrical equipment, including headlights and 
turbo-generators, turbo-generators for train 
control service, power and lighting plants, flood- 
light projectors, locomotive train lighting sys- 
tems, fittings and wiring appliances for loco- 
motive, car, shop, floodlighting and heavy duty 
industrial applications. 


J. Gardner Leach, of the B. A. Leach Lumber 
Co., Toledo, Ohio, was a visitor in Chicago 
this week. Mr. Leach, who is president of the 
Toledo Lumbermen’s Club for the coming year, 
is already beginning to cast about for talent 
for the meetings that will begin again next 
fall, as he plans to have several outstanding 
speakers appear before the club and discuss 
questions of general interest, as well as those 
particularly affecting the lumbermen. Mr. Leach 
reports a definite trend toward the use of bet- 
ter lumber in Toledo territory, this being espe- 
cially true where owners are building for them- 
selves. This concern is handling a generally 
better grade of lumber than formerly was the 
rule and finds that this policy is well worth 
while. 


Winners in Hardwood Golf Tourney 


Twenty-four golf enthusiasts took part 
in the first tournament of the season of Division 
C (hardwoods), of the Lumbermen’s Club of 
Chicago, held at the Harlem Golf Club on the 
afternoon of June 12. George Cortis and G. 
A. Vangsness tied for first place in the medal 
play, with Harry Butts runner-up. In the blind 
bogey event, V. J. Euler, F. M. Baker, Gus: Lar- 
son and John T. Hansen were tied and divided 
the prize. 


Erects Lumber and Millwork Plant 


Several months ago the firm of Sator Bros. 
& Bacon (Inc.) was chartered under Illinois 
laws with a capital of $100,000 to conduct a 
retail lumber and millwork business at 4707 
Montrose Avenue, Chicago. Since that time 
a modern office building and shed have been 
constructed, the company formally opening for 
business on May 1 with a complete line of 
lumber and millwork. The plant has two 
switch tracks and is served by the Chicago 
& North Western Railway. The officers of 
Sator Bros. & Bacon are: Harry R. Sator, 
president; Mitchell H. Sator, vice president; 
Walter E. Bacon, secretary and treasurer, and 
these three constitute the board of directors. 

The Sator brothers are well known in the 
lumber industry, Harry R. Sator having been 
connected with one of the leading retail lum- 
ber yards in Chicago for the last twenty years. 
Mitchell H. Sator has been identified with the 
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sash and door branch of the same concern for 
the last twenty-two years. Walter E. Bacon 
was general auditor for the Chicago, Terre 
Haute & Southeastern Railway until Federal 
control, and during the war was appointed 
Federal auditor of the same railroad. In 1919 
he was elected president of the laundry ma- 
chinery and supply firm of John L. Manahan 
(Inc.), of which he is still president and 
chairman of the board of directors. 


Coast Firm Opens Chicago Office 


Hessler, Taylor & Co., wood products engi- 
neers with headquarters in Seattle, Wash., have 
recently opened a Chicago office in the new 
Engineering Building, 205 West Wacker 
Drive; telephone State 6875. This concern 
now serves a large number of clients on the 
Pacific coast specializing in sawmill and wood- 
working plants. The purpose of this service is 
to reduce costs throtigh improving material re- 
covery and through better methods of doing 
work, William H. Keller represents Hessler, 
Taylor & Co. in the Chicago territory. 


Leave This Week on European Trip 


Morris R. Dial and Francis J. Pike, who 
formerly comprised the Pike-Dial Lumber Co., 
accompanied by their wives, will embark on 
June 16 for a European tour. They will sail 
from New York on the White Star Line steam- 
ship Minnewaska. Mr. Pike plans to return 
in September, but Mr. Dial will stay in Europe 
the balance of the year. Both Mr. Pike and 
Mr. Dial recently disposed of their lumber 
yard interests in Chicago, and Mr. Dial, who 
was injured in an auto accident some time 
ago, has retired. Mr. Pike, however, continues 
in the lumber business, having established a 
commission lumber business with offices in the 
Builders Building in Chicago. During his 
absence in Europe, the business will be in the 
capable hands of his brother-in-law, Mr. 
Thompson, and Stewart Griffith, who has had 
wide experience both in West Coast and 
southern woods. 

Francis J. Pike has been in the lumber busi- 
ness in Chicago for more than thirty years and 
he and Mr. Dial. have been associated for 
twenty-five years. While they have disposed 
of their lumber yard interests in Chicago, they 
retain their stock in the Eastern Railway & 
Lumber Co., a large manufacturing concern 
located at Centralia, Wash. 


All Set for Annual Golf Tournament | 


Tuesday, June 19, is the day that the local 
lumbermen golfers have looked forward to 
for several weeks, as this is the one day in 
the year that they delight in showing how 
good they are in “knocking the little pill around 
the pasture.” For this year’s golf tournament, 
the twenty-second event of its kind held by the 
Lumbermen’s Golf Association of Chicago, 
the Westward Ho Golf Club has been selected, 
and all that is needed to make it a “humdinger” 
is real summer weather. Westward Ho is 
located about three miles west of Maywood 
on Wolf Road, a short distance north of Lake 
Street. The most direct automobile route is 
west on Washington Boulevard to Maywood, 
north to Lake Street and west on Lake Street 
to Wolf Road, then north about three quarters 
of a mile~to the club. From North Shore 
towns take Mannheim Road at Des Plaines 
south to Lake Street, then a mile west.to Wolf 
Road and north to the club. For those plan- 
ning to go by train, the Chicago & North 
Western Road has frequent service to Mel- 
rose Park, then taxi to the club. 

Arrangements have: been made for luncheon 
and dinner at the Westward Ho Golf Club, 
the former from 11:30 to 2 p. m., and the 
latter at 7:30 p. m. Following the dinner the 
annual meeting of the association will be held, 
and the prizes distributed, after which there 
will be entertainment to please the most fas- 
tidious. The total cost of the tournament is 
$10.50, and on arrival at the club those tak- 








ing part in the tournament are requested to 
purchase. coupon books covering all expenses. 

Here is the personnel of the tournament com- 
mittees: Arrangements and entertainment— 
E. A. Thornton; chairman; John T. Hansen, 
Minor E. Botts and Charles W. Jacob. Handi- 
caps—F, M. Baker, chairman; R. C. Biddle 
and Paul Diener. Prizes—P. S. Fletcher, 
chairman; A. H. Ruth and Fred L. Williams. 

Eight events are scheduled: (1) Champion- 
ship, 36 holes, medal play, scratch, morning 
and afternoon play; (2) the W. J. Foye cup, 
match play against par, 36 holes, all day play, 
three-quarters handicap to apply; (3) the 
AMERICAN LUMBERMAN cup, lowest gross 
score, 18 holes, afternoon play; (4) the 
Bolling Arthur Johnson cup (formerly the 
Lumber World Review cup), lowest net score, 
36 holes, full handicap to apply; (5) the Lum- 
bermen’s Club of Chicago cup, lowest net score, 
18 holes, afternoon play, full handicap to ap- 
ply; (6) the Edward Hines trophy, lowest 
net score, 18 holes, afternoon play, full handi- 
cap to apply; (7) old boys, 50 years and over, 
medal play, full handicap to apply, afternoon 
play; (8) four flight events. 


Maple Flooring Market Stronger 


There has been a much stronger tone to 
the maple flooring market within the last two 
weeks, due to several reasons; first, dry stocks 
of flooring maple are becoming badly broken 
and what stock is in shipping dry condition 
is commanding higher prices; second, demand 
for maple flooring is in good volume, as this 
is the season of the year when new buildings 
are ready for flooring; third, new construction 
projects assure a good outlet for maple floor- 
ing. 

A prominent manufacturer of maple flooring 
in commenting on the higher trend of the 
market said: “The volume of maple flooring 
business in May proved quite satisfactory, 
and while-there was no great change in prices 
during the period from May 5 to June 2, dur- 
ing the last week there has. been a very large 
booking of orders. This increased demand has 
brought about a material strengthening in the 
market.” 

Most maple flooring manufacturers had a 
good turnover in 1927, but bookings. during 
the first four months of 1928 were behind 
those of last year, the April volume being 40 
percent below the same month in 1927. In 
May, 1927, maple flooring bookings were 92 
percent more than in 1926. As May and June 
are among the best months of the year for 
maple flooring manufacturers, this being the 
period when building operations are going on 
apace, it is quite likely that the May and June 
volume this year will compare favorably with 
the same period in 1927. 


East Indies Forester Visits Laboratory 


Mapison, Wis., June. 11—The . United 
States Forest Products Laboratory, which in 
the course of an ordinary year receives vis- 
itors from all parts of the world, recently 
had as guest C. Van de Koppel, a supervising 
forester from Celebes, an island located 
squarely on the equator in the Dutch East 
Indies. 

Mr. Van de Koppel, who has been in the 
Far East for fourteen years, is now on eight 
months’ leave of absence and is in search of 
such information-as he can find in the United 
States regarding the utilization of copal, teak, 
and rattan, the principal forest products of 
the islands in which he is stationed. The 
grading of copal is a matter in which he is 
especially interested. 


Candidate for State Legislature 


Satt Lake City, Utan, June 9.—Marvin O. 
Ashton, manager of the Sugarhouse Lumber 
& Hardware Co., and prominent in Utah lum- 
ber circles, has consented to run for the Stafe 
legislature this year. Mr. Ashton has already 
had experience as a lawmaker. 
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WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
_Telephones: Franklin 3485-6 








Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, IIL. 








Builders’ Comaiail Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 

Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. Wiliam St., NEW YORK CITY 











O TIMBER ESTIMATORS O 





JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 








TIMBER pepehorions 
ESTIMATORS _ F.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


WiggCemloesbges NEW ORLEANS 
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SALES REPRESENTATIVES: 


G. 8S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd, Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exch. Bldg., Minneapolis, Minn. 
D. Clinton Van Ostrand, P. O. Box 99, Omaha, Neb. 
W. H. Lewis, 406 Chamber of Commerce Bldg., Denver, Colo, 





Sales Advantages 


for Shrewd Dealers 


Shrewd dealers know that nothing 
wins sales like merit and Craig Moun- 
tain Pondosa Pine sure has the merit— 
lightness, softness, whiteness, uniform 


quality and unsurpassed manufacture. 


Let us quote you on a mixed 
car of Craig Mountain Pine 


Craig Mountain Lumber Co. 
Winchester, Idaho 


E. H. VAN OSTRAND, President. 
W. C. GEDDES, Vice-Pres, & Gen’] Manager. 


: 


Craig 
Mountain 
Quality 
Pondosa 


PINE 





J 








Timber Land Sales 


CLARKESVILLE, TEXAS, June 11.—Pur- 
chase by the Temple Lumber Co. of a tract 
of 20,000 acres of pine timber, situated north 
of here, is announced. The company plans 
to install a mill to cut the timber. It owns 
a string of twenty-two retail lumber yards 
in Texas. 


DENVER, COLO., June 11.—The American 
Timber Co., of Denver, has purchased the 
Albany unit within the Medicine Bow Na- 
tional Forest in Wyoming. The stand of 
timber is estimated to produce a total of 
26,000 railroad ties, 3,300,000 board feet of 
saw logs and 3 milion feet of mine props. 
A new camp has been eStablished and logging 
operations will be started as soon as snow 
conditions permit. 


HAZARD, KY., June 12.—In the Big Creek 
section of Leslie County, J. S. Combs and 
M. Combs have purchased 1,500 acres of 
hardwood timber lands and announce that 
two mills will be put in and development 
started in August. H. M. Bryant, Grigsby, 


Ky., purchased 700 acres on Troublesome 
Creek in Knott County, and made the an- 
nouncement that active development will 
begin at once. Robert Long, Kodak, Ky., 
purchased a boundary on the headwaters of 
Lost Creek in Perry County and will cut at 
once. 


Hymeneal 


MILLER-WILLIAMSON. Announcement has 
been made of the approaching marriage of 
Max Miller, son of Mr. and Mrs. Max Miller, 
of Marianna, Ark., to Miss Leland William- 
son, daughter of Dr. and Mrs. O. L. William- 
son, of Marianna. The wedding will take 
place this month. Max Miller, sr., is presi- 
dent of the Miller Lumber Co. 


WADLEY-ROGERS. At St. John’s Episco- 
pal Church in Laurel, Miss., on the evening 
of Thursday, June 14, Miss Jane Rogers, 
daughter of Mrs. Juliet Gardiner Rogers, and 
granddaughter of Mrs. George Schuyler 
Gardiner, became the bride of Morris Scott 
Wadley, of Indianapolis, the ceremony being 


read by the rector, Rev. Holly W. Wells. The 


. wedding was followed by a reception in the 


Gardiner home, atended by a large and bril- 
liant company. The grandfather of the 
bride, George Schuyler Gardiner, was one of 
the founders of Eastman, Gardiner & Co., of 
Laurel. 


EIELSON-HENDRICKS. The marriage of 
Miss Lydia Hendricks and Harry A. Eielson, 
both of Springfield, Ill., took place in St. 
Paul’s Lutheran Church, in Evanston, on June 
8, Rev. Auman officiating. The wedding was 
followed by a reception at the home of Mr. 
and Mrs. Knight in Evanston, the young 
couple leaving on a motor trip to Wisconsin 
to return to Springfield after July 1 where 
they will make their home at 1218 South 
Seventh Street. The bride is the daughter of 
Mr. and Mrs. J. J. Hendricks, of Tomah, Wis., 
and has been a teacher in the Springfield high 
school for several years. Mr. EHielson is asso- 
ciated with his father, Oscar A, Eielson in the 
retail lumber business at Springfield under 
name of Oscar A. Eielson & Son. He attended 
Northwestern University and Washington and 
Jefferson University and is a Phi Kappa Sigma. 


LUMBER TRANSPORTATION 


Inquiries and Orders for Freight Cars 

In the latest issue of the Railway Age ap- 
peared notices of inquiries and orders for 
freight cars as follows: 

INQUIRIES—Seaboard Ajirline, 1,000 box 
cars of 40 tons capacity; Pittsburgh & Shaw- 
mut, 6 caboose cars; Chicago, Rock Island & 
Pacific, 250 composite gondola car bodies. 

ORDERS—Missouri Pacific will build 200 
automobile cars in its DeSoto (Mo.) shops; 
Chicago, St. Paul, Minneapolis & Omaha, 200 
flat cars from Pullman Car & Manufacturing 
Corp.; Southern Pacific will build 50 caboose 
ears, 50 gondola cars and 500 flat cars in its 
own shops. 

















Drop in Revenue Freight Loadings 
WASHINGTON, D. C., June 12—Revenue 
freight loadings for the week ended June 2 
amounted to 934,214 cars, a decrease of 86,702 
cars compared with the previous week. Load- 
ings for the week of June 2 were distributed 
as follows: Forest products, 64,401 cars; 
grain, 33,914 cars; live stock, 24,885 cars; 
coal, 138,941 cars; coke, 9,864 cars; ore, 
60,890 cars; merchandise, 230,191 cars; mis- 
cellaneous, 371,128 cars. 


Reduction in Intercoastal Rates 


MEMPHIS, TENN., June 12—As a result of 
the dissolving of the Gulf Pacific Coast Inter- 
coastal Conference, effective July 1, 1928, 
rates on hardwood lumber from Gulf ports 
to Pacific coast ports will be reduced on 
shipments on and after July 1 to 35 cents 
a hundred pounds, according to the announce- 
ment of the American Overseas Forwarding 
Co. The dissolving of the conference — has 
precipitated a rate war, and it is possible 
that rates may go even lower. However, the 
American Overseas Forwarding Co. has as- 
sured all shippers that it has a garantee 
from practically all Pacific coast lines pro- 
tecting the rate of 35 cents a hundred pounds 
for shipment during July, August and Sep- 
tember, against any further decline in rates, 
and as a result it is unnecessary for any 
shipper to sign a contract with any one line, 
guaranteeing to give it all his shipments. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E, Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each, State number of patent and name of in- 
ventor when ordering: 





1,671,295. Endless cross-cut saw. Ralph Kirby, 
Victoria, B. C. 


1,671,600. Cutter head and knife. Louis T. Med- 
holt, Rockford, Ill., assignor to Mattison Machine 
Works, same place. 


1,671,622. Box and method of manufacture there- 
of. William A. Wilcox, Seattle, Wash., assignor 
to Band-Bound Box Co., same place, 

1,671,660. Hardwood floor nailing machine. Wal- 
or Vilneau and Elbert Chittenden, Palo, Alto, 

alif. 

1,672,238. Electric hand saw. John D. Wallace 
and Clifford H. Landis, Chicago, assignors to J. D 
Wallace & Co. 
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(Statistics—Continued from page 56) 


Western Pine Summary 


PorTLAND, OrE., June 11.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the wéek ended June 2, from 
31 member mills: 


Per- 
cent 
: Percent Ship- 
Production— Carst Feet of cut ments 
—E———ae ..+ 988,255,000 Aree apt ep: 
a -.. 28,966,000 
Shipments (car). 989 25,714,000 
Local deliveries ... 485,000 
Total shipments ... 26,199,000 90.45 
Orders— 
Cancelled .... 14 364,000 
Booked (car).1,207 31,382,000 
GE ve sose'ee “ss 485,000 ; 
Total orders... ... 31,867,000 110.02 121.63 
On hand end 
WOO scsccc 4,524 117,624,000 


Bookings for the week by thirty-one identi- 
cal mills were 109.73 percent of those for the 
provera week, showing an increase of 2,782,- 
0 eet. 


tCars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 87 percent 
of normal; shipments, 79 percent of normal, 
and orders 96 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 102 percent; ship- 
ments, 84 percent, and orders, 82 percent of 
normal. 


Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two 
peak summer months the productior increased 
to 114 percent of normal. 





Out-of-Door Accessories for Home 
(Continued from Page 51) 


ice the first consideration. Going through the 
large, airy, clean and efficiently equipped shops, 
which occupy an entire city square, one is im- 














Several models of lawn swings are made to meet 
every taste and fit every pocket-book 


pressed with the systematic process of manu- 
facture; the modern direct motor-driven ma- 
chinery ; the clear straight grained yellow pine, 
selected fir and white soft textured spruce 
from which are produced ladders for every 
purpose—step ladders of many types and sizes, 
fruit ladders to fit all needs, combination lad- 
ders and trestles for painters and decorators, 
with extension planks, brackets and stages; 
window washers’ ladders, single and extension 
ladders with common and automatic locks. 

A policy strictly adhered to by the company 
is to sell to dealers only, and the goods are 
uniformly priced to return the dealer a good 
profit. 
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REsTS ON 
\ SOUTHERN 
PINE 


Your Customer Knows It Too 


Your customer, Mr. Retail Lumber Dealer, knows 
through newspaper and magazine that Southern Pine 
is the best and strongest all-purpose wood. 


Why not cash in on a nationally advertised product? 


Southern Pine is manufactured at its best by 
Natalbany. 


Every stick of NATALBANY lumber has its quality, 
mill number, and grade guarantee marked on the end. 
When you sell NATALBANY lumber you are selling a 
nationally known, certified product, as safe as silver 
with “sterling” stamped on each piece. 


NATALBANY lumber can be known by the mill num- 
bers, 71, 72, or 73 on the end of the stick. The Illinois 
Central Mainline, the fastest service out of the produc- 
ing territory, insures speedy delivery. 


NATALBANY 


LUMBER COMPANY, LTD. 
SALES OF FICE 


HAMMOND, LOUISIANA 


A “Complete Supply” of Hardwoods from the 
Pearl River Valley Lumber Company, Canton, Miss. 
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Following are f. o. b. mill prices as reported from Kansas City, Mo., for the week ended June 8: 

Plooring Pinish, All 10-20’ | Jambs | Dimension, S1S1E Shortleaf Dimension Shiplap 
1x3” E.G.— B&better Rough: __ nie 1 - ons Short- Long- | No-.2— ,, | No. 1 all 10-20’): 
B&Btr, 10-20’... 60.83 5 /4x4. 6&8" £4. 75 | & 72 « 74.00 No. <— teat ar 2x ‘4 - coves ee Oe Kee ane $2.25 
No. 1, 6-20’..... 45.94 x ee MY Oa 7 gx 4”, 10’ ; ; ates 2.19 N 1 
ix3” F.G— , 6/4 & 8/4x4, | vonsing. S18, 10-20 12’ 26.65 26.71 16° oon7s+ 22.67 t 1x8” : a, 2.57 
B&Btr, 10-20’... 38.67 6&3” ...... 9.26 | No. 1— 16’ ... 27.73 29.23 » 18&20 25.58 ee 22.99 
No. 1, 10-20’.... 31.09 6/4 & 8/4x5, Cy eee 31.01 18&20’. 28.83 29.72 | 2x 6”, 10’ ..... 20.00 | 3 (all 6-20’ 

No. 2. 6-20’..... 26.39 10&12” .... 59.26 | | 1x6" _........ 35.62 | ox 6”, 10’ 23.97 24.75 , eae Pog axa” ArT 
ix4” E.G.— Surf: . | ee 12’ ... 24.10 23.96 ae 22.33 i “PR Aeeees 7 
peeete 10.20’... 85.95 — eanaer 16 | 1x4” °.....5.. 17.38 16’ | 24.35 26.91 R |, 18&20 22.56 1ni0 sitaele ea 18.28 
No. 1, 6-20'..... 36.96 lhe dee 4 OP, MeL 20.70 | 18430’. 28.01 39.10 | 2x 8°. 10° ..... 31.00 Longleaf Timbers 
ixd” F.G I ecteltorte 75 | =e So | 2x 8”, 10’ 26.00 26.83 12° ..... 21.20 | . 

E a ene aa dn 45.47 En 14.68 oe > 16’ ..... 22.83 | No. 1 Sq. E&S, S4S 
B&Btr, 10-20’... 38.08 1 110”.. 50.92 | ” 5.27 12 ° 24.97 27.05 me) a q ’ 5, 
No. 1, 10-20’.... 34.35 nt Pe * 8113 SEO" tesseree 15.27 | 46 *"* 2827 29.94 18&24" .. 23.44 20’ and under: 
No. 2, 10-20’.... 23.91 te GSR" Boog | ,BOards, SIS or S2B |  18&20'. 30.51 31.06 | 2x10”, 12” ..... 22.42 | BP sew seees 7.33 

LF an! lo PERE + No. 1 (all 10-20’): x10”, 10’ 28.50 30.50 16’ $4.33 | 207 cvccesens 2.27 
Ceiling 5/4x5, 10&12” 68.48 1x8” 16 a ‘ 3 18&20" 23:93 | 12” 45.24 
es 6/4 & 8/4x4, ears 39:58 18° 17. 30.08 34:26 | 2x12", 10° 20.75 | co .. a 
"ee" Het} en i SHE naire ses 48.10 18&20°. 31.97 34.08 | | 42" 2222) 2117 | Plaster Lath 
cerns? ore: ee 10812 * 69.07 | No.2 (all 10 to 20°): 2x12”, 10’ .... 32.00 | 16’ ..... 22.45 | No. 1, % ‘".. 2.69 
, 1”. caseekue Ee 30 12’ ... 33.50 38.54 | 18&20 25.61 | No. 2, %”, 4’. 1.84 
, Partition C Surfaced DSP Ssacaan 33.73 16’ ... 33.62 44.43 | No. 3— 
PS ng 39.44 on IE te 37.73 | 1x12” ....... 25.60 18&20’. 33.30 44.12 | 2x4” 14.11 | Car Material 
‘Btr roe 39.¢ x6” $9.19 | 2  Saintpapets “or — 

Drop Siding 1x8” «eee 37.50 | Nt ae ee sae Gutey ent See ge Tar vst one inet S&Btre 8... 26.00 
1x6”, 10-20’- 1x5 and 10”.. 45.66 | fll 18.63 | B&better: Byrkit Lath | No 18" ae Hap 
gees 36.84 1x12” ....... 65.00 | in38” ....... 18.91 4 and 6”..... 52.75 | 4 and 6’...... 14.25 | 10 and 20’..:: 33.00 
NO. 1.....eeeee 34.83 Stringers | No. 4, all widths B" ccc esceees 55.77 8 and 10’...... 14.23 | | Pe Sa ee 37.00 
EE Oe 26.2% Sq. E., 26 to 28’ 55.00 and lengths .. 8.25 5 and i0”.... 61.20 | 12’ and longer 16.16 | No. 2 random 17.29 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on kiln dried Engel- 
mann white spruce boards, D&M, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


shiplap, | 


nch— 4” 5” 6” 8” 10” 12” 
Dubie. Fa 00 - $52.00 $52.00 $72.00 $87.00 | 
hen * 45.00 50.00 50.00 67.00 82.00 
No. 1.. 44.00... 47.00 48.00 59.00 67.50 
No. 2.. 39.75 $39.25 37.75 38.75 38.75 47.00 
No. 3.. 33.25 33. ” 33.75 34. z 34.75 36.50 
No. 4.. 31.00... 33. 00 33.5 33.50 33.50 
5 /&6 /4— 4” &war. 4, eas” 10” 12” 
BE” seccccccees #4 00 $69.00 $72.00 $82.00 
a: See 62.00 64.00 67.00 77.00 
We ED iccctnevesneocce 55.00 57.00 60.00 70.00 


1 
For 5/&6/4 in No. 2, 4-, 8- 
$6; 6-inch, $9; 
No. 4, $4. 
*Contains 40 to 50 percent D&better. 
Specified lengths—In Dé&better, No. 


or 12-inch, add 
in No. 3, ‘all widths, add $6; 


1 and 


, No. 1 Hemlock, S1S1E— 


better and No. 1, add for 16-foot, $5; for other | 


lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 


tw a but not over 20 percent shorter than 
oot : 

Dé&bdtr., i inch. -$28.00 &E, 

.6-inch ee .. Ss «shame 

Lath, 4-foot: No. 1, $7. 15: No 2, $6.45. 


WEST COAST SPRUCE 


[Special telegram to American LumBermMAn] 


Portland, Ore., June 12.—The following are 
prices for mixed carlots prevailing here today: 





Finish— vastesy ee oa a 
De” Scadens $65.00 a were Rnae . 
ix4—10” 54.00 1%” ee 27.00 

ane” peeenked 27.00 

Bevel siding— oO pee saas 29.00 
Mr -» cae eae 23.00 Lath 3.50 
ar cspwest 26.00 Green box. imbr. 16.00 





WEST COAST LOGS 


[Special telegram to Amertcan LumMBerman] 
Portland, Ore., June 12.—Log market quota- 


tions: . 
ay yellow: No. 1, $22.50; No. 2, $17; No. 
3, $1 
ire red: Ungraded, $15@16 
Cedar: $15@16. 
Hemlock: Ungraded, $10.50 and $11. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 
Everett, Wash., June O08. aeetesieee: 
Fir: No. 1, $24; No. 2, $18; 


Cedar: Rafts of shingle AaE onl? si7: lum- 
ber logs, $30. 

Hemlock: No $13@14; No. 3, $11@12. 

Spruce: No. 1, ‘ek: No. 2, $18; No. 3, $12. 


Vancouver, B. C., June 9.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. ¥.. Ae No. aA $11. 

Cedar: No. 1, $23; , $16; , oe oe 

Hemlock: $11. 


: _ coccoes $18.00 


WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s15— 
8’ 12’ 


14’ 16’ 
ire $27.50 $28.50 $28.50 $29.50 
Lt ree 30.00 31.00 31.00 32.50 
a: 3 conces SE 33.00 33.00 34.50 
ee” = akeeese 33.50 34.50 34.50 36.00 
le 34.50 35.50 35.50 37.00 

For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 


Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $26.00; No. 3, $22.50. 


8 10’ 14’ 16’ 

RE saek'eee $31.50 $31.50 $30.50 $31.50 
kh rts <= 28.50 29.50 29.50 31.50 
? eres 30.50 31.50 30.50 31.00 
So ra 30.50 32.50 32.50 33.50 
le 30.50 33.50 33.50 34.50 

For No. 2 dimension, deduct $4 from price 
of No. 1. 





NORTHERN PINE 


Duluth, Minn., June 11.—Following are 
prices on northern white pine f. o. b. Duluth: 


COMMON RovuGH BOARDS AND FENCING— 
10&12 ft. 14 ft. 16 ft. 
a. 6. See toe eee $42.00 $42.00 48.00 
Se escvones 45.00 45.00 47.00 
UE ae ae gig 49.00 48.00 47.00 
See cesaewers 57.00 54.00 52.00 
Se sstua eae 74.00 72.00 70.00 
We 3, Se hina 34.00 34.00 40.00 
NN lon tamil 36.00 36.00 39.00 
ee” xceéoann 40.00 39.00 38.00 
OS —_ es 42.00 40.00 38.00 
i 48.00 46.00 45.00 
We. BTS ccossves 27.50 27.60 28.50 
>? ——— See 30.50 30.50 31.50 
SAE” pacaqewus 32.00 32.00 32.00 
la 33.00 32.00 32.00 
DS” sctho eee 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
for $1S or 82S add $1. For resawing add $1. 
S4S, D&M, drop siding etc., add $1.50. 


No. 4, 4-inch and wider, 6- to 20-foot, $26; 
No. 5, $19. 


No. 1 Prece Srurr, S1iS1E— 


10’ 12’ 14’ 16’ i8&20’ 
2x 4” $33.50 $31.50 $30.50 $31.50 $33.50 
2x 6” 31.50 31.50 30.50 30.50 32.50 
2x 8” 33.50 33.50 31.50 31.50 33.50 
2x10” 35.50 36.50 36.50 35.00 35.50 
2x12” 36.50 _ 37.50 37.50 36.50 $7.50 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M, add $1.50. 
SripInG 4- AND 6-INCH, 4- TO 20-FooT— 

Neeway 
i. ~ oe at 7 $36 50 $27. Poo $17 00 rit? 00 
S oseewa 46.00 41.00 31.00 20.00 34,00 











RED CEDAR SHINGLES 


Seattle, Wash., June 9.—Eastern prices per 
thousand, four or five bunches, f. o. b. mill 


are: 
Pirst Grades, Standard Stock 

Sa a a |) $2.15 $2.25 
Extra stars, rere 2.25 2.30 
Extra clears, straight cars ....... 2.50 wars 
Extra clears, mixed cars ........ 2.50 2.60 
EEL, Soe whnddwaaGreua b d'echie bea k'arn od 3.20 3.35 
XXXXX, mixed with lumber or 

MED. ab Sdtindeseannceebwesceer Ra 3.50 
DEE. Sopenecncvsacvenessecvasen 3.25 ‘au 
PEI aici ces ccaccoceveddcres 4.10 4.25 
ee ere ere 9.75 10.00 
Dimensions, 5” 5/2...........208. 3.00 3.19 

First Grades, Rite-Grade Inspected Stock 
metre. Geeere, C/E... cccwcwcscvces 2.20 2.25 
Mimtra Clears, 5/2......cccccccvces 2.30 as 
Extra clears ........: Po: seeah eto tect ae ste 2.70 2.90 
Pe, G/B nw cw wccccccccesccens 3.35 3.40 
I a chine, 4: ,u'n 46:10 palb'nes Gta ners 3.50 paw 
I, SS ok Festi diane! ornsiehs eine ata 4.25 4.30 

Second Grades, Standard Stock 
Cee MOE Ole c.g concteneess 1.00 1.05 
Common stars, 5/2, Choice A..... 1.20 1.25 
RR rane ee 1.90 2.00 
British Columbia Stock, Seattle Market 

EE Uae kate én uwrew < Saw 6 oda wie ea Recs 3.35 
ES EET ee, Se ed a 3.60 
I aad ak ot ding wid ny Oe We ama w wae 4:20 
EERE SRO Ce ae Sng 4.40 
ee ae ee .00 
Royals (10 percent No. 2s @ $4 less) 9.70 





RED CEDAR SIDING 


Seattle, Wash., June 9.—Prices for red cedar 
siding in mixed cars, new bundling, 8- to 18- 


foot, f. o. b. mill: 
Bevel Siding, 14-inch 
Clear 66a “R” 
SO a $24.00 $22.00 $18.00 
oo ABET ae ee: 27.00 24.00 21.00 
SEE ek acetmeak ate 31.00 27.00 22.00 
Clear Bungalow Siding 
%-inch %-inch 
OS es er een ey $45.00 $37.00 
OS a. Sr 54.00 42.00 
RE ih tt sto ceo oe Meat ar hss seo 65.00 Sar 
Clear Finish, 8- to 16’ 
$2 or4S Rough 
Ae oe ales wey en $ 75.00 $ 71.00 
gall SE Fe pee Par, Keer 80.00 76.00 
8 re esr c 90.00 86.00 
SS a a ee ee 105.00 101.00 


Clear Ceiling or Flooring, One Side V or B 


go ge Se 8 ae eee ee $45.00 
Discount on Moldings 

Made from 124” and under .-.. . 6. oes ccrwces 65% 

ey ee, GE IE 5 ona 5: onc eee need ene 45% 

Lots of 50,000 feet or more, additional.... 5% 


Clear Latticc, 848, 4- to 16’ 
100 i. ft. 


Clee ehodt mogereoeetave'seoreedtePseseties 


alk me i Cae ae Ronee Tee ee Ome eee 35 
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ll lott em ee eo wt ew Pee 





928 


a” 














June 16, 1928 





AMERICAN LUMBERMAN 83 





DOUGLAS FIR 


[Special telegram to Amertcan LuMBERMAN] 


Portland, Ore., June 12.—F.0.b. mill prices 
on actual sales of fir, June 8, 9 and 11, direct 
and wholesale, reported by West Coast mills 
to the DaNis Statistical Bureau, were as fol- 





lows: 
Vertical De Plooring 
Bé&btr Cc D 
PE ©, ca dh wales eat $32, 75° $35.25 $28.75 eee 
eT sss tiigvewse =a 35.50 he's 
Cyiee" hbase 38.25 
Plat Grain Flooring 
ee 5s SON Beek ; 23.75 19.75 
Aer ee 29.75 27.25 
Mixed Grain Plooring 
ee” ok ntuasenes or $15.75 
Coiling : 
Mee” nc ehaenwes aie 23.50 19.25 
ee” occas orcas 24.25 18.50 
Drop Siding, Lg 
Perret to 25.75 
sae re 38°00 26.25 Pe 
BD stivedtanconee 16.75 
Finish. Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
iiwitee .wsaidcuckecns $41. 4 5 $42.00 $52.00 
Common Boards, and Shiplap 

1x6” img” 0 lCsizre”)0)Ci«éWER’ 
a Sareea rae $17.00 $15.75 $18.00 $20.25 
No. 2 oe mph wari 11.50 12.50 11.00 13.25 
PO SE aererieces 7.50 8.50 8.50 owes 

Dimension 


No. 1, 2” thick— 
12’ 14’ 16’ 18’ 20% 22&24' 26&32’ 
4”.$16.75 $16.75 $18.25 $19.00 $18.75 . 


6”. 16.00 15.50 17.25 17.50 17.75 $20. 50 $23. 25 
8”. 16.25 16.00 17.25 17.75 17.25 20.25 22.76 
10”..16.75 17.00 17.25 17.75 18.00 20.00 22°00 
12”, 17.25 17.25 18.00 18.00 18.25 21.25 21.75 
2x4”, 8’, $16.25; 10’, $17.00; 2x6”, 10’, $15.50 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 an» 00 $11. 00 $11.75 — 50 $11.50 
No. 3... 8.00 7.75 a ey: 
No. 1 Common Timbers 
3x3 to 4x12” to 20°. surfaced ......... $19.00 
5x5 to 12x12” to 40". bs ia SS ee 16.75 
5x5 to 12x12” to 40’, surfaced ......... 18.75 
Pir Lath 
i ee ae LFA. ee epee ee ee $2.25 
B&better. Flat Grain Car Siding, 9 or 18’ 

WO ae xe bans ea ete 45 oS ee Recs $27.50 
TE” taclisecde es che viedat6beieeat eutewa 37.00 





INLAND EMPIRE PINES 


Portland, Ore., June 9.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, June 6. 
Reports of prices shown as S28 include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Feet Average 
Sold Pondosa Pine Price 


11,000 1x8” No. 1 common 82S rs eo 50 


411,000 1x8” No. 2 common S2S AL.... 22.79 
165,500 1x8” No. 3 common S2S AL.... 19.09 
389,000 4/4 No. 4 common S2S RW RL.. 15.34 
77,000 1x6” D select S2S RL.......... 42.16 
17,000 5, 6/4x4”"&wdr D sel S2S AL.... 52.80 
TL,0O0 int © mepnct BO Mess cccsecce sks 53.77 
15,000 5&6/4x4”"&wdr C sel S2S RL.... 63.27 
27,000 6” C bevel siding SM.......... 31.74 

104,000 we No. 3&btr shop S2S— 
ee Eth takeaearrowS Pes eer L eee 36.23 
No. 2 icaeehatieastS eee e ase es 24.14 
PHS gp ewdwes ewedlear secede Luxe 18.15 

~ Idaho White Pine 

20,000 1x8” No. 1 common S2S RL..... 39.00 
124,000 1x8” No. 2 common S2S RL..... 29.04 
107,500 1x8” No. 3 common S2S AL..... 22.15 
62. ,000 4/4 No. 4 common 82S RW RL.. 18.00 
51.500 ise”: 2 wpieet BES Ris... asccses 45.90 
4,000 5&6/4x4”"&wdr D sel S2S RL.... 59.00 
3,500 1x6 C select S2S RL............ 64.00 
15,000 5&6/4x4”"&wdr C sel 828 RL.... 74.47 
21,000 6” C bevel siding SM.......... 39.95 

2,000 5&6/4 No. 3&btr — s2s— 
ee RR tere Are Tapert 59.25 
BE UR. al vn ds i Dewees Pee ees ans 34.25 
Bk Bde hes Sd eblacté a eee ieereAtR 31.25 

Larch and Fir 

28,000 2x4” 16’ No. 1 dimension........ 18.69 
5,000 2x10” 16’ No. 1 dimension....... 18.90 
20,000 1x8” No. 3 common 82S RL..... 16.12 
15,000 4” C&btr vert. gr. fig RL....... 35.85 
15,000 6” C&btr D/S or rustic RL..... 30.10 





CALIFORNIA PINES 


San Francisco, Calif., June 12.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were re- 
ported by the California White & Sugar Pine 
Manufacturers’ Association for the period 
ended June 3: 


California White Pine 
All a 


No. 1&2 clr. C sel. D sel. No. 3 clr. 
ee ee eh 80 $65.90 $49.35 $46.85 
1 Oe 9.75 65.40 56.40 54.05 
SE detwe-o-aahe HH 90 59.70 50.10 57.00 
PED 79.45 68.50 58.75 60.95 

ornia Sugar e 
|. ere 97.05 84.05 64.95 53.85 
7 Sage es 89.10 72.35 59.10 63.90 
SP eee 80.05 74.10 52.90 71.75 
ero 99.05 84.05 68.55 89.25 
White Pine Shop Mixed Pines 
ee er a $31.90 a 
No. 1, 6/4xa.w.. 44.15 Common $42.60 
No. 2, 6/4xa.w.. 25.30 er ppeaee: 28.10 
Panel, %”xa.w.. 69.60 og potent 21.60 
Sugar Pine Shop Oe cee 22.10 
5 Se cawaa ee 42.45 Timbers ...... 35.45 
No. 1, 5/4xa.w.. 48.10 Siding, B&btr 
No. 2, 6/4xa.w.. 34.30 %x ‘o . 1.35 
White Fir a : 
C&btr, all sizes. $50.40 No. 1 4.45 
We. 1 COM. cces 20.30 No. alt aga 3.90 
No. 1 dimen, 1 hye the heppgern 1.30 
SEG ve vests 17.80 N 1 “ai gd , 
@ehes oO. im, 1}; ones 
Other than pen- wae sehen P : 
OS Weceeawoss $26.40 Australian . 
Douglas Fir yk $52.95 
C&better ...... $39.10 Oe. oscece 51.70 
Ties and timbers 29. =  } eo 45.95 
Dimension 17.9 S/ERB.W. devcce 56.05 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 2: 


Plooring 

in8e 1x4” 
Edge grain—Bé&better ........ $62.25 $62.00 
Flat —— bleh cate 40.50 39.50 
_) Se eer juas 32.00 
No BR aM Sitti a igi is 24.50 

Partition and Siding 
Boston partition, x4”, pS eee $41.25 
Drop Siding, 1x6”, B&better............ 39.50 

Finish and Moldings 
Finish, 1x5&10” B&better .............. $63.00 
5/4x5&10” B&better ievenenee but 70.75 
Came. Ge. WI, BH oan 6.68) 8 atavcawei 68.75 
Discount on moldings, 15%” and under... 42% 
1%” and over.... 42% 

Boards and Shiplap 
Boards and shiplap, 1x 8”, No. 1........ $34.25 
is ye Se 26.00 
| 2 oe Ss, eee 18.25 
Giininn, 126%, We. 2. .0ccncncesvesecsees 23.50 

Dimension 
Weai-1, Se 6", 24- BELT . ccc ccsccvevees $23.75 
Se 6", Bae GRE BE 2 ccc cvcsesbsrsye ,25.75 
ot ys oS Serre eT Te 
No. 2, 2x 4”, SG Oe OE 6 oo a0 eaciveonsns 21.75 
2x12”, 12 to s: at Pe Pret ree 23.50 
a 

oe a al ae PA ret Ce. eT. $3.35 





NORTH CAROLINA PINE 


Norfolk, Va., June 11.—Following are typi- 
cal average f. o. b. Norfolk prices, made during 
the week ended June 9, as reported by the 
North Carolina Pine Association: 


mise, t/4 
ge, oes 
2 4 ce KGa Goer De ee eR eS Se $44.36 
BS WIE son's 0660 0:0 50050 0aeeGabene eeuee 24.25 
Se NE. o-<.0.0- + ceeding seek eke ean ene se 18.86 
Bé&better No. 1 Box 
Se ésbeS ss Seven $44.66 hie one 
Se” saat bes wnek eum 44.69 eh a sep 
Sh awleneweee tins 45.12 $32.64 $25.75 
at a inn aievemnle 48.31 33.25 cio 
SE oi, ore kn wae Bd 54.89 34.84 25.63 
SU a ila Seem 63.70 42.38 28.22 
Edge, B&better, bf axioe be lal glatar ds etal 966-48 
B&better bark stripS......-..eeceeeeeee 31.95 
oe SS ere a 16.00 
BE a ies bs 6 Aeeumee tga risen ES si shes ms 
a Width Wider 
I cag aint gnthae acm aa Ra a $41.80 $37.32 
Wa, 3. GOMAMIOM. 60 oceecetcecs 35.56 35.58 
Bark strip partition, B&better.......... $35.24 
Box bark strips, dressed or resawnh..... 18.07. 
No. . pA 
Boo: g dresse rie 
1x oo Set atinlc ae aaa a ae 28.83 $20.42 
|) =F 2a Se pear 28.45 21.49 
TS Te er 28.53 21.46 
De” Swes ch aviienes bseenn Shan 29.25 21.72 


iP. o. b. Georgia-Alabama mill points. 





HARDWOODS AT CHICAGO 


Following are sales prices f. 0. b. Chicago ba- 
sis, as made by southern hardwood mills » lh 
the week ended June 5: 

4/4 5/4 6/4 8/4 


/ 
Rep Gum Ficurep— 


Qtd. FAS ....$116.50 ated ots le er ha 
Pin. FAS .... 115.75 nee ‘oa ‘ 
Rep Gum— 
ate, oe 97.25 rr ian douse 
No. & sel. 51.00 58.75 57.75 63.50 
Pin, FAS dee 97.00 101.36 eons vidos 
No. 1 & sel. 52.00 56.50 58.75 62.75 
Se ae 31.75 owe aie iewie 
Sap GumM— 
Qtd. [IFAS .... 58.50 61.25 62:25 63.26 
No. 1 & sel. 45.75 48.00 oe 51.50 
Pin. FAS .... 65.50 55.00 60.00 2 ae 
No. 1 & sel. 39.00 43.25 coe * 46526 
SS ae 25.50 27.00 29.25 eye 
TUPELO— 
Qtd. FAS .... 52.00 ° vee 
No. 1 & sel. 42.00 ‘ ree 
Pin. FAS .... 42.25 aie 45.75 
No. | & sel. 36.75 38.50 37.50 
ee eee 27.50 29.00 Some 
WHITE mA 
Qtd. FAS .. 127.25 1386.50 139:00 147.00 
No. 1 & se 71.75 aban ayer 
Pin. FAS .. 84.25 102.00 100.75 112.00 
No. 1 & sel. 57.00 66.25 69.50 80.75 
ct re 41.00 en gator 
No. 3 fig 29.25 
Rep OAKk— 
Qtd. FAS .. 106.00 
No. 1 & sel. 67.00 ee —: wine 
Pin. FAS .. 72.00 84.75 ooo. SO0S0 
No. 1 & sel. 51.75 62.50 57.00 68.26 
re 40.75 ab es waied + oaee 


MIxED OAKk— 





Sound. wormy. 40.50 59.00 
PoPpLAR— 

Pin. FAS .... 81.25 oso” Sa peat 
Saps & sel. 61.00 “ oie kes eR 
ae eee 50.00 55.00 ae 56.00 
No. 2-A 36.00 35.75 acehaial case 
No. 2-B 29.00 29.25 29.50 

ASH— 
ae 74.50 75.00 92.00 93.50 
No. 1 & sel cuats aay 66.25 65.50 
OS eee 31.25 rr 30.00 
Sort MapLE— 

SS eae 27.00 45.50 
BEECH— 

SS Pee 24.50 
HiIckory— 

|) . = eee fa ee 79.50 

No. 1 & btr 68.00 68.00 67.75 

No. 1 & sel neue i be 50.25 

SS Saar 37.50 

Sorr ELM— 
ZZ PES 54.75 61.00 67.25 
No. 1 & sel 35.25 46.00 52.50 
CoTron wooD— 

Box bds 9-12” 61.50 aoe 

> |) 51.75 Soba a 

No. 1 & sel 39.00 41.50 

Bass woop— 
| SRR 67.25 
No. 1 & sel 47.25 
SYCAMORE— 
Qtd. FAS 65.75 
No. 1 & sel 52.75 
MaAGNOLIA— 
| ae 72.25 76.00 76.50 77.75 

No. 1 & sel... 48.00 ‘gone 56.50 58.50 

Ts 2 xcuawns 30.25 33. owas 

Following are average carlot prices, Mem- 


phis base, obtained for oak floorin ng during 
the week ended June 2, as reported by the 
Oak Flooring Manufacturers’ Association: 


x2%” 18x14" Be %x1%” 


lst qtd. wht. 113.52 85.7 
1st ata, red... rr 4 a oii aon $62. 29 
2nd qt w&r... . een me. 
1st Bag wnat... 70.13 $61.55 63.31 54.94 
1st pln. red.... 68.09 59.78 52.84 45.58 
2nd pln. wht... 59.72 51.83 40.58 36.48 
2nd pin, red.... 59.62 53.70 37.86 37.41 
Srd w&r ....-- 39.20 33.84 31.63 30.63 
Wourth ....0%> 17.17 18.54 dima 8.00 
x2” %x1%” x2” &x1%” 

ist qtd. wht... 82.50 ane 90.25 ° 
2nd qtd. wé&r... eee ene 58.19 . 
ist pln. wht.... 68.09 64.50 66.26 a’ 
1st pln. wnt: oa My 57.56 mT oe 

d pin. wht... .6§ owe ‘ 
ond Loony red.... 54.50 aay 48.17 38.96 
Srd wér ...... ie jak 38.75 oo 





HARDWOOD FLOORING 


@ales by Michigan and Wisconsin flooring 
mills ef maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. 
cars flooring mill basis, during the week ended 


June 9 er 
First Second MTnira 
a ae ae $71.99 $61.24 $41.14 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
f. o. b. Wausau, Wis.: 
AsH— 

FAS Sel. No. 1 No. 2 No. 3 


4/4 ...$ 80.00 $ bo ye $ see $ yt $ 20.00 
5/4 ... 95.00 00 0.00 20.00 


6/4 ... 110.00 5s Hy 66.00 40 00 20.00 

8/4 ... 115.00 100.00 75.00 45.00 21.00 
Basswoop— 

4/4 74.00 64.00 48.00 31.00 22.00 

5/4 74.00 64.00 48.00 33.00 23.00 

6/4 77.00 67.00 53.00 35.00 24.00 
8/4 82.00 72.00 68.00 36.00 24.00 
10/4 90.00 80.00 65.00 45.00 ; 
12/4 100.00 90.00 75.00 55.00 ; 


Key stock, 4/4, $75; 5/4, $80 or on grade; 
FAS, $90; No. 1, $70. 


ix4-inch No. 1 face clr. &-btr., $60; 1x5- 
inch, $75. 


BrracH— 

4/4 ... 86.00 66.00 44.00 28.00 20.00 
ae coo SEee 71.00 52.00 34.00 20.00 
6/4 ... 96.00 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.0 21.00 
10/4 ... 110.00 100.00 90.00 60.0 wees 
12/4 ... 115.900 105.00 95.00 60.00 

3/4 ... 80.00 65.00 40.00 25.00 

Oe aco Fae 62.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wdr., 
ada $15; for 5-inch & wdr., 8-foot & lgr., add 


Price of ‘ & 6-foot lengths, $28. For sel. 


red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
clear 33° one and two face clear, $70; run of 
pile, 


Sorr ELm— 

4/4... 65.00 55.00 45.00 24.00 21.00 
5/4... 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 30.00 22.00 
8/4 85.00 75.00 63.00 35.00 22.00 
10/4 95.00 85.00 70.00 40.00 

12/4 100.00 90.00 75.00 45.00 

Rock ELmM— 

4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 %25.00 

10/ 95.00 75.00 50.0 

12/4 105.00 85.00 55.00 30.00 


*Bridge plank. 


Sorr MAaPLE— 


4/4 ... 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 45.00 19.00 
8/4 115.00 95.00 80.00 50.00 21.00 


Harp Mapite RovuGuH F.oorine Stock— 


No. 1 No.2 No.3A 

com. com. com. 
SE oe iw in uk ee ae @ oe $40.00 $30.00 $20.00 
Sy Ga norte sedeees <0 eebe 43.00 33.00 23.00 


Harp Mapite— 
Sel. No. 1&Sel. 
FAS 6*"&wdr. 6”&wdr. No. 2 No. 3 
4/4 .$ 62.00 $ 52. 4 $ by 00 $ 30.00 $ 17.00 
5/4 ... 75.00 65.0 5.00 33.00 19.00 


6/4 ... 88.00 68.00 $6.00 33.00 19.00 
8/4 95.00 75.00 63.00 34.00 21.00 
10/4 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 160.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrEecH— 
FAS Sel. He. 1&Sel. No.2 No.3 
5/8 oe 2 com. & bett $33.00 $16.00 
4/4 ...$ 55.00 $40. 00. "$35 5.00 25.00 19.00 
5/4 ... 60.00 50.00 40.00 30.00 22.00 


6/4 ... 170.00 60.00 50.00 35.00 22.00 
ee ste Sau odes 60.00 40.00 25.00 
Enp Daigo Wuitre MAaPLe— 

FAS and 

Nos.1 & 2 Nos.1 & 2 
ON ee ee ee $110.00 $ 85.00 
i mendes cae meeee 6nd 115.00 90.00 
DP tsa sekevetnes + sede 120.00 95.00 
ED cet ecce**cccccectes 130.00 106.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, June 11.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE — 


5/4&6/4 8/4 
ss ess sau $135 145 ted te 1 #1559165 
Selects ...... 105@110 110@115 115@120 
No. 1 com 80@ 85 85@ 90 90@ 95 
No. 2 com.... 45@ 50 54@ 59 55@ 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 
a yaa Rep OaAK— 

) Baa ae ear t we 

No. 1 com. a oe ee «be «ee see 
No. 2 com. eae Se 6ws cee ose eee 


PLAIN WHITE AND RED Oak— 
cA 


 ssvenxwes $1 4 eh at > Sar art Say 
BelectS .csecce 0@ 75 80 85 90 
No. 1 com.... ese 63 68@ 73 73@ 78 
No. 2 com.... 43@ 48 50@ 55 59@ 65 
No. 3 com.... 22@ 24 23@ 25 24 27 


Sound wormy. 46@ 48 60@ 62 60 65 


rr $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.. 53@ 55 58@ 61 65@ 70 
No. 2 com.. 28@ 31 33@ 38 38@ 43 
CHESTNUT— 

>) Farr $ 90@ 95 $105@110 +S 70 
No. 1 com 55@ 60 60@ 65 65 70 
No. 3 com.... 20@ 21 21@ 22 21@ 22 
Sd. wormy and 

No: 2 com... 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BrrcH— 
EE icmiaacite ace $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 65@ 70 70@ 75 70 75 

No. 2 com.... 33@ 3% 38@ 40 40 42 
BEECH— 

| ear, $ 60@ 65 $ te 4 70 $ 70@ 75 

No. 1 com.... 40@ 43 45 48 45@ 50 

No. 2 com.... 25@ 28 28@ 30 30@ 33 
PoPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
i) eer. 105 120 130 
Saps & Sel... 80 95 110 
| i roe 60 65 70 
a, © dese sais $ 38@ 41 44@ 46 46@ 48 
Ss 2 eee 26@ 28 28@ 30 30 

MAPLE— 
7 ctisnecces $ 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 

and sel. ... 46 51 58@ 63 63@ 68 

No. 2 com.... 34 36 86 40 38@ 40 





WEST VIRGINIA WOODS 


Philadelphia; Pa., June 11.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $1 ees Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, 

Chestnut: FAS, 4/4, $88@90; 5/ pad 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38 @40. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; w | and 6/4 


$1302 Clear saps, 4-inch and up: , $85, 5/ 
and 6/4, $95@100; oi, f09@ 110. Common, 
4/4, $62@65; 5/ and 6 /4, $70@75; ait. $78 @80. 
No. 2—A common, Py $45; 5/ and 6/4, $49; 
8/4, $51 @54. 2—B common, 4/4, $30; 


No 
5/ and 6/4, $32@33; 8/4, $34@36. 

Red Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$115@120; 8/4, $120@ 125. Common and select, 
4/4, $60@62. 50; 5/ and 6/4, $65 @67.50; 8/4, $76 
@75. No. 2 common, 4/4, $45 @ 47.50; 5/ and 
6/4, $47@50; 8/4, $50@ 

White Oak: FAS, on Sena 5/ and 6/4, 


. $125@130; 8/4, $130@140. Common and poreet, 


4/4, 0@75; 5/ and 6/4, $75@80; 8/4, $80 
No. 10075; 8 4/4, $50@53; 5/ and 6/4, $ Ae 
58; 8/4, $60@63. 


BLACK WALNUT 


Cincinnati, Ohio, June 11.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
265, 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
180. 
No. 1, 4/4, $92.50@95; 5/4, $105; 6/4, $115; 


8/4, $1 : : 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


SOUTHERN PINE TIES 


New York, June ll...Following are quota- 
tions on southern pine ties, f. 0. b. New York: 








All 8’ 6”— Sap Heart 
ill, ie TE SE I ee OE a oe $1.3 $1.66 
De elec wsr gaa toons aeee 1,26 1.55 
Ge.  “Secpes dasUsedesesbarvete 1.15 1.25 





PHILADELPHIA PRICES 


Philadelphia, Pa., June 11.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

“lorida * Florida Georgia 
LT $40.00 $44.50 $5500 
BET ~ine/e w 0% Kaede 39.00 42.50 51.00 
_ Me 40.00 44.50 51.00 
eae 50.00 52.50 56.00 
5&10x10” ......... 48.00 49.50 54.00 
c/a 60.00 64.00 64.00 
G&AZKIZ" 2... ccc 56.00 61.00 62.00 
PE” cesveneed 67.50 71.00 
DONEGMEO” wcccrcace eoce 64.50 69.00 
OS) _ frre ard nave e 83.00 
0 oF reas 77.00 


Lenghts 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%-inch Pace 
(Rail Delivery) 

B&btr, ht. rift.$85.00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 70.00 No. 2 sap flat.. 28.00 
B&btr. flat .... 49.00 No. 3 sap flat.. 19.00 


; Air Dried No. 2 Common mecfess 
1x6” %x5% ...$28.00 1x10” %x 9%..$29.50 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf Dimension, 84S, 44-inch Scant, 
10- to 16-foot 


De bétmewwainae $29.00 DE kee eneuas $30.50 
DT. sishscneee's | 2: swear, 31.50 
Se” #wcad vee ae 29.00 . 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
TOESIE” PIFE 2 circccce $67.00 $62.00 ee 
sates eee 46.00 40.00 $28.00 

a, mates North Carolina Roofers 

1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 


1x8”, %x7% |.. 32:00 1x12”’ %x11%4."°33'50 
}2-inch thick, ‘$1 more. — 


Red Cedar Bevel Siding 


RG a he RINE tee ag EO 40.00 
FR Ae ee ee ES Oe +86. 00 
SE > ME kc ceccuvienetiebawecbegbuuaes 65.00 





x2 2 

MFMA First grade .......... x2” ae CE Fy 

MF'MA Second grade ......... 70.75 7428 

MPMA Third grade .......... 50.75 54.25 
Redwood Siding 

BSE: in ve 0 whe Gee eNa% nese MOE $32.25 $30.25 

ME ols be tow mrince ie wal ae 36.25 34.25 

ME” 38s wh dnd beled dene wor 57.75 56.75 

Pondosa Pine Dressed 

D No. 2 No. 3 

OF ogee $ 67.50 $57.50 $44.25 $36.75 

ff err 72.50 62.50 41.25 38.25 

IN. - aciarene ewe+ 72.50 62.50 41.25 38.25 

De. - Seevrienwe 82.50 72.50 42.25 38.25 

ill 97.50 87.50 45.25 39.25 

if” and up..... 102.50 92.50 48.25 43.25 
Lath, 4-foot No. 1 

RS og as are cne i $6.50 c.i.f.—$6.75 delivered 

CO ee 4.90 c.if.— 5.50 delivered 


Prices obtained for southern hardwoods dur- 
ing the week ended June 5, reduced to an 
f. o. b. Cleveland basis, were as follows: 


‘ 4/4 5/4 6 8 
WHITE Oak— / i és 


Pin. FAS ....$107.75 sigs. 00 $126.25 aes cals 
No. 1 & sel. 74.25 3.75 79.50 $83.25 
No. 3 flg .. 31.75 ; wis 

Rep OAK— 

Pin. FAS .... 102.75 112.00 140.00 
No. 1 & sel 65.75 67.50 ie aah 
No. 2 cece S58 57.75 63.00 

MIXED OAK— 
Sd. wormy ... 52.50 
PoPLaR— 

Pin. FAS .... vinvoa* Sn eee 

No. 1 & sel... 56.50 

No. 1 com..... 57.25 

a > eee 46.25 

Sorr MarpLe— 
i aa 33.75 
Harp MaPpLe— 

BE. 6 x ofohn bt b's aunhie ee manag 89.00 

SS eS ae re wa eit 56.50 

No. 1 & sel... 55.50 wirata asia wri wee 

aR 35.00 es De 36.00 ‘ 

Hicxory— 
No. 1 & sel... pas sbi i > ante 43.09 
CHESTNUT— 

Pin. No.1&btr. 40.75 44.75 
No. 1 & sel. 54.25 + ees 
| ee eee 27.00 
SS See 22.50 
FAS rmy 53.75 
Sd. wofmy.. 40.25 

BasswooD— 
ae aio 80.25 
No. 1 & sel 56.00 hare 
BircH— 
Oe eee eras 47.00 
BucKEYE— 


No. 1 & sel... 48.25 





Ju 


am n tete Oe Se. A He 
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_ POPLAR BEVEL SIDING 3 


Louisville, Ky., June 11.—Rainy weather for 


ces two or three weeks has rather curtailed build- 
ely ing activity in Kentucky, and demand for pop- e a Coc ruce a ers 
WS: lar siding is just a trifle lighter. Prices re- 


main firm: 








FAS Select No. 


pi | einey BP allele alghe sige | because of Their Strength and 
















gia SANOR «0:00 50 35@ 36 22@ 24 18@ 20 

».00 

1.00 

5 P . P 

500 For Editorial Review of Current Market 

+ Conditions See Page 37 

-00 sepia aiding 

2.00 

.00 NORTHERN PINE 

00 MINNEAPOLIS, MINN., June 11.—Orders . ° 

7.00 for northern pine are running heavier than in The genuine air 
the preceding month, and a number of manu- 4 

oot facturers and wholesalers have nearly a dried spruc e that 
ago yccerviggs nested tah: paainete on Babcock Spruce Lad- 

, the box trade is lively. rices have under- ‘ 

ace gone no change. ders are made of in- 

+ BUFFALO, N. Y., June 12.—Some items in sures ladders that are 

9.00 northern pine have been scarce recently, par- After all what the strong and durable . 
ticularly lower grades, but with the receipt ° ° 

50 of lake cargoes, and additions by rail, this ladder buyer wants 1S yet light and easy to 

).00 shortage is expected to be relieved soon. Buy- 4 

ing is not brisk, but mill stocks have been a a ladder that 1S =" handle. 
good deal. reduced, and a number of retailers 1 = 

0.50 are shopping around for their requirements. enough to make 1 And here in a nut 

1.50 Demand for building grades is somewhat absolutely safe, yet shell is why Babcock 
smaller than it was last year. 


light enough to be 


Spruce Ladders are 
easy to handle. 


af EASTERN SPRUCE outselling so many 




















8.00 BOSTON, MASS., June 12.—Although the be as i - 
eastern spruce market is strong, the present And this 1S just ex- other kinds of lad 
250 situation is not entirely satisfactory. A large ders. 
3.50 percentage of current orders is for mixed actly what Babcock ——=_ 
lots. The base price for frames 1s still $42, =a . 
but concessions are reported. Offerings of Spruce Ladders are. Write for the Babcock catalog. 
0.00 random are very light. The going price for 
eae scantling is $35. Boards are scarce and very 
firm, although demand is quiet. Th W W BABCOCK CO BATH N y 
- - 
2% HARDWOODS se Stina = 
8.25 
Me CHICAGO, June 13.—Thick No. 1 and better 
« maple, birch and elm are moving freely to TE RI ET LRP ILA L ET ET TET IE IE ARIE NR Ey 
asie the automobile body plants, with dry mill si @ 
4.25 stocks becoming rapidly depleted. Flooring 
6.75 maple is in big demand, some factories ac- Z es QT e q 
cepting flooring stock that is only partly 


~ 


dry. The winter’s cut of northern hardwoods 
is rapidly getting into shipping condition, and 
another thirty days will see it in fairly 
good shape. The price situation is unchanged. 
In southern hardwoods there is a little sap 
gum moving. The oak market is strengthen- 
ing, particularly on FAS. 


os po BSA, 


eth ed wt pt et pd 
bo pone no te-3 


MNanviwsvig 


¥ 
= 
oO 
2 


se MINNEAPOLIS, MINN., June 11.—The late 
: spring has retarded building operations in both 
city and country. Hardwood shipments and 
ND production are low. Low southern prices have 
held down northern prices. Better grades of 
lur- flooring have advanced about $5 a thousand, 
but even present prices are tco close to pro- 
duction costs. . 





CINCINNATI, OHIO, June 11.—Prices of 
southern hardwoods are unchanged, with the 
market generally dull. Wholesalers report 
hand to mouth buying. Several inquiries were 
0.00 received from oak flooring manufacturers, but 
— differences in views as to prices prevented 
3.00 sales of more than small lots. Furniture buy- 
ing is much curtailed. Purchases by the auto- 
motive industry are small. 





BUFFALO, N. Y., June 12.—The hardwood 
trade is of fair volume, though few large 
sales are being made. Consumers have been 
following the plan of buying as the stock is 
needed. Prices are holding about firm and 

s j ri ; ity. * 

6:50 mebrnie See hare We should not be surprised There need never be any 


9.00 HOUSTON, TEX., June 12.—Hardwoods to see the time come when question of the grade of saw 
cree have shown no improvement. Aside from a 


i : highest 
fair movement of sap gum, cypress, and oak, all lumber will be graded files you cy The hig "1 
there is little doing. Prices are low. and trademarked, enabling grade saw files are trade- 
the purchaser to identify it marked with the Nicholson 
ST. LOUIS, MO., June i1.—Demand for 


southern hardwoods is slow. Automobile body beyond the slightest doubt. and Black Diamond Brands. 
concerns continue to supply most of the busi- 


ness but are beginning to cut down produc- NICHOLSON FILE COMPANY 


tion. Their orders run largely to thick elm z : 
and maple. The furniture trade is inactive Providence, R. 1., U.S. A. 
and local observers do not look for much busi- Providence Factory Philadelphia Factory 


ness from this source until after the July NICHOLSON FILE COMPANY G. & H. BARNETT COMPANY 
shows. Demand is weak for interior finish, 
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Railroad 
Cross Ties 
Lumber 
Poles 


Carbondale, Ill. Grenada, Miss. 





Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 


- Piling 


TREATING PLANTS:— 


North Little Rock, Ark. Montgomery, Ala. 
Louisville, Ky. 


“FROM THE TREE TO THE JOB” 


Bridge Timbers 
Car Stocks 


Posts 








“QUALITY ” 
Oak Flooring 


builds trade on merit. 
Order it in mixed cars 
with “‘Kilmoth’’ Closet 
Lining. 


Sledge Ave. and Southern Ry. 








Make Homes More Salable 


—not alone new ones, but also old houses—by encouraging 
owners to line @ll closets with 


“KILMOTH” Closet Lining 


Red" this stock Peeteeres oo pom, Aromatic 
d. Gedar and you'll notice an n ea@les. Order 


or carlots mixed with orqualite” Oak Flooring. 


De Soto Reims Flooring Company 


MANUFACTURERS AND WHOLESALERS 


MEMPHIS, TENN. 











6ak flooring and low grade box factory stock. 
Prices are maintained at low levels. Dry 
stocks are plentiful and some mills have shut 
down while others are curtailing operations, 


FIR, SPRUCE, CEDAR 


CHICAGO,. June 13.—There is some mixed 
car business coming out from country yards, 
but local retail trade is rather slow. In- 
dustrial trade is on a fair basis. The Coast 
fir market is still very firm, as the mills 
are booking a comparatively heavy business. 
Drop siding is still scarce and prices remain 
very firm. The cargo markets are more active 
than for some time, and the mills are heavily 
booked on Atlantic coast business. Demand 
for Engelmann spruce holds up well. Mill 
stocks of the items most called for are badly 
depleted, and prices show a higher tendency. 


KANSAS CITY, MO., June 12.—Sales man- 
agers are finding it a little difficult to keep 
up with prices on fir these days, especially 
those of boards. Some items are getting very 
Scarce at mills, 8-inch boards being especially 
hard to find. The demand from city yards 
has been increasing of late, and there is a 
better call for finish. 








BALTIMORE, MD., june 11.—A slight ex- 
pansion in the fir movement js noted, with 
prospects of further gains. Because of the 
slow movement and more active competition, 
distributers now manifest greater hesitancy in 
ordering 200,000 or 300,000 feet than they for- 
merly did in taking 1,000,000 feet. The un- 
derlying tone of the market is rather better 
than it was, though quotations have not been 
marked up. 


NEW YORK, June 12.—More large cargoes 
of fir were received last week, but nearly all 
of the lumber was consigned. Conditions in 
the local harbor are reported good, though 
gome large concerns have big stocks. Retail 
buying is spotty. Yards are not heavily 
stocked. Prices are firm. 


CYPRESS 


ST. LOUIS, MO., June 11.—Cypress demand 
is fair: Nearly all users are in the market 
for occasional fill-in requirements. There is 





buying of No. 1 cypress by the coffin trade; of 
No. 2 cypress, by glass interests; and of shop 
by sash and door firms. There is no feature- 
able change in the list. Demand for red 
cypress is fair at unchanged quotations. 


HEMLOCK 


CHICAGO, June 13.—Country retailers are 
actively in the market for northern hemlock, 
dry mili assortments of which are badly 
broken. Prices hold firm at $3.50 off the 
Broughton list. 


NEW YORK, June 12.—Demand for hem- 
lock lumber is rather slow, but West Coast 
timbers are selling fairly well to yards in 
sections where residential building is aetive 
Yards are not stocked to any extent, and few 
wholesalers have large quantities on hand 
Prices are invariably firm. 


BOSTON, MASS., June 12.—Eastern clipped 
hemlock boards have sold at $33. One manu- 
facturer is quoting $35, but retailers can get 
satisfactory western hemlock for materially 
less. Northern clipped boards are $32@32.50, 
and random lengths, $30@31. Western hem- 
lock is firmer and demand is distinctly better 
than in May. Desirable No. 1 boards have 
advanced about $2. 


WESTERN PINES 


CHICAGO, June 13.—There is a fair amount 
of California white pine moving to sash and 
door and window frame factories. Mill stocks 
are well assorted and prices are unchanged. 
Pondosa pine is moving more freely in the 
local market to the retail trade. Idaho pine 
is also somewhat more active. Prices are 
firm at the recent advances. 


NEW YORK, June 12.—Prices on all items 
of Idaho pine have continued to strengthen. 
and wholesalers are worried as to whethe1 
mills can supply their needs. Some of the 
wholesalers have received reports that mill 
stocks are short and that delay may be ex- 
pected in filling orders. Pondosa prices are 
firm, but there has been no advance. 


BUFFALO, N. Y., June 12.—Business in the 
California pines is ‘spotted. In the opinion of 
some wholesalers, volume is about two-ihirds 
that of a year ago. Certain districts are doing 
pretty well and seaboard sales have shown 
recent improvement. Prices are stiff on shop 
and better lumber. Pondosa common stock 
has advanced and there is an unusual scarci y 
of 12-inch boards, most mills having none, 
Factory lumber generally is in small supply, 


KANSAS CITY, MO., June 12.-—Activity in 
western pines is holding up well, with Califor- 
nia buying quite active. There is a good de- 
mand from both city and country yards, and 
industrial consumers are buying enough to 
keep their stocks up. Wide boards, casing, 
base and small dimension are in best demand. 


SOUTHERN PINE 


CHICAGO, June 13.—Retail yards are not 
particularly active in the southern pine market 
at the moment, seemingly having enough stock 
to carry them over for a while. Industrial 
consumers are taking crating lumber and 
maintenance material in fair volume. Prices 
hold steady. 


KANSAS CITY, MO., June 12.—Demand for 
southern pine is in about the same volume 
it has been for several weeks, with some gain 
in city demand and a small falling off in coun- 
try. Demand is a little better in the Fast 
and the Lake States. Orders for the most part 
call for mixed cars. Finish is in a little 
better demand. Prices here have shown prac- 
tically no change. 


CINCINNATI, OHIO, June 11.—Bad weather 
was a big factor in holding down southern 
pine sales last week. Spot stocks are still 
at a $1.50@2 premium, due to the inability of 
the mills to make deliveries. Wholesalers’ 
stocks are becoming low, and mill shipments 
are thirty to forty-five days behind placement 
of orders. 


BOSTON, MASS., June 12.—Southern pine 
prices are firmer and demand is improving. 
Orders are mostly for rather small lots wanted 
promptly. Several manufacturers whose price 
lists were in the lower range have announced 
moderate advances. Retailers are more easily 
interested in flooring. Bé&better 11/16-inch 
partition has sold at $47.50. 


ST. LOUIS, MO., June 11.—Unfavorable 
weather has interfered with shipments of 
southern pine and has cut down orders from 
northern and eastern territory. Most busi- 
ness is supplied by rural yards which are in- 
terested chiefly in boards and dimension, City 
yards are not very active. Industrial trade 
has slowed down somewhat, partly on account 
of the uncertainty attending the political con- 
ventions. 


HOUSTON, TEX., June 12.—Excellent crop 
prospects in central, north and eastern Texas 
have considerably improved the outlook for 
southern pine, Recent advances of 50 cents 
to $1 on various items were followed by sim- 
ilar advances last week. The new advances 
are on shiplap and boards, No. 1 dimension, 
and 1x4- and 1x6-inch No. 3. Export trade is 
holding its own. 


SHINGLES AND LATH 


NEW YORK, June 12.—Demand for eastern 
spruce lath is fairly active, and supplies are, 
to say the least, adequate. Recent arrivals 
have kept pace with sales and prices have 
remained firm. There are quantities of nearly 
all varieties of West Coast shingles in the 
hands of wholesalers, but retail dealers are 
not buying to a great extent. Few yards are 
well stocked. Prices are holding very well. 


HOUSTON, TEX., June 12.—Sales of shin- 
gles are few and prices are none too attrac- 
tive. Lath have shown a decided improve- 
ment. Prices on No. 1 are $2.75, and on No. 2, 
$1.90. 


KANSAS CITY, MO., June 12.—Shingle de- 
mand is holding up well and quoted prices 
are easier to get than they have been for 
some time. Some ordinary cleats have sold 
at $2.45, while stars. are quoted at $2.20. 
Orders from city yards generally call for the 
premium grades. Demand for siding also is 
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a little better with California pine and red- 
wood leading in this market, and prices are 
firmer. Some red cedar is taken in mixed cars. 
The demand for lath has continued good, 
orders being divided among California pine, 
redwood and southern pine mills. There are 
occasional calls for cypress lath and shingles 
in mixed cars. 


- BOXBOARDS 


BOSTON, MASS., June 12.—Boxboard dis- 
tributers describe current demand as season- 
able and about up to expectations. Producers 
have no excess stocks of dry box lumber, hence 
prices are being well maintained. Round edge 
white pine inch boxboards are $28@30. 


CLAPBOARDS 


BOSTON, MASS., June 12.—Demand for 
eclapboards has improved. Retailers are more 
easily interested. Orders are being placed for 
rather moderate assortments to be delivered 
promptly. Eastern spruce and native white 
pine are very scarce and firm. The bulk of 
the current dealing is in West Coast clap- 
boards. 


OBITUARY 


A. E. SIMMONS, president of the Glade. 
Creek Lumber & Coal Co., af Hamlet, W. Va., 
was shot and killed on Monday, June 11, by 
a subcontractor in his logging camp with 
whom he had a disagreement. His book- 
keeper, who was with Mr. Simmons, was also 
dangerously wounded by the murderer. Mr. 
Simmons was widely known in the southern 
hardwood industry and deep regret is ex- 
pressed for his tragic death. He had been 
associated with the lumber and logging busi- 
ness of West Virginia for more than thirty 
years and was a charter member of the 
Appalachian Hardwood Club and formerly 
prominent in the Appalachian Logging Con- 
gress. Before acquiring the timber tract 
near Hamlet on which the company is now 
operating, Mr. Simmons was for 12 years 
manager of the Boone Timber Co. at Clothier, 
W. Va. He was 59 years old and made his 
home in Charleston. 

















WILLIAM H. GILL, for many years en- 
gaged in the lumber business at Trenton, 
Ont., died at his home there on June 7, at the 
age of 69. He was born in England and went 
to Canada as a boy. Fifty years ago he en- 
tered the employ of the Ritchie Co., of Belle- 
ville. Later he was connected with the Gil- 
mour Lumber Co., and became a partner in the 
succeeding firm, Gill & Fortune, which has 
been continued. He was a member of the 
Anglican Church and the Masons and Odd 
Fellows. Surviving are his wife, Mrs. Wini- 
fred Evans Gill, and two sons, E. J. Evans 
and W. J. Evans; also seven sisters and a 
brother, 


ARTHUR P. VINAL, one of the old time 
lumber merchants of Boston, Mass., died on 
June 1 at his home in Somerville, Mass., in 
the frame house, 36 Walnut street, where he 
was born seventy-four years ago on June 14, 
1854. Mr. Vinal was engaged in the lumber 
business for many years in the Charlestown 
section ‘of Boston, retiring from active busi- 
ness about eight years ago. He was a son 
of Robert A. inal and Almira Pierce Vinal, 
and on the maternal side was a direct descen- 
dant of Captain John Parker, who commanded 
the Minute Men at the Battle of Lexington. 


LOGAN MULLINS, aged 62, retired lumber- 
man of the Beefhide Creek section, Pike 
County, Kentucky, died at his home “Field 
Croft” on Saturday morning, June 9 after an 
illness of several weeks. Mr. Mullins was 
one of the early hardwood operators in eastern 
Kentucky and was widely known in that sec- 
tion. He retired from active business last 
summer, selling his mills and interests. A 
widow and six children survive. ‘ 


GEORGE SEUBOLD, 70 years old, who for 
many years was affiliated with the Hunting- 
burg Planing Mill Co. at Huntingburg, Ind., 
died Wednesday, June 6 at his home at Hunt- 
ingburg, of apoplexy. He retired from busi- 
ness four years ago. Besides the widow, he 
is survived by two sons, Dr. Frank Seubold 
and Henry Seubold, both of Chicago, 





ALVA W. BRADLEY, 79 years old, died at 
his home in Denver, Colo., last week after an 
illness of several months. Born in Litch- 
field, Ohio, in 1849 Mr. Bradley was graduated 
from Albion college, Albion, Mich., at the age 
of 22 years. He went to Colorado in 1907 
from Duluth, Minn., where he was engaged in 
the lumber business. He had been a resident 
of Denver twenty years. 





Advertisements will be inserted in 

this department at the following rates: 

30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 


Heading counts as two lines. 
No display e the heading can be ad- 
mitted. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. mg must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























FOR SALE—VIRGINIA LIVE CHESTNUT 


cars 4/4 Sound Wormy 
ears 5/4 Sound Wormy es 
cars 6/4 Sound Wormy 
cars 4/4 No. 3 Common 


wo ou 
oanteo 


PLAIN RED OAK 
2 cars 4/4 F.A.S. 
10 cars 4/4 One Common & Selects 
8 cars 4/4 Two Common 
2 cars 5/4, 6/4 & 8/4 One Common & Selects 
SOUTH RIVER LUMBER CO., INC., 
Northumberland, Pa. 





WANTED. DETAILER AND BILLER 


For sash, door and millwork plant, to take work 


off of plans, detail and bill into mill. Give ref- 
erence in detail and salary expected. 


Address ‘‘S. 101,” care American Lumberman. 


WANTED EXPERIENCED YARD FOREMAN 
Give experience, age, salary desired. PANTZER 
LUMBER CO., Sheboygan, Wis. 


WANTED MILLWORK MAN 
Who can intelligently piece bill and detail all items 
of millwork from. plans or estimates into the fac- 
tory. A knowledge of cabinet work and stairs is 
essential. 
Address ‘“‘S. 105,”" care American Lumberman. 


CAPABLE PLANING MILL & WOODSHOP MAN 
Equipment includes Molders, Matcher, Band Resaw 
and Rip Saw and machines for certain special 
production. Location middle west. Permanent. 
Give experience and references. 

Address “S. 108,’ care American Lumberman. 


LUMBER YARD MANAGER WANTED 
An executive to take charge of a retail lumber 
yard in Chicago doing a fairly large business with 
lots of room for improvement. Should have con- 
siderable experience in sales organization and 
would prefer one with Chicago experience, This 
is a good opportunity for the right man. 
Address ‘“‘S. 109,” care American Lumberman. 


WANTED YOUNG MAN STENOGRAPHER 
For lumber office. Competent to operate mimeo- 
graph. State age, experience, references, and salary. 

Address “S. 120,” care American Lumberman. 


WANTED—ASSISTANT SALES MANAGER 
By nationally advertised manufacturer to take 
charge of plywood sales. Must know plywood 
manufacture and construction. 

Address “R, 118,’ care American Lumberman. 


WANTED WORKING FOREMAN 
In one of the smaller yards in Chicago. Must 
understand the work. Age 25 to 40. Give experience, 
Address “R. 1238,” care American Lumberman. 





























WANTED 
A thoroughly experienced man acquainted with 
manufacturing and selling, to assist the General 
Manager and Sales Manager of a hardwood plant 


in the North, 
salary wanted. 
Address ‘S. 122,’’ care American Lumberman. 


RETAIL YARD AND MILL WANTS 
Truck driver, moulder man and frame maker who 
can take a financial interest in the company. Only 
reliable, sober men considered. Give full details in 
first letter. 
Address “R. 108,’ care American Lumberman. 


WANTED—EXPERIENCED 
Millwork Estimator and Salesman on special odd 
millwork, on school houses, churches, residences, 
etc., from Architects’ plans. with New York State 
experience. Apply THE MARKERT MANUFAC- 
TURING CO.. Syracuse, N. Y. 


WANTED—AN EXPERIENCED SALES MANAGER 
By a company doing an annual retail lumber and 
mill business of a million and a quarter a year, 
located in western New York State. This is a 
wonderful opportunity for a man of ability and 
experience, State salary expected and references. 
Address “‘R. 105,” care American Lumberman. 


WANTS SUPPLIED 
Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., Chicago. 


Give age, experience, references and 

















TWO ENERGETIC SALESMEN 
Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis. 
State age, experience, references and salary ex- 
pected. 
Address ‘‘S. 119,’’ care American Lumberman. 


MILLWORK SALESMAN 
To sell special millwork in Northern Illinois. 
po ag of pricing and surveying quantities from 
ans. 
Established trade. ROCKWELL MANUFACTUR- 
ING COMPANY, 572 Park Street, Milwaukee, 
Wisconsin. 


EXPERIENCED SALESMEN WANTED 
Must be thoroughly familiar with Inland Empire 
Products; large personal acquaintance industrial 
or consuming trade. Openings IIll., Wis., Ind., Mich. 
Genuine opportunity for live wire salesmen. Re- 
plies will be treated confidential and should give 
references and territory traveled. 
Address ‘‘R. 109," care American Lumberman. 


WANTED EXPERIENCED 
Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 
Address ‘‘R. 124,’ care American Lumberman. 


WANTED: COMPETENT SALESMAN 
To represent large factory in sale of desk and 
table tops to furniture manufacturers. Would 
consider commission arrangement with salesman 
now handling non-competitive lines. State expe- 
rience and references. 
Address “P. 112,’”’ care American Lumberman. 


SASH AND DOOR SALESMAN 
experienced in selling and estimating stock and 
odd millwork to travel in Kansas for established 
wholesale Kansas City millwork concern. Give 
age, experience, salary requiremetns and full par- 
ticulars in reply. 

Address “M, 126,” care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, 
new or second-hand. machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Want- 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Ill. 


WANTED SALESMAN 
To sell Industrial and other users of Hardwoods, 
White Pine and Western Coast Products on com- 
mission basis in New York City. 
Address “H. 106,” care American Lumberman. 


EXPERIENCED SALESMEN WANTED 
Southern Wholesale Firm has opening for several 
experienced lumber salesmen familiar with South- 
ern lumber Location Pennsylvania, New York 
State, Connecticut and Massachusetts. State age 
and salary wanted. Give reference and past ex- 
perience. 

Address ‘“‘B. 133,’”’ care American Lumberman. 


DO YOU WANT EMPLOYEES? 
You can get good help by advertising in the 
Wanted-Employees column of the AMERICAN 
LUMBERMAN. ; 


WANTED SALESMAN 
To sell industrial afd other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 
Address ““M. 15," care American Lumberman. 


SALESMAN WANTED: 
Young man to call on the furniture and industrial 
trade around New York City. Must be experienced 
and know the veneer and panel business. Give full 
particulars. 
Address“ ‘“‘M. 103," care American Lumberman. 





























































































































1 8 satan Braces ONT 




































































































Oe ERE ERP RN RNR EE eS Nene tty 








AMERICAN LUMBERMAN 





JUNE 16, 1928 








WANTED—FIRST CLASS 
Locomotive ‘machinist who is capable of doing his 
own locomotive repair work and all shop work. 
This is for one of the largest sawmills in northern 


Wisconsin and a good, steady position, 
full information in first letter. 
Address “S. 102,’ care American Lumberman. 


LOOSE LEAF ESTIMATE FORM 

At last! An estimate sheet of standard letter- 
head size, 8%x1ll. Firms doing extensive estimat- 
ing find a single sheet ample for the most com- 
plicated estimate. Fits the typewriter, handy on 
the desk, convenient for filing, mailing and bind- 
ing in standard equipment. Forms are padded 
25 triplicate sets, 75 sheets to a pad, and with 
three holes to fit standard binder. Original white, 
and duplicate and triplicate in colors. Five pads, 
$4; ten, $7; binder, $1.75. 


Please give 








YARD MANAGER AND ACCOUNTANT 





Wants situation. Thoroughly experienced in both 
office and yard Can handle any yard wanting a 
first-class man Chicago or vicinity preferred. 
Address “S. 114," care American Lumberman. 
COMPETENT HIGH-CLASS LUMBER SALESMAN 
Particularly experienced with all Pacific Coast 


timber products, including red cedar shingles; 
also thoroughly familiar with California white and 
sugar pine, especially factory stocks and uppers, 
and also yellow pine Prefer central or. mid- 
dle west and eastern states territory. Constant 
worker, reliable, good record. Available now. 
Address “S. 115,” care American Lumberman. 


SAW FILER 
Wanted, position as Saw Filer. Experienced in 
Band, Circular and Gang filing. Six years’ experi- 
ence, Can give reference. T. C. BAILEY, Box 42, 
Pits, Ga. 


WANTED TO MANAGE GOOD YARD 
By experienced manager. Good education. Know 
lumber, supplies, hardware, millwork. Several years 
experience traveling salesman, Can start soon, 
Address “‘S. 117," care American Lumberman. 


HIGH CLASS BAND AND CIRCULAR FILER 
Wants position. Guarantee success, 
Address “S. 118,’’ care American Lumberman. 


WANTED POSITION AS ACCOUNTANT OR 
assistant yard manager. Experienced lumber book- 
keeper, credits and collections, purchasing. ship- 
ping, estimating and selling. Chicago experience. 

















Age, twenty-nine. married; locate anywhere. 
Address ‘‘P. 116,"" care American Lumberman. 
WANTED—POSITION AS SALES MANAGER 

By thorough lumberman with long experience in 

long and short leaf pine and hardwoods, and on 


road as salesman, Available at once, Best of ref- 
erences. 


Addres “S. 121,” care American Lumpberman. 


DO YOU BELIEVE IN ADVERTISING? 
If so it will pay you to get in touch with me. 
Am old enodggh to have had fourteen years expe- 
rience in lumber sales promotion and a advertising. 
Young enough to put a hard job over. At the 
top in my present position. If you need sales 
ideas, faithful effort and constructive advertising, 
write. 
Address “‘R. 119,"" care American Lumberman. 


EXECUTIVE POSITION WANTED WITH 
Lumber, millwork concern; 20 years’ experience in 
sales, executive or lumber, millwork and building 
material in its entirety. Age 39; single. If you 
are not getting results I can show you. 

Address “‘R. 103," care American Lumberman. 


EXPERIENCED PLANING MILL FOREMAN 
Wants position. Can get results. 20 years’ ex- 
perience. Steam or electric. Detail or stock mill. 
South or southwest preferred, but will go anywhere, 
Permanent. Married. Strictly sober. L. C. SEAGO, 
180 Brookdale Ave., Newark, N. J. 


WANTED—MANAGEMENT OF RETAIL YARD 
Lumberman, 16 years’ experience, wants manage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R, 112,” care American Lumberman. 


HARDWOOD SALES MANAGER 
Desires connection with good mill or live whole- 
saler. Have experience and know both Southern 
and Northern hardwoods. Acquainted with indus- 
trial trade in North Central States. 
Address “R. 115," care American Lumberman. 


A. 1. PLANING MILL MAN 
Both hardwood and pine. Band resaw filer or 
moulderman. Best references furnished. 
Address ‘“‘M. 117," care American Lumberman. 


CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and bor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $4 
AMERICAN LUMBERMA 
431 South Dearborn 8St., Chicago, M itinols. 



































IF YOU ARE INTERESTED IN 
the services of a capable lumberman as sales rep- 
resentative please communicate with me, Twenty 
years’ experience as road salesman, sales manager 
and buyer. Large following among industrials and 
yards trade in western New York and Ohio. Now 
employed; A-1 references. 
Address “M. 106,” care American Lumberman. 


BAND SAW FILER 
Desires position at once. Good reference. 
Address E. C. JONES. Box 56, Kinzua, Pa. 


AN EXPERIENCED GRAIN AND LUMBER 
Manager wishes to connect with a line, or inde- 
pendent company. Must bea station doing two hun- 
dred thousand or better in grain and thirty thousand 
in merchandise annually. Can take stock. Am 
now employed. Al references. 

Address “M,. 123,” care American Lumberman, 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Ill. 


TURNER, STICKER HAND, KNIFE GRINDER, 
Saw filer and set up man wants position. 
Address “R. 121,” care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Wants change. Yard or road. National experience 
north or south, References Al. 

Address “P. 118," care American Lumberman. 


EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years’ wholesale and retail experience. 

Address “G. 112,” care American Lumberman. 


HAVE YOU SOME MACHINERY 
Standing idle taking up room? Why not sell it? 
An advertisement placed Mm the Wanted and For 
Sale Department would reach the buyers. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., 
Chicago, Il. 


YOU SEE THESE ADVERTISEMENTS 
Why not place your ad in the classified department 
of the AMERICAN LUMBERMAN? When you 
want employment advertise in the paper that 
reaches the people. 





























MANUFACTURER HIGH GRADE CIRCULAR 
Sawed river bottom hardwoods, 1,000,000’ on sticks, 
producing 10,000’ daily Gum, Sycamore, Oak, etc., 


wants established selling connection, 
commission or wholesale, selling consumers, no 
financing. Outline proposition first letter to 
“S. 112,” care American Lumberman. 


AN OLD ESTABLISHED WHOLESALE LUMBER 
company is interested in handling the sales in 
Pennsylvania, New York and the New England 
States, for Southern mills cutting white oak, soft 
texture red oak and soft texture white ash. 
Address “S. 103," care American Lumberman. 


WANTED WEST COAST CONNECTION 
Would like to make a connection with a good 
reliable West Coast Producer. Have several Sales- 
men calling on trade in Iowa, Minnesota and Wis- 
consin. 

Address “S. 107,"’ care American Lumberman. 


PROFITABLE PRODUCT WANTED 
For manufacture in large woodworking plant here. 
Gearon MR. ADAMS, P. O. Box 2028, Richmond, 
Ta. 


high-grade 














WANTED TO BUY 


WE ARE IN THE MARKET FOR 
Oak Dimension Stock in carload lots at the rate of 
about one ear per week. THE H. SHELDON 
MFG. CO., Elkland, Pa. 


WANTED—BASSWOOD LOGS AND LUMBER 
OVERMAN AND RABER, Sturgis, Mich. 


WALNUT LOGS WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, O. 


WANT TO SELL IT? 
You can — buyers if you would advertise in the 
Wanted an For Sale department of the 
AMERICAN ‘LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill, 














SAWMILL MACHINERY WANTED 
1—Right hand 8’ or 9’ Band Mill for 14” saw. 
1—350 Horse Power Corliss or Ballance valve twin 

steam engine. 
3—72”x18’—135 lbs. pressure boilers, complete with 
Dutch ovens, marine settings, and stacks. 
1—Right hand 4 block 54” to 60” opening carriage 


complete with Knight docks and trout power 
rope set works, and high ball track. 

20—12”x30” live rollers, complete with spur fric- 
tion drive 


1—12”x42” steam feed complete. 

1—72” or 84” left hand edger, complete with live 
back table. 

1—3 saw over head slap slacker with solid 10” col- 
lar, complete with drive and chains for 30’ 
floor space. 

1—complete filing room equipment for 14” band 


saws. 
150 ft. 3 chain common sorter with drive complete. 
1—2 line rehaul over head skidder, complete with 


10”x12” or 12”x12” engine, including 1-4” line; 
also, including bicycle carriage and all fittings. 
Address “S. 104,” care American Lumberman. 





WANTED TO BUY 
Woodworking and Electric Machinery. Please 
furnish list. CUNNINGHAM ELECTRIC COM- 


PANY, 2123 Pacific Ave., Tacoma, Washington. 


WANTED 
For prompt shipment, second hand dry kiln; also 
two dozen six foot roller bearing kiln trucks with 
8-in. wheels. Give full description. 
Address BOX 1067, Asheville, N. C. 


FROM OWNER OF AN ILLINOIS YARD 
I have just sold my yard. It might interest you to 
know that the buyer and seller were brought 
together through an ad in the American Lumber- 
man. 











WANTED 
An opportunity for a thorough retail lumberman 
who has saved some money and wants to go into 
business for himself is offered an opportunity to 
purchase an interest in a good yard and take over 


the management. Must have $10,000 or $15,000. 
Present owner has other interests that require his 
attention. 

Address “S. 123,” care American Lumberman. 


50,000 ACRES HARDWOOD TIMBER, MILL, ETC. 
Take some trade. I have a large Cotton Plantation 
to trade for tract of good timber; many other big 








Retail lumber yard in Illinois. Address ELMER trades. BOB WORKMAN, Southern ‘Building, 
DODGSON, 704 West Front St., Bloomington, III. Tampa, Fla. 
HAVE YOU A YARD IN A GOOD COUNTY SEAT FOR SALE 


Town that you really want to sell to a bona fide 
buyer? If so communicate with 
“R. 110,” care American Lumberman. 


A MODERN WOODWORK 
MANUFACTURING PLANT 
centrally located, in an unlimited lumber supply 
territory, is in position to handle large and small 
orders of: 





Wood Automobile Parts 

Radio Cabinet Parts 

Furniture Novelties 

Toys and 

Miscellaneous Wood Parts 
finished or unfinished. Milling in transit privileges, 
modern kilns and up-to-date equipment assure low 
quotations. 

Address “P. 119,’ care American Lumberman. 


MEMPHIS HARDWOOD LUMBER BUYER 
Representing Canadian & Eastern Wholesalers 
wants additional high class connection. Am not a 
commission Broker working on split profit basis 
but give personal attention strictly to Customers 
Interests. Cost more than repaid result my efforts 
and information. 

Address “P. 108," Care American Lumberman.:_ 


WANTED TO BUY 
Small going lumber business in Eastern Ohio or 
Western Penna. 
Address “P. 103," care American Lumberman. 


SALESMAN IN SASH & DOOR BUSINESS 
Desires, as a side line, to cooperate with concern 
selling roofing boards. 

Address “E. 121,” care American Lumberman. 














Saw mill with TIMBER and equipment. 
J. F. GRESLY, Gurdon, Ark. 


FOR SALE—SMALL PROFITABLE 
Wholesale concern, with low overhead, located in 
ideal southeastern city of approximately seventy 
thousand, is opening hardwood concentration yard 
and wants man capable of taking entire charge of 
small mill end or office end. Must be able to invest 
at least $7,500.00. Proposition will bear closest 
investigation. 

Address “S. 106," care American Lumberman. 


I OWN A GOOD SWITCH TRACK LOCATION 
for Lumber and Building Material Yard 40 miles 
north of Chicago and will make attractive propo- 
sition to experienced retail lumberman with some 
capital to develop this business. 

Address “S. 110." care American Lumberman. 











WOOD WORKING FACTORIES 
At sacrifice prices. Choice locations in Central 
States with low labor costs. Free industrial sites 
with switch to responsible manufacturers. Build- 
ings constructed and financed. $1.00 sq. ft., up- 
wards. Write us your requirements. FANTUS 
FACTORY LOCATING SERVICE, 139 N. Clark 
St., Chicago, Ill. . 


“COME ON HOME” 

Have you a copy. of this book with this appeal- 
ing title? It is by Douglas Malloch, “the lumber- 
man poet,” and receivés and deserves first place 
in the homes and hearts of the. lumberman of 
America. If you haven’t sent for your copy yet, 
let us send it to you at once. $1.25, postpaid. 
American Lumberman, 431 Soyth Dearborn St., 
Chicago, Ill. 
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